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With 41 “Beaver boys” already in the armed 
services of the United States, the Management- 
Labor Committee of BEAVER PIPE TOOLS, INC., 
had no difficulty in getting 100% employee-partici- 
pation in the U. S. War Bond Campaign ... on the 


basis of 10/2% of Payroll. We are all proud of this 
record! 
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Up for Air 
* 


This year the turkeys are not 
the only ones who can't get en- 


thusiastic about Thanksgiving. 


In the old days. the holiday 
meant going “Over the hills to 
Grandmother's house.” But now 
vou're not sure about the date. 
and = anyway, you probably 


couldn't make it on an A eard. 


Somebody must have rationed 
Gen. Hershey, the draft boss. 
Lately his statements as to when 
you will be called have reversed 
themselves no oftener than 


every day or two. 


Fuel for homes will be doled 
out by multiplying the num- 
ber of square feet by the previ- 
ous consumption and dividing 
by an equation called “K”, 
Never mind how it works; the 


result will be B-R-R-R! 


The cold season has already 
started in) Germany. Goering 


has put on his winter medals. 


Suggestion for easing the rub- 
ber shortage: Confiseate all the 
rubber stamps being used for 
P-100 certification. 


Gem for collectors of Ameri- 
cana: Waxey Gordon, terror of 
the bootleg days, has been 
pinched for illegal hoarding 
and selling of sugar. 















THE INDUSTRIAL DISTRIBUTOR 
Serves Jndustry 





















4 REASONS WHY 
INDUSTRIAL DISTRIBUTORS 
ARE SERVING INDUSTRY IN 
THE BATTLE FOR PRODUCTION 











HoLO-KROME 


SOCKET SCREWS 
We Sell Through AUTHORIZED. ee 
STOCK CARRYING DISTR | 


THE HOLO-KROME SCREW CORP. HARTFORD, CONN, U.S.A. 
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Job NOW! 


It takes power to keep the Victory Pro- 
duction wheels turning. Much therefore 
depends on the power transmission 
equipment on these vitally impor- 
tant production lines. 









Distributors can come to the 
immediate aid of armament 
manufacturers by seeing | 
that they are supplied with 
LINK-BELT Power 
Transmission Equip- 
ment. It is this qual- 
ity and depend- 
ability that is 
needed today. 


LINK-BELT COMPANY 


Chicago Philadelphia Indianapolis Atlanta 
Dallas San Francisco Toronto 
Stocked by mill supply houses nationally. 


LINK-BELT™ EQUIPMENT 
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NATIONAL POWER-RECOVERY PLAN 











—— 
L. H. GILME 
Tacony, Phila., 
Gentlemen: 


" send me witho 
ecovery Plan, 


rR CO., 
Pa. 


Pleas 
Power-R 


r 
| 

| 
l 
| 


| 

1 
1 
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HE wide reception won by the Gilmer National Power-Recovery Plan 
is due in no small measure to aggressive promotion of the Plan by Mill 
Supply Distributors. 


How well they've done their job is indicated by the fact that from all over 
the country, from munitions factories and hospital power plants, the voice 


of Industry rises in a gathering crescendo of enthusiasm for the Plan. 


By continually intensifying their efforts in this patriotic work, Distributors 


and their organizations are helping to strengthen the Nation’s power front 


... thus rendering a vital and timely service to the war effort. 


L. H. GILMER COMPANY 
TACONY, PHILA., PA. 
The Oldest Firm of Rubber Fabric Belt Specialists 


f th ilmer National 
y ° e G 


ai obligation © cop 
and address it to: 
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IT SPREADS 


ON THE THREADS... 


a 


PERMATE@ PIPE JQINI CEMENT 


Ready for use. Flows easily from the brush, spreads evenly 
over the threads. ..and then holds its position. 


Does not dry hard or crack. Permits easy readjustment. 
Disassembles readily. Prevents thread seizure. 


Permatex Pipe Joint Cement seals completely against hot 
and cold water, steam, salt water, illuminating gas, lubricating 
oils, fuel oils, gasoline, gasoline vapor, kerosene, ethylene 
eI A Lore) Re Ih’ Zet-dabelcmoselo Mb eltbeel-bueltt-mellol-sasblegetlel-MeseleMeleti-1e 


Extensively used on threaded connections and flange 
surfaces of pipe lines, pumps, tanks and similar equipment 
wherever pressure-tight, leak-proof unions are required. 


PERMATEX COMPANY, INC., Sheepshead Bay, N. Y., U.S. A. 
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ROPE LIFE LARGELY DEPENDS 
ON THE OPERATOR . 


While American Cable tru-tay prerormed invariably lasts 
longer than ordinary non-preformed wire rope, it still is a 
precision machine made of steel (critical material) and sub- 
ject to wear. Careful operators can make a wire rope last 
much longer, while inexperienced ones can quickly ruin it. 
Make sure your inexperienced operators know how to take 
care of wire ropes properly. Here are a few fundamental 
suggestions: 


* Inspect, clean and lubricate all wire rope regularly. 
Tighten fittings. Be sure hemp core is not dry, or corrosion or 
collapse may occur. 


* Be sure the rope is the proper one for the service. It should 
have proper strength, flexibility, resistance to abrasion,- 
fatigue, crushing and heat. Consult your American Cable rep- 
resentative. 


* If drums or sheaves are small, or there is a tendency to 
whip or kink, specify TRU-LAY PREFORMED, the fatigue-resisting 
flexible rope. 


* Be careful of the fleet angle. If the rope deviates from the 
center plane of the sheave more than 1)2 degrees, undue 
wear will result. 


* Don't allow bad spooling on drums. Spaces between wraps, 
ae 4 ts or crossed wraps, cause crushing and binding. TRu-LAY 
4 4 7% PREFORMED spools better than most ropes. 
ft 

Conserve steel by making your present equipment last 
longer. Proper inspection, lubrication and maintenance 
f will make long-life trRu-taY prerormeD last longer. 


. 
© 
5 


AMERICAN CABLE DIVISION 


7 
: Wilkes-Barre, Pa., Atlanta, Chicago, Denver, Detroit, Houston, Los Angeles, 
' New York, Philadelphia, Pittsburgh, San Francisco 
Fi 


| 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT © CONNECTICUT 


ESSENTIAL PRODUCTS ... . AMERICAN CABLE Wire Rope, TRU-STOP Emergency Brakes, TRU-LAY Control Cables, AMERICAN Chain, 
WEED Tire Chains, ACCO Malleable Iron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
‘Yacht Rigging, Aircraft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Stee! Castings, WRIGHT Hoists, Cranes, Premes... In Business for Your Safety 
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In these times of albout war production it 
‘is frequently necessary. to make complete - 
change overs in aor aang and 
methods to produce War ials... Al 
though there is'a Macklin Grinding,Wheel 
for every grinding job much time and 
trouble is often saved by calling for the 
specialized services of a Macklin En-. 
gineer .; . Out of wide experience he can 
recommend the proper wheel for the par 

ticular job. 


DON'T TAKE BONDAGE — INVEST IN BONDS 


"7M HERE TO 
PROTECT 


YOUR» 
/ 


Manufacturer of Grinding Wheels 





JACKSON, MICHIGAN, U.S. A. 


Sales Offices 


CHICAGO - NEW YORK - DETROIT - PITTSBURGH 
CLEVELAND - CINCINNATI - MILWAUKEE 
PHILADELPHIA 
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WAR 
ACTIVITY 


| Where, the 


Tes Q DISTRIBUTOR 


The distributor is rendering an indispensable service these 


days. With his complete familiarity with requirements 
and sources of supply, he is helping hard-pressed pro- 
curement offices to obtain vitally needed equipment and 
supplies for the Army, Navy, Maritime Commission and 
Air Force...not to mention his services to the thousand- 
and-one other industries engaged in war work. 


He's alive to the needs of the times and his wide experi- 


ence qualifies him as the logical force to ferret out those 
needs...he's here, there and everywhere —any hour of 
the day or night. He knows that he justifies his existence 
only in the measure that he renders service. 


Once he receives an order, he is, by the very nature 
of his business, the best expediter in the world, because 
his organization is trained to get things through in the 
shortest possible time. 


™ LUNKENHE/MER 
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ATION-WiDE 


SERY IC 


Long ago, Lunkenheimer recognized the distributor as the 
hour of most efficient and economical means of marketing its 
xistence products and built up nation-wide distribution through 

leading supply houses. We salute these distributors for 

the outstanding job they are doing in helping to speed 
up war production. 


R VALVE. 
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DOTS REPRESENT 





LEIMER DISTRIBUTORS 


ESTABLISHED 1862 


THE LUNKENHEIMER & 


—= "QUALITY 
CINCINNATI, OHIO. U.S.A. 


NEW YORK CHICAGO 
BOSTON PHILADELPHIA 


EXPORT DEPT. 318-322 HUDSON ST. NEW YORK 
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FOR ANY JOB/ 
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1870 
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LOLS 


The uniform quality and performance 
of every GRIFFIN BLADE is the re- 
sult of more than 62 years of spe- 
cialized manufacturing experience. 
Turn to GRIFFIN as standard... 
the wide range of the GRIFFIN 
Line can supply every cutting 
need for your Blade users. 


oot oe 


Seal 


Be sure these two folders, giving 
full information and prices, are 
on every key desk of every 
organization you serve. 








G. w GRI py 
° IFF 
FRANKLIN. “ell 


Co. 








ATTENTION DISTRIBUTORS 


Now we are all into this WIN THE WAR PROGRAM and metal 


cutting satisfaction and service must be had. 


Here is where GRIFFIN HACK SAWS and BAND SAWS stand. 
The line is complete—blades for every metal cutting job—every 
type made to perform its particular job well. The distributors 
carrying the GRIFFIN LINE know that they are equipped to meet 
competitively every customer's metal cutting problem with blades 


that will stay sold and bring repeat business. They can be sure 


that we will do our best to support our government, our distrib- 


utors and Griffin users in every way. 


GENERAL SALES AGENT 


JOHN H. GRAHAM & CO. 


105 Duane Street, New York, N. Y. 


inc. 


Chicago Office: 
565 W. Washington St. 


GRIFFIN 
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YOUR CUSTOMERS ALL THESE. 
FEATURES: Remove more metol. 
Cut faster. Leave smoother 
finish. Clog less. Free quicke 
Last longer. Only files with 
patented “Wavy Teeth” de- 
sign. Easily identified by Heller 
Code Symbols on every file. 
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t OF THE DAY! 
Lenefit {rov this opportunity 


by showing your customers 
how to speed repairs with fast 
“Wavy Teeth” NUCUT filing 


Because of the shortage in all sorts of 
products and equipment, old things 
are being repaired and made to do. 
Your customers are busy overhauling, 
rebuilding, fixing up—and that means 
they are coming to you for tools. 


Particularly files! Don’t miss this op- 
portunity to show them how NUCUT'S 
can speed up every cutting, shaping 
and finishing job. How patented 
NUCUT “Wavy Teeth” make possible 
deep, clean, true cuts and a smooth 
surface finish both at the same’ stroke! 


Let us help you select the right sizes, 
shapes, and cuts to best serve your 
customers’ needs. 


HELLER BROTHERS COMPANY 


America’s Oldest File Manufacturers — 
Good Tools Since 1836 


Newark, N. J. * Newcomerstown, Ohio 





HELLER 





WAVY TEETH 
ee 


FILES 


PaT. NO. 2027039 
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You can serve the interests of your customers and 


do some real business at the same time. Furnish 
them ‘‘Hallowell'’ Work-Benches of just the style, 
width, length and height they want—selected from 
1367 ‘‘Hallowell'’ Work-Bench Combinations. 


SHOP EQUIPMENT 


You can tell your customers in advance exactly 
what the cost will be. We can make better deliv- 
eries than average. ‘‘Hallowell'’ Work-Benches are 
quickly erected in any formation; stand firm and 
rigid without costly bolting to floor. Tops of smooth, 
laminated wood, Masonite or, if advantageous, of 


steel. Write for our complete proposition—today. 


MEETS TMS, 


ee aed 





Fig. 928. "Hallowell" 

Work-Bench. Top of 

smooth, laminated wood, 
Masonite or, if advantageous, 

of steel. Write for our complete 
catalog. Drawer is extra. 


HALLOWELL 
WOOD STOOLS 


With government restrictions prohibiting the man- 
ufacture of steel stools and chairs for the duration 
many Industrial Distributors find ‘‘Hallowell’’ 
Wood Stools help them quickly meet the need for 
seating workers at their wartime jobs. The stools 
are sturdy, made of selected wood, carefully put 
together and firmly glued. Heights of 18, 21 and 
24 inches with one set of rungs... 27 and 30 
inch sizes have two sets of rungs. Seats are 131, 
inches square and 11% inches thick. Can be had 
with or without easily attachable backs. Send 
for complete description and prices. 


























LET’S NOT BOMB 





AMERICA’S OWN SUPPLY LINE 





Long before Pearl Harbor was treacherously bombed and America plunged into the 
World War, “TOLEDO” asked its more than 2000 distributors to report to us the 
stocks of ““TOLEDO” tools they had on hand. Hundreds of *“TOLEDO"”’ distribu- 
tors replied from every nook and corner of America. These lists showed beyond 
doubt that distributors were doing their share to stock the vital needs of our 
defense industries and were ready to fill these needs promptly from their stock. 


Periodically since that first list requested December 19th, 1940, “TOLEDO” dis- 
tributors have reported their stocks to us. Repeatedly we have advised government 
buyers where their needs for ““TOLEDO" tools could be supplied by distributors 
in their immediate vicinity. We list a few cases. 


A West Coast distributor filled quickly an order for “TOLEDO” tools for Pearl 
Harbor 


Northwest Pacific Coast dealers were able to handle an order for several hundred 
‘TOLEDO” tools for an Idaho defense project 


\ contractor building a Texas synthetic rubber plant needed a “TOLEDO” 8” pipe 
cutter and Power Drive immediately. Best factory shipment 90 days. A distributor 
shipped immediately from stock 


\ Pennsylvania contractor, working on a defense plant, needed “TOLEDO” %” tools. 


An eastern distributor shipped from stock at once 


The Maritime Commission needed “TOLEDO” 2” to 4” tools at once. Best factory 


shipment 2 weeks \ distributor filled the order immediately from stock. 


Atlantic Coast Guard needed 20 “TOLEDO” tools up to 2”. An eastern distributor 
delivered at once from stock 


\ New York Ordnance Plant needed a 4” “TOLEDO” pipe cutter at once. Best 


factory shipment 45 days An eastern distributor delivered immediately 
\ contractor on a Colorado Ordnance Plant demanded immediate shipment of 
TOLEDO” pipe cutters 2” to 8”. ‘A distributor shipped at once from stock. 


Pacific Naval Air Base contractors required nearly 200 “TOLEDO” tools immediately. 


West Coast distributors had them all in stock ready for immediate delivery. 


Let no one tell ““TOLEDO” that distributors are not necessary in America’s great 
war effort. Any attempt to eliminate these distributors is the same as bombing 
our own supply line. 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE, NO. 2 RECTOR ST. BLDG. 
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Saves 
PRECIOUS 
BRONZE 
1] FOR WAR 








@ Avoid waste of metal ren 
machining operations, wear and ’# 
equipment and cutting tools, save ig 
and time by using Bunting Bronze Standart 
ized Bearings and Bars. Be iy 


Hundreds of sizes available from sto 
to fit applications in machine tools, elect 
motors and war production machinery. Ask 
your wholesaler. Write for catalog. The 
Bunting Brass & Bronze Company, Toledo, 
Ohio. Warehouses in All Principal Cities. 


—"* e 





Factory machined Bunting 
Bearing Bronze Tubular 
and Solid Bars save 25% 
in purchased metal and 
50% set-up and machining 
time, in comparison with 
rough castings. q 


@ This advertisement in leading 
industrial magazines helps you 


distribute critical materials so as 
to aid the nation’s war effort. 


_ BRONZE BUSHINGS. * BEARINGS * PRECISION BRONZE BARS 
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VAS TI IT) 
Bi a 


A BOND OF SECURITY 


that is winning 
Uncle Sam’s production drive 


a} Thousands of CM Herc- 


Alloy Sling Chains are 
helping to win America’s pro- 
duction drive by moving valu- 
able materials such as molten 
metals, guns, tanks and fabri- 
cated assemblies. The added 


bond of security provided by the 


G 


extra swell of metal at the weld 
of these Herc-Alloy Sling Chains 
gives industry an extra margin 
of safety and wear. Herc-Alloy 
Chains, made from special analy- 
sis steel, never require annealing, 
Engineering catalog No. 44 will 


be promptly sent on request. 


ON TERG ALLOY 


SLING CHAINS 


* 


* 


INVEST REGULARLY IN VICTORY — BUY WAR BONDS AND STAMPS 


* 


* 


COLUMBUS-McKINNON CHAIN CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 


120 FREMONT AVENUE, TONAWANDA, NEW YORK 


BRANCH OFFICES: NEW YORK 


18 


° CHICAGO ° CLEVELAND 
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THE 


INSEPARABLE 





On all industrial fronts CM 
overhead hoists, trolleys 
and cranes are giving pro- 
duction “lifting hands” to “Rua Veoer ue ieee 


increase war work output. 


Designed and engineered to speed up that 
very important operation of lifting and 
transporting heavy loads. There is a size 
and type suited to every application in 
every industry. A completely illustrated 
catalog on CM equipment sent on request. 


CM MATERIALS oil 
HANDLING EQUIPMENT INCLUDES Electric Hoist 


4 types of hand hoists 4 types of electric 
2 types of low head- hoists 
room hoists Hand power cranes 
3 types of 1-Beam Electric power cranes 
trolleys CM puller 


MOORE 
Ball Bearing 
Trolley 


MATCHLESS 
Timken Bearing 
CYCLONE Trolley 
Chain 


Hoist 
CM PULLER 
on ie pg nam 
Plug-in Type Electric Hoist 


- ed tal Pulling 


INVEST REGULARLY IN VICTORY—BUY WAR BONDS AND STAMPS 


CHISHOLM-MOORE 
HOIST CORPORATION 


(Division of Columbus-McKinnon Chain Corp.) 


120 FREMONT AVE. TONAWANDA, N. Y. 
Branch Offices: NEW YORK + CHICAGO + CLEVELAND 
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BEARINGS ‘ 
: \ 
‘ 
5 93 
em CLEAN!” says Mac 
“Here’s a bearing that’s built like a watch to do the work of a giant,” says In a 
W. E. McIlroy, livewire head of Bearings, Inc., Philadelphia authorized SS sine 
distributor. “It’s a swell bearing for locations where heavy pounding loads are ii 
imposed day in and day out . . . where full bearing capacity and inherent aligning orde 
characteristics are needed. gett 


“But it’s not worth two cents if you don’t take care of it. . . if you let dirt or rai 


moisture get into it — or allow lubricant to leak out of it. It came to us like this 
bearing on the counter — packed to assure utmost protection . . . and that’s the 
way it’s going to you. 

“After you get it, keep the wrappings on until the very minute you need it, then 
put it inside a clean SASSI Pillow Block with clean hands, tools, and lubricant 
on clean paper. Compact and made in two parts for easy installation, inspection 





and lubrication, SSUS/P’ Pillow Blocks pay for themselves in a short time on shafts 
from 5” to 30” in diameter.” 










That’s the kind of talk YOUR customers should hear, too. 5121 


SoS’ INDUSTRIES, INC., FRONT ST. & ERIE AVE., PHILA., PA. 
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is helping distributors’ customers 





for the duration... 





TypicaL of Roebling service to distribu- 
tors — streamlined to today’s war needs 
are the Roebling Conservation Pamphlets 
shown here. More than 14,000 sets of these 
pamphlets, bearing dealers’ imprints, have 
been distribuzed to date—real ammunition 
in the war against rope abuse. Real ammu- 
nition, too, in the distributor's fighting 
alliance with his customers for full war use 
of every facility. 


3M 






In addition to the primary distribution of 
14,000 sets of this pamphlet, 500 industrial 
manufacturers were sufficiently impressed 
with Roebling’s rope-conservation story to 
order an additional 31,000 sets! That's 
getting around—a total of 44,000 “calls” 
on men who use rope, “calls” that were 










— 


con E 
* pRomPT SERVIC 
essential orders 
* from warehouse 
e stocks oF mill 


with a very good impression of their sup- 
plier’s good will and his desire and ability 
to help them. 





ther Roebling literature is out in the field 

making calls these days, too. Take the 
Roebling Reel, for example, sent regularly 
to all Roebling distributors and their sales- 
men. It, too, is fighting for Victory. Every 
issue is full of meat about Roebling rope 
with our men on the fighting front and 
production front, news about new develop- 
ments and applications of Roebling prod- 
ucts, information on how to make wire 
rope work better, /onger—important news 
for every one who sells wire rope. 


really helpful to these men, leaving them 







When you sell Roebling “Blue Center 
Steel Wire Rope, you've got more behird 
you than 100 years of wire-rope engineer- 
ing and rope-making skill. You've got an 
organization that’s providing sound dis 
tributor help this very minute—helps you 
can pass on to your customers... and a big 
schedule of advertising that tells your cus- 
tomers HOW to get better and longer 
service from their ropes! On the basis of 
the case record of Rocbling’s Conservation 
Pamphlets, we can say: “That's tellin’ ‘em!" 





JOHN A ROEBLING'S SONS COMPANY 


TRENTON, NEW JERSEY 
Branches and Warehouses in Principal Cities 





STEEL 


MILL SUPPLIES » 


ROEBLING 
"Clue Conder 


WIRE 


PREFORMED OR NON-PREFORMED 


NOVEMBER, 1942 





ROPE 


21 








IT’S GOOD BUSINESS TO DO 
BUSINESS WITH THERMOID 








Thermoid is Working for 
Tomorrow as well as Today 


Thermoid’s expanded production facilities are working day 
and night to fill the need for industrial products in the war 
plants of the Arsenal of Democracy. And in addition, Thermoid 
is producing a full share of actual war material... Thermoid 
Products are “standard equipment” on an impressive line-up 
of mechanized military units. 


Over and above all this, Thermoid is carrying on the most 
extensive research and development program in its 60-year 
history. An.augmented staff of experts is working overtime in 
enlargec 


dulaboratories. The experience gained in 
gc ndmanufdcturing proba holds 

\ ya... The aid P 

y°¢ velopments ! Te m 








THE THERMOID LINE INCLUDES: 


Transmission Belting - Multiple V-Belts and Drives - Conveyor 
Belting - Elevator Belting - Wrapped and Molded Hose - Sheet 
Packings + Industrial Brake Linings and Friction Products 
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Thermoid Offers a Complete 
Line of Dependable Products 


Thermoid provides a full line of Hose and 
Flat Belting and V-Belts and Drives and 
Packings and Industrial Brake Linings. Thanks 
to Thermoid’s engineering and manufactur- 
ing ability, these Products are the very best 
that can be made today, under Government 
wartime regulations. 


Users and distributors alike find it con- 
venient and logical to get the complete line 
of industrial rubber and friction products 
from one preferred, dependable source, 
with one family name. 


Thermoid Policy Provides 
Personalized Attention 


Distributors find that the Thermoid organiza- 
tion takes a real and active interest in their 
individual problems. Thermoid Sales Service, 
for instance—through territorial analyses— 
has guided many distributors in obtaining 
profitable business from sources they had 
not previously been selling. (This is only one 
phase of Thermoid Sales Service... Get 
the complete story, with evidence of results.) 


* x e 


Thermoid engineers have prepared a series of bul- 
letins containing specific suggestions on the installa- 
tion and maintenance of rubber products now in use. 
This is typical of Thermoid’s willingness—and ability 
—to serve industry. 


Thermoid Bulletins Offer Practical Help in 
Conserving Rubber Products 





The following bulletins are available free, to be passed 
on to the men who can and should put the suggestions 
they contain into practice. Please order by number—or 
ask for a complete set, if required. 



















1. Transmission Belting—Flat and V-Belts 
2. Conveyor Belting 


SS 


3. Elevator Belting 

4. Air Hose—Water Hose 

5. Steam Hose—Creamery Hose 

6. Oil and Gasoline Hose—Suction Hose 

7. Welding & Chemical Hose—Paint Spray 
and Miscellaneous Hose; Tubing 


8. Industrial Brake Linings; Clutch 
Facings 





hermol 
Rubber 


DIVISION OF 






THERMOID CO. * TRENTON *® NEW JERSEY 
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No. 5 in a series depicting the speci- 


fic vital advantages responsible for the 
major role assumed by ALOYCO Stain 


less Steel products in industry today 


ALOYCO Number 40, Union Bon- 
net type Globe Valve with Screwed 
ends, illustrated, is made in sizes 
inclusive, in Chrome 


Nickel 18-88 and 18-8SMo. 


1 a to 9” 


This valve is typical of the many 
ALOYCO products now performing 
efficiently and dependably for war 
production. It is facilitating the 
Victory Program by minimizing 
work “hold-ups” caused by con- 


tamination and corrosion. 


For your customers in the Chemical, Process and Food Industries 
ALOYCO has a full line of Stainless and Corrosion Resisting Valves and 


Fittings and reasonably prompt shipments can be made on priority 


ratings, 
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GATE VALVES 
GLOBE VALVES 





Y VALVES 
CHECK VALVES 


LEVER THROTTLE 
GATE VALVES 


TANK VALVES 
SCREWED FITTINGS 
FLANGED FITTINGS 

GAUGE GLASS FITTINGS 





ALLOY STEEL PRODUCTS COMPANY, INC. 


1300 West Elizabeth Avenue Linden, New Jersey 
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“FOR HIGH ACHIEVEMENT IN THE 
PRODUCTION OF WAR MATERIALS” 


W: of Aluminum Industries, Inc., are proud of 
this new flag that flies over our four plants. But, 
the job is not finished. Even greater efforts are 
called for--and will be gladly given. Every man, 
every woman at Aluminum Industries is determined 


oo? 


to keep the “E” Flag flying until complete victory 





( is won. 


‘ At the same time you can depend upon us for 
continued support in your important task of supply- 
ing essential paints and finishes to war production 
manufacturers. The entire facilities of our new 
plant are concentrated upon supplying Permite 
Aluminum Paints, on WPB allocation, and Permite 


Industrial Finishes for war production needs. 


ALUMINUM INDUSTRIES, Inc. 


Cincinnati, Ohio 


cfhidustrial 
PERMITE = orarrs: 
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S.A.S, HELPS YOU COMPLETE MORE SALES 





WHY YOU ARE INVITED TO JOIN 
THE S.A.S. BRIGADE 


AVOID PRIORITY WORRIES — You may have a customer who 
is crying for essential Blackhawk equipment, but who hasn't proper 
priority to get rush delivery from the factory. Some other jobber 
may have just what you need — and be willing to make the delivery. 
Thus the S. A. S. plan zips up action on orders from war activities. 


“SELL — SELL — SELL’’ — is just like saying "Serve — serve — 
serve” these days. Dust-covered stocks can’t help win the war. 
Blackhawk Jacks, Wrenches and Porto-Powers IN USE can help keep 
transportation rolling — can solve many production and maintenance 
problems. The S. A. S. Brigade can help swing the ax on the Axis 
and help you pick up many a sale that might otherwise be lost! 


© Tell your Sales Manager you want fo 
join the S. A. &. Brigade. Have him 
tell you all the details — or write 
us direct for complete explana- 
tion so you can help your country, 
your company, and yourself. 


—— a foes 
eee BE aie nee ——77~ : Rate > at 


MILL SUPPLIES * NOVEMBER, 1942 











27 








IS MACHINERY $ 
No.1 ESSENTIAL ? 


.. IT’S LUBRICATION OF THE RIGHT KIND 


that will keep production machines in good operating condi- 








tion and continuously on the job. Idle machines due to worn 
bearings, gears or chains, caused by improper lubrications 
are certainly on the blacklist these days . . . and remember 
that machine replacement parts are most difficult to 


get. Yes—the No. | essential today is proper lubrication. 


* * 


7 QUICK FACTS ABOUT LUBRIPLATE LUBRICANTS 


. LUBRIPLATE produces an ultra-smooth, wear-resisting bearing surface 

. LUBRIPLATE reduces friction, thus lowering maintenance and power costs 

. LUBRIPLATE resists rust, corrosion and pitting. 

. Most LUBRIPLATE products are white. LUBRIPLATE assures clean lubrication. 
. LUBRIPLATE outlasts ordinary lubricants many times 

. LUBRIPLATE is economical—a little goes a long wey 


NO west Wn 


. LUBRIPLATE is available in fluid and grease types for every need. 


LUBRIPLATE DIVISION Laas 
FISKE BROTHERS REFINING COMPANY 


SINCE 1870 ‘4 
Newark, N. J. Toledo, Ohio = 


DEALERS FROM COAST TO COAST 


LUBRIPLATE 


THE MODERN LUBRICANT that Arrests Progressive wear 
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AT 4 N © Curled-Chip SAWS 
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| WE’RE COUNTING ON YOU TO HELP 
ATKINS SEGMENTAL CURLED-CHIP COLD SAWS meet SHOW USERS CURLED-CHIP SAWS 


Save Critical Metals, 


oll requirements for fust work on heavy-duty metal sow- 
ing. Teeth replaceable in segments permit replocing 
worn-out teeth without discarding saw disc 


Reduce Machine Wear 


Distributors handling Atkins Curled-Chip Saws 
ore playing a highly important part in keeping war produc- 
tion lines at the peak of operating efficiency. Their recom- 
mendation of these fast-cutting saws has helped many a 
plant not only to boost production but also minimize its 
problems of tool and machine maintenance. 


For because of their scientific tooth design, Curled-Chip 
Saws last longer. Fewer saws are needed to cut a given 
amount of material. 


Curled-Chip Saws cut faster—incredibly faster in any num- 
ber of recorded instances. Cutting more metal in less time 
saves wear and tear on machines. 


And Curled-Chip Saws cut cleaner, reducing re-machining 
operations. This opens up still further possibilities for savings 
in tools and equipment. 


To put you in the best position to help your customers 
conserve vital metals and machines on cutting operations, we 
urge you to tell them about Atkins Engineered Cutting Service. 
Write us today for full details. 

E.C. ATKINS AND COMPANY - 420 S. Illinois Street 
Indianapolis, ladiana 


: 


Atkins oflersexpert re-grinding: ATKINS CURLED-CHIP CIRCULAR 
of Cu Saws on avte- MILLING SAWS cut remarkably fast 
dodexing metol saw yet hold their edge for longer periods 

im strotegically between grindings. 


de, 





MILL SUPPLIES * NOVEMBER, 1942 





7¢ putting ina 


s good word for you! 


And the good word is getting around—in —_—you’re a/ways in there plugging for them. 


a big way. Republic advertisements in 
We know your problems—that’s part of 
nineteen top-notch trade journals are talk- . ; . 
our job. We feel it’s part of our job to 
ing about you to 275,000 users of steels ; a 
help you solve them, too. This advertising 
and steel products during 1942. ae : 
campaign is one method we are using. 


They’re telling your prospects and cus- 


; ; ; If you’d like to tie this campaign up 
tomers about the serious difficulties you 


we _— directly with your service, we'll be glad 
are experiencing today. They’re giving 

é to send you reprints of the ad shown, or 
them facts about your service . . . that 


; : any others in the series, for mailing to 
you stil] may be able to deliver some 


: : our customers and prospects. 
steel bars, sheets, pipe, boiler tubes, elec- y iti 


trical conduit, bolts, nuts, wire, nails REPUBLIC STEEL CORPORATION 


General Offices: Cleveland, Ohio 
and other steel products ... that you can Berger Manufacturing Division _¢ Culvert Division 
Niles Steel Products Division « Steel and Tubes Division 


P Union Drawn Steel Division « Truscon Steel Company 
usually help them in other ways ees that Export Department: Chrysler Building, New York, New York 


Here's another message in our promotional campaign for dittribaters of Republic steels and steel 
products, Union cold finished steel, Republic pipe and sheets, Electrunite boiler, condenser and heat 
exchanger tubes, Electrunite Steeltubes E. M. T. and Upson bolts and nuts. It’s running in Iron Age 
—Steel—Modern Machine Shop—Mill and Factory—Purchasing—Power—Power Plant Engineer- 
ing—Combustion—Electrical Contracting—Engineering News-Record—Heating, Piping and Air Con- 
ditioning—Plumbing and Heating Journal—Domestic Engineering—Sheet Metal Worker—American 
Artisan—Hardware Age—Southern Hardware—Daily Metal Trade—American Metal Market. 
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y, Prompen, need help "OW more than “ver—and he SCll can Serve 
OF 54, y. 9u jn 4 lor of Ways. . 
“Sines, , a as €Cial; or nined If vou have Proper Priority, he may have “n0ugh stock 
area~so that he Coulg Supp, Noy th we Ranizg 'O tide OU Over Until ney Shipments 4lrive. He May he 
kh a ir n dso, ties his ahh '0 offer alternate S17€3 OF grades thar wil! answer 
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wor marae nies Rive tha weet it mo and More — ©40 ger them for y 
40Ve e€ 
phim are slow = tmen = ’ wee Perate Call your Republi, Distribucor Irst. He may be able 
; r Aus War Priorities Mity 'O save you Valuable “me. Tey him how the Materia] 
Because of this ie May no, b rders Come firss, isto be used and the Priority rating ~ang See what he 
sheets, Pipe, bars and Shay; © able to deliv, ty fan do Republic Steel Co, 
conduit, bolts, Nuts, ten Ng, Oiler thes * - the Cleveland, Ohio. 
but he's ticking '0 his Pag Nails © Crigal 


POration, General Offices: 
*OUlacturing Division ° Cu 
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ion . Truscon Meel ¢ OMpans 

Expory Departmen Chey sles Building New York, New York 
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PUTTING 
ALL OUR CARDS 
ON THE TABLE 








In our effort to meet the war-time demand for “American-Swiss” 
Swiss-Pattern Files, we have greatly increased our manufactur- 
ing facilities, doubled our working force, and speeded up our 
processes. We are making more files, and making them faster, 
than ever before in the 40 years we have been in business. 
We are still striving to increase our production further, without 
reducing the long-established quality of our files. But if any 
distributor is disappointed in a delivery date of our files, he can 
be sure it is due to one of only two reasons: higher priority or 
earlier receipt of other orders. 


You can always guarantee to your customers that 
their orders for “American-Swiss” Swiss-Pattern Files will 
receive the precedence in our plant that is their due; 
the American Swiss Files they receive will have the same 
uniformity of hardness, accuracy and sharpness of cut, 
and long-wearing qualities that have always characterized 


rank Lo Sart. 


- President 


AMERICAN SWISS FILE AND TOOL CO. 


these precision tools. 


“ONLY THE BEST ARE GOOD ENOUGH” \ 


AMERICAN SWISS 
SWISS-PATTERN 


FILES 


AMERICAN SWISS FILE & TOOL CO. - ELIZABETH - NEW JERSEY 
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Save TIME-SAVE MAN ‘Y1) 14 


that’s what they‘re doing today with 


@® Authorized Worthington Multi-V- 
Drive Dealers everywhere are serving 
the War Program and their own sales 


effort by demonstrating to their cus- 


or: 


The patented QD Sheave design makes mounting 
er removing possible in sixty seconds—at the 
same time assures a positive press fit assembly 
te the shaft. This cuts hours off maintenance 
repair time, formerly required to remove the old 
type sheave—a factor that will yield maximum 


productive machine hours. 


tomers the time, labor and material- 


saving advantages of the QD Sheave. 


These features meet the need of the 
hour for countless thousands of vital 


industrial manufacturing plants. 


The new, industry standard QD 
Sheave adds more value to the Worth- 
ington Multi-V-Drive Dealer Fran- 
chise, in giving, in addition to other 
selling points, a product that can 
be merchandised successfully with- 
out a specialized engineering sales 


organization. 


means QUICK DETACHABLE 








WORTHIN 


owe  MULTI-V-DRIVES 
LUMI 





TON 


SHEAVES OR 
BELTS ONLY 











ray 
a 


America’s 
Non-Secret 
Weapon 


How was America able to set up such high quotas for 

war manufacturing and hope to meet them? There’s noth- 

ing secret about that. Mass production is the obvious 

, answer—attained by speeding materials handling—by 

r , ‘ ; ‘ supplementing manpower—and by lessening worker 
+) & 











CAPACITIES: 
250, 500, 
1,000, 2,000 


fatigue. 


P&H Zip-Lift Hoists are born to helping men and machines 

3 produce more. They show it by the amazing way they are 

. ' speeding operations in machine shops, along assembly 

f “TTD iP lines, on loading platforms—wherever there’s a load to 

' Lil = , be hoisted and moved. But that’s understandable—Zip- 

t PY - Lifts are products of America’s largest builder of overhead 
i. materials handling equipment. 


If you have customers needing moderately priced electric 
hoists, get in touch with P&H now. Increased production 
to meet war plant orders makes Zip-Lifts available to some 
users who couldn't get them before. 


A typical Zip-Lift installation, 500 lbs. capacity, on the production 
line of a large defense plant. 


R NI Is CHE E ay ER R \, Awarded the Navy “E” for ex- 





cellence in war production, P&H 
cORP en ge displays it also as a pledge of 
_4538 W. NATIONAL AVENUE MILWAUKEE, “aeons _/ Vs future effort. 
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A Lon. WHEELS AND 


SHAFTS MUST TURN TO DROP 


A SINGLE BOMB 


OMBS, shells and other muni- 

tions, months in the making, may 
be expended in minutes. Every 
wheel and shaft has a vital and un- 
ending responsibility — you can 
help put all power in the job turn- 
ing them for Victory by recom- 
mending Dodge power transmission 
equipment. 
Dodge V-belt drives are delivering 
full power to millions of wheels and 
shafts, turning on round-the-clock 
schedules in the Victory production 
drive. More horsepower becomes 
battle power with Dodge efficiency 
and ruggedness providing safe, con- 
tinuous passage for power. 
Dodge V-belt drives are complete, 
modern power transmitting units. 
Sheaves and V-belts are of matched 


quality, assuring proper belt seat- 
ing, saving wear and power — ex- 
tending the life of drives and hard 
pressed motors. Sheaves are care- 
fully machined—groove dimensions 
are uniform, each matching V-belt 
carries its share of the load. They 
maintain constant speed ratios at all 
speeds. No lubrication is required, 
eliminating any danger of oil dam- 
age to products. 
Put all power in the job by specify- 
ing Dodge V-belt drives on modern 
group drives and individual ma- 
chines. 

As a Dodge distributor you can provide 

industry with a local source of supply — 

you can render valuable service in check- 


ing performance — assisting in modern- 
ization and extending equipment life. 


DODGE MANUFACTURING CORPORATION, Mishawaka, Indiana, U.S.A. 


Memeo to 
Dodge Distributors! 


Dodge advertising 
in leading trade 
publications dram- 
atizes the vital con- 
tribution of effi- 
cient power trans- 
mission to our Vic- 
tory effort... sells 
Dodge equipment 
and Dodge Distrib- 
utor service. 







FEATURES OF DODGE V-BELT DRIVES 

1. Matched quality sheaves and V-belts give }} 
team performance. 

2. Sheaves made of close grained iron insure 
smooth grooves. 

3. Accurately machined grooves provide proper 
belt Seatin ng. 

4. “D-V" Belts have concave side walls which 

prevent bulging over sheaves. 

S. D-V belts are cured under tensions require 
no adjustment. 


How to Make V-Belts Last Longer 


Driving sheave and driven sheave should be in exact align- 
ment. This saves wear — prevents power waste . Slack 
off tension when mounting belts on sheave. Don’t force them 

It is wasteful to put new belts on excessively worn 
sheaves. Roughness shortens life of belts . . . If it is nec- 
essary to replace one or more belts on a drive, replace them 
all . . . Mount belts evenly so that belt tension is uniform 

. Don't overload — Dodge engineering and ,Dodge equip- 
ment assures ‘The Right Drive for Every Job.’ 


A 300 HP. Dodge "D-V” Drive on Tube Mill 
Drive in Cement Mill. Important advantages are 
high ratio speed reduction — ability to absorb 
shock — substantial power savings. 


D-V Belt on straight 
Tun shows concave 
side walls, Latex im- 
Pregnation insures 
against cord separation. 


D-V Belt around sheave 
shows how concave 
side walls expand on 
flexing over sheave. 


Accurately machined 
sheave grooves, match 
V-Belts dimension — 
give even pull on all 


When sheave grooves 
are not uniform, pow- 
er loss and excessive 
wear results, 


G E,: Ps 


THROW ALL 
YOUR SCRAP 
INTO THE 
SCRAP 








This 200 HP. Dodge “D-V” Drive has been in 
operation for several years on a twenty-four 
hour a day schedule in a smelter. Dodge-Timken 
Type “C” Pillow Blocks, with triple steel seals, 
keep out dirt and retain lubricant. This pre- 
vents oil damage to belts, 


THE RIGHT DRIVE FOR 


EVERY JOB 








You Thread y Sizes 


of Pipe with 4) set 
of Chaser Dies 








like in this Feit@tip No. 65R 
that sets to size in 10 Seconds! 


@ Sell them this 65R and they 
save time, effort, cut costs and 
cut better threads! These are 
important to your customers 
now—and in the future. This 
speedy modern threader—self- 
contained, assures quick perfect 
threads easily on any 1” to 2” 
pipe, any thread variation- 
changes size in 10 seconds. 
Mistake-proof workholder sets 
to pipe instantly, one screw to 
tighten, no bushings. High- 
speed steel chaser dies, rugged 
steel and malleable construc- 
tion. 





All FR(Len00 Pipe Tools are 
sold through Supply Houses 


Pipe Wrenches, Cutters, Threaders, Vises 


The RIEeaIb 
Pipe WATTS 


Le " 
Snel 
) r. * 


“Tie RIDGE TOR, 





Rimmim Yoke Bench Vise. 

Comes in 8 sizes, capacities 

Ve" to6". Yoke vises also in 

kit, stand, tri-stand and 
post models, 








. . . an advantage your customers gives pole work-saver features 


® This streamlined pipe vise 
meets today’s need to save 
metal and save time. The 6” 
bench chain vise weighs 60% 
less than a 6“ yoke bench vise. 
Speedy to use—flip the chain 
over any pipe up to 6", tight- 
en screw handle. Firm grip, 
with integral support to hold 
pipe solid for easier cutting or 
threading. Handy pipe bender. 
Strong malleable frame, high- 
est quality tool steel jaws, 
scientifically hardened forlong 
wear. Five sizes, Capacities to 
8". Chain vises also in post, 
stand and tri-stand models. 


THE RIDGE TOOL COMPANY 
ELYRIA, OHIO, USA 





Work-Saver Tools for America’s Big Joh in 1942 
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WELDON ROBERTS 


-Brightboy 


U.S. PAT. OFF, 





















"The Soft Rubber Binder Cushions The Abrasive’ 


Rubber cushioned Brightboy abrasive bridges the gap 
between a grind and a buff. Produces a fast finish—at 
substantial savings in operations and labor. Already 
proved as an outstanding FINISHING, POLISHING 
AND DEBURRING abrasive in many war industries. 


Brightboy wheels can de-burr, polish and put on a 
slight radius in a single operation. Brightboy blocks 
and special shapes have innumerable applications for 
manual and drill press work, especially for close toler- 
ance jobs. 

Because Brightboy is a product vitally needed in war 
production, it will find enthusiastic reception among your 
customers. Because Brightboy is extensively advertised 
it is widely known. Because Brightboy has countless 
applications in metal working, the sales volume which 
you build up now should continue—and grow—when 
American Industry again reverts to peacetime production. 


Write today for price list and details of the Brightboy 
Sales Plan. 
BRIGHTBOY INDUSTRIAL DIVISION 
WELDON ROBERTS RUBBER CO. Newark, N. J., U.S. A. 


Removes light digs, tool and heat rarks. 
Cleans welded and soldered joints. 

Finishes dies. 

De-burrs light stampings and machined part;. 


(Above, left) Brighthoy Wheel smoothing and polishing alumi 
num part. Edges and holes de-burred in same operation 


(Above, center) Part clamped in press being finished by 
contact with Brightboy Hand Tablet on press table 


tae WELDON HOBEr 
Prigntpoy No. 860!I-> 
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Line Old Bronze 
Bushings with Babbitt 


When bronze bushings become worn 
or scored don’t discard them. Machine 
| out the worn bearing surface enlarg- 
ing the inner diameter by 125 thou- 
sandths. Line this bronze bushing 
with Magnolia Anti-Friction metal. 
You save precious bronze and get a 
very satisfactory bearing. 


Use Substitutes for 
Tin-Base Babbitts 


Magnolia’s lead base babbitts meet 
all but the most unusual require- 
ments. Complete service satisiaction 
will be experienced providing care is 
used in pouring so that a good bond 
between shell and bearing metal is 
pour at correct temperatures. 


You can be of even greater 
help in the war effort by pass- 
ing on the following informa- 
tion to your customers. Every 
day you are making timely 
suggestions on ways to “get 
around” problems. Here’s more 
ammunition for you to fire in 
the battle of production. 


Uses for Old 
Bearing Metal 
Don‘t mix old metal and new. Bearing 
metal alloys are precisely formulated. 
Old babbitt metal from any one bear- 
ing may be used to reline unimpor- 
tant bearings. Best use is for faces 


on babbitt hammers. Make a mold 
and cast your own. 





MORE BEARING INFORMATION 


A new bulletin containing much helpful information on bear- 
ing metals will be sent free on request. This 8-page file size 
booklet shows how to make a good bearing, how to select 
the proper bearing metal, how to correct bearing trouble 


and gives complete specifications on all Magnolia bearing 


metals. Write for your copy today. 


MAGNOLIA METAL COMPANY" 


18 W. Jersey Street - Elizabeth, N. J. 


MAGNOLIA 
BEARING METALS 
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Use the Proper Metal . 
for Each Bearing 


3 Many bearing failures can be cor- 
“~ rected by the use of the proper type 
_ | of metal. Magnolia’s free manual tells 
~~ what to use where. 





ld ut! 


ON PRIORITIES OF 
A-1-C OR BETTER! 


F you're sick of saying “no” to your best customers — of 
losing sales because of non-delivery — here’s an oppor- 
tunity you can’t afford to miss . .. Carver will deliver 


pumps promptly on any order rated A-1-C or better! 


This is an opportunity to add a fine, profitable equipment 
line to your business. Carver pumps, at work on over 
25,000 installations the world over, are the kind of friend- 
makers you want... their outstanding performance and 
steady, reliable service year after year brings users back to 


you for more. 


The Carver line of self-priming and standard centrifugal 
pumps includes gas-engine and electric motor-driven units 
from 5,000 to 120,000 gallons per hour in a wide variety 
of stationary and portable mountings. There’s a Carver 
pump to fit your customer's requirements; get busy—write. 
wire or phone NOW for details about Carver's profit-making 


dealer plan! 


CARVER PUMP CO., Muscatine, la. 


CAL 


MILL SUPPLIES * NOVEMBER, 1942 








SUS UO 


TOOL HOLDERS... 


By using the correct ARMSTRONG TOOL HOLDER for 
each operation you can not only “Save: All Forging, 70% 
Grinding and and 90% High Speed Steel” but can greatly 
increase speeds and feeds and the production of each 
machine hour. 








































The Armstrong System 


“ *” . P , 3-Bar Boring Tool 
The “Armstrong System” provides superior tools for every operation on Lathes, Planers, 


Slotters and Shapers and for most standard operations on Turret Lathes and Screw Machines. 
All incorporating the basic Armstrong principle of permanent multi-purpose drop forged 
shanks or tool holders which hold inserted cutters ground from standard high speed steel 
shapes. Tooling-up is reduced to choosing the cutter, inserting it in the tool holder, 
adjusting clearance and tightening the set-screw. 


“SAVES: All Forging, 70% Grinding, 90% High Speed Steel” — 


With ARMSTRONG TOOL HOLDERS for every operation tool forging is eliminated and 
grinding is reduced from 70 to 80 per cent. High Speed Steel consumption is reduced 
90% and any given stock of high speed steel will go 10 times as far because each 
ounce of high speed steel used in an ARMSTRONG TOOL HOLDER is effectively equal 
to 10 eunces used in a bar tool. 





A Correct Tool Holder for Each Operation 


There is a correct ARMSTRONG TOOL HOLDER provided for every operation — a tool 
holder designed to give the greatest strength, the maximum clearance, to hold the cutter 
at the correct cutting angle . . . to be in every way the most efficient tool that can be 
made for that specific operation. 


Permit Higher Speeds and Heavier Feeds 


Cutting speeds generally accepted as “standard’’ are no measure of modern machine tool 
or tool holder capacities. They are largely “rule of thumb” speeds carried over from 
forged tool days. With the correct ARM- 
STRONG TOOL HOLDER safe speeds and 
feeds are usually limited only by the power of 
the machine tool itself. A little experimenting 
in the smooth cutting speeds found above the 
first critical (vibrating) speed, will often 
reveal ways to greatly increase the output of 
your present lathes, planers, slotters and 
shapers. 


Most Efficient Tools Available, 
Most Economical 





Knurling Tool 





Knurting Tool 





Designed with a full knowledge of lathe tool 
requirements gained from over 50 years of : 
specialization in the design, manufacture and Straight Cutting-off Tool 
sale of ARMSTRONG TOOL HOLDERS... 
embodying the refinements in material and 
design developed through long and continu- 


ous research and test, and the 
experience gained through 
world wide use, ARMSTRONG Zz ' 
TOOL HOLDERS are the most ae 
efficient tools obtainable. - 
R.H. Off-set Spring Cutting-off Tool Spring Threading Tool 


i Ait crore 





Threading Tool 
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A FEW iNTERNAL SHAPES FOR 
WHICH THIS TOOL IS ADAPTED 


“ARMSTRON 
= CHICAGO U.S AN 
















ARMSTRONG 
PLANER, SHAPER 
and SLOTTER 
TOOLS 


ARMSTRONG 
TURRET LATHE 
and SCREW 
MACHINE TOOLS 


(Top right) Planer and Shaper Tool—cuts at any angle 
or with cutter reversed as “spring tool.” (Top left) 
Extension Planer Tool—for internal work. (Below right) 
Slotter Tool. (Below left) Gang Planer Tool — cuts 
surfacing time 50 to 75%. 


Line includes: Drill Holders, Plain Turners, Straight 
Cutter Holders, Angle Cutter Holders, Multiple Cutter 
Write for Catalog Holders, Facing Tools and Knurling Tools. 


ARMSTRONG BROS. TOOL CO. = “The Tool Holder People” 305 N. FRANCISCO AVE., CHICAGO, U. S. A. 
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MANHATTAN’S suggestions for the Care 
of POWER TRANSMISSION BELT 





How NOT to do it! Don't nail Tre greater the output, speed and strain, the greater 
up a board to keep belt on pul- - the belt wear. “Keep ’em running” on the factory front— 


leys. Align pulleys correctly : with less wear and trouble—by following these simple 
and keep them clean 2 oR instructions. 


1. Do not allow oil, grease or gasoline to come in contact 
with belt. 


2. Avoid exposing belts to sunlight and excessively hot or 
cold weather. 


3. Avoid heavy overloads. 


. Don’t leave tools or other objects near belt to get caught 
in drive. 


- Don’t allow belt to rub against stationary objects. (See 
inset photograph.) 

. Use right size and type of belt on pulleys of correct size— 
too small pulleys shorten belt life. 


- Do not try to take out all stretch on new belt. Install only 
tight enough to pull load without slipping—then shorten 
only if necessary. 


. Use proper type fasteners of correct size for pulleys. 


. Keep tight side down for greater arc of contact and more 
power. 


. Pulleys with excessive crown cause fastener failure. 
. Do not apply large belts by rope and power. 
. Use constant tension motor base on short center drives. 


. Cut belt square and line up before splicing. Seam side 
away from pulleys. 


. Keep pulleys clean, in good condition arid in correct align- 
ment so that belts will run true and wear evenly. 


. Keep proper tension. Too tight a belt may cause fastener 
and bearing trouble; too loose, slip and wear. 


. If dressing is necessary, use type recommended by belt 
manufacturer. Never use rosin. Correct fault in drive instead 
of dressing belt. 


. Provide take-up facilities. 


18. Inspect splices and remove worn fasteners before they 
cause injury to belt. 


19. Avoid slippage, evidenced by polished surface. 
20. Use factory-made endless belts whenever possible. 
21. Cut down large worn belts into smaller sizes for light drives. 


22. Consult your MANHATTAN representative. Write factory 
or your distributor. 


Inspect daily with special reference to above suggestions. 
It is constant care that reduces wear and keeps your belts 
turning your machines with the minimum of stoppage. 


issi tad 
U cards available f , 
tenance department —atwo for Howe. KEEP AHEAD WITH 


those you want. 






\ 


THE MANHATTAN RUBBER MANUFACTURING DIVISION 
Cause of dai of RAYBESTOS-MANHATTAN, INC. — 
_ ing and cleaning EXECUTIVE OFFICES PASSAIC, NEW JERSEY 














A 
GATES 
PATENT & 


. This Simp le Test shows 


‘CONCAVE SIDE 


Cuts Belt Costs! 


If you care about belt costs, pick up any V-belt you have handy and make 
this simple test:— 


Why ae" 


What Happens 
When a 
V-Belt Bends 
' Bend the V-belt while you grip its sides and you will feel how the belt changes 
shape. The top, under tension, narrows. The bottom widens. The sides of the belt 
bulge out. Clearly, if its sides were straight to begin with, the bent belt is forced 
into a shape that does not fit the sheave groove—as shown in figure 1, on the left. 


Now, bend a V-belt built with the patented Concave side. You get the same 
shape change, but now the new shape exactly fits the sheave groove—as shown in 
figure 2. There is no side-bulge. Results? (1) Uniform side-wall wear—longer 
life! (2) The belt gets a full side-width grip on the pulley—carries heavier loads 
without slippage. This cuts belt costs and saves power. 


Only belts built by Gates are built with the Concave side, which is a Gates 
patent. 


THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES ’:o: DRIVES 





Chicago, Il. ey Veo City Birmingham, Ala. Los Angeles, Cal. a Colo. 
$49 West Washington d Avenue 495 1 t Bldg 2240 East W ngton Blvd uth Broadway 


Dallas, Tex. Portland, Ore. San Francisco, Cal. 


2213 Gr Street 333 N. W . Avenue 2 
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IMMEDIATE NEED 
OF THESE “TOOLS” 
IN UNCLE SAM’S 












































Milwaukee industrial brushes are 
sold extensively through industrial 
distributors. You men reach out, 
through this vast nation, and fill 
a vital service need. Armament 
manufacturers, sub - contractors, 
the Army and Navy—all use 
MILWAUKEE INDUSTRIAL 
BRUSHES. They are in large 
part dependent on you for this 
"tool" quality. To get the full 
requirements of these industrial 
brushes in the hands of this high 
priority field is a truly coopera- 
tive job. 





BRUSH TOOLS FOR 
VICTORY PRODUCTION 


Power Driven Wire Wheel 
Prushes 


You cannot afford to overlook 
or neglect this field for two rea- 
sons (1) your own profit angle 


(2) the fact that you can be an Bey ll 
aid to fast production by selling “Dura-Bilt” 

these "tools" that are available “Di-Bilt” 

in so many types and have so Peerless” | 
many applications.. MIL- Lag 


Fine Wi-:e Polishing Wheel 
Brushes 

“Sturdi-Bilt” Wire Cup 
Brushes 

Fibre Wheel Brushes 
Wire Scratch Brushes 
Boiler & Furnace Brushes 
Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 
Push Brooms—-wire and 
fibre 

Miscellaneous Maintenance 
Brushes 


WAUKEE INDUSTRIAL 
BRUSHES give you 
the right type for 
the need—we will 
be glad to go into 
the matter in 
greater detail with 
you right now. 


Write for New in- 
dustrial Catalog 
No. 42—61 


THE MILWAUKEE BRUSH MANUFACTURING Co. 
MILWAUKEE 
QUALITY 


J MILWAUKEE es 
| BLE Key to Industrial Brush Problems 








os 
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“This job can't wait for no ‘special’ 
tools,” the plant superintendent told 
Joe. “We've got to find something 
that we can get... but quick!” 


Joe 


4 Ir a | 
tributor 





ain't 





this 5 
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until 
+ tools. 
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Joe, ¢ 
‘ ing it 
throu 


Thor 
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"This 


comes through in a pinch reg 


And, he helps Industry get what it needs from where it is to 
where it’s wanted ... quickly and economically—here’s how! 








d/ hails the Mill Supply Distributor 
as an indispensable factor in the distri- 
bution of industrial goods—an invaluable 
ally on the Production Front. 





































“Ti 
oN 
bright 


ROPPING his forty pound catalog on the floor of the 


tool room in the Mammoth Motor Works, Joe 





Distributor walked over to the work bench where his 
friend, Ed Wilson, the plant superintendent, was sourly 
contemplating an old electric drill. Ed peered at Joe, saath 
grunted in greeting and went on with his task. Joe | = 
watched for a few moments, then, as his bump of 
curiosity grew, he turned to Ed. 

“What are you figuring on doing with that old clunker, 


Ed?" he wanted to know. “Turn it in for scrap?” 


Not so’s you could notice it!"’ growled Ed. ‘We gota | The or 
} 6 6 J the A 
r 


flock of these ‘clunkers,’ as you call ‘em, around here | 





and I’m going to put them to work if I can. Trouble is, 
they're so big and heavy the new women operators can't 
handle 'em.”’ 


RECC 


“Let's see,” said Joe. ‘This is a 4" capacity machine, 











aie ee Se en ee 


inker, | 


gota 


- 





1 here 


ble is, 


ain't it? Why, you can get 4” drills that are about half 
this size.”’ 


“Sure,”’ 


agreed Ed, his voice heavy with sarcasm, “‘and 


I can get all the new lathes I need, too... if I want to wait 
until the war's over. This job can’t wait for no ‘special’ 


tools. We've got to find something that we can get. . . 


but quick!” 





“Now, just a minute,” pleaded = 
oe oa 
Joe, going to his catalog and hoist- ANSE 
| vd Sy AL 
ing it up on the bench. He rifled ' Ye 





through its pages, stopping at the 
Thor tool section and pointed at 
“Look,” 


the description of a Thor 4” drill. he directed. 


"This drill only weighs 234 pounds, it’s a Thor...and 
we got some in stock!” 
“Yeah, but not thirty of 'em,” said Ed, challengingly. 


"N-o-0-0,"" agreed Joe, slowly. ‘But, wait!’ he added, 


brightly. ‘Let me use your phone a second.”’ 
Calling the Thor branch office, he 
explained his needs. At the Thor 


office they checked records of other 


distributors’ stocks and told Joe 





that they could round up enough 


tools for prompt delivery to take care of his customer. 








The only manufacturer of —_ electric tools to be awarded 


_ the Army-Navy “E” for high achievement in war production. 
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SOLD ONLY BY 
RECOGNIZED DISTRIBUTORS 












Turning triumphantly to Ed, Joe said, ‘Well, you're 
all set. You'll get your tools in a few days. See, that’s 


the kind of service Joe Distributor can give you!” 


x * * 


THE MILL SUPPLY DISTRIBUTOR does many other 
things besides help his customers out in emergency needs. 
He maintains constant contact with the sources of supply of 
thousands of items; he carries stocks for prompt service; he 
concentrates purchasing for mass buying and supplying; he 
reduces small-order handling; he simplifies shipping. He 
offers technical knowledge of equipment and materials to 
aid in wise selection; he offers up-to-date knowledge of 
product availability; he can help on the toughest problems 
of selection and procurement. He is Industry's Service of 


Supply in today’s Battle of Production. 











Portable Electric Tools 





INDEPENDENT PNEUMATIC TOOL COMPANY 





600 W. JACKSON BOULEVARD, CHICAGO, ILL. 
so Branches in Principal Cities 
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AND HELP YOU TO SERVE INDUSTRY 
MORE PROFITABLY 


TODAY, MORE THAN EVER, YOU EARN AS YOU SERVE! 


Two outstanding features of Medart’s service give to Medart’s dis- 
tributors a real advantage in offering service to their own customers. 
First, the completeness of the Medart line of Power Transmission 
Equipment saves buying and installation time . . . guarantees the 
best possible selection of equipment for any job. Second, Medart 
backs every distributor with the valuable assistance of a staff of 
\ experienced engineers . . . men who have long been accustomed to 













‘training power’ on the most difficult and unusual installations by 
their expert application of Medart Power Transmission Equipment. 


A FEW TERRITORIES STILL OPEN { 
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INQUIRE 
about 
OUR PROVEN 


DEALER PLAN MANUFACTURING ENGINEERS of ALL TRANSMISSION EQUIPMENT THe ponte 


There's 


3500 De Kalb Street, St. Louis, Missouri 
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Another Valuable Contribution 
to the War Program that Distributors 


can make .... Ask every cutter user 
to follow this urgent 
appeal being made in our 
trade paper advertising 








Distributors are rendering 
an indispensible service in 


el Situgt; ° ’ . — 
Much ation delivering tools critically 
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CUTTERS 











WILLIAMS’ TOOLS AID WAR PROE 





J. H. WILLIAMS & CO., Drop-Forgings and Drop-Forged Tools, BUFFALO, N. Y. 





pata on WILLIAMS: 
TURNING-TOOLS 


Since metal turning constitutes a major 









operation in our war production program, 
consideration of available tools for this 
purpose is timely. The Tool Holder system 
offers definite advantages over solid, forged 
tools for lathe, planer, shaper, etc. Greater 
convenience, efficiency and economy result 
with the use of properly designed Tool 
Holders, which save practically all waste 
of costly high speed steel, eliminate all 
dead stock of heavy forged tools, do away 
with all blacksmith labor and much grind- 
ing, and reduce lost man and machine hours 


waiting for tools substantially to zero. 


Tool Holders, however, to satisfactorily re- 
place solid forged tools, must be engineered 
to withstand the severe treatment which 
modern metal turning imposes on the 
cutting tool. Williams’ Holders are drop- 
forged from a specially selected grade of 
steel, treated and hardened to develop 
maximum resistance to all wear and insure 
a hard rigid seat for the cutter directly 
under the holding or locking device. This 
tends to prevent cutter breakage which is 
due largely to the recess or pocket formed 
by short bits being forced into the cutter 
seat of the holderewhen the shank has not 
been properly hardened. 
POOR CUTTER BIT CHANNELS 


em ~<a POOR CHANNELS WEAE 
oes! pot HOLLOW UNDER sHoRT 
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Fute + 
BEALING 


BLARING ON LEOGES ONLY 
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The bottom face of the shank of all Williams’ 
Holders is rechecked after heat treating to insure 
a flat, square surface for the holder to rest on. 


Tool Holders the 


permit convenient 


In Williams’ Turning 
nose is chamfered to 
use in close quarters where space is lim- 
ited. Set Screws are located at exact right 
angles to the cutter bit channel to provide 
full contact of the point of the screw with 
the cutter bit and insure maximum hold- 
ing power. Screws and tapped holes are 
held to the close fits essential for long life 


under gruelling tool holder service. 


CO} 


CHAINFERED 
NOSE 


LONG CHANNEL 
TAKES FULL- 

LENGTH BITS 
WITH *HININUIT 








Sketches above illustrate a straight shank 
Williams’ Turning Tool Holder. Note that 
the extremely long cutter bit channel ex- 
tends thru the bottom face of the shank, 
providing maximum entry for the cutter 
bit. This feature assures minimum over- 
hang when a full-length bit is used, thus 
reducing the danger of cutter bit breakage. 


Sold by Leading Industrial Distributors Everywhere 
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Carbide Turning-Tool Holder; 


Since tungsten carbide cutters approach 
diamond in hardness (88-92 Rockwell 4 
the brittle nature of this material makes 
absolutely essential that the cutter bit | 
held rigid and the cutting edge support 
as much as possible. 






HEAVIER 


PARALLEL BROACHING SHANK 


PERIUTS SUNIMMUSF 
CLEARANCE ANGLE 


FULL SUPPORT 
UNDER CUTTER 





To provide a rigid tool and assure may 
mum support of the cutter, the shank 
of Williams’ Carbide Holders are mad 
heavier and longer than regular Turnin 
Tool Holders of equal cutter capacity. Th 





cutter channel is broached parallel wil 
the base of the shank rather than at t 
usual 15° angle. The parallel broaching 
the cutter slot permits proper grinding 
the cutter so as to give maximum supp 
to the cutting edge. 


Regular Turning-Tool Holde 

ATR |) Straight Shank 
cutters 3 16° t 
square 







Also made with Right 
and Left Hand offset 
Shonks. 


Carbide Turning-Tool Holde 
a Straight Shank 
cutters 5/16” to5 
square 


Also made with Right 
and Left Hand offset 
Shonks. 
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for over half a century for 


DROP-FORGINGS and DROP-FORGED TOOLS 






















Ider’ 


proach 
kwell 4 
| makes 
er bit | 


u pporte 


AV/IER 


ANK 
A 
——r--4 
| 
————_ 


ire ma\ 


shanlj 


ire mat 





Turnin 
acity. Th 
ille | wil 
an att 
aching 
‘inding 


1 sup pe 


| Holde 
ght Shonk 


Tide 


if 


| Holde 


ght Shank 
5 5/16" to? 
J 


4 





HAT’S what the Army wanted 

to know. These little cars must, 
take terrific punishment — jumping 
ditches, striking rocks, and crashing 
through underbrush. 

Army engineers wanted to make 
sure that the jeeps wouldn’t make 
their last jumps in the middle of a 
critical battle. So, they put them 
through a series of field tests in the 
roughest country they could find. 

The jeeps were driven to destruc- 
tion—the only true test of stamina. 
When stronger parts were needed, 
improvements were promptly made. 
Design engineers solved this problem. 

Seamless steel tubing plays an im- 


srs fo 


THE MODERN | BATTLESHIP 
is a maze of pipe and tv 
ing from stem to stern. 


portant role in vital parts of jeeps. 
For its weight, tubing 1s the strongest 
structural shape known. It enables 
the jeep to absorb shocks that would 
wreck an ordinary car. 

Seamless tubing is also being used 
in tanks, gun mountings, airplane 
landing gear and many other parts 
used in war equipment. 

We are glad to be able to con- 
tribute manufacturing facilities 
and metallurgical experience 
that is helping to make Ameri- 
can equipment the most reli- 
able in the world. 


“KEEP ‘EM JUMP'N” 


SHELLS AND BOMBS by . 
the millions are mode of | 


NATIONAL TUBE COMPANY 


PITTSBURGH, PA 


Columbia Steel Company, San Francisco, Pacific Coast Distributors + U nited | States Steel Export Company, 
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‘MAKE A TIGHT ASSEMBLY WITH LAMSON 
ock 


@ In more than 75 years of existence, The Lamson & Ses- 


sions Company’s engineers have considered thousands of 


locking devices and lock nuts, but the Lamson Lock Nut* 
is the only one ever given the Lamson name. While still 
comparatively new, it is widely used in many industries. 
The Lamson Lock Nut* is the toughest locking device we 
know to keep a nut on a bolt. You put them on with a 
wrench and you take them off the same way. Tough? Yes, 
because they are heat treated to obtain a spring action in 
the integral, threaded collar which surmounts the nut 
proper. This collar is slightly deformed from the round, 


and the pinch of this deformation acts like a vise on the 


uts™ 


J. S. Patent No. 2255286 


boit thread. The nut spins on the bolt thread freely until 
the end of the bolt enters the collar. Then you need a 
wrench. And the resistance caused by the vise-like grip of 
the collar—is the lock of the Lamson Lock Nut*. It can be 
removed with a wrench and used over again without dam- 
age to the threads of either bolt or nut. It may be used at 
elevated temperatures up to 700° Fahr. If you have a spot 
where a dependable locking device is needed—call on us 
for engineering advice and we will work with you on any 
tests you choose to make. 


THE LAMSON & SESSIONS COMPANY « 1971 West 85th Street + Cleveland, Ohio 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 


LAMSON & SESSIONS 


BOLTS NUTS COTTERS CAP SCREWS SPECIALS 


Your Jobber Stocks the Lamson Line 
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New Picture... New Problems 


$ o% Many industrial con- 
ae cerns swinging over 

into war work find ma- 
terials and products so different 
that production methods have to 
be changed radically. 


If not “up” on the newer types 
of files and the advantages they 
offer for speed and efficiency, a 
concern may unwittingly cling to 
files that may have been entirely 
suited to the manufacture of their 
former product but which are 
definitely unsuited to the change- 
over conditions. 


Such situations present excel- 
lent opportunities for helpful ad- 
visory services on the part of the 
mill-supply man. For the dura- 
tion, Nicholson Sales and Service 





Engineers themselves are devot- 
ing virtually all their time to giv- 
ing industrial concerns expert 
service on filing production and 


special filing problems. 


Maybe you would like to have 
a Nicholson field-service man 
accompany you on a mission of 
this kind. If so, write us, describ- 
ing the circumstances or prob- 
lems involved. 





NICHOLSON FILE COMPANY 
PROVIDENCE, R. I., U. S. A. 
(Also Canadian Plant, Port Hope, Ont.) 


P. S.—As to file brands, you can render no 
better good-will-building service than 
to recommend—yes, urge!—the use of 
Nicholson or Black Diamond. World's 
best known—and Twelve perfect files 
in every dozen GUARANTEED! 


NICHOLSON FILE 


fee every 
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MILL SUPPLIES 


Here is the flow chart from Raw Material 
to War Material. 

There is one big gap in the process— 
public steel scrap. In normal times there is 
enough, but today scrap piles are low, and 
winter with its frozen waterways and over- 
loaded railways looms near. 

You can help. The steel-makers need 
6,000,000 tons of scrap in the immediate 
future. Before this appears in print, thou- 
sands of collection drives will have done 
good work. But the furnaces are ever 
hungry. 

Gather up every pound of steel scrap 
you can find, in your home, your office, 
your factory. Give or sell it to the nearest 
outlet. If you can’t find an outlet, write us. 

Some day there’ll be a final bullet. 
Your scrap metal may be the one to 
make it. 






a 
BETHLEHEM STEEL COMPANY gETHLEHEN 


General Offices: Bethlehem, Pa. STEEL 
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Agi snatching an enemy bomber 
out of the sky requires the utmost 


marksmanship of which men and guns 


are capable. Much depends upon the gun. 


Much depends, also, on the tools that 
make the gun. National Cutting Tools are 


tools of character, built for hard use, long 





life, exacting precision. 
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GUARD WELL 
THE LIFE OF YOUR 


V-BELT DRIVES 


FREE ASSOCIATION 
BOOK TELLS HOW! 


THEY’RE VITAL for VICTORY—those Multiple 
V-Belt Drives in the thousands of plants throughout the 
country turning out war materials to defeat the Axis. And, 
like every other product made of rubber — V-Belts are 
precious beyond price. Every premature belt-death means Re NSS 
that rubber must be diverted from other essential uses. aa 
Conservation is a patriotic MUST. 
TRADE MARK 

To assist in the drive for saving rubber the Multiple She einit thts eaten be we eee 
V-Belt Drive Association has prepared a brief manual tion member in connection with Mul- 
outlining 23 ways for increasing the useful life span of tiple V-Belt Drives is your assurance of 
V-Belts. Every power user is urged to ask for this FREE SE CD > « HO TN 
book and apply its recommendations religiously. Clip the 
coupon and mail today. 


of cooperative engineering, research 
and experience. 


oe one ae oe Oe ane ae ee ee ee ee ee 


Multiple V- Bele Drive Association 


M U L T I P L 3 V- 3) 3 L T D 4 I V E rea, ening ag free book, 


"23 Ways to Conserve the Life of your 
A S re, re T ‘ re) N Multiple V-Belt Drives."’ 
) l A Name ii 


140 SOUTH DEARBORN ST., CHICAGO Firm 
Address 
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If a war plant buyer 
had to deal with sup- 
ply manufacturers 
direct, he would have 
to consult 250 pounds 
of catalogs and bul- 
letins of more than 
300 manufacturers to 
get the information 
now furnished him in 
such a distributor’s 
catalog as that of 
Empire Machinery & 
Supply Corp. of Nor- 
folk. 


One convenient vol 
ume gives the buyer 
the illustrated infor- 
mation he needs about 
capacities, construc- 
tion, uses, dimensions, 
etc., on thousands of 
articles. A telephone 
call to his nearby dis- 
tributor brings him 
the goods of hundreds 
of manufacturers, sav- 
ing mnumberless let- 
ters, telegrams, phone 
calls, and delays. 





SAVING MAN-HOURS IN WARTIME PRODUCTION 


Leading distributors from coast to coast are stepping up their service to war industries by fur- 
nishing up-to-the-minute ‘‘buyers’ guides’’ to the men who are writing the requisitions. 

These new catalogs work twenty-four hours a day, without fatigue. They use up no tires or 
gasoline. They are helping to carry the load of men who have gone into the Service, and con- 
stitute an important part of the distributor’s essential service in helping maintain war produc- 


tion. About 70% of the sales of our present supply customers are USA-USN. Many of them are 
80% or 90%. 


R.R. DONNELLEY & SONS COMPANY, 350 East Twenty-Second Street, Chicago, Illinois 
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IMMEDIATE DELIVERY FROM A 
ROCKWOOD DEALER NEAR YO 


Paper Pulleys 
: SEATTLE belt pull 


= Chas Harden 


PORTLAND 
@ Munnell & Sherrill 


/ 
MINNEAPOLIS 
e ad A. Holden 
bi * 


GRAND RAPIDS | 


° F Ronwille 
ae 2 


Wisconsin Beart “9 2, 
e * 
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EVANSVILLE 
—{ Housh Industrial Supplies 
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4 - e Su upp 
W. © Hendrie & Co John Boucher ~ unm PPV GREENSBORO 
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HOUSTON Woodward Wight) 


Comeron & Borkley 
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Rockwood V-Belt 
Sheaves steel and cast iron 


Rockwood V-Belts 
Complete V-Belt Drives 


ROC KWOOD MANU FAC TU RING COMPANY 


Ae 


@ Additional Reckwood stocking dealer 


kwood Pivoted 
Motor Bases ; 
Complete flat belt drives elite) No woon wae : SD Fie rocamoos eases By 
ee aenaeine eed de 


ORDERS SHIPPED THE SAME DAY RECEIVED 


YES! That’s right—immediate delivery out of his own 
stocks —on V-belts— V-belt sheaves— pivoted Motor 
Bases and Rockwood paper pulleys. These stocks are 
maintained with daily factory replacements, where con- 
ditions require, and comprise a unique and distinctive 


Hundreds—thousands—of plants with war contracts 
are using these nearby Rockwood stocks continuously 
and have learned to depend on them. IF YOU TOO 
WOULD LIKE TO BE ONE OF THIS ACTIVE 
ROCKWOOD DEALER GROUP WRITE US. You 


dealer service to industry. 


Naturally, the Rockwood factory is primarily engaged 
in keeping war work machinery running efficiently and 
dependably—supplying them with all the power drive 
equipment they need. But Rockwood also learned in 
World War I that keeping these busy machines running 
without stopping—without delays—calls for close coop- 
eration with and by a large and loyal local dealer organi- 
zation. 


That is the basis for the Rockwood distribution set 
up. It equips its distributors in all parts of the country 
with ample service stocks—backed by enormous factory 
reserves—and maintains those stocks daily as sales are 
made. 


may fit into the picture. 


OVER-THE-COUN.- 
TER SERVICE on all 
stock sizes of Rock- 
wood fibre pulleys, 
Rockwood V-Belts, 
Rockwood V - sheaves 
and Rockwood auto- 
matic __ belt-tightening 
Motor Bases. GET 
ACQUAINTED 
WITH WHATIT 
MEANS TO BE 
ABLE to say to your 
customers — “Yes we 
have it and can ship 
immediately.” 





Throughout American Iuduslry 
--- INDUSTRIAL DISTRIBUTORS ARE 
CONTRIBUTING TO TODAY’S HIGH 
GEARED WAR PRODUCTION - - - 











| 3 


VIS 


Industrial Distributors have effectively 


ser 


demonstrated that they can handle the 


2. 





tough assignment placed on them by all 


; ED 

branches of American Industry. It would 
, , . . or 

be impossible for plants to keep running 
without the ‘round-the-clock service pro- ” 
vided by alert mill supply men. In 
ed 
MORGAN Distributors throughout the na- on 
‘ 

tion are serving war industries and all 
, ; An 

other vital manufacturing plants—whether 
they make planes, tanks, ships. guns, 15 
machinery, or essential tools and_ parts. lov 
MORGAN VISES are handling regular and 
emergency work imposed by war produe- 

tion. They stand up under terrific day- 
after-day pounding because basic features 
of construction—rigidity. strength, accu- | 





racy, and precision keep production flowing 


smoothly, economically, and steadily. 


M a) # c A N 
If you, as a Distributor, need delivery ab 
assistance, we will do everything possible zy I N E 
to help you meet your customers’ needs. 


@ MACHINIST BENCH 3. 
x @ COMBINATION PIPE = 
* HELP KEEP * @ COACHMAKER # 
. @ WOODWORKING 
n dno rn @ SOLID NUT CONTINUOUS SCREW 
@ QUICK ACTION 
LINES MOVING @ LIGHTNING GRIP 








: rN wy 
MORGAN VISE CO, 1012» #80" s. CHICAGO, U.S.A. 
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1. WHAT IS THE PURPOSE OF THIS LIMITATION? 
The general purpose of WPB order L28A is to con- 
serve critical materials. 


* * * 


2. WHAT SIZES AND TYPES OF LAMPS ARE AFFECT- 
ED? The lamps that are to be discontinued are types 
or colors which are not essential either to civilian needs 
or to the war effort: 
In the fluorescent line, colored lamps will be discontinu- 
ed. Only 3500° White and Daylight lamps will be 
available. 
Among the filament lamps, 10, 15, 25, 40, 60, 100 and 
150 watt sizes will be available as before. The fol- 
lowing are discontinued: 
50 and 75-watt sizes. 
Flame tint and colored lamps (except red, green, 
and blue in certain sizes). 
Purely decorative lamps such as flame-shape and 
some round bulbs. 
On voltages, there will also be a simplification. Avail- 
able voltages will be only 115, 120, and 125. 


* * * 


3. WHAT EFFECT WILL THIS HAVE ON INDUSTRY, 
COMMERCE, HOMES? These changes will work little 
hardship on homes, offices, stores or factories. Flu- 
orescent lamps in 3500° White and Daylight are the 


HOW WILL THE WPB LAMP LIMITATION 
ORDER AFFECT YOUR CUSTOMERS ? 


Every Lamp Dealer will want to know 
the answers to these questions 








ones which industry needs. Mercury lamps will be 
available as before. Beside the necessity of good light 
to speed war production, there will be light for safety 
in our streets, light for transportation, light in our 
schools and hospitals, as well as the necessary amount 
of light in homes and stores and offices. 

Homes and stores will have to get along without cer- 
tain decorative lamps. But the very purpose of this 
order is to conserve critical materials and, at the same 
time, to supply the essential needs of war industry and 
essential civilian needs with as little inconvenience as 
possible to all concerned. 


+ * * 


4. ARE STOCKS OF DISCONTINUED ITEMS STILL 
AVAILABLE? All discontinued lamps now on our 
schedules will be available until present stocks are 
exhausted. 


As the war goes on, it is only natural to expect that there 
will be fewer types and sizes of lamps available. Whatever 
inconvenience is involved, however, is a small sacrifice 
for any of us to make to help win the war. 

We, in General Electric, pledge to the users of G-E MAZDA 
lamps that we will continue to supply the most efficient 
lamps that G-E Research and G-E manufacturing skill 
can produce. 


G-E MAZDA LAMPS 
GENERAL @ ELECTRIC 


‘ ee 
There’s a G-E MAZDA lamp for every essential lighting need. MAZDA is not the name of a thing, 
but the mark of a research service. 
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How to SOLVE TWO MOS 


FLEXIBLE SHAFT 
MACHINES 


Available in high and low 
speed models, for grinding, 
buffing, polishing, drilling, 
etc. Table, suspension and 
adjustable tripod models. 
Quality construction through- 
out, 


—_ 


METAL-CUTTING 
BAND SAWS 


Wide speed range permits 
cutting die ox ferrous 
and non-ferrous metals, wood, 
plastics, almost any material. 
14" and 16" models. 


POLISHING LATHES 


For high speed grinding, pol- 
ishing, hand-lapping of small 
metal parts. Jacobs Chuck 
VY," and 3%", Universal 4" 
and 4!/,". 


METAL CUT-OFF 
MACHINES 


Used to cut, saw, slit, 
trim, shape and miter 
ferrous and non-ferrous 
metals, ceramics and 
plastics. Handles wide, 
tlat materials, bulky 
pieces and many differ- 
ent shapes. 


4 
Walker-Turner Distributors have helped many im- 


Utilizing the 
remarkable Walker-Turner facilities, they have been 


portant war plants out of tight spots. 


able to offer two to six weeks’ deliveries on the ma- 
Simplified de- 


sign, rigid standardization and production-line meth- 


chine tools shown on these pages. 


ods of manufacture on a 24-hour basis, have enabled 
us to cooperate with our distributors with such fast 
deliveries. 


Hundreds of thousands of Walker-Turner compact, 
well-built machine tools are operating throughout 
industry — relieving larger, expensive, hard-to-get 


machine tools on countless operations. 





HAND FEED DRILL 
PRESSES 


Careful engineering provides 
extremely easy, accurate, 
smooth - running operation. 
Run-out accuracy of spindle 
superior to that of many drill 
presses selling at prices sev- 
eral times higher. Available 
in bench and floor models in 
sizes up to 20". Single and 
multi-spindle models. Drill 
heads for special set-ups. 














SWAGENT PROBLEMS ! 


Ls Qo! SKILLED HEL p 


Walker-Turner Distributors have been able to give 
manufacturers sound advice on utilizing unskilled and 
semi-skilled labor for today's fast war production 
schedules. Thousands of workers are entering indus- 
try with little or no training. Millions more — men 
and women —will be needed. The usefulness of 
these workers can be greatly increased by machine 
tools that are simple in design and control — safe 
to operate — yet capable of turning out work of 
high quality. 

Because Walker-Turner Machine Tools meet these 
requirements, they are enabling many war indus- 
tries to keep production humming, even with inex- 
perienced help. 


WALKER-TURNER CO., INC., 28112 Berckman St., Plainfield, N. J. 





20 INCH POWER-FEED 
DRILL PRESSES 


Compact, smooth-acting Power- 

3 yo — rg multiple 
isc clutch and has constant 

_ RADIAL DRILLS ; set mesh worm gear and worm. 
al range and selec- \ Power take-off pulley on drili 

of speeds for drilling, 2 press spindle operates unit 
app g, routing and light ' through four-speed counter 
fling. Drills to center of boas : shaft. Feed rates .003", .006", 

a’ circle. Head tilts 45° . 009" and .012" per revolution 
of spindle. Drills to center of 20" 

circle. Ten-spline spindle. Drills 

up to 4%," hole in steel, |" in 

cast iron. Single and multi-spin- 


WALKER-TURNER MACHINE TOOLS A/F 


DRILL PRESSES — HAND AND POWER FEED e¢ RADIAL DRILLS U aal 
METAL-CUTTING BAND SAWS ¢ POLISHING LATHES ¢ FLEXIBLE SHAFT MACHINES company. 11 
RADIAL CUT-OFF MACHINES FOR METAL © MOTORS ¢ BELT & DISC SURFACERS PLAINFIELO.r 


usa 














































Talk Of The Trade 


FILLING THE RANKS: Around Iowa Machinery & Supply they call ay 
John Stoddard “Ensign” now . . . He’s marking time before Boy JIM. | & : 
answering an early call for induction . . . Fred Bahnson, son of : : 

G. F. R. Bahnson (Wm. H. Taylor, Allentown) is now a petty officer, T S a, 

2nd class radio technician . . . And remember Jim Dale, Jack’s 5 ll) / %, va 
son? (Briggs-Weaver) . . . Only 17, young Jim is something of fy — 
an authority on submarines, having invented one that was written up ( ; VA -. 

in “American Magazine”, August, 1941 . . . While cramming at > GY =P ~S 


Texas A & M, Jim sets his cap for a career in the Navy. 






MANPOWER SOLUTION: Some time ago W. P. Marshall, father of 
W. P., Jr., president of Marshall Supply, Tulsa, was called to Akron, 


Ohio, to attend an invalid sister . . . So, just to fill in the blanks SCOGTER || Pye 
on his quiet days, he went to see Hes Kuhn and took a job with Hard- Stock & 
ware & Supply, releasing a younger man for military duty . . . Hes i 


got the jump on the manpower crisis by setting out to hire a lot of 


men ranging in age from 55 to 75 years, most of them with experience / 


in hardware and allied lines. 


CONQUERING HERO: “Twas a big night in Reading, Pa.. when the 
town turned out to honor Major Gilpin Bright, son of Stanley Bright 
(Bright Supply) . . . 400 showed up to get a look at the local boy 


who had distinguished himself as a member of the “Flying Tigers” SN 
‘2 i ° - y, —~ { 

who ran up such a terrific record guarding the Burma Road . . . vr = ¢ 
Hh c ~ ” 


Incidentally, the same night it was also intended to honor George 


VS SWOOPS EN 


Kurowski, another Reading boy, whose home run won the World Series. Cs-4 > 
; ‘ ve “~ 
but that more or less got lost in the shuffle. ; P jal ~ ie 











Qos : 
HEIGHT OF IRONY: He was resigned to the fact that the draft sooner % 3/ (Q\yo, VE sy7 
or later would take away some of his most important workers, but J. A. 1 | ee . (a sy 
McKinney (State Machinery & Supply) figures it was piling things on Local boy makes good 
a little too thick when Bill Smith came down with such a case of hay 
fever and asthma that the doctor ordered Bill to take a job in Denver 
Just as a backlash, the history of Bill’s ailment is probably Teoma) fo NSB, M 
sufficient to bring about draft exemption. ae bo OY | Tag 
ee | ‘ = 2 aes (OG XK Dh W 
CHANGED PLANS: Ruth Ann Towner, daughter of D. K. (Towner oA yates: e diy than 
Hardware, Muskegon) was all set to attend college in Washington this sg fl = ) JoT 7 
fall when- word came through that the school had been taken over by p = 22 — the 
the Navy for the duration . . . She'll stay home and _ take up art oe. i. If in k 
instead, maybe picking up a knack for camouflage. Ken figures. |O"“7& It’s t 
. . Thwarted career He 
HAZARDS OF WAR: Because his service to local industry was getting Distr 
so demanding, Fred Swanson, Jr., (Globe Machinery & Supply) decided aor 
to bolster his efficiency by giving up cigarets, golf and farming . . . BREAK| 1,Em! ‘. pa 
Net result has been a gain of some 30 pounds, too much of it distributed NOTHING, iia 
around the middle. ‘ Pas 
< Pi P| Borers! Pi 
CALL TO THE CROPS: Attention, you city slickers in Muskegon. és i\ g a 
Mich.: Arnold Andersoa (Lakeshore Machinery & Supply) wants mem- | ‘8; a 
bers for his City Farmers Club . . . Ten have joined up already . . . —————— | as ree 
All you have to do is work in the city and own a farm. J ——@ | em 
i 5 <A TI 
THIS IS WHERE our coupons run out, slong! J.J.W J i a 
JJM. ust asking for trouble Rest 
TI 
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This Man ean 


What is more vital to war production 
than anything on the critical list . . . yet 
is not for sale at any price? What makes 
the difference between success and failure 
in keeping your deliveries on schedule ? 
It’s that precious intangible . . . TIME. 

Here is a man—your Local Industrial 
Distributor — who has made a life-long 
business of gaining time for others — who 
is organized and prepared to give you 
what you cannot buy... 

TIME ... saved by blazing a trail for 
your orders through the forest of Priori- 
ties, uncovering suitable substitutes for 
much-needed items which your rating 
denies you. 

TIME... saved by keeping informed on 
the latest Government Regulations and 
Restrictions, interpreting them for you. 

TIME... saved by providing repair parts 
and service, getting damaged equipment 


Give You what You Cannot Buy 


back on the job, when it could not possibly 


be replaced. 
TIME...saved by pointing out to you 
“standard” items, ready for delivery, that 
can replace non-existent “specials.” 
TIME... saved by advising you on main- 
tenance measures to keep your operating 
equipment producing at full efficiency. 
TIME ... saved in performing near- 
miracles in the delivery of available items, 
in spite of increasing limitations on his 
delivery facilities. 
Remember your Industrial Distributor 


whenever the Time factor threatens your 
schedules. With his help, your plant will 
produce its share of the “enough — in 
TIME” that will win the war. 

For your valve needs consult a thorough- 
ly time-conscious Jenkins Distributor. 


mhi fis Brg. 


Army-Navy ‘“‘E”’ 


» awarded to Jenkins Bros. for 


Pennant, 


+ high achievement in the pro- 


duction of war equipment 


Jenkins Bros., 80 White Street, New York, Bridgeport, 
Atlanta, Jenkins Bros., 
Limited, Montreal, Canada; London, England 


Boston, Philadelphia, Chicago. 


ENKINS VALVES 


For every industrial, engineering, marine and power 


plant service 


Corrosion-Resisting Alloys .. 


in Bronze, Iron, Cast Steel and 
. 125 to 600 lbs. pressure. 





UM 





HELPING WAR INDUSTRY GET 
MECHANICAL RUBBER EQUIPMENT FASTER 


— Keep it Longer 


’ \ EVER before have the advantages of supply and service offered by the Supply 
If House System been so clearly apparent as under the many problems of equip- 
ment maintenance which characterize the present war production = For, 
with the mounting difficulties, industry has called more and more on the industrial distributor . . . and 
the distributor has consistently demonstrated his unique ability to provide the best answers. An out- 
standing yet typical example is the job being done by the Republic Distributor organization on — 
Mechanical Rubber Goods requirements. With their local stocks, local service facilities, knowledge and 
experience, plus the working advantages and manufacturer relationship fostered by the 5-Point Policy, 
Republic Distributors have been able to circumvent many of the current obstacles . . . getting vital bele- 
ing, hose and other rubber products where they are needed, when they are needed. Moreover, as a 
preventive remedy to possibilities of difficulty in replacement, each Republic Distributor is lending his 
qualified, personal aid to industry to lengthen the service life of rubber equipment by eliminating in- 
efficient conditions of installation and operation. REPUBLIC RUBBER DIVISION OF LEE RUBBER 
AND TIRE CORPORATION, YOUNGSTOWN, OHIO. 





REPUBLIC’S 
5-Point. Policy 


| A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the trade 
solicited. 


y J A quality of product uniformly 
good and capable of delivering ser- 
vice results that should reasonably be 
expected. 


K 4 A price basis inducing and making 
possible aggressive competition with 
reasonable profit return. 


Freedom from competition from his 

source of supply, either direct or in- 
direct, among the trade covered by his 
day to day solicitations. 


Selling helps of reasonable amounts 

so that his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold. 


UMI 
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Most READERS are familiag with the reasons for publish- 
ing the special 32-page section, “Time. Materials. Man- 
power and Money” appearing on pages 79 to 110 in 
this issue. 

This section represents a necessary first step in launch- 
ing an offensive to bring about a general consciousness 
that the established distribution, 


as represented by the 1845 distributors in this country. 


system of industrial 
amounts to an important national asset. particularly 
in time of war. 

A reprint of the section is being furnished to the 
industry's War Service Committee for use as an educa- 
tional manual in carrying the distribution facts of life 
into the highest places where official governmental policies 
are determined. 

Such action is more than appropriate. That the country 
depends utterly on industry for its war materials is 
known to everyone. but that industry depends utterly 
on its local distributors is far from common knowled-e. 
And ignorance can be as destructive as malice in tearing 
down a valued institution. 

\s often as the distributor story has been told. it has 
never been told with a higher purpose 
at stake 


group bent on securing favored treatment. It is an 


nor with more 
than now. This is no petition by a special 


exposition of vital facts directly bearing onthe major 
issues of war production. a message whose title might 
well be “Wake Up. America!” 
statistics that there are 
50.000 people. doing a 
business of two billions mean absolutely nothing 


In terms of total war. the 
1845 distributors. employing 
until 
it is shown that these distributors. their personnel, stocks 
and facilities form an indispensable cog in the industrial 
machine that is building our weapons that fly. float and 
shoot. 

In this presentation the evidence is preponderant that 
the industrial supply industry fits fully into the master 
pattern of victory production. On its qualification as 
one of our tools in making war, the industry must be 
known better so that it may be used better. 


On the face of it this job goes far beyond the scope 


of the War Service Committee. It is a challenge and a 
call to duty for everyone who knows and believes that 
distributors can help get this war won in less time and 
for less dollars. The call transcends self-interest. Getting 
the facts before the public involves the welfare not of 
just a business but of the nation itself, 

Few members of this industry will wonder when to 
start. The time is overripe right now. Not infrequently 
pressure is being applied to manufacturers to “sell it to 
the government direct.” Factories with large prime 
contracts are urged to “get your supplies shipped straight 
through——cut out the middleman.” That the pressure and 
the urging are misdirected is clearly shown in the presen- 
tation appearing bere. But what’s to be done about it? 

Well, the first thing that seems to suggest itself is not 
to take it lying down. Manufacturers, long linked to 
distributors. know when a “sell it direct” policy is wasteful 
of time and money. Patriotism is not served when they 
submit to the pressure without endeavoring to lay the 
full facts on the record. Industrial users may be less 
well versed in the issue’s merits, but most will weleome 
the aid of a distributor who can supply them with evi- 
dence to lictht their path toward the wisest: purchasing 
policies. 

A means is being made possible for distributors gen- 
erally to distribute the presentation in this issue among 
their industrial friends. Upon publication, 2.000 copies 
of the reprint will be provided to the War Service Commit- 
tee. That group will then announce to the industry at large 
a plan for purchasing such reprints af cost for local circu- 
lation. 

So that the most economical press run may be made, a 
deadline will be set for reprint requests and one printing 
at that time will fill the requirements of all who have 
entered orders. This deadline is still indeterminate, but it 
would be well to watch for the Committee’s announcement 
and then to act promptly in ordering. 

It is your chance to get on the bandwagon of a move- 
ment to strengthen the war program through full under- 
standing and use of the industrial supply industry and its 
rare facilities for service. 


JOHN J. WELCH, Editor 





urrently ‘mportant 


Crusader 


Ir 1s always much easier to grumble about the unfair 
things that affect distribution than to take positive action 
against them. For one thing, the cards are often stacked 
against you: for another. the publicity involved is not 
always welcome. 

Even so. Edwin J. Masback. Sr.. head of Masback Hard- 
ware Co.. New York. stirred up a classic row last month 
in protesting a monopoly in the distribution of stirrup 
pumps. and the least that can be said is that Mr. Masback 
did not come off second best. 

Directing his fire at OPA and also straight at the mayor 
himself. Mr. Masback fought a crusade that earned front 
page space in the metropolitan press for several days. 
In the end. even the talkative LaGuardia admitted to a 
loss for words—and the threatened pump monopoly was 
on the run. Actually, the Masback firm didn’t particularly 
desire to distribute the controversial stirrup pumps. It 
was just that Mr. Masback could see an extension of this 
idea into other lines. eventually crippling the basic prin- 
ciples of distribution. He acted for the protection of some- 
thing in which he firmly believed. 

One wonders how much stronger would be the indus- 
trial supply industry if each of its members were as quick 
to recognize a potential challenge and as willing to fight 
it in the open. regardless of the consequences in terms of 


time and notoriety. 


Milestone 


Our readers will probably take as much pride as we 
do in the reception accorded the September “War Guide” 
issue of MILL St PPLIES, especially outside of its own field. 
The tally is just about complete and the response has been 
at least the equal of any previous special effort by this 
publication. 

The file of comments includes letters from Donald M. 
Nelson, Leon Henderson, William S. Batt and others high 
in the councils of our war gavernment. The presentation 
was “discovered” by priorities officers, as indicated by 
the following facts: 

(1) A reprint of the section, “Priorities . . . How 
They Work” was sent by the WPB Field Contact Branch 
to all priorities regional and district offices, with the 
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comment: “May we suggest that all interested menibers of 
the field office staffs be obliged to read and fully under- 
stand the contents. We further suggest that each indi- 
vidual who reads the booklet be required to place his 
initial thereon. indicating he has completely digested 
and has a working knowledge of the facts reported.” (2) 
After this mailing by the Field Contact Branch. this office 
was subjected to heavy demands for additional reprints. 
(3) The Army-Navy Munitions Board requisted 50 copies 
for distribution among new officers being trained for 
priorities work. (4) The regional director in New York 
assigned an assistant to analyze the issue point by point 
and present a complete report on its contents. (No, his 
ideas and ours didn’t jibe 100 per cent but he can 
straighten that out with the top officials in Washington 
who gave us the material and checked the finished copy.) 

Our greatest satisfaction is the thought that. in studying 
the priorities reprint. these officials will also be learning 
something valuable about the distributor and his problems. 

And incidentally, the comment. frequently heard. that 
industrial distributors enjoy a superior information serv- 
ice in these perplexing times, seems borne out. The Sep- 
tember presentation marked a milestone in our program 
of reporting the war news from the priorities front. The 
results are gratifying to the authors. who are encouraged 
to maintain the standards of this service—and improve it 
whenever and wherever possible. 


¢ 


Period 


(mong the addenda of indefinite value to historians of 
the present is the curious vogue, current in Washington. 
of pronouncing one’s punctuation. As an example. we hear 
the statement, “No, you cannot have a priority—period,” 
and this is intended to convey an impression of finality. 
Or possibly just to convey an impression—question mark? 

At any rate, the effect is to silence and send away the 
petitioning business man, who has been pre-softened any- 
way by tales of the fate awaiting those who come asking 
for government help. He is unable to utter even a meek 
rebuttal in the apologetic shelter of parentheses. 

To complete this study, the historian should follow this 
man and his battered spirit back to his home where, upon 
finding his tongue, the air is filled for many days with 
strident comments of quote dash dash asterisk ex ex ex 
dash exclamation point—unquote. 
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THE WAR MONTH ..... 


OCTOBER—Long-expected master plan for controlling use of critical 
materials is unveiled. .. . Indicates much tighter squeeze on civilian needs 
and return to original purpose of priorities as means of scheduling, plus possi- 


ble cut in red tape. 


. . Meanwhile distributor 


inventories continue to get 


attention and educational campaign is mapped to avert drastic showdown. 


Control Plan Needs Study 


tffect on various divisions of industry awaits actual operation, but it 
offers possibly of achieving better order and less paper work. 


Since the debut) November 
new Controlled Materials Plans. public 
reaction has heen something like that 
of the blind whe inspected the 
elephant. CMP is anything and every 
eall it. depend 
ng on what he wants to read into the 


men 
thing one might wish te 


Hterpretation and outline as issued by 
the sponsors of WPBs lone awaited 
“secret weapon. 
\~ the shouting 
up te this: 
1. The 


retical stage, 


dies down it all sums 


scheme is still in’ its thee 
2. Many months will elapse before its 
effects are begun to be felt) by dis 
tributors, 
> Essentially the 


thinning 


plan aims at ore 


priorities to their original 
status. that is. 


nining 


as instruments for deter 
sequence of delivery. not. as 
tickets for obtaining material. 

b. At this stage it is futile to speeu 
late over what course the plan will take 
when in operation. and its effect on any 
-pecifie branch of industry. 
>. For the time being the plan is 
mere Interesting for its purpose than for 
It is more useful to study 


Eherstadt chefs 


cooked up than to anticipate how it 


its mechanics. 


what and his have 


will eventually taste. 


Hiopeful Sign From the start 
CMP *s launchers have evidenced a real 
-tie knowledge of the distributor's es 
any broad scheme for ex 
Said Mr 
| berstadt at the introductory press con 


~entiality in 


erting industrial control. 


ference, “This plan Wa- evolved trom 
the existing distribution svstems and ex 
perence gained through their opera 
tien.” 


Don ld Ne leon 


meeting. ” Materials must be where 


Ouoting al the same 


threes 
ire needed. when they are needed . 


Labor as well as management has suf 


2 of the 


fered through factory shutdowns caused 
by lack of an product.” 
Neither official was speaking specifically 


essential 


of distributors or of industrial supply 
products. but their comments apply. It 
was definitely declared that special pro 
vision would be made for allotments of 
controlled materials to warehouses “se 
that they may handle small orders with 
out allotment 


numbers’. Tt must be 


borne inomind that CMP applies now 
only toe the broad area where 


allotte d lor 


raw ta 


terials are prime war con 


struetion, 


Fitting in such a factor as distribution 


of tools. supplies and equipment is a 





End Use Dies, 
Sans Mourners 
There should 


a great clamor of 


been but) wasn't 


hells 


November. not. to 


have 
and) whistles 
early in 
Allied 


rout. 


signify an 
mark the final 
and annihilation of 
Regulation lO. the End Use 
program whose red tape has snarled all 


victory but to 
-capitubation 
Priorities 
types of business for more than four 
months, 

Regulation 10) has been a particular 
supply field 
faced with the 


innumerable 


industrial 
where distributors 
task of 
numbers and symbols. making a monthly 
“pattern” for 


burden in the 
were 
gathering code 
their business and apply- 
ing this to their purchase orders. Sup- 
affected 
Full operation of the plan 
would 


ply manufacturers no less 
by the 


undoubtedly 


were 
rule. 
involved the 
hiring of extra help in each organization 


have 


and perhaps the development of costly 


record =Vstems. Experienced showed 
that the coding system failed to informa- 


WPB 


principal 


tion which sought. and this was 


perhaps the reason for the 


rescinding action 
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detail that must await actual operation 
of the new plan 


CMP Details 


highest urgency 


First, the plan) gives 
to offensive weapons. 
It aims at reducing civilian allotments 
At the start) the 


materials to be controlled are steel. cop: 


to a bare minimum. 
per and aluminum. Seven agencies will 
make allotments to the prime contrae- 
Army. Navy. Maritime 
Aircraft Scheduling Unit. 
administration. Board of 
Warfare. and the Office of 
Civilian Supply. Bills of materials will 


tors. These are: 
Commission, 
Lend-Lease 
Keonomic 


be obtained from prime contractors be 
These 


fore January 1. will be con 


sidered by the agency ‘Camong 


the seven) and by the branch 


(Steel. 


proper 
Copper oor Aluminum). On 
February Lo the Requirements Commit 
make 
trolled materials to claimant avenceties 
for the 1943. By 


March 15 producers who have authority 


tee will allotments of the con 


second quartet ol 


to use controlled materials will) place 
April 
existing procedures will 


CMP is 


authorized orders for delivery. 
Until July 1, 


he used 
mandatory after July 1, 1943, 


where NeEeCESSATY. 


Inventory Control—At last it seem- 
possible that a rigid check will be ex 
erted on plant stocks through the in 
CMP. 


| very primary ol secondary producer 


ventory. control provisions of 


must submit an inventory statement 
showing his position at the end of each 
quarter. Distributors are in better post 
tion than others to know that many of 
their large customers have gone exces 
sively “long” on many types of tools 
and supplies that are critical. 


The 


miuist 


stocks 
and it) could 
relief for the 
present tightness of the general market 


release of such CXCOss 


come eventually, 
amount to considerable 


condition, 


Blow At Red Tape CMP bears the 


possibility oof reducing the — paper 
handling load that has so far been the 
ereatest burden of the priorities system, 


The proposed allotment numbers may 
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not have to pass through the hands of 
everyone, Significantly. Mr. Nelson told 
his press conference that the plan “is 
flexible enough to permit a farmer to 
buy a keg of nails without having to 
produce a keg of paper work.” 


Program in Jeopardy —Regardless of 
what ultimate effect on distributors the 
Materials Plan will 
have. it is starkly evident that show- 
down time is fast approaching on the 


new Controlled 


~ubjects of inventories, purchases for 


resale and wholesaling in general. 
Evidence is strong that the entire pro- 
gram of maintaining a reasonable flow 
of materials through established whole 
sale channels is being jeopardized by 
the failure of many organizations to 
requaint themselves with or abide by 
the rules as laid dewn. Fear ts ex 
pressed that unless a lot of people 
quickly “get religion” the fairly easy 
regulations of 1942 will be replaced in 
1943 by tighter 


widespread application of the big stick 


restriction plus the 


“Rusiness As Usual” At Fautt In 
particular, there is marked unwilling- 
ness to bring inventories within the 
preseribed limits. In many distributing 
lines (espec ially those catering to civi- 
lian uses) “business as usual” is still 
pursued vigorously. Not only are large 
stocks jealously guarded but ingeniou- 
tricks and artifiees are resorted to in 
the effort to win unmerited government 
assistance for earrving on bevond a 
reasonable rate Such disregard for 
the broad objectives of materials con 
trol is defeating the efforts of those who 
have long ence avored lo provide prop 
erly for continuation of the distributer 


function in the war economy 


Educational Drive—-ln the Distributor 
Branch. officials see one hope for rescu 
ing their program before it) backfires 
in the faces of both the just and the 
unjust, Thev feel that if distributors 
evervwhere can be made to see the 
situation as they see it. attitudes will 
change \nd the appreach of annual 
inventory-taking next month affords a 
timely Opportunity for all the sheep to 
vet into the fold before the storm breaks 
Therefore, Lin’ White. braneh chief, 
and his men are setting out early in 
November to take their story “to the 
people.” Mass meetings were sched 
uled for November 6 in) Boston and 


November 13 in’ New York 


tors of every ly pe ol supplies have been 


Distryibu 


invited ind it Was considered possible 
that attendance in both cities would 
break reeords 

Given any measure of success in these 
meetings. the Distributors Branch = is 


ready to extend its educational program 





Wages, Salaries 
Now Stabilized 


Industrial distributors employing more 
than eight persons are affected by the 
President’s Economic Stabilization Order 
of last month and are prohibited from 
granting pay inereases without govern- 
ment approval unless the raises are given 
in accordance with five specified excep- 
tions. 

Wage adjustments allowed without ap- 
proval are: 

1. Promotions or reclassifieations of 
workers. 

2. Individual) merit) increases within 
established rate ranges. 

’. Increases in line with established 
practices, based upon length of service. 

t. Operation of an apprentice or traince 
-Vstem., 
under 
these exceptions will not be permitted if 


However. adjustments made 
they result in any substantial increase of 
the level of costs and furnish a basis 
either to increase price ceilings of a com- 
modity or the service involved. or to re- 
sist otherwise justifiable reductions in 
-uch price ceilings. 

The regulation affects all salaries but 
jurisdiction is split between the Treasury 
Department and the National War Labor 
Board. The Treasury Department has 
authority over increases for employees 
earning more than $5,000 and also over 
raises for workers getting between $3.000 
and $5.000 if the amount of their salary 
is not determined by collective bargain- 
ing agreements. The NWLB regulates in- 
creases for those earning less than $3.000 
and for those earning between 3.000 and 
$5.000 if the salaries are determined by 
collective bargaining. 





throughout the country. It was planned 
that speakers would deal painstakingly 
with the fine points of correetly obsery- 
ing 1-63. of executing the report form. 
PD-336, of extending priority ratings. 
various “LL” and “M™ 


supplying the necessary 


observing = the 
orders and 
data in filling out the priority appliea- 
tion form, PD-IX 

With a clear picture of his obliga- 
tions. any distributor will have time to 
set his house in order for proper future 
compliance. mainly by taking a proper 
physical inventory at the vear-end and 
then setting up a record system to pro 
vide the required data on his business 
thereafter 


Among the knottiest 
problems for the Distributors Branch is 
that of shipments not made out of the 
distributor's stock. From the start the 


branch saw and attempted to cope with 


Direct’ Shipments 


the danger of tieing inventories to the 
fal-e vardstick of mere sales and not 


“sales out of stock.” Form PD-1X is 
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designed to help distributors purchase 
for inventory. but only on the basis of 
sales that have been handled through 
their own warehouses. To do otherwise 
would permit the accumulation of in- 
ventories in critical times by persons 
who heretofore have done only a brok- 
erage business. 

Evidence is coming to light that many 
PD-1X forms give an inaccurate pic 
ture on sales and it is further pretty 
well established that very few firms are 
in position to separate direct shipments 
from stock sales. The point is of more 
than minor concern since the sales ot 
some houses include 25 per cent or 
more direct: shipments. and if) similar 
quantities were wrongly allowed to go 
inte future inventories it} would result 
in the creation of stockpiles larger than 
necessary to keep customers supplied. 


The Law Nobody Knows 


checks on 1-63 reveal amazing things. 


Recent spot 


In a New York gathering only one man 
in forty was able to say his firm was 
complying. Officials dropped in on one 
jobber to ask if he knew about 1-63 and 
Form PD-336— each 
month. “Oh sure.” he replied. “that’s 
got something to do with P-100.7 A few 
such experiences as that lead to the con- 
viction that the law must be either sold 
to its subjects or junked in favor of 
something that makes a better showing 
of teeth. Though it may be said that 


was executing 


the worst cases of non-compliance occur 
among houses not so well ordered as 
the industrial supply industry. mill 
supply distributors are not entitled to 
a completely clean bill of health. 
Registration Is Possible One proposal 
how receiving serious attention is that 
of registering all types of distributors 
coming within the scope of the Distribu- 
tors Branch. Exactly what the pro- 
cedure would be is not entirely clear. 
but distributors on registering would 
probably be given a certificate and 
serial number, plus complete instruc- 
tions for following the rules governing 
their particular type of business. Ac- 
ceptance of the certificate would pre- 
sume knowledge of the regulations, 
henee “ignorance of the law” would be 
out as an excuse on future cases of non- 
compliance. In addition, the simple 
step of withdrawing the certificate from 
violators would amount to a severe 
penalty as it would suspend priority 
rights. Informal surveys probing reae- 
tions of industrial distributors toward 
this plan reveal hostility at first. fol- 
lowed by gradual warmth and even en- 
thusiasm bespecialls these whe are 
scrupulous in living up to the rules see 
it as a necessary step in bringing into 
line the few mavericks and gyps who 
bring diseredit on distributors. 





UMI 


UMI 


A-9 Rating Needed 
To Buy Hand Tools 


Two amendments to Order E-6. gov 


erning hand serviee tools. were issued 
last month by the War 
Board, The first 


alloy steel from 


Production 
limits the types of 
which hand service 
tools may be manufactured, and limits 
sales and deliveries to distibutors by 
manufacturers to orders rate A-9 on 
higher. The second gives a clearer def- 
mition of the tools under the order. 

As enumerated in the latter amend- 
ment. the tools now covered are metal 
working chisels, metal cutting files. ma 
chinists’ ball pein hammers, metal cut 
ting snips and shears. all types of pliers. 
metal working punches. screw drivers 
of all types. and all types of wrenches. 

The original order carried a list of 
eight series of alloys which could) be 
used. but under the amendment there 
The effect of the 
order will be to permit the use of a 


are only five series. 


lesser amount of critical alloying ele- 
ments, particularly molybdenum. The 
amendment, provided, however. that any 
alloy steel in a series not listed. but 
which had been received by a producer 
for use in manufacturing hand service 
tools before Nov. l. could he used. 
Originally manufacturers were per 
mitted to make sales on orders bearing 
\-10 or better but the new 
makes if 
manufacturer to obtain 


ratings of 
mandatory for a 
A\-9 or higher 
alse cancelled a 


provision 


ratings. The change 
provision which permitted branch stoves 
up rated by a producer to sell tools te 


users Without a preference rating 


wl 


Help for Steel Warehouses 


WPB directs mills to earmark a portion of each month's production for 
distributors, and raises their selling level to AA-5— with exceptions 


In a series of moves intended to bel 
ster the badly depleted inventories of 
WPB's lron and 
Steel Branch last month instructed the 
mills to fulfill) preseribed 
loads” before all others each month. and 


the steel warehouses, 
“warehouse 


at the same time generally raised the 
priority level at which the warehouses 
sell their merchandise. 

Most heartening of these was the di- 
rective to the steel mills toe earmark 
definite tonnages of certain items 
(mostly Schedule A products) for ship 
ment to warehouses each month on their 
rated orders, 

Under this new “warehouse load di 
rective.” the milly are instructed, effec 


tive Nov. a 


nage of certain steel products as their 


to consider a specifie ton- 
regular monthly warehouse load, irre 
spective of the requirements of other 
customers. This load is to take prece 
dence over high rated orders from other 
sources, so warehouses are technically 
in the No. J position on schedules. 

In determining those producers which 
were to assume warehouse loads. J. R 
Stuart, head of WPB’s Warehouse Unit, 
said consideration was given to the im 
portance of each as a warehouse sup 
plier during LOFT, to the production di 
reetives which have been issued to each 
producer to the present schedule of 
orders on each producer's books. and to 


the most logieal source of supply ter 





Processing the fourth quarter applications for help under the Production 
Requirements Plan was as much a headache in Washington as in the offices 


of applying firms. 


Here is a view of the operation which required more 


than 1300 people to work in three shifts on the clerical job alone. In addition, 
the work of determining how much each company would get eclipsed all 
other work in the industry branches, where such decisions were made. 
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ably large order s. 


each of the five warehouse regions in 
the country. 

Warehouses must place their orders 
at least 30 days prior to the beginning 
of the month in which delivery is re 
quested, however. [f this requirement is 
not observed, the mill is not obligated 
to schedule the order as part of its 
monthly warehouse load. 

Schedule B Products By the end ot 
October, warehouse load directives had 
also been issued to the mills to assure 
maintenance repair requirements ol 
such Schedule B products as pipe, mail. 
staples and wire. These are not large 

On nails, for example, distributors te 
which mills shipped 200 tons of nails 
between July 1. 1940. and June 30, 1941, 
are to receive a quarterly delivery of 
10° of total shipments during the 18 
month Distriliutors 
smaller nail business are entitled to a 


period, doing a 
smaller amount. 

In wire rope, the directive is for only 
of. And allotments do not apply when 
a distributor has received his full quota 
under M-21-b. although the distributer 
mnay receive. of course, his full quota by 
extension of ratings on Form PD-83e 
or through regular warehouse rating 
Pipe dn pipe. the mills have been in 
~tructed to deliver to distributors certain 
quantities for “emergency maintenance 
and repair requirements.” Thus. ware 
houses recening S20-tons of pipe ot 
more in LOO are to receive each quartes 
6'y oper cent of their LIF) reeeipt- 
while the smaller pipe distributors get 
a desser. carefully caleulated) amount 
Amendment 7 to M-21-b ‘Towards the 
end oof the month, the Tron and Steel 
Branch raised to AAS the general level 
of ratings to which warehouses must 
restrict deliveries. Hlowever. there are 
exceptions to this: 

Maintenance and repair orders tor 
alloy steel pre lucts are to be filled onbs 
on A-IT-kK or higher. with earbon steel at 
\-10. Maintenance and repair sales must 
not exceed 54, of the quarterly quota 
for all carbon steel products. or 150 
fons per quarter, whichever is greates 

Flat rolled carbon steel may be sold 
at A-1-k 

Pipe may be sold at A-10. except that 
sizes above 3bo ine OLD. must be held 
for AA-5 unless sold for maintenance 
and repair. 

Pressure tubing and wire rope may 
he sold at A-10. 

Amendment 7 also offers the steel 


warehouse protection against unreason 
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Executives and priority men from Chicago supply houses got first-hand 


information, Oct 


15, when they convened for a special meeting to hear 


Robert S. Page and Harry Rinehart, chairman and secretary, respectively, 
of the industry's War Service Committee. 





Attention for 
Stock Exchange 


Plans adopted by two supply manu 
lacturers to lubricate the flow of their 
products by acting as an exchange tor 
distributors whe go “long” or “short” 

their lines drew national attention 
thus month when the public ation 


“Business Week” reported on such ac 


tivities by Blackhawk Mig. Co. Mil 
waukee, and Imperial Brass Mig. Co 
Chicage 

Such an idea is not untested, sines 


it cropped up as early as December 
1940 when Toledo Pipe 
Machine Co. offered such a service te 
Other 


Phreading 
its distributors manufacturers 
have taken similar steps, perhaps less 
formally than the rounded out programs 
now offered by Blackhawk and Imperial 

The Blackhawk plan is labeled 
S.A.S Distribu 
tors for this line list “Want to Sell” 
and “Want to Buy” on forms of differ 


ent colors 


oor “Shift and Shunt.” 


-ending two copies of each 
Sell” sheets are file { 
by stock numbers and “Buy” sheets are 


checked i 


Is listed the prospective buver vets a 


te the « Onpany 


gainst this. [f the wanted item 


wire telling him who has it 
Imperial publishes a monthly bulle 
tin, “The Trading Post.” 
ind offers ire 
Names of furnished 
ipon inquiry and the deal is then made 


directly 


in which wants 
coded by numbers 

“advertisers” are 
between the two interested 
Neither in the case of Black 


Imperial is the 


parties 
hawk on merchandise 
shipped back to the factory for resale 

In this respect the two plans. are 
similar to thie Surplus Stocks program 


that was offered to the entire supply 


industry beth by Minin Stperiks and 
the industry's old Defense Committee 
Mechanics of that 


being used by many. distributors and 


program are still 


sizeable quantities of excess merchan 
dise continue to be exchanged among 
both distributors and customers. 

The “Business Week” article made 
reference to the “Stock Exehange™ plan 
as operated by the Chicago Mill Supply 
Club. a cooperative movement in which 
distributors of that area flow good- 


between one another where necessary 
ind when possible. 

\nother important means of moving 
exeess inventories between distributors 


National 
Distributors 


ix offered to members of the 
Supply and = Machinery 
\ssociation, This service originated far 
hefore the opening of the war. but war 
conditions have enhanced its value to 
members. Recent listings are many 
times the length of pre-war listings. 
The likelihood is strong that) such 
cooperative exchanging of stocks will 
continue to be useful te 


distributors as the war carries on. 


increasingly 


Ratings Eliminated 
For Carbon Blades 


Sale of low-alloy steel hacksaw blades 
ised in ordinary hand frames is pet 
mitted without a preference rating un 
der Amendment | to General Prefei 
ence Order E-7. The 


vice - however! 


amendment pre 
that the blades contain 
no alloving elements other than speci 


fied percentages of molybdenum and 


tungsten (.75 per cent molybdenum and 
1.25 per cent tungstens and also that 
the blades cannot be more than 025 in 


thick or more than 12-in. long 
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Short Story 
(Happy Ending) 


October | 
Ordnan 


Brigadier General Kirk. 
e Department. issues a call for 
16 types of supplies. tools and equip 
ment te be used for overseas mainte 


nanee erews. Merchandise is sought 


from distributors and dealers because 
scid the 


this manner te dry up dealers’ stock 


letter, “Tt is our intention in 


shelves” 
October 6 


Ordnsnee Department as to the kind of 


Trcquiry ix made at the 


priority rating that will apply toe such 
purchases from distributors. The reply 
“No priority. We do not want the stock 
to be replaced.” 

October T Ray Neal. 
sultant in) the Distributers 


WP. calls aon thre 


ment. explains the purpose of having 


“eho con 
Braneh, 
Ordnance Depart 
stocks in distributer.” hands and the 
authority designated to that branch for 
controlling such stocks. 

October 8 
ing sent out to district Ordnance offices 
declaring. “You are 


Instruction sheets are be 


authorized to as 
-ign an AA-F rating to all equipment 
which is not classified as machine tools.” 

October 1300 Gen. Kirk. in a letter to 
the National Association 


pore viously 


(which had 
passed his request to its 
members) is “most gratified at the re 
~ponse.” “To date.” he writes. “we have 
received approximately 75 replies list 
ing machinery for sale that we can use.” 
In conelusion. he adds: “This office will 
definitely issue priority ratings on every 
thine we buy. This will enable the di- 
tributer te restock.” 


Program Set for 
Chicago Meeting 


R. FE. Kramer. program chairman for 
the tenth annual meeting of the Centra! 
States Mill Supply 
leased the program, Gathering is sched 
uled for November 16 and is to be held 

\ slight 


change has been made in the original 


\ssociation. has re 


in the Palmer House, Chicago. 


decision to make the meeting an all 
distributor session. Officers of the three 


National and 


being extended invita 


issociations, American, 
Southern, are 
tions. Due to travel and hotel aecom 
modation uncertainties. the usual manu 
facturers’ contingent is not being asked 
te attend. However. executives of local 
firms and branch managers are being 
cordially invited to attend the luncheon 

In preparation for the forthcoming 
meeting. Tle prbority ~« 
- under the chairmanship of 
Nate Brown (Barrett-Christie) held two 


rool oot the Gren 


tral Stat 
tra tale 


UM 


oe ia 


OO EN TROT BN 


See ie 


PMR OERRNEER NN ETD 


an 


preliminary meetings in October. Exec- 
utives and priority men met on October 
15 with Ro S. Page (Henry Walke Co.. 
Norfolk). chairman of the War Service 
Committee. and Harry Rinehart. secre 
tary of the committee. 

Oscar Iber (QO. Tber Cow). president 
of the Central States. was chairman of 
the meeting and introduced the speak 
ers to a luncheon gathering of over 50 
members. 

At an informal dinner held for the 
executive committee. the following pro 
vram for November 16 was announced 


by Mr. Kramer (He Channon Co.) 


9:00 9:30 AM. Registration 

9230-10-00 Get dequaimnied 
Round Table Con 
ference 

L0:005 10°30 “Regional Opera 

tion of WPB™ by 

Joseph ] 7 Overler k 


10:30- 11:00 “Employment 0 
Women in a Mill 
Supply House” by 
R. C. Neal 

“Objectives of the 
the Joint 
vey Committee” by 


R. EB. Kramer 


11:00 11:15 


Survey 


11:15-12:00 “Cost Analysis of 
Distributor vs. Di 
rect Selling” by D 
W. Northup 

12:30 2:30 P.M. Luncheon 

2:30- 3:15 “Revised  PD-1XN" 
by P. B. Patteson 

B:15- 3:45 “Operation of Dis- 
tributors’ Branch” 
by L. C. White 

BAS ADS “GMPR and the 
Mill) Supply Di-- 
tributor” by AL J. 
Kwitek 

bls) 5:00 “Behind the Scenes 


in Washington 

Paul Wooton 

“000 6:00 Cocktail Hour 
6:00 Informal 
and Introduction of 


New ( fhe Crs. 


dinnes 


WPB Eases Restrictions 
On Producers of Shovels 


Production of shovels with material 
In possession of manufacturers before 
\ug. 10. is permitted under Amendment 
No. 3 to Limitation Order 1-157. In 
the original order further processing of 
steel for shovels, spades, scoops and 
telegraph spoons in shapes and sizes not 
listed in the order was prohibited. The 
amendment was drafted to utilize a 
considerable amount of fabricated steel 


| 


which had been rendered useless ex 


cept as serap 


MILL SUPPLIES ° 





ae ~ 


Chas. H. Besly Co., Chicago distribu 
tor, last month was awarded the 
Army Ordnanc2 pennant for meritori 
ous production ,at its Beloit, Wisc. 
manufacturing plant) and for the fine 
cooperation (of its supply depart- 
ment) with Ordnance officials. At the 
presentation, above: Otto Heinze, 
Dorris Fossbinder and Ed Welles, 
president, and Major L. P. Warner 
of Army Ordnance. 





1,000 Salesmen Join 
Campaign for Scrap 


More than 1,000 full-time salesmen em- 
ployed by company members of | the 
American Steel Warehouse Association 
are taking part in the organization’s drive 
to ferret: out 2.000.000 tons of dormant 
serap) from industrial plants. The 
2.000.000 ton goal was revealed last month 
when John J. Hill, Jr. national chairman 
of the ASWA drive, informed the associa- 
tiow’s board of directors that early re- 
ports on the drive indicate the salesmen 
“seem to be as anxieus to get high ton- 
nage of serap as they used to be to get 
high tonnage orders for steel”. 

Meanwhile. WPB has taken its first step 
in the steel recovery program involving 
the purchase and redistribution of mil- 
lions of tons of iron and steel products. 
The steel Recovery Corporation — ha- 
mailed out the first of 200.000 inventors 
certification forms to known and pre- 
sumed holders of steel stocks now idle ot 
excessive because of WPB > orders and 
regulations. 

Those who report they hold inventorie- 
of steel will receive detailed question 
naires to cover each type reported, and a 
schedule of prices to be paid by the gov- 
ernment for materials needed for the war 
effort. 

Serap metal, as such, will not be pur- 
chased by the government. It should be 
disposed of through authorized dealers 


the WPB reported, 
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Lessee of Truck 
Needs Certificate 


Persons or firms which lease commer 
cial motor vehicles for a “period of 
more than seven consecutive days” must 
now obtain Certificates of War Neces 
sity. the Office of Defense Transporta 
tion ruled last month. Originally lessees 
were not required to secure such cet 
bitheates, 

Phe phrase “leased for seven or more 
consecutive days” is construed by the 
ODT te include also a combination of 
separate leases whieh may be made by 
ado person to cover operations ot seven 
or more consecutive days. Although this 
rule becomes effective Nov. 15. along 
with the rule that owners must have 
certificates by the same date. a ten-day 
erace period will be allowed lessee = le 
apply for certificates. 

The certificates obtained by lessees 
will govern the maximum mileage al 
lowed the lessees but will not be valid 
for obtaining gasoline rationing Coupons 
from local boards. The owners’ certifi 
cates will serve this Purpose, 

While lessees must obtain certificates, 
the responsibility for seeing that such 
a certicate is obtained will rest with the 
owner or lessor of the vehicle. the OD 
ruled. However, responsibility — for 
keeping records on the owner's certifi 
cate will rest with the lessee. Both, the 
owner and the lessee, are responsible 


lor maintenanee of tires and equipment 


Comments on the 
Priorities Chart 


From Graton & Knight Co. in Wor 
cester, Mass. comes the following com 
ment on the Chart of “Priority Restric 
tions and Price Regulations” ino th 
September issue of Mini Strriies 

“We suggest one correction, Leather 
belting prices and fixed by OPA ceil 
ing order No. 136B and not by. the 
General Maximum Price Regulation a- 
shown. This correction, however. does 
not affect our price structure.” 

Chester Conner. manager of distrib 
utor sales for Bo FL Goodrich. alse takes 
issue with the chart: “T suppose this ha- 
now been called to your attention but, 
in any case, it is a minor error and | 
don't think it is going to lead anybody 
astray. Braided hose should not be sub 
ject to Order M-91; that is, air hose 
braided. hose all-braided types, oil hose 
braided, and water hose braided. The 
cotton content of these items involve. 
net woven duck The September 
issue is a fine piece of work, and an 
other illustration of the constructive job 
you are doing for the distributor.” 
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Operating Supplies Eased 


Regulation 3 grants customers not under PRP greater flexibility in 
buying operating supplies. Regulation 11 and 12 are also amended. 


Priorities Regulations 3. 11 and 12 
vere amended last month. the principal 
effect being to ease the priority restric 
lions governing thre purchase of operat 
ing supplies, 

Under Regulation 3 as now amended. 
companies not under Production Ke 
quirements Plan are allowed to extend 
ratings for operating supplies in’ any 
month up to 10 per cent of the cost of 
production materials to which the same 
ratings are extended during the month 
Previously they had been restricted in 
their rated pure hases of supplies to only 
such supplies as would actually be con 
umed in rated production processing 

ltems for repair of machinery (but 
not of buildings) are now ineluded in 
the definition of operating supplies. and 
the new definition includes such prod 
iets as small hand tool which are gener 
ily considered operating supplies but 
which were excluded under previous 
drafts of Regulation 3. The amended 
regulation also permits extension of 
ratings for operating supplies when an 
ether customer provides the materials 


Tew [ve prren ‘ «seal 


Another 
important development is the lifting of 
Regulation No. 12°. general 


imeong PRP units of the 


Regulation No, 12 Amended 


Priorities 
restriction 
unounts of materials not covered by the 
Materials List.” 


Hhietions imposed ino their autheriza 


Only those special re 
Hons Tow govern, although. ol course 
HT PRP units must conform to the gen 
eral inventory restrictions of Priorities 
Revulation Neo. I 

The amended Revculation 1? also can 


els the permission formerly granted 


PRP units to revise their “rating pat 


lets tmonth on the basis of ral 


Wie 
ings appearing on their unfilled orders 

il- privile re had been eranted. as in 
emereenesy measure, to speed up exten 
tions trom ~upplien lo subsupplies oft thre 
VA ratings adopted in June. PRP units 
with re-rated orders on their hooks 
ire expected to obtain materials not 
inder the “Materials List” 


eXtension 


by the direct 
method now allowed by the 
recently adopted amendment to Regula 
tion I] 


Priorities Reg 


Option for PRP Units 
tlation No. TL was 


PRP companies the option of extend 


amended to give 


obtain 
materials not included in’ “Materials 


bist” of their PRP application, instead 


ine ratings served on them to 
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of using the ratings assigned on theit 
PRP certificates to obtain such mate- 
rials. This change is intended chiefly to 
allow extension of ratings for parts and 


Materials 


List” is composed mainly of raw mate 


sub-assemblies, since the 


rials. It does not apply to operating 
supplies, and is confined to materials to 
be incorporated into the produc t. 

When a PRP*company elects to exer 
cise this option (which it must do by the 
seventh business day after receiving its 
fourth-quarter certificate), the election 
stands for the quarter. It is not neces- 
sary to send a notice to WPB, but the 
company must endorse section F of its 
PRP certificate in a preseribed manner, 

An additional revision to Priorities 
Regulation No. 3 specifies that in ap- 
plying its ratings, a PRP unit must 
include in its endorsement of purchase 
orders the number of its PRP certifi- 
cates and its company name. It is un- 
derstood that this requirement does not 
apply to subsequent extensions by sup 


pliers, 


Revises Regulation 13 
On Idle Materials 


Priorities Regulation No. 13. issued 
in July te provide uniform rules to gov 
ern sales to war industries of frozen 
stocks of restricted materials. has been 
amended to exelude any material ra 
tioned at retail levels. to include intra 
company transfers of material in speci 
fied circumstances, and to clear up cet 
tain ambiguities which have arisen 

Now specifically covered by the “un 
freezing” regulation are sales made in 
the course of the liquidation of a going 
business, or assets of such a business 
Inter company transfers are allowed un 
der the same eonditions as are sales of 
i material. 

Schedule \ of the 


amended to include a number of item- 


regulation is 


placed under priorities control since it- 
issuance. The most important change in 
Schedule A permits the sale for author- 
ized uses of single lots of carbon steel 


of more than five short tons on ratings 
of AAQX 


lots of more than five tons could be sold 


Previously. carbon steel in 


only to producers of the material, in the 
same form in which it had been’ pur- 
chased by the holders. The change is ex- 
pected to expedite the movement of this 
material from immobilized stocks inte 


War Uses 
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Speed-Up for 
PD-1X Routing 


It is reported that a eood lenath of 


red tape has been trimmed out of 
the PD-1IX) processing within the past 
week. Formerly it has been said that the 
Distributors Branch could process most 
applications within 24 hours, but this 
estimate did not include the steps the 
paper had to take before reaching the 
branch and after leaving it. All forms 
were received at a central mail room 
two blocks from Temporary E building 
which houses the branch. From there 
they were sent to the Routing Unit 
where all other priority actions are 
routed. This was another block away. 
In the Routing Unit the requirements 
on each application were processed on 
caleulating machines. Then, after ap- 
plications were sent to the branch and 
proc essed. the records were returned to 
Official Files-—in still another building. 
When reference had to be made to any 
particular application—-and 100° such 
cases come up in an average day—it 
took 24 hours to secure the proper 
paper from the files. Just to suggest a 
change in this established procedure 
amounted to a bold move on the part of 
the branch, but eventually approval 
The Routing Unit step is 
eliminated, caleulating machines are 


was won, 


now housed within the branch, as are 
the files pertaining to branch business. 
According to R. B. Galbreath. admin 
istrative assistant. “With the system 
now in force. a form reaching us at 
8:30 a.m. should go out that same day.” 
The majer delay in PD-IX) processing 
has now been narrowed down to faulty 
filing on the part of the applieant. in 
sufficient data given. lack of signature 
and other errors similar to these il 
lustrated in the September War Guide 
issue of MILE SUPPLIES. 


Johnson Succeeds 
Brainard in Tools 


George H. Joln-on. president of the 
Gisholt Machine Co. Madison. Wi- 
has been named director of the tool 
division ol the \ il Production Board 
to succeed George C. Brainard who re 
signed last) month. 

Mr. Brainard has returned to his 
position as president of the General 
Fireproofing Co.. Youngstown. Ohio. 

John Chaffee. formerly vice-president 
of Brown & Sharpe Co.. Providence. 
has been appointed deputy director of 
the tools division. 

The tools division originally was set 
up by Mason Britton. vice-president of 
MeGraw-Hill Publishing Co 


+ renee 
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PD-1X for Hardware Men 


WPB speakers urge hardware convention to convert to war business, 
for ‘the volume of your consumer goods is shrinking fast.” 


Some 1600 hardware men crowded 
the meeting rooms at the Palmer House 
in Chicago. on October 18-22, to heat 
with mixed emotions what was in store 
for them during the coming months. 
What their own speakers and a group 
from the WPB in Washington told the 
joint convention of the National Whole 
sale Hardware Association, jobbers and 


manufacturers. and National Associa 
tien of Sheet) Metal Distributors left 
litthe room for misunderstanding. Per 


haps the best bit of advice which the 
sroup took heme was the repeated ad 
minition not to sell critical merchandise 
industries. One 


except to essential 


~peaker 


volume of consumer goods is shrinking 


warned wholesalers that the 


fast and suggested that hope lies in in 


creased sales of industrial supplies, 





Henry Nelson: The time has come 
for critical analysis so a proper 
inventory balance can be maintained 


Henry PL Nelson. OWPB. Bureau of 
Priorities Control) stated that the pri 
orities system is being further refined 
for it is ne longer a question of plant 
capacity but of availability of material 
The time has come. he added. for a 
critical analvsis of each product so that 
al proper mventory balance ean he main 
tained. 


— ; 
The manufacturer whe supplied you 





A. F 
chance 
civilian use. 


Kwitek: There is only a slim 
to obtain metals for 
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from his stockpile ne longer has a 
stockpile to draw upon,” warned A. J 
Kwitek (OPA. Washington). “Sales are 
larger than in the same period of 1941 
Profits are evreater too but so will be the 
taxes. The honeymoon is over.” 
Linford C. White (Chief. Distributor 
Branch, WPB) declared. “There aren't 
enough materials to ge around. Cut- 
have had to be made. However. pro 
ducers are vetting AA ratines for thei 
eet this 
material regardless of the height of rat 


reduced requirements and will 


ing obtained from their distributors, 
Miro White asked the manufacturers 
lo discontinue writing their distributers 
lor higher ratings when they ean. de 
“Nine out of 
ten PD-IN: applications are 
signed ratings higher than A-10> now.” 
camt assign a AA 
When A-10 will get the merehandise 
“L-63° according to Mr. White. “was 
drawn up to protect the 


liver on the lower ones, 


being as 


he said. “but we 


wholesaler as 
well as control flow of materials to es 
sential industry. Live under the inven 
tory control order and no one will get 
hurt because of swollen inventories as 
PID-336 


forms are veoine to be ealled in soon.” 


they did after the last wat 


Speci 


he information about processing 





Lewis Herndon: In the future a 30 
day supply may look good to you. 


PD-IN applications was given by Lewis 
Herndon and R. C. Neal, both senior 
consultants in WPB. Mr. Herndon re 
minded the group that PD-IX) was the 
only available method most) hardware 
firms could use to replace stocks since 
the biggest percentage of their sale- 
Those 
an industrial supply busi 


went out on unrated orders. 
firms with 
ness are ino much = better shape.” he 

ited. “However, don't expect to oper 
ate on 60 or 90 day inventories for in 
the future a 30 day supply may look 
wood to you.” 

R. C. Duncan (Materials Redistribu 
tion Branch. WPB) asked those firms 
who have slow-moving critical items on 
the shelf to undertake an immediate 
house cleaning. He reminded the del 
vates that the power Lo requisition mia 
terial for war purposes is in the hand 
of the WPB but won't be used except a 
resort, Tle cited 


where the unearthing of surplies slook 


a last ~everal case 
has been of ereat assistance in relieving 
critical shortages, 

“We are working on a plan to get a 
purchase certificate by whieh men en 
eaved in war work will be able to obtain 
-mall tools. 
able the retailer to maintain his stocks. 
~aid Roy Halquist (Small Tools Branch, 
WPB). The 
which this branch has worked out fot 
anumber of lines. Mr. Halquist: stated 
should) prove very helpful. 


This identification will en 


simplification program 


Steel came in for a full share of at 
tention at the Sheet Metal Distributors 
meeting when J. R. Stuart (Head. Ware 
house Unit. WPB) stated that there: will 
be only a trickle avatlable for civilian 
use from new on 

Phe ALO. P-1000 order was 
by Dean €. Gallagher (Chief. emer 
Rating Branch WPB). He re 
minded the delegates that under Regu 


lation No. | 


unless frozen in higher ratings. How 


covered 
veney 
material must be released 


ever, he added. regional offices are now 
authorized to give emergeney ratings as 
high as A\-I-\ on material up te $500 
Mr. Gallagher warned that P-1000> must 
not be used te obtain stock in anticipa 


tien al le mana 





Ray Neal: Processing of PD-1X appli 
cations is now being done on a 


24-hour basis. 
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Roy Halquist: We are developing a 
small tools purchase certificate for 
war workers. 
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“Salesmen” Denied Gas 


But as ‘Service Men” for war industries, most distributor contact men 
have convinced local boards of the necessity for "C” cards. 


The status of distributors under the 


national gasoline rationing program 


which becomes effective Nov. 22. was 
Cloaked in doubt early this month after 
the Office of Price Administration or- 
dered all salesmen eliminated from the 
preferred mileage classification, 

The distributor's hope for special 
consideration now hinges upon two 
hact- 
1. Local boards retain broad powers 
in interpreting the rules issued trom 


Washington. 


) 


2. The salesmen clause may be modi 
hed to give preferred mileage to sales 


men dealing with war plants as a result 


of a flood of protests received by Con 
vressmen, 

Speciheally the new regulation pre 
ides special consideration for engi 


neers, technicians and maintenance men 
it the transportation is not sought for 
the purpose of selling. merchandising 
or promoting 

Whatte do The course of action for 
distributors seeking extra mileage for 
their representatives. therefore. lies in 
twe chonnels 

Preparation of a strong ease for 
presentation toe the local rationing 
hoards. citing the need of local) war 


plants for the distributor's services, 


Wiring or writing to Congressmen. 
stating the case clearly and pointing out 
that the distributors’ services are a vital 
cog in the country’s war production 
machine. 

Distributors along the Eastern Sea- 
board, under gas rationing since July 
22. have already encountered difficul- 
ties in obtaining extra gas coupons, 
Although in virtually all cases the re- 
quests were finally granted. many dis- 
tributers found it necessary to appeal to 
state rationing boards before they were 
successful 

In a survey conducted among these 
distributors last month. Vite Strpries 
determined that the major obstacle to 
immediate granting of extra mileage 
was a lack of understanding on the 
partof rationing boards as to the impor 
tant function of the distributor in’ the 
war effort. 

Follows Eastern Plan’ Except for a 
veneral tightening of the eligibility for 
C books. the national gas rationing pre 
eram will be fashioned after the East 
ern plan. This calls for three types of 
rationing books for automobiles. A.B. 
ind C, and one for motoreveles. D. All 
ute owners are automatically entitled 
to A cards, which provide for 210 miles 


{ 


of driving a month. Owners needing 
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An increase of 34 points in the War Production Board's munitions production 
index was recorded in September, raising the total to a new high of 381. 


The 


index does not include construction of military posts, airfields, depots 


md the like; wartime housing or industrial facilities 
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more gasoline for use in) connection 
with their work, or for getting to and 
from work when there is no other con- 
venient means and when “ride-sharing” 
groups have been formed, may be 
eranted B cards along with the A’s. 
providing for driving up to 470 miles a 
month, 

The third classification. C. 
mileage necessary in connection with 
work, It is this classification that most 
distributors in the East found it impera- 


grants 


tive to obtain aid in order to operate. 

Although it will not start until Dee. 
# periodic tire checking will tie in 
with the OPA’s mileage rationing pro- 
veram. Under this order. each holder of 
a B or € ration book will be obliged to 
have his tires checked at an authorized 
<ervice station, tire shop or garage every 
60 davs. Holders of A books will have 
to have their tires examined only every 
four months. The first) inspection, in 
all eases. must be made between Dec. 1, 
and Jan, 31. 

Depends on Local Board -\lthough 
virtually all) Eastern) distributors —re- 
ported in a similar vein (“it all depends 
upon the local beard”) theit experi 
ences with gas rationing boards were 
varied, In one case in the south a dis- 
tributor served as a member of the local 
hoard. He reeently resigned because 
the position was taking too much of his 
time. 

While this board considered mill sup 
ply salesmen entitled to the necessary 
mileage toe earry on their work he 
pointed out that the state board, in an 
idjoining state, would not take the 
same viewpoint. Ino that) state, mill 
supply men were eranted Beards 
“which means that men covering the 
territory have te travel as much as pos- 
sible by train or bus.” he said. 

Another 
tained © rationing fer his salesmen in 


southern = distributer — ob- 
both firms which he operates in differ- 
ent cities. However. last month when 
his first quarterly supply was exhausted 
he re-applied to beth lecal boards. In 
one case he was granted € rationing on 
the same basis as before. but in’ the 
second city the beard allowed him C 
hooks for only two cars for approxi- 
mately 1.200 miles total driving by his 
combined sales force, 

\ New 


England distributor summed up his ex 


Different Interpretations 


periences with the explanation: “The 
rationing is dene by local beards and 
they all act under the same identical in- 
structions from Washington, but every 
beard has an entirely different idea 
about how the instructions are to be 
carried out and a great deal of confu- 
sion is bound te result.” 

Another distributer pointed out that 
his salesmen. owning their own cars. 

(Continued on page 238) 
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Construction—Builder of Bases 


America’s Great Peacetime Industry Goes to War 





construction, Amicrica’s great peacetime iidusti 


p' NCHIED through 1.600 miles of trackless wildet Yo 


ness and rivaling the Panama Canal in strategic im has gone all out for war. From a normal 6! 2 bithon dol 
vortance, the Alaska Tlighwav will cut davs and dan lars in L938. at got into its war stride last vear with a TT! 
crs from: present supply routes to Alaska... to billion dollar volume. And under the mopetus of Pearl 
the Aleutians . ves, to Japan itsclt Harbor, the 1942) figure now promises to 1 rele thy 
I his ob, to bye finished SOOT! imc well ihic ic ot unprecedented total ot 15 billion dollars It bintdine 
hedule, is but one cxample in thousands illustrating would win the war, Hitler would be heked now vate 
iow construction sets the stage for our war eftort . . Lacut. Gen. Waltham S. Kaidsem recently. Which em 
mad why the construction cneimeecr is vital to victor phasizes the further fact that the construction raclusti 
Back of America’s busy production Imes, expanding was the first to go to war 
hipvards, growing cantomments and far-flung mulitan Phe techmical and managenal talent that is accom 
iscs IS a serics Of swiftly exccuted construction job phishing this mammoth job has had to tind ats strength 
lniportant jobs! For the construction industry is a mid resources within itself. No possibility of “con 
builder of bases. Bases for production ~ for training version here! Ouly vears of varied) constriction © 
for defense— and for attack. permence chabled it to tackle and to achieve the man 
lo conceive and to carrv through so tremendous a fold tasks that building tor war demand 
ogram ina race agaist time is typically American. [Ht Like that coritield, for mistance, that Tlenry bor 
equires cnterprise and the sort of versatility that has | picked tor li coord breaking bomber plant. “Eli 
een acquired by undertak pring mid was soft ane 


every kind of job: trom deep when contractors mo 


Boulde 1 dam to id Valor a cad i A Ee esi I hie Wel 


om oa Pennsylvania Tur This is the fifth of a series of editorials cntem 





mw oa race agaist app al 











uke to a housing project appearing monthly in all McGraw-Hill most mupossible time lat 
mia Radio City to a rail publications, reaching more than on Before they could even be 
mid tunnel and taking it and one-half million readers, and in gin on the pkant itsclt, thes 
tridc. War's demands in daily newspapers in’ New York, Chi had to build roads. lav at 
eves Of America On Cago and Washington, D. ©. They are mile water supply tne and 
uction men, are simply dedicated to the purpose of telling the mistall a complete sewers 
re of the same for a part that each industry ts playing in the vstem with its disposal 

Muner purpose, and un war effort and of informing the public plant. But such varied yob 
heavier pressure on the magnificent war-production ac- cach big in aits own reht 
Lhe civil engineers who com plishments of America’s industries. merely were antecedent. to 
lop the necessary ce running up the frameworl 
the contractors who and cnelosure for the 60 


ute them and the man were factory atself. Or to 


turers who provide the equipment and material | ousing road building methods to pave a floor that wa 
iS much i part of thi vir as are the men who face thie cqui alent oft rile Ol Vtoot wide concret 
LhCTHN Lhe results of them labor 114 ecorded im PEL 
iting production figure mad will be madchbhy wait Iteowas a race agamst thr ipproaching wainiter, and to 
mn the malitary annals of tha 1 I hase vinnat they had to push then $ OWO.000 worth of con 
i) } taik ine to f Ship friction t to th nit i mel aaeht. But 
the President asked to 1 t vill ( Wp prt th { COMM hin it like these that 
LuEs( md only because thre mystructiom oa {1 miu \ thi mation hie facto fool pil 
Herculean plant building job tirst i hast Winpecad trom ( to WOOO squire fect a 
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T 
HE ESTABLISHED CHANNEL through which 


some two billion dollars of equipment, tools and 


supplies annually flow out to the producers of 


America’s war weapons is the network of 1845 
industrial supply organizations located in pro- 
duction centers throughout the United States. 

These organizations, by assembling thousands 
of items from scattered sources and holding them 
in readiness to meet the needs and emergencies 
of the plants which they serve, perform a fune- 
tion of such consequence that both users and 
manufacturers of industrial supply products re- 
gard the industrial distributor as indispensable. 

In fact, foremost industrialists now in the 
thick of war production declare that their dis- 
tributor-suppliers figure prominently in_ the 
calculations that determine production programs 
and schedules. 

Being thus so thoroughly interlocked with 
the war program itself, the matter of distribu- 
tion merits careful attention. It is both a strong 
and a vulnerable point in military production. 

This report confines its examination of indus- 
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trial distributors strictly to the issues that bear 
on existing national problems. The emphasis, 
therefore, automatically falls on those factors 
which are of greatest moment now, namely— 


TIME, MATERIALS, MANPOWER 
and COST 


Summary of Conelusions: 


1. TIME Gained by Use of ‘“*Assembly 


e . 
Points” 


Industrial supply products must be brought 
over far distances to their point of use. All pro- 
duction depends on their ready accessibility. 
By acting as an “assembly point” the distributor 
eliminates an original delivery lag of from four 
weeks to six months. He fills orders out of 
stock, makes daily delivery to the doors of local 
industries, renders special service when unusual 
needs arise. His stocks amount to a bulwark 
against serious delays that are caused by break- 
downs. His wide acquaintance with supply 
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The pattern of distribution matches the pattern of war production. Note 
how closely the percentage of total war contracts conforms to the per- 
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centage of the nation's industrial distributors in each region. 


sources speeds the procurement of unusual 
items. His ability as an order expediter is regu- 
larly utilized by plant officials to speed tardy 
deliveries. His knowledge of products and appli- 
cations helps spread the use of newer and faster 
methods of production. 


2. MATERIALS Saved By Concentrating 
Stocks 

Each of the 1845 industrial supply stocks in 
the U. S. represents a pool of critical materials 
against which a hundred or more (on average ) 
industrial plants may draw for their needs. One 
moderately large stock does the work of many 
smaller stocks, the total of which would be many 
times greater. More efficient use is made of the 
distributor stockpile, since the turnover rate 
greatly exceeds that of individual plant stocks. 
By anticipating needs of consumers and ordering 
with foresight the distributor assists the manu- 
facturer of industrial supplies to calculate his 
needs for materials with greater accuracy. Prac- 
tical knowledge of products and applications 
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enables the distributor's service engineer to 
correct faulty specifications and suggest redue- 
tion of unreasonable quantities being ordered. 


3. MANPOWER Is Gained By Concentrat- 
ing Details 

By coordinating the necessary details of pro- 
curement into a single operation, the distributor 
saves both the user and the manufacturer of 
industrial supplies inestimable millions of man 
hours. Innumerable necessary office operations 
are reduced to a minimum by dealing with a 
single agency representing hundreds of manu- 
facturers. Likewise the concentration of stocks 
at a single point obviates the necessity for extra 
stockroom help in all plants. Manufacturers of 
supplies and equipment say it would be impos- 
sible to maintain an engineering service such as 
distributors, in aggregate, provide by represent- 
ing many lines. 


1. MONEY Is Saved By Bulking All Costs 


Though the war program must proceed 
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These organizations, by assembling thousands 
of items from scattered sources and holding them 
in readiness to meet the needs and emergencies 
of the plants which they serve, perform a fune- 
tion of such consequence that both users and 
manufacturers of industrial supply products re- 
gard the industrial distributor as indispensable. 

In fact, foremost industrialists now in the 
thick of war production declare that their dis- 
tributor-suppliers figure prominently in the 
calculations that determine production programs 
and schedules. 

Being thus so thoroughly interlocked with 
the war program itself, the matter of distribu- 
tion merits careful attention. It is both a strong 
and a vulnerable point in military production. 
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on existing national problems. The emphasis, 
therefore, automatically falls on those factors 
which are of greatest moment now, namely 
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1. TIME Gained by Use of “Assembly 
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Industrial supply products must be brought 
over far distances to their point of use. All pro- 
duction depends on their ready accessibility. 
By acting as an “assembly point” the distributor 
eliminates an original delivery lag of from four 
weeks to six months. He fills orders out of 
stock, makes daily delivery to the doors of local 
industries, renders special service when unusual 
needs arise. His stocks amount to a bulwark 
against serious delays that are caused by break- 
downs. His wide acquaintance with supply 
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items. His ability as an order expediter is regu- 
larly utilized by plant officials to speed tardy 
deliveries. His knowledge of products and appli- 
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2. MATERIALS Saved By Concentrating 
Stocks 

Each of the 1845 industrial supply stocks in 
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industrial plants may draw for their needs. One 
moderately large stock does the work of many 
smaller stocks, the total of which would be many 
times greater. More efficient use is made of the 
distributor stockpile, since the turnover rate 
greatly exceeds that of individual plant stocks. 
By anticipating needs of consumers and ordering 
with foresight the distributor assists the manu- 
facturer of industrial supplies to calculate his 
needs for materials with greater accuracy. Prac- 
tical knowledge of products and applications 
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correct faulty specifications and suggest reduc- 
tion of unreasonable quantities being ordered. 


3. MANPOWER Is Gained By Concentrat- 
ing Details 

By coordinating the necessary details of pro- 
curement into a single operation, the distributor 
saves both the user and the manufacturer of 
industrial supplies inestimable millions of man 
hours. Innumerable necessary oflice operations 
are reduced to a minimum by dealing with a 
single agency representing hundreds of manu- 
facturers. Likewise the concentration of stocks 
ata single point obviates the necessity for extra 
stockroom help in all plants. Manufacturers of 
supplies and equipment say it would be impos- 
sible to maintain an engineering service such as 
distributors, in aggregate, provide by represent- 
ing many lines. 


1. MONEY Is Saved By Bulking All Costs 


Though the war program must proceed 
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regardless of necessary cost, many millions of 


dollars are taken off the total by the savings 
represented in time, materials and manpower. 
Expenses of carrying individual plant stocks, of 
issuing individual purchase orders for each item 
needed, of delivering over long distances in 
small quantities have been accurately estimated. 
The distributor's quoted price falls far below 
the total of expense that would be borne by any 
buyer attempting to perform the distributor’s 
function for himself. Manufacturers of indus- 
distributor 
enables them to price their products at approxi- 


trial supplies estimate that the 


mately 15 per cent less than would need to be 
quoted otherwise. 





Every important U. S. in- 
dustrial district has at 
least one adequately fi- 
nanced industrial supply 
organization which chan- 
nels thousands of needed 
items from far places di- 
rectly to the war indus- 
tries in its area. 





IN THE OVER-ALL . . . Though the straight 
line of distribution may be drawn between manu- 
facturer and user, the key to true distribution 
efficiency is in the number of operations 
involved. The route is unimportant. The steps 
to be taken—their time and cost—determine 
everything. The clearest evidence contained in 
the following report is that- 


The distributor enables both the user 
and the producer of industrial supplies to 
effect such a saving of operational steps as 
to represent all the difference between 
order and chaos in industry. 
























THERE ARE 1845 distributors in 
the United States, pattern that 
exactly parallels the concentration of industrial 


industrial 
located in a 


production volume by territories. 

These are independent service organizations 
dealing primarily with industrial users rather 
than with retailers or consumers. Depending 
upon the nature of industries in a territory, 
industrial distributors may specialize in Avia- 
tion, Mining, Textile, Marine, Oil Well, Power 
Plant supplies, ete. 

Each unit represents a considerable invest- 
ment in inventory and facilities to render the 
service which makes the house essential to local 
plants. Extensive floor space is required for 
adequate warehousing, office detail and display. 
Delivery trucks, materials handling equipment, 
trunk 
items of cost are standard 


telephone lines and other substantial 
in all houses and 
indicate the clear-cut distinction between honest 
service and mere brokerage. 

Total personnel of the industry is more than 
50,000, most of whom have special knowledge 
or skill pertaining to the sources and applica- 
this 


tions of technical products. Included in 


This Is the DISTRIBUTION NETWORK 


total are more than 5,000 outside specialists 
whe make daily calls on and offer an engineer- 
ing-type consulting service to industrial operat- 
ing officials, superintendents, foremen, workmen 
and purchasers. 

An average firm will carry in stock as many 
as 30,000 different items, varying in type with 
the requirements of local industry. 

For most of the 3,000 manufacturers whom 
they represent, there is no alternative way of 
reaching the 250,000 users of industrial sup- 
plies in America. 

Industrial supply activity is war activity. As 
long ago as August, 1942, 97! per cent of 
the industry's orders were on priority ratings. 
This war business does not represent new busi- 
ness to the distributors, but instead reflects the 
transition of industry from peace-time pursuits 
to war work. 

In 1939 the industry handled a volume of 
$873.892,000, and this jumped to $1.800,779.- 
000 in 1941, indicating industry's automatic 
resorting to distributors when the impact of war 
production came. In 1942 distributor volume 
will exceed two billions. 


This Is an Average INDUSTRIAL DISTRIBUTOR 
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TRUCKS 


VALUE OF 
INVENTORY 


$160,000 





OUTSIDE REPRESENTATIVES 
and ENGINEERS-CONSULTANTS 





RATE OF TIMES 
Te eover hee a 8 ANNUALLY 





INSIDE TELEPHONE 5 
ORDER EXPEDITERS 





45 YEARS 


IN BUSINESS 








1 10 ORDERS PER DAY 


Sx 
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ACCOUNTS 
ACTIVELY SERVICED 


898 
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These Are Industrial Supplies—Now 974% on Priorities 
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Power 
Transmission 
Equipment 
General lineshaft 
equipment, bearing 
metals, V-belt drives, 
flat belting, trans- 
mission chain, speed 

reducers. 





Grinding Wheels 
and Abrasives 
Wheels, abrasive pa- 

pers and cloth. 





Lubricants and 
Lubricating 
Devices 
Oils, greases, fittings 
oilers and lubricot- 
_ing devices, all types. 





Contractors’ 
Equipment 
Shovels, picks- con- 


tractors’ pumps, 
wheelbarrows, con- 
tractors’ machinery, 
compressors. 


oe" 


Safety Equipment 
Eye, head, and body 
protective equip- 
ment. 


Electric Tools 
Portable 
drills, blowers, saws, 


electric 


sanders, bench and 
pedestal grinders. 


Shop Supplies 
Waste, brooms and 
brushes, janitors’ sup- 
plies. 


Shop Maintenance 
Light bulbs, cleaning 
compounds, furnace 
linings, refuse cons, 
steel wool, etc. 


tw 


Steel Products 
Hot and cold rolled 
bars, shafting, sheets, 
plates, washers, wire 
and wire products, 
nails, screw machine 
products. 


Cutting Tools 
Drills, reamers, taps, 
hacksows, files. 


—~ 


Power Plant and 
Heating Equipment 
Valves, steam spe- 
cialties, fittings, 
steom traps, pipe, 
pumps, 
equipment, air com- 


yaocuum 


pressors, packing, re- 
fractory materials. 








ee 





Machine Tools 
and Accessories 
Small, general-pur- 
pose lathes, drilling 
machines, milling ma- 
chines, and grinders 
and presses, acces- 
sories — lathe tools, 
milling cutters and 


hobs, chucks. 


| 


Paint and Painting 
Equipment 
Paints, air compres- 
sors and spraying 
equipment, brushes. 








\ 





Air Compressors 
Compressed air 
equipment, controls, 





auxiliaries, air hose. 





Gages 


Boiler auxiliaries, 


controls, pipe, valves, 
fittings. 


we 


Mechanics’ Tools 
Shop tools, preci- 
sion instruments, vis- 


es, pipe tools, gages, 
wrenches. 


Welding and 
Soldering Equip- 
ment and Supplies 
Acetylene and elec- 
tric welding equip- 
ment, rods, lectrodes, 
flux, goggles, gener- 

ators. 





Mechanical Rubber 
Goods 
Rubber belting, hose, 
packing, molded rub- 
ber goods, rubber 

clothing. 


Mechanics’ Tools 
Hand and shop tools, 
precision instruments, 
vises, pipe tools 






—— 


oe ee 








Electrical 
, t Equipment 
ee Control apparatus, 
switches, fuses, lamps, 
Materials” ee 
Handling 
Equipment 


Conveyor belting 
and equipment, hand 
and electric hoists, 
trucks, car movers, 
casters, chain, wire 
rope, manila rope. 
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HOW THE WAR PROGRAM 


SAVES 


BY USING 


THE INDUSTRIAL DISTRIBUTOR 








Solid Insurance Against Delays The production schedule of 


every American war plant depends on having the “right tools at the right place 


at the right time” .. . The war program moves faster because the distributor 


renders such services as these: 


1 ASSEMBLING THE GOODS. When a fae- 
tory orders from a local distributor it waits only 
while the goods travel the “last mile”. The dis- 
tributor has already brought them over the hun- 
dreds or thousands of miles from the producers. 
He has shouldered the routine of priorities, cor- 
respondence, follow-ups. He takes up the wait- 
ing period due to crowded delivery schedules 
often amounting to six months or more. 


2 LOCAL DELIVERY FROM STOCK. Dis- 
tributor trucks deliver regularly, every day, to 
the doors of industrial plants. For most indus- 
trial supply products, plants depend utterly on 
the distributor for maintaining this day-by-day 
flow. 


3 EMERGENCY DELIVERIES. A breakdown 
or similar operating crisis in any plant brings 
one or more distributor representatives to the 
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scene at any hour, usually with a needed repair 
part. Such service prevents hundreds of shut- 
downs every day and plays an important part in 
present production achievements. 


4 EXPEDITING AND PROCUREMENT. Via 
telegraph and long distance, without regard to 
cost or profit, distributors comb all possible 
sources until unusual items are found. Likewise 
war plants delegate to them the job of obtaining 
hest possible delivery from manufacturers. The 
distributor's knowledge of manufacturing sources 
is unequalled. 


5 EXCHANGE OF IDEAS. Through steady 
contact with all types of industries, and advance 
knowledge of new products and applications, 
the distributor is a natural intermediary for the 
exchange of practical ideas to speed up produe- 


tion processes. 














Distributors are spread o.c: the 
country almost exactly in the 
same pattern as the allocaiion of 
war work. Being adjacent to in- 
dustry fulfills the first require- 
ment of their function for service. 


























POINT OF ACTION 


The Distributor’s “Secret Weapon” 


\s SHOWN on this map-diagram, reproduced 


from page 82, the key to real utility of an 


industrial supply service is the distributor's 
location on the scene of the production battle 
front. It is here, where daily and even hourly 
crises threaten the all-important schedule, that 


cannot impress too greatly the need for dis- 


a local supplier becomes indispensable. 


tributors in our Defense Program.” said the 
Edward G. Budd Co., to its Philadelphia distri- 
butor recently. 

Recalling the nature of the industrial supply 
products pictured on page 84, these may be 
called “time supplies” ——items on which a plant's 
operation is utterly dependent. When replace- 
ment is necessary, it must be made instantly 


or production stops. The longer the delay in 
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securing a new part or production tool, the 
longer will be the “down time” of the assembly 
line. The distributor who has brought these 
items over thousands of miles into his own ware- 
house has saved the stricken plant a delay of 
weeks or even months. 

Hence distributors fill all the requirements of 
Donald Nelson’s demands for “the right tools 
at the right place at the right time.” Long before 
conversion to war work, industry realized this 
and placed its full reliance on the distributor's 
ability to shoulder the procurement and delivery 
of “time supplies”. 


The “proof of the pudding” is in the veri- 
fied cases of actual time-saving by distribu- 
tors, reported in the following three pages. 
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Map illustrates point made on diagram (opposite), showing the far-flung manufacturing 
supply sources which any industrial plant would have to face except for the coordinat- 
ing service of industrial distributors. Manufacturers of items needed by the Chicago 
war plant described on this page were located in many states, some a full thousand 
miles away. (The numbers with the arrows show how many items came from each state.) 
A few distributors handling lines of all 69 manufacturers simplified bid-letting to a 
matter of a day or two and, in addition, their engineers corrected faulty specifications. 





THAT THE THEORY outlined on the previous page 
is based on actual practice within industry is 
borne out by the experience of a war plant in 
Chicago. Before production of a critical military 
item could start, this plant needed 292 separate 
lots of material, equipment and supplies. These 
items were discovered to be manufactured by 69 
different firms located in 13. states. Under the 
ruling of three bids for each item, the plant 
would have had to request the submission of 207 
direct) quotations from an equal number of 
firms. 
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Instead. the plant management requested four 
local distributors to quote on the merchandise. 
The bids were received from the distributors 
and the orders written in less time than it would 
have taken the plant to mail out 207 separate 
requests for quotations. 

\ PLUS VALUE. Specifications which had been 
written hastily received intelligent checking by 
distributor personnel who helped the plant cor: 
rect improperly specified items. In this action 
important additional time was saved in getting 
this plant into production. 


Se 





OD Lie rat oa ide 





“yue;d 
a0uBUPIO UL JUaUIID BABS 
0} aut} ul yofoid peyoRoy 


‘Sspeod ule} 

-UNOUW JaAO UWLO}SMOUS 
Suipuyjq ul sAoip ‘1eo 
OUI SJapUBUTBTes ‘SUT] 
-nedie} pajid ueursayesg 


HOLISTIC 
V GHTIVO 
AMHAL 


“‘BUIZI0d} 
jo dosuep ul JUVUIIO 
poinod A] Ysa 4 


UdAQ) 9YO") 


Ysangs i 





“JOPNGLSIPO} |PBoJeyesINOY 
2014} poljeysul JUBA 


*AJOATpep 
aued palapso ‘aoinos 
popes soynquysiq] 


YOLOIATELSIT 
V GHTIVO 
AMHL 


‘JOWBII VTIE] 
papesu AjoyeJedsep 
a)BOO] OF a]qeu) 


oulusy 


‘ed 
« 


CG | 
ee 





‘W'd 0€: TL Aq uonesedo 
Ul GUIYORUI “WaYy} paJaAtjep 
‘Vyas yey} 7B] Jusudiys 
dn peyord uewsajeg ‘Aep 

auies peddiys syed may 


*oul0 
peyseet vy jun sida0 
-IJjO JO 4st] payyeo ‘auoyd 

Aq AdoyoRy JOR WUD 
0} ejqeun ‘ueUlseyeEg 


HOLL VTLS 
V GHTIV. 
AML 


1d 
) 


“SULIEM 

Ayney 07 anp yom 
O} popley AsOOBJ 
Wold} yop yYysZnog 
GUIYORUL MBSYOR]] 


QoUBUPA() 


ose’) 





‘ajnpeyos uo paysiuy 
qof "pe }eae uorjoniys 


*yvo4s 
wodj AJ@Alap a} eIpeul 


HOLISTIC 
V GadTIvo 


"s]00) 
UOLJONASUO JO Ade 
-Aljap oy eIpeuut JOJ 


Joqqns 
orjaywuky 


sino] “1S 

















-u0d ul ABjap yoo Vet], “UN @ABT JOPNGUYSIC] AMHLL MO] OO} FURL Y-[-\ 
HOLOATLSIG =| “pavog jut soyseqse weld 
‘suotjesado Jo UMOp *yooys WIOJJ VOIAJeS Aep V¥V GHTIVD yo Ajddns peysney aouBUPs() “BA TM 
-jnys Aep yysia payaray awes 9ABF JONGLUYSIC] AHL -X9 puBlep jpensnu ) JBABKY UO SePBy’ ) 
‘Bure paureyqo 104 ‘@JBOYT}IGO JOY payer ‘JOIN PeNUBU WO] 
-nquysip *yno peue}ysresys ‘s]00] paJaAtpp JOyNquy HO.LAAILLSIGC sjoo) yas OF Furjye. 

SOWOW “pares ult} “Ip ‘seuoysnd jo Ay Vv GYTIVD <jddns 0} ayqeu ) syed "Pul 
uotjonpoid = sXep  Aqtyy -Hayul ul ywey Furaey WELL ‘gj3ue) ode} poy oueydary puowuue yy 
*SUMOPYBalg JeTIUNIS JUsAVId 
oO} Ayoedeo JUVLOTNS jo “yoo ys UWloOdy HOL MITHLSIC “peyey 
toy MANY “SUNOY OM} Ul toy YH diy jeweds V GHTIV) aul] Ajqulessy "AN 
“Ya uorjesedo [Ny ut jue @PBU JOINGLYSIG] WHEL *‘popley pStOYy OLIPe]] JJBIITY Jd SIYIOY 

SLINSIY ISNOdS34u NINVL ADINIOUIW LINV'1d IOVi1d 
NOILOV dO JUNLVN dO adAL 























soyngiysip ayy Aq ‘Aep Assae ‘asoymdsone pasopues Bureg 
@DAOS O44 4O jeoIdAy si Sty) * * * Sjerezew sem Bulonpoid 


syuejd ur sheep uo onposd Ajyso>  pioae 04 suoynqiysip Aq 
pesepues esses A2uebsewe yo wopues ye payoid sejdwexg 


» YOLNGINLSIO VY G371V9 AHL: 


UMI 





‘aUIT} UO peyleys SuOT}BIId(¢) 
‘IA’Y ¢ 78 eUIUI 07 padaAtjep 
‘reo Aq yaodire ye dn payord 

‘guejd uo ynd sZuteeg 


"QUO payeo 
-O| syodeueipuy 0} |e 
‘oseoy) JO Ysungs} id 
Ul ajqeyleae Funes OV 


HOL MTHLSIG 
V GaTIVD 
AAHL 


“SsyBoiq Jayeys 
DULIBI Ja][OY 


oul], 


Yysings} ig 





‘ajnpeyos UO payleys sdiys 
Ayleqry JO UOTONAYSUO™ ) 


*yoo|s WOd afqeo 
yum Joynquysip Aq 
apeul AJaAyap petloedg 


YOL TY LSId 
V GaTIvo 
ASHLL 


‘a[qeo Surpjom 
OU JN OF 0} Jes 
SOUTYORUL SUIP]O 


Furppnqdiys 


“BLY 
SHON 





“‘peploae 
UOTNISUOD UL Ye 


‘“gnoy ue UIQyIM 
ABM Jay] UO SyOY 


HOLY LSId 
V GaTIVO 
AAHL 


; {joy eIpewunt Peypsvt 
SyOd JO SUDO] OMT 


jodap 
UOT TUNUIY 


‘oOyO") 
oyqetd 





‘ay Npeyos 
UO PaNUIJUOD YIO A 


‘@10UI U8ZOp QC SBULIG 
ojqeng 0} [eo vuoyd 
‘pajajdap syoojs JaAueq] 


HOLL VTYLSIG 
V GHTIVO 
AMHLL 


‘payoopJaro 
sjaaoys yng jueyd 
Jo} Usyoig) punolsy 


jPotuay") 


*“( |! ” ) 
JdAUd(| 





‘ABpep 
snolies jUeAeId 0} aut} UT 
qsnf paaLe SMOLIEG Ia A 


*yooys wor diys 0} Boro 
@UWOY SvJLM UBUISa]eS 


HOLL VPHLSIG 
V GHTIVO 
AAHAL 


‘dureo jo 
UOTONIYSUOO Furypey 
JSOULLE SMOLIEG 

i eat | “ jo yoke] 


dures uol 
-~BIJUIIUO' ) 


“ol ) 
pue] od 





‘paploae 
uoTpoNpoid UL UMOp-MOIS 


“asnoqoleM 
wody Ayyuenb Aressaoou 
PaaAljep Ussa]eg 


HOLIETHLSIG 
V GHTIVO 
AAHL 


‘pue 

-yooM JaAO Sutjesedo 
jueld dasy 0} pepssu 
sdey snjd punois 
ystu Aepinyes 


sopyoRys 
quiog 


1yeuuloUr ) 





‘aunty uo yuRld FZurjons4s 
-U0J UO YIOM OF JUIM Ud] 


‘AjayeIpewlUl posal] 
-ap ‘yooys wo petyddns 
s]00} Jo quae Jed Aqysry 


HOLISTIC 
V GHTIVO 
AMHL 


*yYIOM 0} OF 0} 
pa[npsyos ust (Og 
dn suippoy ‘pedepp 

sjoo} Jo AJVATAC] 


QOUBUPIQ) 


sInory aS 





‘SUIUIOU {X9U 94} 
pojajduioo Japio Aven" 
SCIt w peseaypP Kd 


‘JaINJORjNueUT Pesnore 
JO NLYsIp ‘yooys ul 
ozs Js SuLAey 4OX 


HOLL MT LSId 
V GHTIVO 
AHH 


‘yoRrquo) AABN ayold 
-WO9 0} pepesU ]jp 
poods ys1y—" JX" O1 


suoly 
-BOLUNUTUUO" ) 


1yeuutour ) 








‘peyuseid aut] uoTonpoid 
ajue jo UMOpP ZurpNys 


*y90}S WIJ pataAt] 
-ap odXy pue ezis ys 
jo Ayquenb quepyng 


YOL MTELSIC 
V GHTIVO 
AHL 


‘paysneyXe 
sayy Arejod 
peeds yay yo <yddng 


IOP] 








"AN 
oyeyog 


AP nt Taal bb 





‘speod ure) 
| -UNOW JdAO ULIOJSMOUS 




















A Distributor’s AVERAGE WORKDAY 


Wat bogs a distributor do all day? A Northern 
New York distributor volunteered to supply an 
answer to that question. He compiled a list of 


the highlights of a typical day’s activities. The 
log of this firm follows: 


1. We prevented three work stoppages in war 
plants by delivering a part, an accessory and a 
tool from stock. Without each, production would 
have been halted. 


2. We solved a war plant production problem 
by presenting technical and engineering service 
in the form of an original design complete with 
all necessary blue prints and specifications. 


3. We procured four “hard to obtain” items by 
knowing, through our continuous field contact 
in the area, where such items were most likely 
to be 
with other distributors in adjacent areas. 


found and by exchanging similar data 


1, We successfully suggested that a war plant 
use available standard materials, instead of spe- 
cials unavoidably delayed in delivery. 





5. We carried a practical message of the service 
in materials and equipment, as well as man 
safety, to several plant executives. 


6. We handled, as part of our regular operating 
function, 1.7 incoming telephone calls for every 
minute of our regular working day. The calls 
were all specific requests for data or informa- 
tion or placing of orders for spot delivery. 


7. We suggested to four war plants practical 
methods of substituting less critical materials 
for rubber, brass and copper products. 


8. We delivered to war plants 820 separate 
items from our stock, representing the products 
of 269 different manufacturers in all parts of 
the United States. The deliveries were all made 
within 24 hours of the time the need arose. 


9. Our field representatives visited 35 plants. 


10. We filed, by mail or telephone, bids cover- 
ing 40 items received directly from branches 


of the U. 


S. Government or its armed forces. 
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97.5% 
9 DISTRIBUTOR BUSINESS IS WAR BUSINESS 
(97.5% of their sales are on priority rated orders) 
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Priority rating of industry’s sales in August, 1942 
(Because of the recent inflation of ratings, the proportion of sales in the higher brackets is now greater) 
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HOW THE WAR PROGRAM 


SAVES 


BY USING 


THE INDUSTRIAL DISTRIBUTOR 











1845 Stockpiles Instead of 250,000 by serving ax tocal 


pools of supplies for all industry, distributors relieve 250,000 industrial buyers 


throughout the country from the necessity of maintaining their own inventories, 


thus reducing the total amount of materials tied up on stock shelves. 


WHEN A GEAR BREAKS, a whole plant may face 
shutdown until a new one is installed in its place. 
To have prepared himself against this emer- 
gency, the plant superintendent would have had 
to carry a stand-by in stock for every gear in 
the plant—a considerable investment in gears 
and idle materials. Instead, he telephones and 
gets a new gear from his local distributor, who 
does have in stock a stand-by for practically 
every gear in his customer’s plant. In fact, the 
distributor’s stock of gears serves as breakdown 
insurance for hundreds of plants in his territory. 


>» Thus, the 1845 distributor stocks throughout 
the country serve the same essential need as 
250,000 industrial enterprises each maintaining 
a complete inventory of replacement parts. 


>» Without this reservoir of supplies, quickly 
accessible to all war plants in the area, the 


whole production program would soon collapse. 


> On items which are consumed in production 

drills, reamers, taps, files, abrasives, ete. 
the distributor serves similarly as guard against 
the wastefulness of 250,000 stand-by inventories. 
For, by drawing on the distributor's pool of 
supplies, each industrial consumer is relieved 
from the necessity of creating and maintaining 
his own stockpile. 


> There are also other ways in which distributors 
assure uninterrupted war production with the 
smallest possible national stockpile of supplies: 


> By permitting simplified inventory control by 
the government. Industrial distriutors are now 
governed by Suppliers Inventory Limitation 
Order L-63. 


> By encouraging the use of standard products 
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instead of specials. A program in which dis- 
tributors have long been leaders, this has since 
been taken up by the government and made man- 
datory in many lines. It effects a great reduc- 
tion in the number of costly, slow-moving (and 
usually unnecessary) products. 


> By drawing on each other’s stocks. In each 
area distributors are working closely with each 
other to serve the war plants, sometimes as an 
organized pool of their total resources. If one 
firm doesn’t have a product, it knows who does. 


> By suggesting substitutions of less critical 
products and materials for the more critical. 
Distributors’ extensive experience with industrial 
products and processes enables them to make 
many suggestions to buyers which save critical 
materials (see page 94). 


DISTRIBUTOR STOCKS ARE INDIVIDUALLY 
TAILORED TO LOCAL DEMAND 


Distributors regulate the size and content of 
their inventories with great care, for to do other- 
wise has always been to invite financial disaster. 
The majority of them have some form of stock 
control system, often a visible index or perpetual 
inventory record showing costs, sales, purchases, 
and current inventory of each item handled. 
These permit the distributor to keep inventories 


of each item adequate, yet within the bounds of 
proven current demand. 

Consumable products—those which continu- 
ally wear out with productive use—are bought 
with the needs of each customer for that product 
in mind, the actual sales records (tempered by 
current activities) serving as the key. 

Shop maintenance and capital goods are also 
bought against demands proved current by the 
daily sales records. Here the guidepost is not 
so much the purchases of individual customers 
as it is the average demand for the territory. 
Reverting again to the broken gear incident, the 
next plant that suffers a breakdown will likely 
want another size gear, so the distributor buyer 
is constantly striving for balance in such items. 


STOCKS TURNING FAST 


It is inaccurate to think of distributor stocks 
as static or idle materials, for they are turning 
over with great rapidity. Including both the fast- 
moving items and those which are inherently 
slow, distributor stocks are turning over at a 
rate exceeding eight times a year (Department 
of Commerce figures), as compared with seven 
last year and little better than five the year 
before. This reflects not only the greatly in- 
creased demand for the distributor’s products, 
but also the fact that he has raised the efficiency 
level of his methods and services. 





“Neither too little too late, 


These are Consumption Items 


These wear out regularly with use in produc- 
tion processes, hence must be replaced con- 
stantly. The distributor, with accurate knowl- 
edge of local demands as proven item by item 
and user by user in his own detailed sales rec- 


ords (certain items are earmarked for only two 
or three regular users) tailors his inventory of 
each item so that it is large enough to relieve 
users of the necessity for maintaining their own 
stocks, but no larger. 








Taps 














Grinding Wheels 














Twist Drills 
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Sales control systems permit distributors to buy for the known 
demands of their customers, neither too much nor too little. 








nor too much too soon” 
These are Capital and Replacement Items 


When a plant is expanding, or must make — whole industrial area, hence is far smaller than 
repairs to equipment which has broken down, — the total would be if all local plants were at- 
it relies on its local industrial distributor as an — temping the almost impossible task of carrying 


immediate source of supply. The distributor's their own stocks of parts and equipment to guard 
stock is sized to meet averaged demands of the — against breakdowns and allow for expansion. 





Bearings Hoists Valves 
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Putting Substitutes to Work 





Well versed in the applications of thousands of prod- 
ucts to industrial processes, the distributor is contin- 
ually suggesting the use of less critical, more readily 
obtainable supplies and materials. 


WOOD FOR STEEL 


Cincinnati—Two of three wells supplying water for 
nearby Army Signal Corps station failed. The training 
program lagged as personnel was scattered over a wide 
area. Engineers reported 10}-mi. of 14-in. pipe was 
needed to get water to the camp. Delivery on all types 
of pipe known to the engineers could not start before 
October and it would be December before the job 
would be completed. 


Distributor salesman suggested using wood pipe. 
submitted a sample for approval of War Department 
engineers and architects. The suggestion was accepted 
and the first carload of wood pipe was in transit six 
days after the order was given. Final delivery was made 


by Sept. 5. The job was completed by Sept. 15. 


SUBSTITUTE BEARINGS 


PITTSBURGH plant. 
started to rebuild old steel mill machinery. The bear- 


\ contractor, erecting a_ steel 


ings called for were not available for a minimum of 16 
weeks and the correct size steel driving shafts were not 
obtainable at all. 


\ distributor scouted aboutsand located some sub- 
stitute bearings. He then canvassed scores of shops un- 
til he found one capable of turning down shafts of a 
much larger size to the diameter needed. The job was 
completed in one week instead .of 16. 
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SUBSTITUTION SUPERIOR 


Burrato, N. Y.—A magnesium firm found its use of a 
flexible shaft on a special grinding operation was prov- 
ing inefficient and costly. 


A distributor proposed an air tool be substituted. 
The suggestion was accepted and the substitute was 
found superior to the previous method. 


LESS CRITICAL STEEL 


PirtsBURGH—A machine shop, accustomed to thread- 
ing steel parts with high speed taps, received a war 
contract for large number of brass parts to le threaded 
with the same size tap. High speed taps were ordered 
from the manufacturer but deliveries bogged down and 
the work came to a halt. 


\ distributor supplied enough high speed taps from 
stock to get the shop back in operation and then pro- 
posed trying carbon taps, pointing out a sizeable stock 
was available. Tests showed the carbon tools actually 
outperformed the high speed taps on that particular 
operation. 


FOR ORDNANCE PLANT 


PHILADELPHIA—An explosion rocked an ordnance 
plant in a nearby town. Despite this, the manufacturer 
was advised the bomb loading machines he was making 
would have to be delivered a month earlier than agreed 
upon. 


\ distributor supplied as much substitute material 
as possible from stock. He then picked up the remainder 
from several plants where he was known. The machines 
were delivered 40 days ahead of the advanced schedule. 


ELECTRIC TOOLS 


HamMonp, Inp.—A plant received a contract for wood 
crates to be bolted with 10.000 2x4-in. log bolts. The 
best delivery date that could be obtained for an electric 
nut runner was eight weeks. 


\ distributor urged an electric drill be tried. The 
trial showed that a 4-in. heavy duty drill was satisfac- 
tory with little alteration. The job was completed on 
schedule. 


STOCK BOLTS FOR BRONZE 


PorTLAND, OrE.—An iron and steel company needed 
1,000 naval bronze bolts and had to have delivery in 
10 days. The firm was unable to find a source of supply 
that could meet the delivery date requirements. 


A distributor recommended using Everdur bolts 
which he had in stock. The Navy agreed. The bolts were 
cut off and rethreaded in a local machine shop and 
were delivered in four days. 
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HOW THE WAR PROGRAM 


SAVES 


BY USING 


THE INDUSTRIAL DISTRIBUTOR 





Releasing Manhours in War Plants As a single source of sup- 


ply for hundreds of products, the distributor saves hard-pressed personnel of 


war plants countless hours of searching, buying, and routine paperwork. And, 


because he is a skilled specialist, the distributor assumes a heavy load of engi- 


neering detail and procurement. 


The ways in which distributors conserve man- 
both the 
tangible and intangible. Among the tangible are 


these; 


power for War plants are numerous 


1 EASING THE PURCHASING AGENT'S 
LOAD. The distributor is the war-plant buyer’s 
ally in solving one of today’s most difficult prob- 
lems: procurement. The distributor, with years 
of experience and a unique knowledge of how 
and where to buy things industrial, acts as the 
purchasing agent’s buying scout, expediter. 


2 PROVIDING AN ENGINEERING SERV- 
ICE. In solving the mechanical problems in- 
volved in applying many items of industrial 
supplies, it is basic that someone must furnish 
competent engineering assistance. The distrib- 
utor does this as part of his service. He is not 
prejudiced in favor of the products of any one 
manufacturer, hence his advice is unbiased. 
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3 REDUCING OFFICE HELP NEEDED IN 
WAR PLANTS. 


manutacturers, not just one, hence they minimize 


Distributors represent) many 
the time buyers must spend seeking sources of 
supply, contacting suppliers, and writing orders, 


bills and checks. 


4 THE INTANGIBLES. The intangible serv- 
ices rendered war plants also save many hours 
of work—and worry—in the Nation’s war 
plants. But their value is indeterminate. They 
are typified by the readiness to climb out of bed 
at midnight to make an emergency delivery, the 
knowledge bred of experience that one product 
will do a given job better than another, that a 
substitute product will do as well, that produc- 
tion can be increased by this or that slight 
change in manufacturing method. The latter is 
the result of that invaluable production “know 
how” which saves work, steps, manpower. 





Easing the Buyer’s Load 


No farther away than the local war plant's telephone 
is this distributor service man, trained in hunting up 


MANY A WAR-TIME purchasing agent has said, 
“The distributor is part of my buying family.” 
For, on the hundreds of operating supplies es- 
sential to continued high production in the plant, 
the purchasing agent relies on his local distrib- 
utor as his procurement specialist, expediter and 
planner-for-the-future. 

When the war buyer is suddenly confronted 
with the necessity for securing a new or rare 
type of product he almost invariably telephones 
his distributor for help. He takes this course 
because the distributor knows industrial supply 
sources through and through, and can locate the 
needed item if it is obtainable anywhere. 

Even in normal times an experienced expe- 
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sources for unusual requirements, expediting deliveries 
of tools, and diagnosing mechanical difficulties. 


diter, in the present emergency the distributor 
keeps a day-by-day check of shipments due from 
producers for war plants, following them by long 
distance telephone, telegraph or teletype (which 
some distributors have installed for this pur- 
pose). This service relieves war plant expediters 
to concentrate on their raw materials. 

A prime requisite to conduct of a successful 
distributorship is anticipating the needs of cus- 
tomers, as a group and as individual buyers. 
Many distributors keep books on their cus- 
tomers’ needs. Today distributors are assuming 
much of the burden of forecasting supply re- 
quirements of war contractors and preparing 
for the moment of need on their production lines. 
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PROCUREMENT SPECIALISTS AT WORK 








GETS TOOLS FROM RETAILERS 


When the first Illinois ammunition loading and 
powder plant went into operation, a hurry call was sent 
out for a large quantity of precision instruments. One 
local distributor unearthed most of those needed by 
sending out a salesman to canvass every retail hard- 
ware dealer in his territory. 

* * * 
BORROWS FROM PETER TO HELP PAUL 


On a Saturday afternoon a 700-ft., %4-in.. wire-rope 
hoist line on a construction job broke. Six men were 
forced into idleness. The construction superintendent 
called a local distributor’s salesman, who hustled down 
to the warehouse only to find that a 2.000-ft. reel which 
had been in stock the previous day had been sold. He 
checked the sales record and located the purchaser. 
With a little persuasion he arranged to have the reel 
brought back to the warehouse, cut off the necessary 
700 ft. and rushed it out to the construction job. 


* * * 
OBTAINS CHUCK FOR AUSTRALIA 


A carload of machinery bound for Australia was 
tied up on the siding because the machine-tool manu- 
facturer was unable to get a 24-in., 4-jaw steel chuck. 
The carload was due on shipboard on a certain date 
and the chuck manufacturer couldn't deliver a new one 
in time. A local distributor's salesman saved the day 
by obtaining the needed chuck from another customer. 


a * * 
LOCATES LOST ENGINE-PART PATTERNS 


Gulf Shipbuilding Corp. was using a gasoline-en- 
gine-driven switching locomotive on 24-hr. duty. 
shunting materials around the yard. A clutch failed 
on the locomotive, and Gulf was unable to locate the 
manufacturer. who had gone out of business some 
time previously. A local distributor. however. through 
his purchasing department, traced the sale of the 
original engine patterns to a new firm and was able 
to obtain a replacement clutch within a few days. This 
got the locomotive back into operation without a long 
shutdown. 


* * * 
SAVES THREE WEEKS IN RETOOLING PLANT 


\ printing-press manufacturer was told to stop pro- 
duction and retool at once to make gun mounts for 
tanks. A 20-page typewritten list covering precision- 
tool requirements of the shop were turned over to 
the plant purchasing agent. The list contained prod- 
ucts made by several different manufacturers, with a 
large number of duplications inserted because several 
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shopmen ordered the same items. Further confusion 
was created when an examination showed that about 
25° of items requested had been discontinued by 
these manufacturers. 

Unable to untangle this mess, the purchasing agent 
turned the entire job over to a local distributor's 
salesman. He spent three nights matching up dupli- 
cates, separating products of the different tool com- 
panies and suggesting available substitutes for discon- 
tinued items. It is estimated that at least 3-weeks’ time 
was saved in the retooling of this plant as a result, 


* * * 
TRIPLE PLAY BREAKS STALEMATE 


One Pennsylvania plant of Westinghouse Electric & 
Mfg. Co., was working on an important Navy contract. 
but couldn't make delivery until Boston Gear Co. 
(Quincy, Mass.) furnished the necessary gears. Boston 
Gear couldn't promise delivery until it in turn obtained 
the required steel. A stalemate was broken when Bos- 
ton Gear appealed to a Pittsburgh distributor to locate 
the steel. This was done, and production lines of both 
firms started rolling again. 


* * * 
TENNESSEE ‘PHONES CHICAGO 


A large defense project in Tennessee wired a Chi- 
cago distributor to locate some 2 x 23-in. hot-roiled hex 
steel. The supply house sent out men and telephoned 
around town until the material was located. A wire 
was sent to the Tennessee project, detailing the loca- 
tion, price, weight and other necessary data. The order 
was placed direct. but the distributor gladly cooperated 
without compensation. 


* * * 
GETS END MILLS FOR SHELL PLANT 


Jones & Laughlin Steel Corp., machining shells. was 
caught short of end mills due to unexpected breakage. 
Unable to obtain any in Pittsburgh area, firm appealed 
to local distributor for help. A phone call explained 
the urgency to the distributor's source in Massa- 
chusetts; 50 were expressed that evening. They were 
in the J & L plant the following morning. 


* * * 
10,000 SOCKETS IN THREE WEEKS 


A tank manufacturer needed 10,000 sockets in a 
rush. Best delivery date he could get from leading 
manufacturers was four to six months. The problem 
was turned over to a local distributor who found a 
smaller manufacturer able to complete the order in 
three weeks and do it at a substantial saving. 
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A Practical Engineering Service 


O 


War plants spare themselves many engineering design 
problems by drawing on the experience of distributor 


LAYING OUT conveyor systems, power transmis- 
sion equipment, pump and compressor installa- 
tions, and tooling up for new metal-cutting 
processes—these are highly specialized mechani- 
cal engineering problems which the average 
plant buyer habitually looks to his local dis- 
tributor to work out for him. Big industrial 
plants have their own engineers, true. But small 
plants—of the type how assuming much of the 
war production load—ordinarily do not, depend- 
ing for application engineering upon their local 
distributors. 

The distributor’s is the down-to-earth, prac- 
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engineers. This one is laying out a complete system 
of materials handling equipment for a war plant. 


tical engineering of the man who has designed 
perhaps hundreds of similar installations for 
other customers, and watched them in operation. 
From direct experience he knows what will work 
and what won't. He is not bound to recommend 
the products of any one manufacturer, as is the 
direct factory man. And most important of all 
today, probably, is his first-hand knowledge of 
which products are currently available, and 
which can’t be obtained for weeks or months, 
even with top priorities. The sum total is an engi- 
neering service which saves the war plant incal- 
culably precious manhours of its own engineers. 
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APPLYING THE PRODUCTION ‘‘SAVVY”’ 








TRAINING SCHOOLS AIDED 


An A-10 wasn't sufficient to get new tool bits for 
Federal Defense Schools. A distributor salesman 
showed school officials that by saving broken and worn 
taps. which could be squared up and heat-treated. they 
need not curtail operations in the training school. 

* * * 


AVERTS WEEKS OF SHUTDOWN 


An indusirial plant doing war work tore up a roller- 
chain sprocket during operations. Because of its un- 
usually large bore. a special sprocket would have to be 
made. This required several weeks’ time, even with a 
high priority rating. A local distributor, however. 
solved the problem by taking a sprocket from stock, 


cutting out the hub and welding in place a 6-in. extra- ' 


heavy pipe sleeve. then boring it to proper size. The 
production line was moving again within a few hours 
instead of several weeks. 


« * *« 
SHIP SAILS ON TIME 


Alabama Dry Dock & Shipbuilding Co. was convert- 
ing a ship due to sail on a scheduled date. Company 
needed a device to operate two non-rising 6-in. gate 
valves because the stem of the valve was too close to 
the bulkhead to allow use of the hand wheel. A dis- 
tributor’s salesman solved this problem by recommend- 
ing that two reversible ratchet stocks with }-in. heads 
be keyed to the valve stem. They performed satisfac- 
torily. and the conversion job was completed in time. 


~ *© * 
STEPS UP PRODUCTION 25-FOLD 


The Curtiss plant in Buffalo was stymied on a shallow 
tapping operation with a {-in. pipe tap on a link. 
Workers were forced to do this job by hand, until a 
local distributor engineered a special tool which con- 
verted the operation from a bench job to a machine 
operation. Production increased approximately 25-fold 
as a result. 

* *« 


REWRITES NAVY SPECIFICATIONS 


\ manufacturer of oil-field engines landed a Navy 
contract for capstans. To meet it, he needed some 1.200 
special gears. Deliveries from all gear manufacturers 
contacted direct were impossible if the plant were to 
meet its promised deadline. A distributor salesman was 
called in. He studied the blueprints and soon realized 
that the average gear manufacturer didn’t have the 
proper cutters available to make the gears specified. 
hy changing the pressure angles and making a few 
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other alterations, he discovered that it was possible to 
write new specifications which would put the job within 
the scope of standard cutters. The specifications were 
rewritten, and the Navy got its capstans on schedule. 


* * * 
DOUBLE-DUTY TOOLS FREE TWO MEN 


A plant needed machine tools for making gages and 
jigs. Wanted vertical and horizontal millers. Karl C. 
Provance. of Somers, Fitler & Todd, Pittsburgh dis- 
tributor, recommended a combination miller and 
shaper. Equipped with a dial indicator and index table. 
it released two skilled toolmakers to perform other vital 
tasks. Another recommended machine performed in one 
hour what previously required one man for an entire 
day. Special attention is given to examining older 
equipment and recommending repair parts or attach- 
ments that put machines in shape to give them maxi- 
mum. production. 


* * *® 
TECHNICAL HELP FOR NEW BUYERS 


Many new people have, perforce, become engineers 
and buyers in the nation’s war plants. To them there are 
many perplexing technical problems of war production 
which distributors are competent to help solve. Follow- 
ing are typical questions on which a salesman for 
Queen City Supply Co. in Cincinnati recently coun- 
selled his customers: 

How can we drill Formica, making holes 5 in. deep, 
without burning up our high speed drills as we are 
now doing? 

What type of furnaces do we need to melt brass to 
make special Signal Corps equipment? 

How can we strap boxes, and what equipment and 
material do we need, for shipping bombs and shells? 

How can we drill holes through hardened high man- 
eanese armor plate. What tools are necessary to use in 
planing this material after it has been cut to shape with 
a cutting torch? 

How can we cut holes in shatterproof glass, both } 
in. and 5 in. in diameter? 

How can we cut off into proper shape rock base 
insulating material? 

How can we drill this material without breaking it? 

What type of furnace, and where can we get it, to 
hake enamel finishes on radio equipment? 

What equipment is available for painting insides of 
special shells automatically ? 

How can we weld cast iron with the electric are with- 
out the casting breaking? 

We are tieing up too many acetylene bottles. Where 
can we get equipment to generate this gas and keep the 
bottles in circulation, as required by WPB? 
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Reducing Office Routine 


A basic service of the industrial distrib- 
utor is to consolidate into one transaction 
the purchase of many different types of 


ONE SOURCE OF INFORMATION . . INSTEAD OF 


ra \ 
Co The local distributor's catalog (usually several 
yw hundred pages) is the buyer's bible of informa- 
\'\ tion on hundreds of essential, yet diversified 


= 


= 


items, classified and described in one conven- 
ient volume. 


ONE PERSONAL CONTACT. . INSTEAD OF . 


The war plant buyer deals with one man, the 


products. This spares a buyer the labor 
involved in conducting a multiplicity of 
transactions for the same bill of materials. 


MANY SOURCES OF INFORMATION 


$ i242 24,4.4 4 So 
4) distributor's representative, saving himself the 4| ou Ui +, = 4 ul +} | 4 
* time of interviewing many, many manufacturer's ¥ Re Yi® im Yan ‘tin tte % * 
men. The buyer normally has a close, personal P p } |} \\/ |} \|} p 
y relationship with the distributor's man. y va y y y y y V y 
ONE TELEPHONE INQUIRY . . INSTEAD OF , 
r ry Full information about products and their avail- rT —Ty 
\ At : ‘ , = f Aa SI 
‘" ability is as close as the buyer's telephone when a { ie marc 7: 
"A he deals with the local distributor. Most of a x ra 


distributor's incoming orders are placed by 
telephone. 


ONE PURCHASE ORDER . - INSTEAD OF 


In terms of manpower saved in the purchasing 
department, there are measurable savings in 
the fact that a single purchaser order served on 
the distributor does the work of the several 
necessary to buy direct. 


ONE PRIORITY EXTENSION . INSTEAD OF 


Like the single purchase order, the single 
priority extension covering several products 
ordered from the distributor each time repre- 
sents a manpower savings for the consumer. 


ONE INVOICE ...... 


-~ 


. INSTEAD OF . 


Distributor-bought items are grouped on one 

invoice, as contrasted to one on each of many 

invoices the consumer receives when he buys 
» direct from the manufacturer. 


> 


ONE CHECK. ...... 


. INSTEAD OF 


At the end of the month the consumer writes 
a single check for supplies bought from his 
distributor, not 50 or 100 which would have 
to be sent the original marufacturers for direct 
purchases. 
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MANY PRIORITY EXTENSIONS 
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HOW THE WAR PROGRAM 
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BY USING 


THE INDUSTRIAL DISTRIBUTOR 








Distributor Costs are Rock Bottom 3, consotidasing the ines 


capable functions of distribution in the hands of experts, and spreading their 


costs thinly over many lines and many transactions, industrial distributors cut 
the costs of industrial supplies to the minimum. 


In performing the unavoidable functions of dis- 
tribution, industrial distributors save money for 
war plants by the following basic economies: 


1 STORAGE AT LOW COST. A plant may 
buy direct, in large quantities, and perform its 
own warehouse function, or buy from the dis- 
tributor in small quantities as needed, allowing 
the distributor to serve as a pool of supplies for 
all plants in the area. The latter is far more 
economical, and ties up less merchandise. 


2 SAVING ON TRANSPORTATION. By 
buying in large quantities (often carloads) the 
distributor minimizes costs, and the load on our 
transportation system. From the warehouse he 
then provides daily motor truck deliveries of 
supplies as they are needed by local plants. 


3 HANDLING COSTS REDUCED. Because of 
the varied nature of industrial supplies, high 
handling costs are inevitable to the consumer 
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attempting to buy direct and carry his own stock. 
He can buy hand-to-mouth from the distributor, 
who uses the most economical and_ efficient 
methods of handling supplies. 


4 ECONOMICAL SERVICE AND ENGI- 
NEERING. Because the cost of contacting plants 
all over the country by direct factory representa- 
tives is prohibitive (a cost which would have to 
be added to selling price), manufacturers of 
industrial supplies prefer to sell through local 
distributors. Further, the latter are familiar with 
the actual needs of local industry, and can pre- 
scribe correct application of products. 


9 CUTTING BOOKKEEPING COSTS. Dis. 
tributors reduce paperwork for both customer 
and original manufacturer by eliminating the 
great multiplicity of purchase orders, priority 
extensions, invoices and bank checks. Also by 
dealing with local firms, distributors can extend 
credit with ease and understanding. 
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Grinding wheels and steel are typical of supplies that 
industrial distributors stock for the use of all local consumers. 
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Distributors Eliminate the Need for 
O Expensive Consumer Stocks 





The warehouse function can be performed either by the consumer or by the local 


distributor. When the latter does it he serves many plants from one inventory. re- 


ducing the cost to all and tieing up far less materials. 


r 
With industrial supplies as critical as they DEFINITION OF TERMS 

are today, no intelligent person would advocate STORAGE Factiittes includes the cost of rent, | 

maintenance of any more stocks, or any bigger — light, heat, repairs, and cleaning. It does not E 

stocks, than are absolutely necessary. The fact — include potential earnings available if the stock 

that there are sound reasons of dollar-and-cents space was utilized for production. p 

economy for not installing large stocks on any INSURANCE AND Taxes are hidden costs that 


consumer's premises, as shown in this survey, 
gains added significance among those whose job 
it is to keep the nation’s inventories as low as is 
practical during the war emergency. 

The table on the facing page shows what it 
costs the average industrial plant annually to 
maintain its own stocks of industrial supplies. 
The figures are drawn from a survey conducted 
among industrial plants, regardless of the source 
from which they purchase their supplies (the 
average plant was buying 60 per cent of its sup- 
plies from distributors). Average turnover of 
supplies was 3.04. 


102 


add noticeably to total expense. 

Freignut AND Carrace fall rapidly when 
plants buy from distributors, relying on the lat- 
ter’s delivery service. 

Hanpuinc ANp DistrriputTion are largely 
wage costs in the storeroom, inevitably high for 
industrial supplies. 

DEPRECIATION AND OBSOLESCENCE run high 
when a plant attempts to buy in large enough 
quantities to secure quantity discounts. 

INTEREST ON INVESTMENT, a real cost. is also 
indicative of capital diverted from more pro- 
ductive uses. 
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One stock of power transmission items, like these V-belts 
and bearings, serves the needs of hundreds of local plants. 
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TO CARRY ITS OWN STOCK A PLANT MUST ADD $105.50 TO EVERY $1,000 PURCHASED 
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Figures based on an average annual turnover of 3.06 for supplies stocked by industrial plants. 
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Transportation Costs Must Be Borne 
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The actual costs of moving supplies from the 
point of production to the point of consumption 
cannot be avoided, but they can be kept low. 


Most Efficient 


- 44 Handling Methods 
O 


Distributors move supplies into their ware- 
houses and out to local war plants with a mini- 
mum of cost because they have developed, 
through the years, the most efficient methods 
When 


consumers attempt to. carry their own stocks, 


known for handling such merchandise. 


their costs are much higher because of the 
diverse nature of industrial supplies. Deliveries 
from the distributor’s warehouse to consumers 
are made daily in distributor-owned trucks. 
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The industrial distributor provides a real econ- 
omy because he buys in large quantities, using 
the most economical form of transportation. 
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Experienced Engineers Cut War Costs 





BY THEIR KNOWLEDGE of production technique, 
and their special intimacy with local industry, 
engineering salesmen of industrial distributors 
know the methods and shortcuts for applying 
their products most economically to war pro- 
duction problems. This trained army of techni- 
cal specialists makes 54,747 calls per day on 
their customers (now 9714‘, converted to war 
work), prescribing at each stop methods for 
squeezing the best possible service out of indus- 
trial equipment. For example: 

By suggesting changes in specifications of production 
equipment for the U. S. Air Force, a Cincinnati dis- 
tributor. E. A. Kinsey Co., saved the government an 
estimated $2,000,000. Kinsey’s engineers discovered 
that milling machines with universal index heads had 
been specified for a job which could be done just as 
well without them; their revised specifications were 
accepted. and delivery was advanced several months on 
the simpler machines. Kinsey’s recommendations of 
hydraulic machines for surface grinding. instead of 
mechanical machines. also saved time and money. 


\ contractor building a munitions plant, expecting a 
difficult drainage problem, intended to drive steel sheet- 
ing around the area and install a well-point drainage 
system around it to relieve the pressure. A salesman for 
Crerar, Adams & Co., Chicago distributor, agreed to 
quote on equipment. subject to verification of ground 
conditions. The salesman, who had engineered such 
installations before, found 3 ft. of ordinary top soil. 
2 ft. of mica quick sand, and the balance hard pan and 
nigger heads which would make it impossible to drive 
sheeting or well points. He advised the contractor that 
no river water was involved, and that seepage from the 
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quick sand could be handled by a single pump, saving 
over $100,000 in equipment originally planned. 


Last June a Portland firm took on a war contract for 
products entirely foreign to them. Following their own 
experiments they bought a $5,000 piece of equipment 
for brazing metal to a thin tube. Besides proving in- 
adequate to produce the 10,000 units of daily produc- 
tion required, the equipment was continually breaking 
down. A local distributor, J. E. Haseltine, in collabora- 
tion with its manufacturers, developed an acetylene fur- 
nace that did the work in half the time, and cost less 
than $500. 


SELLING COSTS ARE LOW 


When a war plant buys one dollar’s worth of 
supplies from the industrial distributor, it pays 
only 5.45 cents for the sales engineering service 
which assures proper application of the product. 
This includes travelling (which is all done 
within the local area), salary and commissions, 
and the costs of preparing such engineering 
drawings as are required. 

Individual distributors frequently represent 
several hundred different manufacturers. Usu- 
ally, however, they give specialized attention to 
only a few lines. It staggers the imagination to 
think how the aggregate sales costs of the supply 
manufacturers would mount if they were forced 
to travel their own men all over the country. 
Likewise, purchasing agents of consumer com- 
panies would have to deal with a multitude of 
supply sources, and interview their thousands 
of direct factory representatives. 











O 


Consumers, by grouping an average of 514 
different types of products on each order they 
place with a distributor, save 81.8 per cent in 
the clerical cost of their purchasing department. 
This saving extends throughout the whole process 
of acquiring supplies 


elimination of 414 pri- 
ority extensions and certifications, 41 order 
follow-ups, 41 delivery receipts, 414 invoices 
to check and 41% checks to write in payment of 


Distributors Cut Paperwork 81.8% 





the merchandise that has been purchased. 

At the other end, the producer of industrial 
supplies would, without the intervening distribu- 
tor to group many orders into one, have his 
clerical correspondingly 
such an extent that many producers have flatly 
said that the extra paperwork alone would make 
it impossible for them to do business without 


costs increased——to 


distributors. 








Industrial distributors, as a group. release for 
war production a total of $564.400,000 which 
would otherwise be spent in extra clerical work in 
the war plants and in the offices of factories produe- 
ing industrial supplies needed by the war plants. 
This saving is achieved because distributors act as 
concentration points to which millions of orders for 
supplies flow, each order consisting of several types 
of supplies made by several different manufac- 
turers. Distributors fill the needs for several dif- 


SAVINGS TO CONSUMERS 


Users of industrial supplies now place a total of 
51,400,000 orders with distributors annually. Each 
order calls for the products of 5} different manu- 
facturers. Without the coordinating activities of 
their local distributors, industrial buyers would 


have to issue 43 additional purchase orders for 


SAVINGS TO) PRODUCERS 


As shown above, 231,300,000 additional pur- 
chase orders would be transmitted from consumers 
to producers, if distributors were not in between 
the two. consolidating many purchases of different 
kinds of supplies into larger purchases of single 
kinds of supplies. ( Actually, the added burden on 
producers would be much greater than this. since 


TOTAL 





SAVINGS 


Half a Billion Dollars More for Production 











ferent supplies on one order, in one delivery. They 
then assemble and group the orders served on 
them and extend the orders to their manufacturers. 
thereby replacing stock sold and preparing them- 
selves to serve future needs of local plants. This 
service saves money for both the war plant and the 
supply manufacturer in reducing the number of 
purchase orders they have to handle. These sav- 
ings can be estimated by evaluating the reduction 
in cost to both the consumer, and to the producer. 


S404.800.000 


each one they now issue. or an addition of 231,- 
300.000 (43 x 51.400,000). A conservative average 
cost for issuing one purchase order by an indus- 
trial plant is $1.75 (not including priorities costs). 
Hence. the savings obtained by buying from dis- 
tributors is $404.800,000 ($1.75 x 231.300,000). 


S159.600,000 


distributors themselves group their needs and _ re- 
order in larger quantities.) According to the manu- 
facturers. it costs 69 cents to enter and invoice one 
order for industrial supplies. Therefore. distribu- 
tors save producers $159,600.000 ($.69 x 231.- 
300.000). a cost which would have to be assumed 
by the consumer in prices paid. 





$964.400.000 
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« Distribution Facts « 


and Fancies 


It WOULD DETRACT from the value of any such 
study as this not to recognize frankly and deal 
honestly with the fact that certain prejudices do 
exist concerning the industrial distributor and 
his type of business. To neglect analyzing the 
merits of these prejudices would be tantamount 
to placing a doubt on the positive story that has 
heen told in the foregoing pages. 

Because of such past agitation as consumer 
movements, social reform, “production for use” 
and other theoretical doctrines of questionable 
practicality, the industrial distributor as defined 


in this presentation shares in the abuse that has 
heen directed toward the field of wholesaling in 
general. The discredited term, “middleman,” 
is applied to him, and by taking the narrow view 
that his function is confined to mere selling, his 
usefulness is sometimes wrongly and dangerously 
under-estimated in war time. To carry this 
further, it is possible, by referring to his service 
representatives as “salesmen,” to minimize 
greatly the essential character of their war duty 

a great injustice to the distributor operation. 

These matters should be investigated with 





DISTRIBUTOR SALES PARALLEL INDUSTRIAL ACTIVITY 


Distributor Sales figures from MILL 
SUPPLIES’ monthly activity index. 


Industrial Activity chart from the «© 
Federal Reserve Board's industrial © 
production index. - 


yes 
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THE DISTRIBUTOR’S DOLLAR IS WISELY SPENT 





Figures are a five-year average 
1937-41) for reporting mem- 
Supply 
Distributors 


bers of the National 
and Machinery 


Association 


MERCHANDISE. Most of the distributor’s 
dollar goes to buy merchandise. Remember 
that this is a much lower cost than the con- 
sumer can obtain by buying direct. because 
the distributor gets a discount for performing 
certain basic functions for manufacturers. 


ADMINISTRATIVE, bookkeeping. wages. of- 
fice costs, priorities service, credit, etc. These 
have been reduced to routine, low-cost opera- 
tions, using modern business machines wher- 
ever possible. Priorities have stepped up costs, 
but the distributor's knowledge of priorities 
is extremely valuable to his customers. 


SALES AND ENGINEERING SERVICE. 
Compensation paid, plus the cost of inside-the- 
house engineering service rendered industrial 
plants. 


WAREHOUSING AND DELIVERY SERV- 
ICE. Operation and repair of warehouse. stock 
clerks’ wages, and operation of delivery 
trucks. 


RENT. REAL ESTATE, TAXES. INSUR- 
ANCE. Distributors are usually located in 
low-cost districts, where fixed costs are gen- 
erally low. 


wed 





PROFIT. Reflecting a relatively small return 
on investment, 





particular care and honesty, especially in view 
of the picture that has been painted of the dis- 
tributor as a factor vitally essential to the success 
of the war production program. The truth lies 
either in the story that has gone before or in the 
contrary opinions indicated above. Let us con- 
sider these items separately. 


Is the Distributor a Wholesaler? 

For purposes of greater logic and reason, the 
term “middleman” will be excluded from this 
discussion, since it is primarily an epithet used 
to imply uneconomic practice of a parasitical 
nature. 

Is the industrial distributor, then, a whole- 
saler? No, he is not even that, since a wholesaler 
sells merchandise to another merchant who re- 
sells it at retail. The distributor sells directly 
to the user. 
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Then why is the distributor a necessary inter- 
mediary step between the manufacturer of in- 
dustrial supplies and the user of these supplies? 
Because he marshalls many supplies from many 
sources and dispatches them to many other 
sources. He makes possible the massing of many 
minor details and operations into a single opera- 
tion—for both the user and the producer of 
industrial supplies. In the sense that he saves 
time, money, materials and manpower in whole- 
sale quantities, he is indeed a wholesaler; but in 
no other sense. 

The distributor thus is a bringer-together of 
producer and consumer. A parallel may be 
drawn between his performance and that of the 
milk distributor. Without the latter, the house- 
wife would have to seek out the farmer, and 
the farmer would have to find each individual 
buyer of his product. By simplifying things for 
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both farmer (producer) and housewife (con- 
sumer) the milk distributor earns his keep. In 
addition, he adds considerably to the value of 
the product in that it is delivered to the door each 
day and the housewife has his guarantee that the 
milk is both fresh and clean. 

The industrial distributor goes even further 
in that he renders counsel, assistance and 
emergency service. 

Instances of the attempt to go it alone, without 
the help of an intermediary specialist skilled in 
performing a particular duty, are replete with 
the record of failure. It may be recalled that 
original plans for accumulating aluminum scrap 
failed to include a provision that the scrap be 
routed to the mills through established scrap 
dealers. Mounting piles of aluminum scrap that 
remained static in every community for weeks 
and even months approached the level of a na- 
tional scandal, until the dealers eventually had 
to be petitioned for help in grading, sorting, pre- 
paring and shipping the metal. More closely 
parallel to the case of the industrial distributor 
is the recent experience in the iron and _ steel 





warehouse field, where an inadequate priority 
program resulted in depleted stocks and the 
threat of discontinued service by the warehouses. 


‘Operators of great steel mills, devoted in full to 


capacity war production, shuddered at the pros- 
pect of having to fill great quantities of orders 
for 100-ft. of wire rope and similar small lots 
of rods and bars. With all haste the warehouses 
were helped to rebuild their stocks and to restore 
their necessary service. 

What has been shown in the preceding pages 
is a picture of mass distribution peculiar only 
to the American industrial system. The claim is 
not made that mass distribution of industrial 
supplies is the reason for success of the Amer- 
ican mass production system, but unquestion- 
ably neither one could have come into being 
without the other. It is a question similar to the 
“chicken-or-egg” riddle, and the only worth of 
such argument is to establish that neither mass 
production nor mass distribution is independent 
of the other. 

Since mass production is considered America’s 
most powerful weapon for waging war, and 





Manufacturers Need Distributors 


A Hoist Manufacturer: 

“Our hoisting equipment has been distributed 
through mill supply houses for approximately 50 
years. Under this policy the equipment is available 
to users, both private and government, in reason- 
able quantities for immediate delivery. This is ac- 
cepted as a matter of fact. not only for our hoists. 
but for the great diversity of supply items the dis- 
tributors handle. One of the best examples of the 
value of distributors under today’s conditions oc- 
curred at Boulder Dam, where millions of dollars 
worth of supplies were required. Industrial dis- 
tributors in Los Angeles made daily deliveries to 
Boulder Dam—a distance of 300 miles. For the 
manufacturers to have duplicated such services di- 
rect would have been quite impossible.”"—Yale & 
Towne Mfg. Co.. Samuel W. Gibb, Sales Manager. 


A File Manufacturer: 


“For a manufacturing concern such as ours, or 
for that matter any manufacturer, to be dependent 
upon direct factory shipments would be just im- 
possible, not just from the standpoint of delay, but 
because of the cost involved. Industrial production 
as it is today simply could not function without the 
industrial distributor. What would happen to the 








war production program if supply manufacturers 
were deprived of the services of the industrial dis- | 
tributor is not at all pleasant to contemplate.” 
Cleveland File Co., A. A. Murfey, president. 


A Screw Manufacturer: 


“We could not operate our plant as economically 
without the distributor. nor could we distribute the 
product we manufacture as efficiently. In our line 
we could not afford to pay the expenses of our own 
salesmen to contact the consumers. and therefore — | 
might not be able to operate at all.”--The Wm. H. 
Ottemiller Co., C. F. Ottemiller, treasurer. 


Aircraft Plant: 

“Our organization was recently signally honored 
by being awarded the Army-Navy “E. We, natu- 
rally, are very proud of this distinction, our entire 
personnel having worked extremely hard to accom- 
plish this most praiseworthy result. However, we 
(and I’m expressing the prevalent opinion of the 
purchasing department personnel), know that we 
could never have earned the award had it not been 
for the splendid cooperation given and the out- 
standing services rendered by a distributor.” 
Wright Aeronautical Corporation, L. J. O'Neill, 
supervising buyer, Cincinnati plant. 
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since mass distribution is an integral part of the 
mass production weapon, it follows that indus- 
trial distribution merits constant attention and 
consideration in the conduct of the production 
war. 


Is Distribution Simply Selling? 


It is true that normal operation of an indus- 
trial supply firm places foremost emphasis on 
sales. On the assumption that the free enterprise 
system prevails and that profits are necessary to 
sustain a business under free enterprise, this 
emphasis is readily understood. Again, however, 
the word “selling” seems to carry some sort of 
taint, and we find it being used interchangeably 
with such terms as “high pressure” and even 
“blue sky promotion.” 

The inexorable truth is that the distributor's 
sales are obtained by the continued demonstra- 
tion of willingness to render honest, worth-while 
service. In this respect the distributor must meas- 
ure up to standards equalled by few if any other 
types of enterprise. The requirements of ethics, 
integrity and sound judgment elevate his status 
more nearly to that of the professions. 

It might be said that the doctor who helps a 
patient overcome pneumonia has “made a sale” 
in that he has rendered a regular service and 
sold some medicine. The parallel to the case of 
the distributor's action when crisis threatens a 
war plant is almost exact and the sales taint 
equally misplaced. 

Since the distributor performs an assistance 
that could not otherwise be had, and since this 
assistance is not only valuable but actually in- 
dispensable to the success of the industrial war 
effort, it accomplishes little to quibble over the 
fitness of applying to him the term “sales agent.” 


Are Salesmen Needed Now? 


Since war industry demands the full capacities 


of industrial distributors, why is it necessary to 


maintain a “sales force” in each establishment? 
Such a question assumes that distributor repre- 
sentatives fulfill the fictional concept of salesmen 


as experts in fast talk, sharp practices and sense- 
less overloading of customers’ shelves beyond 
their actual needs. In addition to being grossly 
unfair, this concept is most unrealistic. 

The 6,000 to 8,000 “sales” representatives of 
industrial distributors are, in effect, advance 
agenis for the newest production and applica- 
tion knowledge. In time of major change—such 
as the conversion to war industry—their mass 
influence in spreading the news of rapid develop- 
ments amounts to a potent expediting effect on 
the entire war program. Through them industry 
learned of and became adjusted to shortages. 
priorities, substitutions and many more war-born 
features of plant operation. 

The distributor’s sales representative must 
adhere to the same high standards of integrity, 
ethics and judgment by which his industry 
abides. 


The Economic Truth 

To repeat a statement made earlier in this 
study, the confusion about distribution probably 
lies in the fact that “directness” suggests to most 
persons route rather than method. In the case of 
distribution, the straight line, geographically. 
seems to be between producer and user, but the 
most direct method of getting many necessary 
little things done quickly and well is the route 
that leads through the distributor’s warehouse. 
As for cost, the only cost which should be con- 
sidered is ultimate cost, which includes all the 
charges on either side of the ledger; in that field, 
too, the distributor offers distinct advantages. 

The institution of industrial distribution as 
pictured in these pages is a power and a strength 
in the American war program. Relied upon by 
industry over the years, shouldering entangling 
details from both users and producers, partak- 
ing in the agony and the solution of trying 
emergencies, it also effects inestimable economies 
in the four factors which constitute the most 
critical sectors in our all-important industrial] 
production front 


Time Materials Manpower Money 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items ap- 
pearing in this department have been reduced 
to their elemental facts through digesting. 
Where the reader's interest is particularly 
great, we recommend that the article be 
sought out and read in detail in the paper 


where it originally appeared. 


Clear Thinking Needed, 
Not “Tested Sentences” 


Tested selling sentences are impor- 
tant but selling words can often be im- 
proved without the aid of an expert 
hut with the application of clear think- 
ing as to the prospect. 

We haye been taught that the safest 
words are those which bring us most 
directly to facts, but that is not neces- 
sarily true in selling—we learn by 
experience that a straight line is not 
always the shortest path to the sale. 
We must use finesse. 

In talking with prospects (whom we 
should always try to make feel impor- 
tant) we must use words that have 
the right connotation or implication. 

For instance, we may refer to a pros- 
pect as “pressed for funds” but not 
“broke” —as “cautious” but never 
“timid’”—as “frank” but not “tactless” 

as being “lenient” but not “lax.” 

Most salesmen agree that frequent 
use of carefully worded questions in 
the interview are desirable to get at 
the prospect’s needs and objections and 
in order to keep the presentation from 
hecoming a monologue. But even here 
care must be used not to over-do it and 
there are times, of course, when a ques- 
tion should never be used. For exam- 
ple, when we call back on a prospect 
after a promise to “think it over” it 
would seem quite natural to ask a ques- 
tion such as: “Have you thought it 
over?” ; 

But, because considerable time may 
have elapsed since we built up desire 
for our product or service, it is much 
wiser to begin again with: “Since we 
last discussed this matter, it has oc- 
curred to me.” etc., or “I believe I 
neglected to mention this angle of our 
proposition.” 

We must see to it that our sentences 
carry a full sales load. It can be done. 
Remember: Words are golden! 
Wallace G. Strathern in the Coca-Cola 

Company’s Red Barrel. 


Even Refusals 
Demand. Courtesy 


With only the comment that it was 
good material for sales executives and 
salesmen to consider, Sales Manage- 
ment in its September issue published a 
letter received from “one of the coun- 
try’s top sales executives.” 

“How are some firms acting in their 
refusal of new business?” the sales ex- 
ecutive inquired and then proceeded to 
give his opinion. “Pretty snooty in 
some instances. It’s difficult to write 
a short and courteous note that will be 


understood. A long letter takes time 
and costs money but is best in the 
long run as it has a better chance of 
doing a selling job for the future. 

“Some wise bird said that ‘the Amer- 
ican language was so constructed that it 
could be written with one meaning and 
read with an entire different meaning.’ 
How do these refusals strike the man 
who gets them? Do they fill him with 
bitterness against the supplier or does 
he sympathize with him and agree tha! 
perhaps he is sincere... ? 

“A rational man knows that no man 
ufacturer or supplier is refusing busi- 
ness if he has the goods to sell. Most 
of us are not always rational though. 
The wording of the refusal has a lot 
to do with my reaction.” 


“Time-and-Date Card” 
Simplifies Appointments 


Salesmen’s appointments with pros- 
pects contacted by mail are facilitated 
by use of a business reply card contain- 
ing a time-and-date check list. The 
card, which accompanies advertising 
literature, makes it convenient for the 
recipient to arrange appointments by 
indicating the time he can see the 
salesman. — Advertiser’s Digest, Oct., 
1942, 
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“Are you sure all of our salesmen are located that way?” 
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NEW PRODUCTS 


with Sales Possibilities 









Wire Rope Sling 


Light and Flexible 





is the trade name of a new 


“Flatweave” 


wire rope sling, designed to meet the 
a light. flexible, non-kinking 


non-spiralling 


need for 


sling to handle loads 


more easily. It was developed 
light 


loads where the legs choke the load or 


spe 


cifically for lifting and medium 


the sling comes in direct contact with 
the load being lifted. 


a flat bearing surface which allows an 


These slings have 


even pressure on each of the six ropes 
which comprise the sling. thereby 
life. 


are easily passed through 


pro- 


longing its useful Being flat and 


flexible . 


they 


or under the load. The “Flatweave” 
bedy is made up of six separate ropes. 
The compact steel sleeves are com- 


pressed over all rope ends, thus perma- 


nently securing them. There are no 
spli es, tucks or servings to become dis- 
lodged or loosened over sharp cormers 
or in pulling underneath loads.—John 


1. Roebling’s Sons Co., Trenton, N. J. 


Mitt Suprries, November 1942. 
Solder Pots 
Continuous Operation 
Small capacity solder pots are being 


manufactured for continuous operation 


in radio. moter and 


electrical 


similar 





112 
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equipment plants where individual sol- 


dering melting pots are desired for 


each operator, or for small repair shops. 
constructed, consist- 


They are sturdily 


ing of a cast iron pot mounted. by a 


single screw. on a plated steel stand. 
\ single heat. porcelain nickel-chrome 
heating element. which can be quickly 
replaced when necessary. heats the pet, 
These pots are available in two models. 
No. 200, 1%4-lb. capacity and No. 250. 
2-Ib. capacity. for operation on 110 v.. 


AC or DC. A six foot cord and attach- 


ment is furnished with each unit. 
Lectrohm, Inc., Cicero, Ill. Mi Sure- 
pigs. November 1942. 
L-Clamp 

New Design 





\ new design in clamps is the recently 
announced L-Clamp. Its development 
resulted from a recognized need in air- 
craft construction for something to hold 

The 
limited 
spaces or where large throat capacity is 


L-sections more satisfactorily. 


L-Clamp is very practical in 
necessary. Handles are at right angles 
to clamping inte space to act as ob- 
struction. The rubber caps on the con- 
tact the 
clamps and the marring of highly pol 
Knu-b ise, Ine., Detroit, 
Supriies. November 1942, 


places prevent slipping of 


ished surfaces. 


Vicho Mina 


Turret Lathe 


Rapid Production 
A floor lathe 


announced. It is designed for the 


Iype turret has recently 


} 


been 
rapid production to close tolerances of 


small chucking or bar work. Second 
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also be 


operation work can handled 
efficiently. This lathe has a 10-in. swing 
over the bed or saddle wings, 1% ,-in. 
hole through the headstock spindle, and 
collet The 
equipped with both a compound rest 


l-in. capacity. lathe is 


cross slide and a handlever cross slide, 


which are interchangeable. A quick 
change gear box supplies 48  longi- 
tudinal power feeds for the universal 


carriage, 48 power cross feeds for the 
compound rest slide, and 48 
thread cutting feeds, 4 to 224 per inch. 
The handlever operated bed turret. in- 
dexes automatically and has an ad- 
justable stop for each of the six turret 


CTOss 


tool positions. The underneath motor 
drive and hack gears deliver twelve 


spindle speeds ranging from 50 to 1357 
The lathe is available either 
with or without coolant equipment. 

South Bend Lathe Works, South Bend, 
Ind.— Mitt Surr.ies, 1942. 


r.p.m. 


November 


Inverted Skid 


For Long Bars 


\n open-end inverted skid has recently 
heen developed. This unit is ideal for 
the movement and sterage of long bar- 
or odd shaped parts. This development 
resulted when Union Metal engineers 
were asked to solve the materials han- 
leading aircraft 
parts manufacturer, The problem was 


dling problem of a 
the handling and storage of long steel 
The solution was this standard all 
steel skid platform. turned upside down 


bars. 














PRODUCT 


Wire Rope Sling 112 
Solder Pots 112 
L-Clamp 112 
Turret Lathe 112 
Inverted Skid 112 
Finger Guard 113 
Portable Pump 113 
Protector Cream 238 
Mounting Clamp 238 
Air Clamp 240 
Balancers 240 
Hand Cleaner 242 
Adjustable Shelving 243 
Crest Voltmeter 243 
Safety Device 244 
Respirator 245 
Rocker Arm Welder 245 
Iron Traps 246 











MANUFACTURER 




















Light, flexible, non-kinking, non-spiralling John A. Roebling’s Sons Co 

For continuous operation in industry Lectrohm, Inc. 

Rubber caps prevent slipping or marring Knu-Vise, Inc. 

For rapid production to close tolerances South Bend Lathe Works 

Storage or movement of long bars Union Metal Mfg. Co. 

Improved for certain types punch press work Industrial Gloves Co 

Materials such as sealing compounds, putty Lincoln Engineering Co. 

For war workers who contact oils and acids Cadet Creme Co. 

For continuous-row fluorescent fixtures Sylvania Elec. Products Inc 

Assembly jigs, other multiple applications Mead Specialties Co 

Eliminate noise, premature wear of shafts Bear Mfq. Co. 

Removes grime, dirt, qrease and paint Samuel Cabot Inc. 

Saves floor space in wartime industries Lyon Metal Products, Inc 

Used to measure ignition voltages General Electric Co. 

Guarantees complete protection to operator A-C Devices Co. 

Extremely light weight, very comfortable Willson Products Inc 

Maximum speed, economy, operating sim- Progressive Welder Co 
plicity 

Features renewable valve seat Hoffman Specialty Co. 














and equipped with eyed brackets for 
the insertion of crane hooks.-Union 
Vetal Mig. Co., Canton, Ohio——-Miua 
Suppiies, November 1942. 


Finger Guard 


Sturdy Protection 
The “Steel-Grip” finger guard has now 
been improved for certain’ types of 
punch press work, sanding. burring, 












Portable Pump 


Forced-Induction Priming 







BACK 
Leather Tip 





grinding. buffing, assembly. ete. The 


new feature in this design is the added 


leather section over the back of the Latest addition to the dine of “Pile 
finger, at the tip end. Adaptability for Drivers” is the new portable forced 
different sized fingers, comfort, flexi induction pump, 500 series. Materials 
bility and close cool fit. are obtained such as sealing compounds, sound dead 


by the manufacturer's use of special — Chets. insulating materials, putty. vis 


clastic webbing on the back. This ous grease, heavy lubricants, ete. 


leather finger guard affords Jong wear — Which heretofore have been considered 
‘ ver guard i ge Wei 


ind sturdy protection; speeds up han impossible to handle except by labori 


dling of material and eliminates these — ous hand methods, can now be pumped 







minor but costly finger injuries. /ndus- directly from original container to the 
trial Gloves Co., Danville, Hh Mia point of application. This achievement 
Suppiies, November 1942, (Continued on page 238) 
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Ten Years Ago in Mill Supplies 
ASFARAS kk ee FA) 


C.O,YOUNG OF THE ILLINOIS 
CENTRAL SYSTEMCHICAGO, WAS 
CONCERNED, THE INSIDE TRACK 
FOR ORDERS WENT TO THE INGEN ~ 
IOUS SALESMAN WHO OFFERED 
HELPFUL ADVICE ABOUT NEW 
METHODS, NEW PRODUCTS, AND 
NEW USES FOROLD PRODUCTS. 





INGENIOUS 
SALESM. 


<a 











“WE SELL'EM SOMETHING MORE” SAID 
Harey J, NORTON OF THE GEORGIA SUPPLY 
Co,, SAVANNAH, BY KEEPING CLOSE CONTACT 





AGING CUSTOMERS TO PAY FRIENDLY VISITS 


TO THEIR. ESTABLISHMENT, THE HARDWARE 
& Suppry Co, AKRON,OHIO, NOT ONLY BUILT 
Kes WILL BUT ALSO ENABLED BUYERS 


TO SEE FOR THEMSELVES THE VARIETY 
\. OF LINES HANDLED, MR.H.H. KUHN, 
a XQ GENERAL MANAGER TOLD 

S ALL ABOUT IT. 


TREAT TLS 
c UN va a 
Tae SmitH-Courtney CO, (©? yes 8) 2 


RICHMOND, VA., CELEBRATED Fe 
ITS 60TH ANNIVERSARY. ) 








WITH ALL FACTORY MEN WHO BUY OR INPLU- 
ENCE PURCHASES) BY ALWAYS SERVING OUR 
CUSTOMERS’ BEST INTERESTS-AND BY NOT 
LEAVING APLANT WITHOUT MAKING SURE THAT 
WEVE OBTAINED ALL AVAILABLE BUSINESS." 


= HOW ABOUT— 


7 ~ a GRINDING WHEELS 27 NO —__ 
valves > NO ———_ . 
SD PULLEYS? yes— . ‘S¢ 
F ~ Twist ORULS 2? NO — = 
~ BectiIng 2? YES 


yr jt i 























C.J. WHIPPLE presivens 
HIBBARD, SPENCER, BARTLETT & CO, 
CHICAGO, WAS ELECTED PRESIDENT 

OF THE NATIONAL HARDWARE 


AL. Freepianner VICE PRESIDENT, THE 
DAYTON RuBBER Mer Co., DAYTON, WAS A 
PASSENGER ONA TRIP OF THE GRAF ZEPPELIN 
FROM SOUTH AMERICA TO EUROPE . 


cJACK JOHNSON, GENERAL MANAGER , 
INTERMOUNTAIN BELTING & PACKING (o., 
DENVER, TOLD HOW TO GET RESULTS 
FROM DIRECT-MAIL CAMPAIGNS. 
His INFORMATIVE LETTERS WERE SO 
GOOD THAT HALF THE CUSTOMERS 
WHO GOT THEM COMMENTED FA- 
VORABLY UPON THEM. ...... 





ASSOCIATION OF THE UNITED STATES... 


“Aiwo pa i} 

¥S AFTER THE PLANT 
OF THE KEYSTONE LUBRI 
CATING CO., PHILADELPHIA,BURNED TO THE 
GROUND, THE CONTRACT WAS SIGNED TO 
>» REBUILD ON THE SAME FOUNDATION. 


Pete Bovan SALES MANAGER, 
WM.PATTISON Super (,, 
WAS A PROUD CYRANDPA. 
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OME of the greatest time-saving, pro 
duction-speeding records in industry 
are being hung up these days by Osborn End 
Brushes. These trouble-shooters are made for 
the awkward, inaccessible cleaning and burr- 
ing jobs that can put the brakes on the fastest- 
moving production line. 


Designed to fit all standard power tools, 
air or electric, fixed or flexible shaft, there are 
types and sizes for every job. Make sure 
your customers’ war production is not 
being held back for lack of Osborn End 
Brushes. The Osborn Manufactur- 
ing Company, 5401 Hamilton 
Avenue, Cleveland, Ohio. 
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TREND of Supply 








Orders Orders 
Sales per Volume Size of per 

Area Indi-  Sales- per Average Work- 
calor man Salesman Order ing 
per Day Day 
North Sept 346.0 15 $18,000 $44.50 95 
Atlantic Aug 372.0 14 17,400 49.00 90 
Southern Sept 220.0 13 $15,000 $45.00 72 
Aug 250.0 15 16,500 44.90 80 
Middle Sept 304.0 18 $19,900 | $42.00 120 
West Aug 299.0 19 18,000 36.60 113 
Western Sept 335.0 4 $12,000 < * 
Aug 321.0 8 10,800 $55.00 52 
Pacific Sept 360.0 9 $12,700 | $59.00 53 
Aug 355.0 10 14,300 51.50 65 





% Omitted because of insufficient data 
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DOLLAR VALUE, AVERAGE ORDER 
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THE SALES INDICATOR 


September, probably 


receded ten points during 
because shortages of raw = materials 
forced certain war industries temporarily to curtail their 
production schedules. Dollar value of average order (left) 
stood at $45. an unusually high figure for the industry. Orders 
per working day (below). volume per salesman and number 
of orders per salesman per day (beth on 118) all 
remained fairly stable. 


page 





ORDERS PER WORKING DAY 
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Serving on the Home 


Let's get right down to brass tacks. We who are not in 
the front lines must serve on the home front. We know 
that regardless of how great our efforts have been 
that they must be more. 


The American Saw & Mfg. Co. today more than ever 
before are sold on our policy of selling 100% through 
Distributors for without your co-operation and efforts 
we could never have made the deliveries to the hun- 
dreds of plants who desire, need and demand LENOX 
HACK SAWS and BAND SAWS. 


In continuing our “ALL OUT for AMERICA PLAN" we 
send you this message—There is a LENOX Blade for 
every metal cutting job, always be sure the proper 
blade is selected for your customers problem. That will 
assure faster production so important today. If you 
need help on this let us know about it. The LENOX 
‘Quality so well established will continue to satisfy. 


We are proud of the co-operation we have received 
from our Distributors and say to them again that 
whatever may be required of us in production, quality 
or man power, we will deliver to our utmost. In return 
we ask of them the same full co-operation they have 
given in the past with more if this is possible. 


Let's Serve on the Home Front Together. 


AMERICAN SAW & MFG. CO. 
Springfield, Mass. 
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Keeping Up With Business 


Record Employment Cuts 
Into Labor Reserve 


Employment reached a record of 57.7 
million in August. according to the di- 
of industrial of the 
National Industrial Conference Board. 
It marked the fourth consecutive month 


vision economics 


that industry and the armed forces con- 
tinued to cut deeply into the nation’s 
labor the drive toward a 
total war economy gained further im- 
pettus, 

“At the close of August.” the board 
reported, “there were already 2.4 mil- 


reserves as 


lion more men and women at work or 
than in the normal labor 
force under peacetime conditions. Off- 
cial estimates indicate that 62.5 million 
people will be employed in industry 
and the armed forces by December, 
1943, and the possibility exists that a 


in uniform 


labor force of 65 million or more may 


be needed by that time.” 


Automotive Industry 
95.1% on War Work 


Direct 95.1 
per cent of the efforts of the automotive 


war work accounted for 
industry in July, according to figures 
released last month by the Automotive 
Branch of the War Board. 


This was an per 


Production 
of 3.5 cent 
over June, and an increase of 14.8 per 
May. 


From reports of 396 plants owned by 


increase 
cent over 


133 companies, it was revealed that the 
had a total of 125.246 man 
hours in July with 119,160,000 being 
for war work. The reporting companies 


industry 


represent over 68 per cent of the in- 
dustry. 

Backlog orders in the hands of prime 
contractors at the end of July were over 


ten billion dollars compared with back- 
log of orders in the hands of all com- 
panies, including the duplication of 
some figures by prime and sub-contrac- 
tors, of over 14 billions. The industry 
estimates this backlog will require 26 
months production at the July rate. 


WPB Drops 125 Forms, 
Simplifies 132 Others 


“A real and important contribution 
to increasing war production was made 
by the Committee for the Review of 
Data Requests from Industry,” WPB 
Chairman Donald Nelson declared last 
month in announcing completion of the 
report, 

The report covered all forms used by 
the War Production Board to obtain 
information from American business. 
(As a result of the study, 120 forms 
were completely eliminated and 132 
were improved and simplified. The 
forms eliminated or improved affected 
nearly 150.000 respondents. 

“Correspondence indicated,” WPB re- 
ported, “that business has been both- 
ered even more by the complexity of 
various forms and the difheulty of as- 
sembling some of the data required 
than by the actual number of forms. 





ACTIVITY FIGURES 
(September, 1942) 


Sales Indicator 

Value of average order... .$45.00 
Orders per working day 

Volume per salesman... .$16,900 
Orders per salesman per day. .15 





Consequently even more beneficial re- 
sults have been achieved by simplifica- 
tion of forms and elimination of un- 
necessary reports than by the number — 
of forms completely dispensed with.” 


Record Tax Bill Passed, 
Approved by Roosevelt 


\ record shattering tax bill, one that 
will bring home to the public the enor- 
mous monetary costs of war, was ap- 
proved by Congress last month and 
signed into law by President Roosevelt 
within an hour and a half after he 
received it. 

The measure applies levies to the 
income of 45,000.000 Americans and, 
in addition, increases corporate taxes 
by nine percentage points. The new in- 
dividual range 19 
per cent on the first dollar of taxable 
income to 88 per cent maximum. The 
normal tax was increased to six per 
cent and to this is added a graduated 
surtax ranging’ from 13 per cent to 82 
per cent. : 

Incomes will be taxed in another way 
also. A “victory tax” of five percent on 
individual incomes above $624 a year 
was included in the bill. The figure was 
set at $624 to exempt privates in the 
armed forces. With only a few excep- 
tions, the “victory tax” will be col- 
lected at the source, i.e., deducted by 
employers from salaries paid. Limited 
credits are allowed for debt retirements, 
insurance premium payments, war bond 
purchases and post-war rebates. 

Corporation taxes were raised to 40 
per cent through a combined normal 
and surtax. In addition, excess profits, 
after an exemption of $5.000, are taxed 
at 90 per cent. 


income rates from 





VOLUME PER SALESMAN 


1941 


Thousands of Dollars 
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ORDERS PER SALESMAN PER DAY 
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A TYPICAL WARTIME USER 
“UPS” PRODUCTION ... AS ADVERTISED 
IN PRODUCT ENGINEERING 


Read this advertisement in November PRODUCT 
ENGINEERING. It describes how AMERICAN 
Econ-O-Matic DRIVES have introduced production- 
increasing economies for The New York Wire Cloth 
Co....one of a series of advertisements in many 
magazines that are helping to sell AMERICAN 
Econ-O-Matic DRIVES. 


Have you sent for your copy of the new 36-page 
book on AMERICAN Econ-O-Matic DRIVES? If 
not—write today. 


| 
} 


“8. The Umerican Te 


To step-up production for the war effort with motors available . . . 
the WPB has recommended “overloading” of motors beyond 
their rated capacity. 


AMERICAN Econ-O-Matic DRIVES—with AMERICAN Econ-O- 
Matic MOTOR BASES for automatic tension control—do an 


outstanding job of delivering full use of horsepower, with real 
conservation of equipment. 


They handle high overloads without slip or damage to belts. On 
the average, they double belt life. They reduce bearing pressure 
on motor and driven equipment by an average of 50%. They 
speed production. They cut man-hours and maintenance materials 
required up to 75%. 


NOW MORE THAN EVER, 
EVERY BELT-DRIVEN MACHINE 
DESERVES AN Econ-O-Matic DRIVE 
Many of the country’s busiest manufacturers have installed 


AMERICAN Econ-O-Matic DRIVES since the war began. Today, 
their products are rolling out faster—more economically. 


Plenty of other manufacturers—plenty of them in your territory 
—are “customers” waiting to be shown. 


If you want examples to point out to your prospects, ask us for a war- 
time list of prominent AMERICAN Econ-O- 
Matic DRIVE users. 


We'll be glad to mail any of your customers 
the 36-page, fact-filled new book on 
AMERICAN Econ-O-Matic DRIVES. Just 
send us their names. 


Company 


Navy “E” for excellence 
owarded February 12, 1942 


, 4220 WISSAHICKON AVENUE PHILADELPHIA, PA. 









1. When you get an order for a file 
card—or a dozen file cards, do you 
ask what size file cabinet they're to 
fit? 

2. What other names has a file card 
of this type? 


3. Why does it include a “toothpick”? 


1. Why is “loading” of a file trouble- 


some ? 


5. How flat file used 


on a large flat surface? 


is an ordinary 


6. What are principal precautions in 
storing files? 


7. Have worn-out files any uses beside 


scrap? 


8. How can a man file a square inside 


corner ? 


9. In the case of Question 8, how can 
one corner surface be filed without 
touching the other? 


10. What is a riffller? 
11. Where is it used? 


12. Which metal-cutting chisel has wid- 
est application? 


13. Where is the diamond-point chisel 


used? 
14. What is a cape chisel? 
15. What are its particular uses? 
16. Is a star drill really a drill? 


17. What is a rasp, besides a hoarse 
voice ? 

18. In the light of question 8, what is 
the “safe edge of a file”? 

19. What is a “blunt” file—an old one? 


20. How is a file designed to prevent 
cutting of concave surfaces due to 
“rocking” of the file? 


21. Is there any other reason for this 
method of construction? 


22. How is the tendency of a file to 
bend under hand pressure compen- 
sated for? . 


3. What are the two classes of files? 


24. For what purposes are single-cut 
files used? 


25. Where are double-cut files used? 


25 Questions on Metal Cutting. If you can answer 20 out of 
25 correctly you are doing very well. Answers on page 250. 




































that 70 cents would about cover his bill. 
The next problem was to split the money g 
fairly between them. They finally did it. t 
Can you? 

(When you think you've done it right. 
page 251.) 


Sam Goes Wining, Dining 
On A Percentage 


Sam Supplier, with two old cronies, 
the P.A. and the local banker, went pic- 
nicking to finish off the summer. The 
idea was to build a fire on the banks of 
the Wildcat, broil pork tenderloins and 
maybe sample a bottle of wine. They 
chipped in for the tenderloins and 
bread, but it turned out that each man 
had grown up to a different wine, so 





see 





eT ONT URE ROI SY 


PASTE THIS IN YOUR HAT 
Grinding-Wheel Selection 


Generally speaking, a hard wheel 
should be used on soft materials and a 
soft wheel on hard materials. Alumi- 
num-oxide wheels are generally used on 
hard and soft steels, while silicon-car- 
bide wheels are used on chilled iron 
and soft iron. Aluminum oxide wheels 
Should be used for materials of high 
tensile strength, such as: carbon steels, 
alloy steels, high-speed steels, annealed 
malleable iron, wrought iron, tough 
bronze, tungsten. 

Silicon-carbide wheels should be used 
for materials of low tensile strength, 
such as: stellite tool bits, gray iron, 
chilled iron, brass, bronze, aluminum, 
copper, marble, granite, pearl, rubber, 
leather, tungsten-carbide tool bits, 
glass. 


each decided to provide his own. On the 
appointed crisp fall afternoon, they 
drove out to the river and got their fire 
only to find that Sam had for- 
gotten his wine. 

“Don’t worry about it. Sam,” insisted 
the P.A., “I’ve got a full bottle, so you 
can have half.” 

“What about me?” inquired the 
banker, “I’ve got three quarters of a 
bottle—and you can have half of that, 


too!” 


coing 
going 


Se an eel 


Sam insisted he couldn't away 
with that much, so they finally all drank 
glass for glass. To his slightly tipsy 
friends, Sam insisted he be allowed to 
foot his share of the bill. After much 
refusal part and 
vehement insistence on his, they agreed 


- 


get 


indignant on their 





















































Bob 
“GLUECKSTEIN 
ing 


“These latest WPB orders are coming through without loop holes!” 
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GIBRALTAR 








of 
- STILL 
bill. 
" STANDS 
ight. 
Tt Roger Tewksbury, President 
on The Oster Manufacturing Company 
heel 
nd a 
don GIBRALTAR, held by the British since ever permitted to weaken and collapse. 
sor ; MA. has — sane symbol of an Whatever duplication of distributor 
high ee functions exists would go far behind 
eels, We, here at Oster, like to think of our the decimal point in comparison with 
wi Distributors as a Gibraltar in the the vast multiplication of distributing 
industrial economy of our country. functions that would follow any wide- 
used spread change in the present set-up. 
ngth, Obviously, it has always been, and still f ° " . 
vag is, difficult for us to understand why Most seriously and adversely affected 
bber, there should ever be any need for Would be the ultimate users of all prod- 
bits, “explaining” the importance of Indus- Cts as the resultant increased costs of 
trial Distributors. distribution would have to be reflected 
in higher prices to users. Otherwise, 
To us, every Oster Distributor is actually untold thousands of manufacturers 
the straight line that marks the shortest would be forced out of business. 
dist bet t ints, ly, ; 
ssranes Seween mwo pols, name'y: What Industrial Distributors mean to 
the point of manufacturing and the ; ; 
—_ cited alk sateen Chiteis wim our American economy is ably out- 
| - ’ . j lined in this issue of MILL SUPPLIES. 
a Costs of distribution in a country as In peacetime and in wartime, Indus- 
te large as the U. S. A. would mount trial Distributors, by their day-in- 
= sky high if the great structure built and-day-out performance, have proved 
oa up by Industrial Distributors was_ their case. Gibraltar still siandsl 
ee 
THE OSTER MANUFACTURING CO. - 2074 EAST 61** ST., CLEVELAND, OHIO 
—~ 
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NEWS 


Campbell Supply Returns 
To Remodeled Building 


The Campbell Hardware & Supply 
Co., Seattle, housed in temporary quar- 
ters since a three-alarm fire in its build- 
ing on April 18, has returned to its own 
building. 





During the time the building was 
vacated a complete remodeling was ac- 
complished. Larger offices were provided 
for; stock was completely rearranged 
to permit the stock to be completely 
housed in one place; the sales floor was 
replanned and one of the 


the floor is a tool crib in 


features on 
which is 
housed the firm’s complete stock of cut- 
ting tools. A woman is in charge of this 
department, N. Campbell, president, 
explained, and her responsibilities are 
to keep the stock under perpetual in- 
ventory and check in and out all ship- 
ments. 

“A fire such as we experienced,” Mr. 
Campbell said. “is a great inconveni- 
ence, to say the least. In a war produc- 
such as Seattle, it is 
difficult to ob- 
tain a sufficient quantity of help to move 
and handle stock. We were 


fortunate in being able to 


tion community, 
becoming increasingly 
extremely 
obtain the 


services of a group of 50 women.” 





City Backs Campaign 
To Conserve Power 


\ one-man 26-year-old campaign to 
eliminate waste in plants around Read- 
ing, Penna., swelled into a_ city-wide 
drive last month when the local chapter 
of the National Association of Power 
Engineers and the Manufacturers’ As- 
sociation of Reading co-sponsored a 


“power saving conference” in the City 


Hall Auditorium. 


The motivating power behind the con- 
ference, the first in a series, was an 
industrial distributor salesman, Charles 
R. Bersen of the Brown Engineering 
Co., Reading. Like hundreds of other 
distributor salesmen, Mr. Bersen_ in 
visiting plants has urged his customers 
to take steps to correct wasteful prac- 
tices. 

It was not until August, however, 
that the salesman hit upon the idea of 
a community drive to conserve power. 
The plan came to him, he said, while 
attending a meeting at which the Gil- 
mer National Power-Recovery Plan was 
explained. Combining the 
sented at the 


facts pre- 
Gilmer meeting with his 
own experiences, Mr. Bersen, in charge 
of the educational committee of the 
Reading local of the Power Engineers, 
presented his plan and won immediate 
approval. 

Three speakers were on the program 
for the first 
Heine, 


Francis A. 
engineer of Reading’s 
Kenneth Buzby, lubrica- 
tion engineer of Keystone Lubricating 
Co., Philadelphia; and G. R. Parry, 
engineer, Metropolitan Edison Co. 


conference: 
chief 
water bureau; 


> 


Before attending a Reading, Penna., meeting on the conservation of power, the speakers 
were guests at a dinner held in the Hotel Berkshire by L. H. Gilmer Co., officials. 


Executives of 


Brown Engineering, Reading distributor; and representatives of the 


city’s Manufacturer's Association and the local chapter of the National Association 
of Power Engineers also were guests at the pre-meeting dinner. 
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C. R. Bersen, salesman for Brown Engi- 
neering Co., believed so strongly in the 
merits of the Gilmer National Power Re- 
covery Plan that he organized what is 
believed to be the first civic power con- 
servation campaign in the United States. 


Mr. Heine told of the operation of his 
department and of methods used to 
determine leaks in water supply. He 
pointed out that a leaky faucet, while 
seemingly discharging only a_ small 
amount of water, can cause the loss of 
nearly 1,000,000 gallons a year and 
cost $133. 

Mr. Parry spoke on “Power Waste 
in Industry” and told of his experiences 
in visiting plants in the Reading area. 
He cited cases of where high horsepower 
motors were used for small jobs and 
urged his audience to follow the govern- 
ment’s suggestion of using the reserve 
horsepower in all motors, 

Mr. Buzby joined with Mr. Parry and 
Mr. Heine in predicting that concerted 
effort by 
greater 


would bring a far 
than the 10 
i. r cent estimated by Gilmer. Mr. Buz- 
by’s talk was on “The 


industry 
power recovery 
Importance of 
Quality Lubricants in a Power Saving 
Program.” He cited several cases among 
which 
had been sustaining heavy upkeep ex- 


which was a rubber company 
penses in power consumption and hear- 
ings. 

“Upon adopting the proper type of 
lubricant with proper load 
capacity,” Mr. Buzby said, ‘ 
trouble disappeared. The 
was dropped 10 per cent. 


carrying 
‘their major 
power load 
Their power 
bills had been running approximately 
$3.600 per month, thus showing a sav- 
ing of $360 per month or $4,320 a year.” 
Another case cited was that of an 
Idaho mining company which averaged 
replacement of a set of bearings for an 
exhaust fan every 12 hours. With the 
application of the proper type of lubri- 
cant they have had only two replace- 
ments in 18 months, Mr. Buzby said. 


Thomas K. Leinbach, production 


UMI 


~ een Senet 





UM 


| Between you 


Down below where you never bother 
to look when you board your train, a 
traveling electric plant provides one of 
the luxuries of travel...cheerful, bright 


and unfailing light. 


Car axle at one end. Generator at the 
other. Connecting them, a rubber belt 


that leads a most difficult life. 


This belt must transmit power without 
fail in cold weather and hot, in rain 
and snow. It is assaulted by storms of 
grinding cinders and grit, and pulled 
out of line whenever the axle pulley 


turns with the curve of the track. 


Like HEWITT rubber belt and hose in 


AT 80 MILES 
AN HOUR... 


TT) Hine |, 


AENVTNIEE 


light belting reflects, in design and per- 
formance, almost a century of special- 
ized experience in solving rubber goods 


problems for industry. 


The problems posed by concave pulley 
crowns, the constant “shifting” of the 
drive, and high pulley flanges may be 
unusual problems in power transmission 
‘ who specialize, “unusual” 
i 
ou are concerned with fi per 
in, why not use the experience of 
cialists in selecting the proper hose, 
aq: and packing for your job? Write 
s or see your HEWITT distributor. His 


ame is in the Classified Telephone 


every industrial service, HEWITT “EE... in all major industrial centers. 


tmos 
XPERIENCE 


ost 
sTRIAL La) eo 
i" INOXND TRANSMISSIO 
CONVENT LIS » PACKING 
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manager of Vanity Fair Silk Mills, was 
master of ceremonies at the meeting 
and he was introduced by E. L. Sea- 
sholtz, president of the Reading Manu- 
facturers’ Association. 

At the close of the meeting estimator 
charts for executives to check on power 
losses in their plants were distributed. 
The charts are the feature of the L. H. 
Gilmer Co., plan to awake industry to 


the need of “saving what you lose.” 





“The Importance of Quality Lubricants in 


a Power Saving Program” was K. K. 
Buzby’s topic when he addressed the 
power recovery meeting in Reading. 





E. E. Brown, head of the Brown Engineer- 
ing Co., pauses at the door for an after- 
the-meeting chat with H. W. Weihenmayer, 
L. H. 
John Rooney, Geare- 
Marston Advertising Agency. 


Jr., sales promotion manager for 


Gilmer Co., and 





Louisville Supply Moves 


The Louisville Mill Supply Co.. for- 
merly located at 1012-18 East Main St.. 
Louisville, has moved to new and larget 
quarters at 15th and Madison Streets, 
Louisville. C. D. Weir, 
manager of the firm, is now associated 
with Plumbers 


dianapolis. 


sales 


formerly 


Supply Corp.,  In- 


In Mill Supply Field- 


The Manhattan Plumbing Supply Co., 
109 Montgomery St., Jersey City, N. J., 
is expanding its business to enter the 
industrial supply field. The firm is 
looking for new lines to take on. 
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War Issue “Interesting, 
Helpful,’ Nelson Says 


Donald M. Nelson, Chairman of the 
War Production Board, was among the 
many government officials, distributors 
and last month 
comments to the flood of 

Mitt. Suppiies received 
for publication of its September “War 
Guide Issue.” Mr. Nelson wrote: 


manufacturers who 
added their 


compliments 


The article on priorities which ap- 
peared in the September issue of Mill 
Supplies is very interesting and, I am 
sure, helpful to the many people who 
subscribe to your publication. 

\ further the value 
government officials placed on the in- 


indication of 


formation contained in the issue came 
in the form of a notice sent by the Pri- 
orities Division of WPB to all regional 
and district offices. The 
said: 


memorandum 


We are enclosing a booklet entitled 
“Priorities—How They W ork—The Dis- 
tributors War Guide.” 

The Field Contact Branch, in col- 
laboration with the Distributors Branch, 
arranged to have this enclosure dis- 
seminated to the field personnel for 
their invaluable injormation and guid- 
ance. 


This booklet, you will note, binds to- 
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- 
Herman Heins, head of the mill supply department of Bright & Co., Reading, makes 
frequent use of the priorities and price chart published in Mill Supplies in September. 
“It has settled numerous arguments around here in addition to being of great help 
in my work,’ Mr. Heins said. When over-the-counter customers refuse to believe Mr. 
Heins’ statement that a certain rating is needed for a particular item, he merely leads 
them to the chart and that, he said, is the clincher. 


gether in a few pages a complete and 
comprehensive picture of the means 
open to the wholesalers, distributors, 
jobbers, dealers, retailers, and branch 
warehouses for securing priority assist- 
ance under the PD-1X Application. It 
further reflects, in detail, the proper 
manner for preparing the PD-1X Appli- 
cation which, in itself, will go far in 
assisting the applicant to avoid errors 
in the compilation of his application 
thereby resulting in a prompt and effi- 
cient analyzation of his application in 
the Distributors Branch. It also deals 
with the Suppliers Inventory Limitation 
Control Order and “Compulsory” PD- 
336 Reporting Form. 

Vay we suggest that all interested 
members of the field office staffs be 
obliged to read and fully understand the 
contents of this pamphlet. We further 
suggest that each individual who reads 
the booklet be required to place his 
initial thereon indicating he has com- 
pletely digested and has a _ working 
knowledge of the facts reported. 

We will appreciate receiving your 
comments concerning the enclosure. 

The Army and Navy Munitions Board 
also found the “War Guide” informa- 
tion of great help. E. E. Pratt of the 
Army, Navy Board, wrote: 


(Continued on page 196) 


UMI 











UI 





UMI 





Sy CONCERN mo 


UMI 





~ 


= 


i : cs oe” 


cai 
———— 












A NAME WHICH MEANS BEST IN EVERYTHING. 


One thought constantly maintained throughout our’ entire 
manufacturing process is to build shovels, spades and scoops to 
one unvarying and uniform level of quality. The timber for our 
handles, the steels for our blades, are carefully selected and 


thoroughly tested during each step of fabrication. All inspec- 








is made during manufacture rigidly insist on top quality. 


Ilustrated. “Big Fist” 
Brand Scoop with 
Steel |1-Beam Handle 


Reinforcement 


ary basis of factory operation is Quality Control rather 


Our p 


than speed ¢ 


production. Every shovel, spade and scoop carry- 
ing each of tds MOLY ...BIGFIST...WOOD... 


STUART... PIQUA . ~~WILSON- must be perfect from the 
standpoint of material, workmanship and finish. 


part to provide v 
industries with 






ig 73 


~ WOOD SHOVEL “227 


A National Organization Specializing Exclusively in Shovels « Spades « Scoops 
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S Quartermasters of Industry, you Black & 
Decker Distributors are doing one fine job! 
We're proud of the way you're helping the men 
who use electric tools. Of how you're co-operat- 
ing by every possible method to help industry 
produce more. Of how you're meeting the tough 
supply problems created by a nation at war. 
And, as always, we're back of you 100%. We're 
setting new records on our production lines to 
help you deliver the goods. We're telling thou- 
sands of new workers in industry about the 


LEADING DISTRIBUTORS EVERYWHERE SELL 


Lich & 


PORTABLE ELECTRIC TOOLS 








proper use and care of electric tools through 
informative ‘““Know How” literature. We're urg- 
ing all war industry to look to you Distributors 
when expert tooling advice is needed quickly. 

Hats off to you Black & Decker Distributors! 
Keep going as war industry’s “services of 
supply” over the tougher months that are to 
come. And, when eventual Victory is won, we'll 
be working with you to help industry once more 
produce the products of peace. The Black & 
Decker Mfg. Co., 717 Penna. Ave., Towson, Md. 


KH 
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at SHIPYARDS 
ORDNANCE and 
INDUSTRIAL PLANTS/} 





JOURNAL | 
JACK 


VERYDAY industry is be- 

ing confronted with new 
weight moving problems. Buda 
Ball Bearing Journal Jacks 
offer the solution to scores of the lifting problems in shipyards, 
ordnance plants, and in every industry where users require a 
rugged, easy-acting jack to handle the most complex, heavy- 
duty jobs up to 50 tons capacity. Following are some of the 


features you get in all Buda Journal Jacks, built in 15, 25, 35, 
and 50 ton sizes: 


Low in height — high in lifting capacity 
Operate with ball bearing smoothness 

Simple, compact design, long-wearing parts 
Completely dust and dirt proof 

Can be used in any position — at angles, 
horizontal, or upside-down 

Will hold loads indefinitely without settling. 
de These are advantages that make Buda Ball 


Bearing Journal Jacks the standard low type 
' heavy duty jacks for shipyards, railroads, con- 








> 


struction, and general industry. 


Write for complete details about the 
full line of Buda Tested Jacks. 


Illustrated at the left is a sectional view showing the 
precision construction of Buda Journal Jacks. They are 
sturdily built to withstand the most rigorous service de- 
mands. The best materials, careful workmanship and 
field tested engineering combine to make these jacks 
fully dependable throughout their long life. 





(LEFT): Buda Automatic 
Lowering All Purpose 
Ratchet Jacks—for lo&ds 
up to 15 tons. (RIGHT) 
Buda Ball Bearing Journal 
Jacks—loads to 50 tons. 
Sa saan ~ 


(RIGHT): Buda Hydraulic Jacks 
—Single and 2-speed models 
for loads up to 25 tons. . 









THESE ARE JUST 3 OF MORE 
THAN 170 BUDA JACK MOD- 
ELS—WwR ILS. 
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Distributors Speed 
Building at WAAC Camp 


A few weeks ago, it was just a bar- 
ren hillside at the back of Fort Des 
Moines. But now it hums with the ac- 
tivity of carpenters’ hammers and ris- 
ing terra cotta walls, while already in 





R. E. “Mac” McTighe checks over his lug- 
gage compartment to make sure cata- 
logues and product literature are intact 
before his daily call at the WAAC camp. 


the nearer buildings, uniformed WAACs 
are coming and going about their daily 
duties. 

Providing accommodations for this 
ever-increasing number of women who 
are reporting at the Fort Des Moines 
Training Center is a job the Army is 
tackling with About 3.000 
WAACs are in training at the post, 


speed. 





“Boom Town” at Fort Des Moines is mov- 


ing along to rapid completion. Local dis- 
tributors have assigned key salesmen to 
this job to make sure there are no delays. 


but the outlook is that some 7.000 will 
be stationed at the camp this month. 
Getting new quarters built and ready 
in “Boom Town” (as it is colloquially 
called) is a race contractors and Des 
Moines distributors are enjoying whole- 
heartedly. Most of the pipe. fittings. 
plumbing and heating equipment, and 
miscellaneous supplies are coming from 
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DISSTON ADVERTISING 
FORGES AHEAD IN NOVEMBE 


With a striking 4-page insert in MILL AND FACTORY and page advert 
ments in BUSINESS WEEK, MODERN INDUSTRY, FACTORY MANAC 
MENT AND MAINTENANCE, AMERICAN MACHINIST, WOO 
WORKER, COSGROVE’S MAGAZINE, AMERICAN LUMBERMAN « 
TIMBERMAN, Disston takes another forceful message about the widely s 
cessful Conservation Control Plan to American industry. The need for “Kn 
How” in war production is stimulating an ever-growing appreciation of 
Plan among your customers. The nationwide acceptance of the Disston C 
servation Control Plan means a definite opportunity for you in continued gx 
will and future sales. Write for complete information today / 


Henry Disston & Sons, Inc., 1123 Tacony, Philadelphia, Pa., U.S. A. 


Branches: Boston, Chicago, Detroit, Memph New Orleans, Seattle, Portland, Ore., San 
Francisco, Vancouver, B. C. Canadian Factory: Toronto. Australian Factory: Sydney, N.S.W. 


GET YOUR SCRAP INTO THE SCR 
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Desert heat, tropic sweat, arctic sub- 
cold, ocean salt— they're all alike to tough 
Harper Fastenings. 

That's why these versatile workers have 
been drafted for service in tanks, ships, 
planes wherever fighting equipment has to 
fight rust and corrosion, extra stress and 
strain. 


WELL NAMED “EVERLASTING” 


Harper Fastenings—bolts, nuts, screws, 
washers, rivets and special items—are 
made only of brass, bronze, copper, Ever- 
dur, Monel or stainless steel. 


4320 STOCK ITEMS 


BRASS Horper Service is unique 
for the tremendous stock, 
including many hard-to- 

BRONZE get items— and special 

————— machinery for turning out 
off-standard items with un- 
usual speed. 


A REFERENCE 
ESSENTIAL 
Harper's Catalog is actu- 
ally an invaluable refer- 
ence volume 80 pages, 
4 colors, 193 illustrations, 


COPPER 


ee 


EVERDUR 
Sane 


MONEL 
seeemiieemene 


STAINLESS packed full of useful data. 

Pa Simply ask for it on your 
company letterhead. 

The H. M. HARPER COMPANY, 


2622 Fletcher St., Chicago... 45Broadway 
New York City... Offices in Principal Cities 


TH 


EVERLASTING FASTENINGS 
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local distributor stocks, contributing 
immensely toward cutting down con- 
struction delays. 

Salesmen are working closely with 
the contractors. It is not unusual for 
them to stop by at least once a day to 
make sure materials, tools, and sup- 
plies are on hand in sufficient quanti- 
ties. Such distributors as Globe Ma- 





SS - di 
ry 


Groups of women like these are moving 
into the new quarters almost as rapidly 
as they can be completed. There will be 
approximately 7,000 such women in uni- 
form by early November. 


chinery & Supply and Iowa Machinery 
& Supply have taken a personal inter- 
est in the progress of the camp and 
each has assigned the account to one 
of its best men. Everything possible 
is being done to keep the rapid pace 
of construction work geared to the 
needs of the swiftly growing corps. 


Contracts Awarded 
in Chemical Industries 


Contracts awarded on current con- 
struction projects in the chemical proc- 
ess industries total $46,605,000, Chemi- 
cal & Metallurgical Engineering reports 
in its October issue. Current proposed 
work by private industry totals $13,- 
750,000. Cumulative contracts awarded 
so far this year total $890,707,000. 

The outstanding proposed projects 
reported last month were: construction 
of a plant for Dow Chemical Co., Mid- 
land, Michigan, at an estimated cost of 
$11,000,000; construction of a plant 
for American Republic Petroleum, 
Houston, Texas, at an estimated cost of 
$1.500,000; construction of an addition 
to its plant for Dominion Magnesium 
Ltd., Ottawa, Ontario, at an estimated 
cost of $500,000. 

Principal contracts awarded are: con 
struction of a plant in Ohio for Alumi- 
num Co. of America, Pittsburgh, Pa.. 
at an estimated cost of $20,000,000: 
construction of a plant in Texas for 
Eastern States Petroleum Co., Inc., at 
an estimated cost of $4,505.000: con 
struction of an 8-in. pipeline from Car 
rabelle to Jacksonville, Florida, for 
Trans-Florida Pipeline Co.. Dallas 
Texas, at an estimated cost of $2. 
900.000. 


TEREST ERT * 


semen 


<I 





3 
: 
: 
i 
' 
fF 





JMI 





| 
3 
gE 
7 

q 

y 

e 

\- 

\ 

| 

: 

; 
; 
t 








oil ataadiel 
i eal 





{ Wire FOP there ¢ 
Would be Only 
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for the hard 4CtiON jobs. Preformed 

t dribble of ‘ron lasts longer, thereby saving Pre- 

Ore, only a thin fleer Of Ore boats Clous time. If is Safer, thereby 
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ASK YOu R 
THIS AD APPEARS 





N WIRE ROPE MANUFACTURE, OR SUPPLiER 
ISSUE 
IN CURRENT ae 
E FOLLOWING : IRON AGE EERING NEWS RE 
- OF TH PURCHASING ENGIN pr Storer 
TIME MILL & ygiee OIL & GAS 
BUSINESS WEEK ROADS & STREE 
NEWSWEEK 


L POWER NTENANCE 
INDUSTRIA GEMENT & MAI 
EXCAVATING a Genes FACTORY MANA 
ME 
TRUCTION 
U.S. NEWS CONS 
STEEL 
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Improved 


GRINDING WHEEL 
DRESSERS 
and CUTTERS - - 


4 


HOODED 
TYPE 
DRESSER 


- 
REGULAR 

TYPE 

DRESSER 







° «© « « Good Advice for your 


Grinding 
Wheel 
Customers 
Engaged in 
War 
Production 


It will help them in- 
crease grinding effici- 
ency and save grind- 
ing wheels 


® dress grinding wheels 
regularly to remove 
impregnated metals 


® true them regularly to 
square off face and 
remove nicks 


Se// them the equipment 
to do the job properly— 
VINCENT - HUNTING- 
TON New |mproved 
Grinding Wheel Dressers 
and Cutters. 





VINCENT - HUNTINGTON 
Grinding Wheel Dressers and 
Cutters can, because of the excel- 
lence of their manufacture, assure 
your customers of a continuance 
of the high quality of their prod- 
uct in spite of the increase in 
speed made necessary by war 
production. 


In addition to making Grinding 
Wheel Dressers and Cutters we 
also operate two of the largest 
production heat treating plants in 
the United States. These two 
plants are working 24 hours a 
day—7 days a week, and turn out 
approximately 300 tons of war 
work daily. 


"lt it's a Huntington Dresser or Cutter Vincent Makes It" 


THE VINCENT STEEL PROCESS CO. 
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G. F. R. Bahnson, president of Wm. H. 
Taylor & Co., Inc., industrial distributor 


of Allentown, Penna., checks over his 
bookkeeping system of recording extended 
priorities. 


Bahnson Uses Ledger 
To Record Ratings 


After experimenting with several sys- 
tems for keeping a simple but accurate 
check on extended ratings, G. F. R. 
Bahnson, president of Wm. H. Taylor 
& Co., Inc., Allentown, Penna., indus- 
trial distributors, hit upon the use of a 
ledger. 

Across the top of each page, arranged 
in alphabetical order, are the names of 
products. Then on each page there are 
six columns for entries concerning the 
items. First on the list is a registration 
key number, showing where in the rec- 
ords more detailed information may be 
found concerning a particular sale; 
second is the date of billing; third 
comes a key number referring to the 
products listed at the top of the page; 
in fourth place is the rating received in 
the sale; the fifth column is for entering 
orders to replace items sold from stock 
and in the last column is listed the dol- 
lar value of the sale. 

With this system, Mr. Bahnson ex- 
plained, he can glance down the column 
and immediately determine what ratings 
he may extend and to what extent his 
order may be in dollar value. 


Two New Offices Added 
By Canadian Distributor 


The A. R. Williams Machinery Co.., 
Toronto distributor, recently announced 
the establishment of two new branch 
offices, one in Ottawa, Ontario, the 
other in Calgary, Alberta. The former 
was set up to develop closer relation- 
ships with Canadian Government offices, 
while the latter will serve contractors 
on the new Alaskan highway and ad- 
joining territory, according to A. R. 
Williams, Managing Director of the 
firm, 


























YALE HOISTING EQUIPMENT 





ASSIGNMENT AT DAWN 


No chance encounter this. It took long hours of planning to bring 
these two together ... perhaps a touch of espionage. 

But, behind all this, much more. Steel to be rolled and delivered, 
guns to be fashioned, all of the thousands of parts to be made... so that 
a submarine could be built to a split-second action. 

In this gigantic war effort every link in such a vast production chain 
is tremendously important...and the industrial supplies distributor is 
a vital link in this chain. From his storeroom and shelves must come at 
short notice essential parts and supplies to keep the wheels of American 
Industry turning ... production humming. 

The industrial supplies distributor is performing a very necessary 
function in expediting the delivery of equipment where it is needed — 
when it is needed. It is his contribution to help manufacturers beat 
production quotas and beat the Axis. 


THE YALE AND TOWNE MANUFACTURING COMPANY 
PHILADELPHIA DIVISION PHILADELPHIA, PENNA. 


moe A L 
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IS SOLD AND SERVICED BY DISTRIBUTORS IN EVERY LARGE INDUSTRIAL CENTER 
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for Qualit 


CROSS CUT SAWS - FILES . HACK SAWS - SOLID TOOTH CIRCULAR SAWS . BITS - SHANKS 
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o Wartime Demands 
y Cutting Tools 


SIMONDS 
Sjocedler Service 


ON RATED ORDERS 


Geared together for top production are 
Simonds’ modern electric steel mill and 
Simonds’ 5-acre, controlled-conditions 
factory. And this close-coupled, straight- 
line production set-up adds extra speed 
to the output of rated orders, so that 
exceptionally prompt deliveries are the 
rule. 


This speedier service is more valuable 
today than ever before, both to distribu- 
tors and users of cutting tools on vital 
war work. And with this service, as al- 

ways, goes the other exclusive 


Simonds advantage of Complete 


Quality-Control from steel 
furnace to finished product. 


SIMONDS SAW AND STEEL CO. 


1350 Columbia Road, Boston 
228 First St., San Francisco 
127 S. Green St., Chicago 
520 First Ave., S., Seattle 
311 S.W. First Ave., Portland, Ore. 
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Swiss File & Tool Names 
DeJure as Representative 


Joseph DeJure has been appointed 
representative for American Swiss File 
& Tool Co.. in eastern Pennsylvania, 
southern New Jersey, Delaware, Mary- 
land, and the District of Columbia. 

Mr. DeJure has worked in the terri- 
tory for several years. He will make his 
headquarters at 410 Commerce St., 
Philadelphia. 


Bonney Forge & Tool 
Receives “E” Pennant 


Formal presentation of the Army- 
Navy “E” Flag to the Bonney Forge & 
Tool Works, Allentown, Penna., was 
made Oct. 2 by Major H. R. Battley. 
district public relations officer, Army 
Air Corps, to Fred S. Durham, president 
of the firm. 

“In accepting the award on behalf of 
the company,” Mr. Durham said, “I am 
assured that we as a group and in- 
dividually will keep our pennant flying 
proudly so that the Army and Navy will 
know this award was well considered 
and well placed. 

“In four short words I have pledged 
myself and all of the Bonney employees 
to give everything we have in this, our 
country’s greatest need—We Will Not 
Fail.’ ” 

Presentation of the Army-Navy “E” 
lapel pins to the employees was made 
by Lt. Com. John R. Craig. Office of 
Inspector of Naval Material. Bethlehem 
District, and accepted by George A. 
Schweikert, representing the employees. 
Mr. Schweikert has an unbroken record 
of 52 years service with Bonney. 

The ceremony was broadcast by radio 
statier V’CBA, Allentown. 





Fred S. Durham, president of Bonney 
Forge & Tool Works, Allentown, accepted 
the Army-Navy "E” Flag at ceremonies 
at the plant last month. In the photo, left 
to right, are Mr. Durham, J. Edward Dur- 


ham, Jr., vice-president; Arthur J. Male, 
secretary and treasurer of the firm; Major 
H. R. Battley; Dr. Charles R. Penrose, 
master of ceremonies; Lt. Com. John R. 
Craig, and George A. Schweikert, who 
accepted the “E” pin for employees. 
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Top quality cutting tools are effect- 
ively reinforcing the production drive 


of industry’s machine tool divisions. 


TWIST DRILL AND 
MACHINE COMPANY 


NEW BEDFORD, MASS., U. S. A. 





-MORS 


NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
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SPARTAN 





~~ 








PROOUCTION JOB 








and have what it takes for economically 


Spartan Saws. 





Production job after production job are constantly 
being licked by Spartan Saws, for they're made right 


Keep them sawing and keep them satisfied with 


SPARTAN SAW WORKS, INC., Springfield, Mass. 


fast cutting. 
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Tydeman Joins Navy; 
New Salesman Named 


William A. Tydeman, Jr., son of the 
president of W. A. Tydeman, Inc., in- 
dustrial distributor of Easton, Penna.. 
has joined the United States Navy as a 


LT. W. A. TYDEMAN, JR. 






Lieutenant Junior Grade. 

Lt. Tydeman was employed as a sales- 
man with his father’s firm and has been 
replaced by William Henderson. 

George Odenwelder who worked in 
the stock room of Tydeman, Inc., is 
now in the Army and is serving with 
the military police in Hawaii. 


Metropolitan Hardware 
Plans Banquet Nov. 16 


The Metropolitan Hardware Associa- 
tion will hold its 32nd annual banquet 
at the Hotel Astor, New York, Monday. 
Nov. 16. Sydney Atkinson is banquet 
chairman; Ralph S. Allen, chairman of 
arrangements, and Anthony Herrmann, 
chairman of the ticket committee. 

The association is comprised of North 
Jersey Hardware and Supply Associa- 
tion; Manhattan and Bronx Hardware 
Association; Westchester Hardware As- 
sociation, and Brooklyn Hardware Asso- 
ciation. The Hardware Square Club and 
the Hardware Boosters are listed as co- 
operating clubs. 


Glove Firm Distributes 
Time Study Cards 


C. Walker Jones Co., East German- 
town, Philadelphia, has adopted a plan 


| of distributing “Time Study Cards” to 


buyers of the firm’s work and heat 
resistant gloves. The cards provide 
chart space for recording the date of 
purchase, cost per pair, number of 
times laundered, final date of disposal 
and cost-per-day of life. 
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LABOR ARMY 
HINES 


” by the 


“minute women vee eg "42 


ds of thousands are setting a 


hundre 
mooth fast pace on batteries of Delta 


low-cost Drill Presses, Grinders, Saws. 
and other Delta machines. A few 
didn’t know the dif- 
and a 


























months ago they 
between a drill press 
ss—a cut-off machine or cut- 
are handling 
and meet- 


ference 
punch pres 
off switch. Now they 


machines like veterans 
ith ease. 


their 
ing production quotas w 
Management likes these machines 
1” women and 


too, because 
unskilled labor can be 
usually short time. Most important, 
skilled mechanics are released for more 


difficult work. 
—— 


“breaking if 


done in an un- 


DELTA DESIGN 

always offers these Advantages 
Low First Cost 

Low Maintenance Cost 
Economical Operation 
Reduced Labor Costs 
Greater Flexibility 
Portability 


Note to Delta Dealers and their Salesmen 


This i 

is one é / i 

pe a Bi Big a new series of full page 
FS geome ts on Delta Machines appearing 

in an extensi i 

: J J ) ive i 
trade publications. a 
yr Complete DELTA-Milwaukee line consists 
- 7 cost, high-quolity Drill Presses, Cut-Off 
achines, Grinders, Abrasive Finishing Ma- 


Bh, Delta Manufacturing Company 
-M E. Vienna Ave., Milwaukee, Wis 


chines, 5 
, Saws, Lathes, Jointers and Shapers 
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Tere what Barnes advertis- 


ing is telling buyers today, be they military or 
civilian. 

Production is only half the job. Getting prod- 
ucts into the right hands at the right time is the 


other half. Each requires its special skill, its spe- 
cial facilities and experience. 


You Mill Suppliers are specialists in distribu- 
tion, just as we are specialists in production. The 
war effort needs us both. 


That is why we shall continue to concentrate 
on manufacturing the best band and hack saw 
blades we know how. 


That is why we shall continue to tell buyers 
that, for Barnes blades or any staple industrial 
product, “Call your distributor!” 


W. O. BARNES COMPANY, INC. 
DETROIT, MICHIGAN 


MILL SUPPLIES * NOVEMBER, 1942 139 





THE MAN 
WHO WRITES 
TODAY’S 
ORDERS 





WELL 
HELP YOU 


OF BUYERS 


THE MAN 
WHO WILL 
SPECIFY 
TOMORROW'S 








lo Deliver 
ledays Orders 


A program of 2-page advertisements, mail- 
ing pieces and “‘self-selling” calling cards, 
reminding purchasing agents of the many 
services the mill supply distributor offers. 
(It will help you replace business restricted 
by priorities.) Also a listing of each distrib- 
utor in THOMAS’ REGISTER. 


A long-range campaign to sell men in charge 
of production, power transmission and ma- 
chine design—on the superior performance 
of Research Leather Belting with pivoted 
motor base. This is ‘the drive of the future” 
— and we're setting our stake in it now, so 
that you can capitalize upon it in the future. 





lo Develop 


Tomorrows 


Jon G&ak... 
Strong partner for short pull, LONG pull 


Read 
GRAKNIGHT LIFE 
for new 


selling ideas 





GRATON 
aud Sad og : 
. KNIGHT, 


Complete line of flat leather belting .. 
dressings... 


. round belting 
. lace leather... Spartan packings . 


.. cements, 
.. textile leathers 
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Recognition of how important are the serv- 
ices of the industrial distributor to Rock- 
ford, the country’s second largest machine 
tool center, 


is contained in this group 
picture of the staff of Factory Supplies. 
Founded in 1939, the company had three 
outside and two inside men and a clerical 
staff of one girl. Today it requires the help 
of the entire corps above, plus the five 
missing, to keep the material flowing to 
delay. B. O. Schmaling, 
president, is in left rear and D. A. Clay, 
vice-president, takes the right flank. 


plants without 


Black Urges Exemption 
For Profits Reinvested 


S. Dunean Black, president of Black 
& Decker Mfg. Co.. Towson. Md.. urged 
a graduated scale of exemption from 
taxation on profits reinvested in plant, 
equipment, and inventories in a letter 
published under the heading of “Letter 
of the Week” in the Saturday Evening 
Post of Sept. 26. 

Mr. Black wrote: 

Dear Editor: In all the recent discus- 
sions of the taxation question. there is 
one point that, so far as I know, has 
not received the attention it deserves. 

As one of the founders of a business 

thirty-two 
«rown to sizable proportions. and which 


x9 —- which has 


years ag 
was launched on a shoestring. I know, 
from long and arduous experience, the 
necessity of plowing profits back into 
business if private enterprise is to sur- 
vive. In no other way can that intan- 
gible something be made to function 
that drives men into hazardous ventures 
and compels them to fight their way 
through hell and high water. for years, 
to eventual success. It is the very life 
blood of 


where one grew before.” 


“making two blades grow 
Bringing in outside capital or bor- 
answer: it 
simply dilutes the grand passion, takes 


rowing money is not the 
off the keen edge and destroys the zest 
of accomplishment. The joy of accom- 
plishment is what drives men on and 
on; not primarily personal money-mak- 
ing, as so many people think. 

wants to 
keep alive the spirit that made it great, 
some provision must be made to exempt 
from taxation that part of profit that is 


Therefore, if this country 





EVERY TIME you sell Bearing Bronze in the 
“rough”, you deliver at least 25% more metal 
than necessary. Quality bearing bronze con- 
tains copper, tin and lead ... metals that are 
vital to our war effort. When purchases 
amount to tons, you actually remove moun- 
tains of metal from the active market. 

You can easily avoid this waste ... deliver a 
higher quality product ... save many hours of 
machine time by selling Johnson UNIVERSAL 
Bronze. Every Johnson bar is completely 
machined—I.D.—O.D.—ENDS. Our range 
of over 350 stock sizes enables your customers 
to buy according to their needs. Why not 
start today to help conserve metal? Your 
local Johnson Salesman can 
get you started right. Inves- 
tigate today. 
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that could help 
WIN the WAR 
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JOHNSON BRONZE 


Sleeve Bearing Headquarters 


535 SOUTH MILL STREET 





NEW CASTLE, PA. 
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plowed back into the business as work- 

ing capital. 

This is not equally necessary for 
large or old businesses, where, through 
the passage of time, the identity of the 
entrepreneur has been lost, but it is 
vitally necessary to make the young 

| businessman risk his all to start a new 
venture and see it through to the stage 
where it becomes a valuable asset to the 
country. 

Therefore, I suggest a graduated 
scale of exemption, based on size. For 
instance, for a business having a work- 
ing capital of less than $1,000,000, ex- 
empt from taxation 50 per cent of earn- 
ings actually plowed back into invest- 
ment in plant, equipment, inventories, 
and so on. 





For a business having a working cap- 
ital of from $1,000,000 to $5,000,000, 
exempt 25 per cent of earnings actually 
plowed back into plant, equipment, in- 
ventories, and so on. 

For a $5,000,000-to-$10,000,000 busi- 
ness, exempt 10 per cent, and so on 
down to a very small percentage for 
large. well-established businesses. It 
seems to me this principle is not only 
just but the only way to make the old 
pioneer spirit function in the younger 
generation. 





QUALITY 
PERSISTS 


— likewise Atlen’s Distributor policy, because: YOU are 


Lacking some provision for this im- 
portant spur to the will to tackle the 
unknown, new business will die a-born- 
ing and all business will tend to con- 
centrate in fewer and fewer large insti- 
tutions, and they, in turn, in the hands 
of the bureaucrats. This marks the 
beginning of the end. 





Omberg Appointed 

the man who knows local supply requirements, who fine- Advertising Manager 

combs local surpluses for critically-needed items; R. A. “Bob” Ornberg, associated with 
7. the Curtis Lighting, Inc., for the last 

three years, has been appointed adver- 


, . r ; | tising manager for American-Marietta 
You are the man who is set up for centralized buying, — who | ©, “Chicago. He succeeded Z. H. 


Mischka who has joined the staff of 


acts as collective purchasing agent for your locality; 
P & 48 ) y> Russell T. Gray, Inc. 


| 
You are the man who meets emergencies as mere routine, — | al he “ 
whose whole experience and technical training bears on deliver- | 


ing the goods, — the right goods to avert tie-ups. 


You, the Allen Distributor-group, are getting ALL of Allen’s 


production. And we urge every Purchasing Official to back you 





up as Procurement Agent with the weight of ALL his orders in 


mill supply classifications. Part of the newly redecorated and re- 


° vamped offices of the Evansville Supply 
Co. are shown here. The firm ran into an 


unexpected headache when job was 
THE ALLEN MANUFACTURING COMPANY undertaken. Termites had attacked the 


beams supporting first floor and extensive 


HARTFORD, . . : . CONNECTICUT, U.S.A. treatments to drive out these invisible fifth 


columnists first had to be administered. 
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Cylindrical 


GRINDING WHEELS 


Production Rules for EFFICIENCY 


The War Program demands maximum 
production efficiency from men, ma- 
chinery and tools. In the important field 
of cylindrical grinding, experience has 
established certain definite rules that 
affect grinding wheel action. A knowl- 
edge and understanding of them will be 
helpful and will permit more and 
better work. 


1—The slower the work revolution the softer 
the grinding wheel. The faster the work revolu- 
tion the harder the grinding wheel. 


2—More metal can be removed in less time 
with the least grinding wheel wear and a mini- 
mum of power by using a soft wheel with slow 
work revolution taking deep cuts. 


3—The harder the material to be ground the 
slower the work speed and the softer the grinding 
wheel. The softer the material the harder the 
grinding wheel and the faster the work speed. 


4—The smaller diameter the work the harder 
the grinding wheel or the faster the work speed. 
The larger the diameter of the work the softer 
the grinding wheel and the slower the work 
speed. Also the larger the work the greater the 
arc of contact which must be counteracted by 
reducing the surface speed of the work. 


5—If a wheel appears too hard increase the 
work speed and if a wheel appears too soft 
decrease the work speed. 


6— Work speeds suitable for one piece of work 
will not necessarily be suitable for others of the 
same specifications because different pieces of 
material thought to be the same, especially steel, 
are ofttimes different and as a result there is a 
different cutting action. 


7—Cutting action will change as the grinding 
wheel wears smaller. Work speed and wheel 
speed should be changed at intervals as the cut- 
ting action changes, whether duplicate work or 
a variety of work is being ground. 


The success of a cylindrical grinding 
machine operator depends largely on 
his ability to quickly find the best surface 
speed for his work, with the grinding 
wheel speed that is constant. Attempts 
to “fix the speeds and feeds” for an 
operation to take care of different classes 
of work before trial will often result in 
failure to produce a maximum quantity 
and satisfactory quality. 


FIFTY YEARS OF SERVICE TO INDUSTRY 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL CO. 























1942 


TACONY & FRALEY STS., PHILADELPHIA, PA. + DISTRIBUTORS IN ALL PRINCIPAL CITIES 
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“E” Pennant Presented 
To National Supply 


The Army-Navy “E”, joint Army and 
Navy production award, was presented 
to the Ambridge plant of The National 
Supply Company, Oct. 2 at Ambridge 
High School Stadium, before a crowd 
of approximately 6,000, comprised of 
more than 2.200 employees and their 
families. 

Principal speaker on the program, 
which was broadcast over KDKA, Pitts- 
burgh, was Brigadier General Hugh C. 
Minton, District Chief of the Pittsburgh 
Ordnance District. He presented the 
“E” Pennant to A. E. Walker, National 
Supply's president. Lieutenant-Com- 
mander C. E. Egeler, Officer in charge 
of Naval Inspection for the Munhall 
| (Pittsburgh) area, awarded the first 

Army-Navy “E” pin to oldest employee 

\. D. Adams. 

Lieutenant Dick Adams (USNR), 
son of the oldest employee, who had 
just returned on furlough from active 
duty in the Pacific area, spoke briefly. 

Ford Bond, N.B.C. announcer, was 
master of ceremonies. 


Pacific States Repairs 
Belt Still on Sheaves 


One of the recent jobs tackled by 
the Pacific States Rubber Co., Portland, 
Ore.. was the repairing of a highly es- 
sential belt in the dry kiln department 
of the Long-Bell Lumber Co., at Long- 
view. Wash. The distributor maintains a 


STUDEBAKER 7 complete vulcanizing department suit- 
eles elec] Ba-tel mm 2 D : able for work in either shop or field. 
~ 


Repairing of the Long-Bell firm’s 
ISEP, "SS + belt meant working in a room tempera- 
a Mil 


ture of 125 degrees F. and in limited 


RE. 
a a =. ~pace. Earl Phelps handled the job. 
a , a 





for Distributors in all sections! 


Entirely NEW product! Visepress often sells on one demonstra- 


tion. One distributor sold 225 in 2 
months. Quick Delivery 
paying profits. 


A most essential War Production tool for 
all vise-work in industrial plants—for 
every machine shop, foundry, manufac- 





turing establishment—for scores of jobs. ' 
Does 2 to 5 times more work per man STUDEBAKER 
than regular vise. Does punching, bend- 
. “ye HYDRAULI 
ing, stamping, etc. Holding grip from uLIC 
contact to 5 tons DRILVISE | 
Wire or write NOW for Studebaker Job- : ; 
her's Plan, Prices, Sales Helps. \nother exclusive prod- 
w : - uct, same _ principle. | 
e send inquiries from our advertising . 
q ane Entirely foot controlled. 
to you. We supply attractive printed 7 
matter, imprinted with your name. We Hands free. Safe pre- 
send our men to help you when available. cision work. Sell both! ee &, 
P} Pacific States Rubber Co., Portland, Ore., E 


was called upon recently to repair a 
fan belt while still on the sheaves and 
with very little space in which to work. 






STUDEBAKER MACHINE CO. 


9 S. CLINTON ST. Phone ANDover 3227 CHICAGO, ILL. 


144 MILL SUPPLIES * NOVEMBER, 1942 








id 


al 
xe 
vd 
of 


ir 


ive 


by 
id, 
“nt 
1g- 
sa 
lit- 


’ 
ns 


red 


N all kinds of materials—metal, wood, plastics—Van Dorn 
I Power Tools are helping speed the output of all war equip- 
ment. With today’s war demands bringing new, peculiar pro- 
duction problems, plant operators are looking to this Van Dorn 
versatility for help. For Van Dorn drills and tappers, screw 
drivers and nut runners, sanders and grinders and lectro-shears 
all have the versatility and power to fit hundreds of operations 
using every type of material. These husky tools are built to 


“take it’? under the most difficult working conditions and keep 


Get in the (6"e) 


Scrap 
with Your 





Scrap 
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PLASTIC AIRPLANE FUSELAGE gets fast, smooth sanding with powerful 


Van Dorn Sander after heat and pressure mold it into the correct shape. 











Van Dorn 


POWER 


makes Hard-Hitting 
Tool Stories for 


YOU! 


production humming at record-breaking speed .. . day in and 









day out . . . 24 hours a day. 

All of which makes more hard-hitting Van Dorn Tool stories for 
you. Van Dorn versatility gives you a wider range of answers to 
fire at the man who wants to know what these tools can do for him, 
how they can fit into his production. And remember . . . while 
you're telling the Van Dorn story . . . we're producing back of 


you on ’round the clock schedules, to help you deliver the goods. 


The Van Dorn Electric Tool Co., 717 Joppa Road, Towson, Md. 





(DIV. OF BLACK & DECKER MFG. CO.) 
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Link Belt Introduces 
Immediate Shipment of Standard Sizes | “War Savings Bond Girl” ‘4 


A (Prompt Shipment of Special Sizes) 4 spy es 
. ~ ALL SIZES - ALL METALS- ALL FINISHES | A “War Bond Girl.” fashioned after 


the familiar night club cigarette girl, 


has been introduced at the Link Belt 


‘ 
d 
BEALL Spring Washers have “‘live action” (constant 
pressure) that keeps bolted assemblies permanently | 
TIGHT. They meet rigid Army, Navy and Air Corps | ‘ 
specifications. Available in all metals including } 
Carbon Steel, Stainless Steel, Phosphor Bronze, 
Everdur and Monel Metal ( 
All finishes, including Cadmium Plate, Galva- 
nized, Silver and Parkerized | 
IMMEDIATE SHIPMENT — all standard sizes. ’ 


PROMPT SHIPMENT — all special sizes. 


BEALL TOOL COMPANY EAST ALTON, ILL 


(Div. Hubbard & Company) 





; Bernard W. Neuendorf, labor foreman at 

+ jp F - 5 1] --R AT. © hs ty the Link Belt Co. plant, Chicago, made the 
- — ee = = = - first War Bond purchase when Miss Leona 
E. Schreiner started making daily rounds 
of the plant. 


Company's new ordnance plant in 
Chicago. 

Each day Miss Leona FE. Schreiner, 
an employee of the cost department, 
spends about two hours touring the 
plant and selling stamps and taking 
subscriptions for bonds. Her star-dotted 
costume was designed by Ed Johnson, 
assistant purchasing agent at the plant. 


Fiore is no subslilul fer 
| 4 \ Small San Jose Plants 
| IRE Form War Contract Pool 
- I/F 


Industrial distributors seeking to aid 
small plants from becoming war casual- 














ties and. therefore, extinct accounts, 

may look to San Jose, Calif., for an 

example of how small business grouped 

together to form a pool capable of 
handling war contracts. 

Fitting the small plant into the war 

* ° ° 

production program was successful in 

Rawhide San Jose and its methods and experi- 

* Good tools of this kind (Raw- 

hide Hammers and Mallets) mean so much to defense 

production that you really cannot afford to offer sub- 

stitutes. Tough, enduring rawhide meets the demands 

of industry as nothing else can do and genuine Java 

Water Buffalo hide is the best rawhide obtainable. 

Dependable, “Chicago” tools are made from it for 

safe, accurate service. There is a size for every 

purpose. ° 


n Pee 
CHICACO sfpauohride 16,0. 
1290 ELSTON AVE.., CHICAGO. ILLINOIS. 
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ences have been drawn on by Govern- 
ment and business alike in suggesting 
or organizing varied types of group 
business activities. Elsa Gidlow reported 
in Sales Management. 

The city of 68.000 population won 
national attention through two moves: 
(1) A war-time business clinic plan to 
encourage self-help among and_ give 
vital information to local business 
groups and individuals; and (2) the 
defense pool which was organized as 
the San Jose Manufacturers’ Associa- 
tion, Inc., to get government contracts 
for items needed in the war effort. 







“This association,” Miss Gidlow 
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“THE AMERICAN WAY 








OF’ LIFE” 


Br crccten's most cherished possession... the 


American Way of Life .. . is at stake in this 


war. That's why such a large percentage 
of Spang Pipe is today pledged to direct 
application in armament or use by essential 


war producers. 
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Only by such total effort, which now un- 
avoidably disturbs the flow of Spang Pipe 
into civilian services, can the American Way 


of Life be protected by a decisive victory. 
Sold by 


SPANG CHALFANT, INC. 
GENERAL OFFICES: GRANT BUILDING, PITTSBURGH, PA. 


Sales Offices: Boston - New York - Philadelphia - Pittsburgh - Atlanta 
Chicago - St. Louis - Tulsa - Houston -D - San Fr - Los Angeles 








HERE’S A WAR PRODUCTION 
THAT CAN 


AVE YOUR CUSTOMERS 


Driving American PLUS Phillips Screws is 50 %, faster 
—on the average — than driving conventional slotted 
screws. 

If your customers have war orders, a 50 % saving in 
assembly time is important. And if man-power is scarce 
in your community, a fastening device that reduces man- 
hours is doubly valuable. 

Show your customers how a changeover to American 
PLUS Phillips Screws — to faster driving methods — is 
a must where time is short. The many savings — in 
driving time, number of assembly operations, freedom 
from accidents, stronger fastening—mean that American 
PLUS Phillips Screws are the most economical fastenings. 

Remember — American PLUS Phillips Screws set the 
stage for more sales of electric and pneumatic driving tools. 


ENLARGED ADVERTISING CAMPAIGN WORKS 
FOR DISTRIBUTORS 


Al! American Screw Company advertising, including 
two-page spreads in first-rank management, metal-work- 
ing, transportation and electrical publications and 
THOMAS’ REGISTER (two full pages) directs the 
prospect to the American Screw Company distributor. 








AMERICAN SCREW COMPANY 


CHICAGO, ILL. 
589 E. ILLINOIS ST. 


Providence, R. |. 


WOOD SCREWS @ MACHINE SCREWS @ SHEET METAL SCREWS 


DETROIT, MICH. 
4-258 GENERAL MOTORS BLDG. 


STOVE BOLTS 








| wrote, “was the first pool of its kind 
to receive an ordnance contract from 
the government.” E, A. Mattison, assist 


ant to the president of the Bank of 


America Corporation. San Francisco 
described the contract as “precedent 
breaking.” and said “if this contract 


brings about the rapid formation of 


more pools with resultant increased wai 
production, it would be hard to estimate 
the importance of this event.” 

Preliminary efforts of the directors 
of the San Jose pool to obtain war con- 
tracts met with many setbacks. But the 
management of Harrison B. Judd, or- 
ganizer and president of the pool, aided 
by Mr. Mattison and other Bank of 
(America officials who financed the San 
Jose plan, made it succeed finally. 

With a $2.000.000 contract to man- 
ufacture gun carriages in view, Mr. 
Judd, an engineer and businessman, was 
instrumental in organizing two dozen 
San Jose firms into an “association to 
pool their facilities and skills as a 
means of securing defense contracts,” 
the association to serve as a prime con- 
tractor which would then distribute the 
work in accordance with the potential 
services of the shops. 

This move started when 34 small 
shops in the San Jose area attempted to 
obtain contracts for their group. Choos- 
ing Mr. Judd as their head, the business 
men surveyed the shops and inventoried 
the machine tool equipment, personnel 
and physical plant facilities available 
to them. The group then organized a 
corporation and staffed it with manage- 
ment and technical personnel. 

After securing a pledge of financial 
backing from the Bank of America of 
“a sum or sums up to 30% of the full 
amount of the . . . contract but not to 
exceed a total of $540,000,” the associa- 
tion submitted a proposal to Army 


Ordnance “to manufacture f.o.b. plant 
| of San Jose Manufacturers, Inc., 300 


howitzer carriages. 105 millimeters, 
M-2, according to the plans and speci- 


| fications, as set forth in the drawings 


as above named and numbered. Price: 
$1,800,000 for 300 units complete with 
extra parts as specified, subject, how- 
ever, to an adjustment of said price 
upon completion of 100 units to the 
actual cost of manufacture, plus over: 
head and a reasonable profit thereon: 
said price as adjusted shall not exceed 
the unit price of $6,000 per unit.” 

Together with this proposal to the 
Army, as evidence of its ability to per- 
form, San Jose Manufacturers, Inc.. 
submitted: 

1. Personnel breakdown for the pro 
duction and administration divisions of 
the corporation, personal history of the 
production personnel, and the break- 
down of the subcontracting plants as 
to type of machinery available. 


2. A list and estimated cost of the 
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Ls . THIS NEW BOOK 


TELLS ABOUT LATEST ALEMITE EQUIPMENT 
.-- AVAILABLE ON PRIORITY ORDERS 
























HEN factories work around the clock, lubrication 
equipment works overtime. And because Alemite Lu- 
brication Equipment is machinery, it requires service—just 
as any other machine does. Today’s production demands 
saddle Alemite Pumps with heavier responsibility than ever 
before. Service, when needed, is usually needed in a hurry. 


That's why Alemite users appreciate the nation-wide sys- 


fe a8 ReRQOMRATT 


tem of service jobbers— providing qualified service in every 


large center of population. No Alemite user is far from a 


i This profusely illustrated catalog, just off the 
press, contains 50 pages of detailed informa- skilled service man. Every Alemite Service Jobber is listed 
tion concerning positive, dependable, modern under “Alemite” in the telephone book. 


industrial lubrication. It belongs on the desk 
of every factory superintendent and main- 
tenance executive. Write for your copy today. 


The complete new line of Alemite Industrial Lubrication 
Equipment is described in detail in a catalog just off the 


omy 


press. This equipment is the last word in modern efficiency. 





| ALEMITE 
i REG. U.S. PAT. OFF. 
Duduslrical LUBRICATION 
1880 Diversey Parkway, Chicago, IIl. + Belleville, Ontario 
: Ask Anyone In Industry! 
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In metal working plants, arsenals, 
and shipyards RACINE saws are set- 
ting the metal cutting standards. They 
are modern—fast—accurate machine 
tools ranging in capacity from 6x6" 
to 14"x20" and from general purpose 
Utility type machines to heavy duty 
Production models. Write today for 
information. 






RACINE Oil Cut, 
6"x6" hydraulic 
saw, fast, accu 
rate and depend- 
able. Can be 
equipped with 
automatic bar 
feed for produc 
tion cutting 





RACINE Utility 
Hydraulic Saw 
Dry Cut model, 
6"«6" capacity. 
Producer for the 
small shop. Aux 
iliary saw for the 
large 








RACINE Hydrav 
lic Saw with au 
tomatic bar feed 
for sawing long 
bars, tubing, 
etc., into iden 
tical pieces 


RACINE 


TOOL & MACHINE COMPANY 


1188 CARLISLE AVEMUE « RACINE WISCONSIN 
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capital equipment required by San Jose | 
Manufacturers, Inc. 

A labor breakdown for the produc- 

tion of 100 units, including spare parts. 

1. A distribution of the machining 
list by the various subcontracting 
plants. 

An estimated cost for 100 units, 
including spare parts, attached thereto 
a list of the overhead expenditures re- 
quired for this production. 

A copy of the agreement entered 
into by San Jose Manufacturers, Inc., 
and the participating subcontractors. 

A letter from the Bank of America 
stating its position in financing the man- 
ufacture of the carriages covered by the 
proposal. 

8. Proposed financial statement. 

After more than a year of effort the 
group won its contract from Army 
Ordnance and immediately set to work. 

Pooling experts consider that the San 
Jose enterprise has a future. Some gov- 
ernment men, consider that 
while it was set up originally as an 
association-ty pe its development 
and present tendencies are more in the 


however, 


pool, 


direction of a new corporation, with 
the original members taking the posi- 


tion of stockholders. 





Vincent Steel Process | 
Enlarges Plant Offices | 


Gerard “Jerry” Jeakle, president of 
Vincent Steel Process Co., Detroit, an- 
nounced that the company has recently | 
completed another addition to the plant. 
Besides increasing the available 
facilities, the firm’s 
housed in 


manu- 
offices 


comfortable 


facturing 


are now more 


quarters, 


| 


Keeping Rockford’s large and small plants 
rolling seems to agree with Maury 
Meagher, sales manager of Mid-States 
| Industrial Corp. 
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THUMBS 
UP! 


Confidence in an undertaking is im- 
portant, whether bombing Bremen 
or lending support to the tools of 
the war effort—and confidence is 
the one big thing we have always 
endeavored to build into ARRO 
EXPANSION BOLTS and Allied 
Products. That is why ARRO prod- 
ucts play such a vital part in anchor- 
ing the machinery which builds 
tanks, guns, planes and ships to their 
respective jobs. 


To the jobber, this means business 
now and for the future, when peace 


> hoora 


ARRO EXPANSION BOLT 
COMPANY 
Marion e Ohio 










yin 
To yew" jet 


ae Sir aye 


EXPANSION 
BOLTS 


AND ALLIED PRODUCTS 
Sold only through jobbers 











b The Industrial Distributor 


WHAT HE IS The industrial dis- 
tributor is an independent local sales 
and service organization selling pri- 
marily to industrial users rather than 
to retailers or consumers. The Census 
of Manufactures defines him as “a 
merchant (independent ownership) 
selling primarily to industrial users 
rather than to retailers. For Census 
purposes the term is limited to es- 
tablishments dealing in more or less 
complete lines of equipment and or 
supplies and materials for factories, 
mines, oil-wells, contractors, public 
utilities, and other industrial users.” 

The term industrial distributor, as 
generally accepted in the industry it- 
self, is applied to those distributor 
organizations who sell to industrial 
users, maintain a representative stock 
of the tools, equipment and supplies 
handled, and who offer industrial 
users in their immediate territory 
adequate servicing facilities. Called 
also a mill-supply house or jobber, the 
distributor is in effect. a hardware 
store for industry, thus his stock of 
as many as 30,000 different items will 
vary with the requirements of local 
industry. He may also specialize in 
mill, mine, railroad, plumbing, textile, 
marine, oil-well, power-transmission, 
power or machine-shop supplies. 


NUMBER... There are 1845 industrial 
supply houses (including branches) 
which are the primary sources of 


supply for production and mainte- 
nance tools, equipment and supplies 
for America’s 250,000 industrial users. 
These are all listed in the “Verified 
List of Industrial Distributors” pub- 
lished by Mill Supplies. These houses 
account for some 80° of industry's 
with distributors; the re- 
mainder is placed with supplementary 
houses. Eight out of ten industrial 
users purchase 50° or more of their 
requirements from industrial distrib- 
utors in normal times; the average 
is much higher under war conditions. 
The trend has been upward steadily 
since 1929. 


business 












dustrial market. 





Why it is Important to Sell Through Industrial Distributors NOW! 


1 More than 1500 distributors are each centrally located in a major in- 

. 

2. Each carries a local stock of all items possible (in peace time as many 
as 30,000 different ones), insuring quick delivery in emergency. 


3. Each provides 24-hr.-a-day service every day of the year, thus has the good 
will and friendship of local industry. 


4 Each has capable service men to insure satisfaction for your ultimate 
° 
customers. 
5 Each makes it his business to know needs of every local plant, thus can 
. . . . . . 
provide required supplies without mistakes, delays or errors. 
6 Each knows local business intimately, thus can extend credit, but reduces 
" losses to a minimum. 
7 Business through distributors increased three times as fast as production 
° 


during the last 18 months, proving the distributor's worth under fire. 




















LOCATIONS . Industrial distributors 
are concentrated in industrial centers, 
thus providing local service round-the- 
clock to the majority of customers of 
companies they represent. There were 
1,762 industrial distributors in 1939, 
of which 135 were in New England, 





NDUSTRIAL SUPPLY SALES 
6 month overages haved on 1934-38 os 100 





INDEX of BUSINESS ACTIVITY 
© month overage: ediveted te 1934 38 o: 100 
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403 in the Middle Atlantic area, 215 
in the South Atlantic, 323 in the 
Ohio-Ind.-Il.-Wis.-Mich. area, 169 in 
the Minn.-Kan. area, 100 from Ken- 
tucky south through Miss., 153. in 
Ark. and south, 98 through the west- 
ern Mountain area, and 166 on the 
-acific Coast. They had 52,714 em- 
ployees, of which about 1800 were 
salesmen. For further information 
consult the “Verified List of Indus- 
trial Distributors” and “Industrial 
Distribution and Marketing”, both 
available from Mill Supplies. 


® The Market 


Total 1939 sales through industrial 
distributors were $873,892,000. In 
1941, this had risen to $1,800,779,000, 
an increase of 1077. The trend is 
still upward, as indicated in the ac- 
companying chart. Average-order size 
has increased from $15.75 in 1939 to 
$39.50 in July, 1942, while monthly 
volume per salesman has risen from 
$5200 in 1939 to $17,400 in July, 1942. 

Largest market is the East North 
Central (Ohio, Ind., IIL, Mich., Wis.) 
with 23°, of total sales. Next is the 
Middle Atlantic (N. Y., N. J., Penna.) 












SEE OTHER SIDE 


with 17.1%, followed closely by the 
West North Central (Minn. to Kans. 
area) with 15%. Further information 
may be obtained from the Mill 
Supplies “Market & Media File Fold- 
er”, available on request. 


> MILL SUPPLIES 


Mill Supplies, with which is consoli- 
dated Industrial Selling, was estab- 
lished in 1911 as a house organ by a 
group of industrial distributors or 
mill-supply houses. Shortly thereafter 
it was published independently to 
serve all industrial distributors. It has 
been, and still is, the only publication 
addressed to industrial distributors 
and their salesmen exclusively. Edited 
for, and read by, the heads of these 
organizations and their salesmen since 
its inception, its aggressive editorial 
policy and close contact with the men 
in its field, have kept it more closely 
attuned to and associated with its 
readers than are most publications 
of any type. 


» Editorial 


Mill Supplies’s trained staff of prac- 
tical editors writes the majority of 
its editorial content from offices in 
both New York and Chicago. They also 
provide as an additional service to 
readers a mid-monthly bulletin on lat- 
est Government policies and regula- 
tions governing the distributor. This 
is prepared largely in Washington. 
Mill Supplies editors have had much 
to do with distributor rules and regu- 
lations in the OPM and its successor, 
the WPB, and are looked upon as au- 
thorities on this two-billion-dollar in- 
dustry. Their analysis of seven im- 
mediate jobs for distributors in Sep- 
tember, 1941, actually set a war pat- 
tern three months before Pearl Har- 
bor, and thousands of reprints of the 
conservation chart it included have 
since been distributed. 


SPECIAL ISSUES .- . Each year, the An- 
nual Buyers’ Reference Number in 
Mid-December serves as the industry’s 
buying guide. The Convention Number 
in May is distributed at the combined 
convention of distributors’ associa- 
tions, and the Convention Report 
Number in June reports events there. 
The Annual Sales Guide Number in 
September is a recognized authority. 





8500 : . 
CIRCULATION 
sees | mpution | 
1 ist | 
7700 tot? _+ : 
7300 " + 4 A 
| 
Abo 
6900F +Net id ( — + 7. 
6500 











Dec3i Dec 31 June 30 





June 30 


D Circulation 


Mill Supplies has a total net paid 
(A.B.C.) circulation of 7,354 and a 
total distribution of 8,457 as of June 
30, 1942. Of total net paid, almost 
79% goes to industrial distributors 
and their salesmen, and another 20% 
to manufacturers’ agents, manufac- 
turers and salesmen. Thus only 1% is 
miscellaneous’ circulation. Renewal 
rate is extremely high, averaging 
around 85%. Since 1911, Mill Supplies 
has been the only publication serving 
industrial distributors exclusively. 

Mill Supplies reaches all major in- 
dustrial distributors, usually with a 
number of copies per organization. 
It is carefully read because it in- 
cludes not only newsworthy data on 
selling methods, but also a great 
amount of distributor news and 
technical information. 


QUALITY Quality of circulation is 
assured by extremely careful selec- 
tion of prospects. That the publica- 
tion serves its readers with complete 
satisfaction is indicated by the ex- 
tremely high renewal rate. 


} Advertising 


Mill Supplies has had consistent in- 
creases in advertising for several 
years, rising from an average of 91 
pages per issue in the last half of 
1939 to 142 pages per issue in the 
first half of 1942, an increase of 59°. 
Current advertisers total more than 
300. 


FREQUENCY, CLOSING DATES, SIZES .. . Pub- 
lished monthly on or about the first 
of the month, with a thirteenth issue, 
the Annual Buyers’ Reference Num- 
ber, in Mid-December. Closes for 
color on the fifteenth of the month, 
for black and white plates on the 
twentieth. Size is N.I.A.A. standard 
8} x 118 in. Fractional-page units 
start at 1/6 page, and include 4, and 
4, page sizes. (Thirteenth edition car- 
ries 1/12, 1/6, i, 4, 4, 4 and ?} page 
sizes). In the Reference Number, 
color may be used in full-page units 
in front section and in cover posi- 
tions only. Units up to and including 
full pages are published adjacent to 
appropriate listings in the classified 
section. The entire directory section 
is printed three columns, 2] in. wide 
by 10 in. deep, to the standard 7 x 
10-in. page. This issue closes Nov. 1 
and is published about Dec. 15. De- 
tails on request. 
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UNITS AVAILABLE, RATES 





Coat 
Unit Wide Deep (1-time),$ 
Page 7 10 188.00 
2/3 4%i6 10 125.34 
1/3 4MV%i6 4% 62.67 
1/3 . He 10 62.67 
1/6 246 4% 31.33 
Bleed 8% 11% 218.00 
Spread (Bleed) 17% 11% 396.00 





Color charges are $35 per page for McGraw-Hill 
standard colors: yellow, orange, orange-red, blue; 
$45 per page for special! colors: light yellow, orange- 
yellow, red, deep blue, green, vivid green. Rates for 
matching special shades quoted on request. 


CONTRACT RATES 





24 pages per year $137 per page 
18 pages per year 148 per page 
12 pages per year 153 per page 
&% pages per year 163 per page 
6 pages per year - ; 168 per page 
4 pages per year . ... 173 per page 
2 pages per year . 178 per page 
Less than 2 ... 188 per page 





No agency commission; cash discount 2% for pay- 
ment within 10 days of invoice date. 


REPRESENTATIVES 
CHICAGO: ..-.-...B. N. Grantvedt 
520 N. Michigan Ave. Phone: Whitehall 7900 
NEW ENGLAND.:.... H. E. Thayer 
49 Park Place, Meriden, Conn. Meriden 3269-J 
PHILADELPHIA: . John Ora 
16 S. Broad St. Phone: Rittenhouse 0670 
CLEVELAND:. aa ...E. J. McOsker 
1510 Hanna Bldg. Phone: Main 3981 
NEW YORK:.... 2+ s00nm Ora 
330 West 42nd St. Phone Medallion 3-0700 
ATLANTA: .....c..::++- RAIDR Maulteby 
Rhodes-Haverty Bldg. Phone: Walnut 5778 
SAN FRANCISCO:... John Otterson 
Mill Supplies. 6% Post St. Phone: Douglas 4600 
LOS ANGELES:..........Roy N. Phelan 
Mill Supplies, 601 W. 5th St., Michigan 3-873 
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Crowder Distributes 














‘Men in Service” Cards 


Keeping in step with the times is the 
woal H. N. Crowder, Jr.. Co.. of Easton 


and Allentown, Penna., has set for 


itself in promotion. 
‘ 


\ staunch advocate of keeping its 
name before customers and potential 


customers. the Crowder firm seeks in 


|; promotion to maintain a personal 


touch. It was with this in mind that 
a framed “men-in-the-service” card was 
drafted and sent to customers whose 
sons or other close relatives have joined 
the armed forces. 

With each card goes a letter. Al- 
though the letters follow the same pat- 
tern, each is written to cover individual 
circumstances. A typical letter, writ- 
ten to the wife of a customer in the 
\rmy, said: 

“You certainly must feel proud to 
have Charles in the service for the see- 
ond time, and it should make a very 
nice adornment to your family tree so 
that vou can tell your grandchildren 
about how grandpa fought in two wars. 

“Tam sending you the enclosed pa- 
triotic piece for some appropriate spot 
in your home. I thought you might like 
this different way of illustrating the 
stars and stripes which will fly vie- 
toriously on that shining tomorrow 
when victory is won by men_ like 
Charles and his ‘buddies’ fighting by 
his side. I think most of us are doing 
everything we can to help and the con- 
tributions of both Charles and yourself 
are an indication of what can be done.” 

The names of men going into servy- 
ice are obtained in a variety of ways, 
according to E, W. Kuhnsman, general 


HOME HAS CONTRIBUTED 
t MANPOWER OF THE NATION 
NG TO UPHOLD AMERICAN 


F FREEDOM 


* 


While it carries no direct advertising line 
for H. N. Crowder, Jr., Co., each customer 
who has a close relative joining the armed 
forces receives one of these “men-in-the- 


Service” cards from the Pennsylvania dis- 


yutor. 
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The girl’s place... 


ER brother has gone to war. She has donned 
working overalls and taken his place in the 
army of producers. With her own feminine 

muscles she could not have lifted the heavy parts. 
So the tireless ‘Budgit’ Hoist was drafted to lift 
for her. She keeps up with the best of the men 
and never becomes fatigued 


Here is your opportunity to do a great service 
to the war industries in your territory. Point out 
to them that a girl plus a ‘Budgit’ 
Hoist may equal or exceed the out- 
put of a strong man who has been 
called up. 


Ask them to check the spots in 
their plant now where ‘Budgit’ 
Hoists may be used so that, with 
the proper priorities, we may give 
them the earliest possible 
deliveries. 


And if you need more descriptive 
bulletins, write for them—No. 348. 














MANNING, MAXWELL & MOORE ine. 


| ——,. MUSKEGON MICHIGAN 
lM 


mt "BUDGIT HOISTS 


MANNING 





QNI IN| 3UOOW 4 





Sutors of ‘Shaw-Box' Cranes, ‘Budgit’ and Loos Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, ‘Han ock Valves. Consolidated Safety and Relief Valves and 
American industrial instruments. 
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Because steel is so critical to America now, it 
is up to every one of us to make our present 
equipment last longer. That means proper 
maintenance. Here are 8 things to do to keep 
your FORD TRIBLOCS in efficient working order: 


1+Keep equipment well lubricated and in good 
repair. 


2+Don't exceed rated capacity. 


3+Inspect chain periodically and change when 
wear becomes excessive. 


4-Don't make lifts or pulls for which hoist 
was not designed or intended. 


5+ Avoid dropping hoists or throwing chain 
about carelessly. 


6-Replace straightened hooks. 


7+Be sure the hoist has the capacity and char- 
acteristics necessary for the job. 


8-Proper hoist selection saves production time 
and lengthens hoist life. 


Wrrte for information on ForD Trisiocs. They 
range in capacities from !{ ton to 40 tons. 
They are available to all who have adequate 
priority rating. - 


Order from your distributer 


FORD CHAIN BLOCK DIVISION 


PHILADELPHIA + CHICAGO + SAN FRANCISCO 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT, CONNECTICUT 
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manager. Salesmen are reminded con 
t.nually to turn in names. and local 
papers are scanned for names of men 
enlisting. 

Careful reading of the local news 
papers also provides names for anothe: 
type of promotion carried on by th 
iten 
is carried on a new firm opening in th: 


Crowder company. Whenever an 
area covered by the Crowder company. 
a letter opener is mailel to the 
pany. 


com 
welcoming it and offering to b 


of any assistance possible. 
Direct mail promotion does not end 
here though. Each week some 1.100 


pieces of mail are dispatched. Othe: 


er 
XO Sore 





This letter opener serves as a welcome 
from the Crowder company to new firms 
opening in Allentown or Easton, Penna 
activities include a humozous book to 
friends or customers confined to hos- 
pitals: birthday gifts each year (this 
years gift is a wallet): and manufac 
turers’ literature. 

Officials of the firm do not 
in using manufacturers’ literature a- 
stuffers in business letters. Instead 
they draft a letter explaining why the 
literature should be of 
customer and then 
any other material. 

The money. Mr 
Kuhnsman said. but it pays dividends 
in good will and. in many cases, in 
direct: business. 


believe 


interest to a 
forward it without 


promotion costs 


Construction Firm 
Returns Supply Catalog 
Officials at J. M. Tull Metal & Sup 


ply Co.. Inc., Atlanta, Ga., received two 
pleasant surprises in the form of let 
ters on two successive days recently 
The first came from the Utah Construe 
tion Co.. which had been doing a job 
in North Carolina. J. Ralph Carwin, 
office manager, wrote: 

“Inasmuch as our work at this loca 
tion is practically completed and we 
will, therefore. have no further use for 
the catalog which you favored us with. 
and, realizing the added worth of thi- 
volume at this time. we are returning 
same to you under separate cover.” 

The second surprise came in a lette 
from A. M. 


Ga.. who wrote: 


Hampton of Commerce 


“A few months ago I asked you fo: 
a donation for a new church building 
which vou so kindly I regret t 
that war conditions the 
materials needed for the building can 
not be 


wave. 
state due to 
Therefore. I am_ re 
turning the money you sent me.” 


obtained, 








ee 
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pont 185—Spiral-Belmont 188 
Coil-Belmont 189 


netration which is accelerated as the tem- 

This braided asbestos packing is specially 
penetration and saturation are minimized. 
cold or hot, you can guard against seepage 
rial by installing Belmont Asbestos Packing 
and plungers. We particularly emphasize 
1 service rendered when temperatures are at 


he packing is literally “boiled in oil”. 


ON: Long fibre asbestos yarn, braided jacket 
ch strand treated with a special compound, 
ted and graphited. This packing is constructed 
pillary attraction and saturation. Supplied in 


sizes 4" and upward. 
WN: Cold and hot oil rods and plungers- 


ad Contents of Standard Sizes 





NOT JUST ANOTH 
reference book pr ER CATALOG—but a packin 
of packing info P epared by packing manufacturers. 84 ae 
each and saan a reduced to its simplest Pian 
; pe of Belmont packi — 
and described—as shown in the sated bere So aoa 
ve. 


The Belmont Pack ng Cc talog ncludes recommendation 
1 a 1 


Use the Belmont Packing Catalog 
to Solve Your Packing Problems 
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“6100” GASOLINE PACKING 


Spool-Belmont 6100—Coil-Belmont 6102 







































Ring-Belmont 6101 


Belmont “6100” Packing is made especially for use on rods 

and valve stems handling distillates such as gasoline, 

naphtha, kerosene and benzol. Such solvents have a tendency 

to break down ordinary lubricants. This packing is 
lubricated under our own {formula to retain softness and es- 

sential sealing qualities when applied ile dis- t 
tillates. lt is particularly effective in t 
constant fire hazard of leaky stuffing boxes. The acceptance *> 
of Belmont “6100” by many of the largest oil refineries t 
throughout the world is the best testimony of the super 
ority and safety of this packing 

CONSTRUCTION: High grade asbestos yarn. braided jacket 
over jacket, each strand of asbestos thoroughly impregnated 
with a compound especially prepared for use against oil. 
gasoline, naphtha. kerosene and benzol. Square cross section. 
Belmont 6100 is supplied in | Ib., 3 Ib. and 5 bb. spools in 
sizes 4" to % inclusive, securely boxed. 

Belmont 6102 is supplied in flat boxes in sizes 7/16° and 


over. If desired, however. smaller sizes than 7/16" can be Note: For Rotary service against oil, 
gasoline, benzol, naphtha and kerosene, 


supplied in flat boxes under Belmont 6102. : 
foe recommend Belmont square b 
APPLICATION: Piston rods and valve stems running 1m He CO Form Belmont 6105. 
Coil Form-Belmont 6106. 


oil, gasoline, benzol, naphtha, kerosene 


Table of Approximate Box Weights and Contents of Standard Sizes 


Colemn A—Number of Spirals or Coils Per Bot 
Column B—Approximate Number of Feet Per Spiral or Coil 
Colum: A 









oximate Weight Per Box in Pounds 


| 





















Coil 6102 






Coil 6106 


and measures are all laid out i y = 
. . 
; n easil readable form so that 
everything can be taken inata g.ance, 
e Bel i g om y 
Th mont Packing Catalo is a time saver, a b k 
’ oo ou 


should not be wi 
ithout. Write 
your copy today. on your Company letterhead for 


charts that enable 
you to check i byes bag : 
Belmont’s choic age ee te : | Act laos : 
e of packing styles (li ; pe ofservice, Oil, Gas, Air, Aci ay tre sry te 
wp naar ope , Air, Acid, Alkalies, Ammoni i ae 
se " nia. Forms include: Rin 
: gs, 


selection - i i 
: ) F acking end views are pictured in large size show 
ing minute details. Constr uction, applications, tables of weights 





en BELMONT PACKING & RUBBER COMPANY 
utler and Sepviva Streets Philadelphia, P 
, Pa. 


Coils, Spirals, Reels, Spools, Sheets, Gaskets 


Bel i 
ponent are Sold by Authorized Belmont 
rs in Lvery Large Industrial Center 
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Aurora Holds Field Day, 
Independent Gets ‘E” 


Over 50.000 Aurorans, young and 
old, took part in a city-wide field diy 


y r.. F & T Y © L 4 Pp Oct. 8 which culminated in the formal 
presentation of the Army-Navy “E” 








the Independent Pneumatic Tool Co. 
The entire day was devoted to fea- 
turing special events as a tribute to 





CRY SI 44 @ 36508 


Laughlin deliveries of distributor stock items — the Fist Grip 
Safety Clip and related drop forged fittings — have been curtailed 
by the deeds of a gang of hoodlums who have plunged us into a 


war that we must win at all costs. 





To help gather our strength and take the offensive, Laughlin 


went into War Production 100%. Our steel has been going into Capt. Robert Henderson of the Navy gives | 
: three cheers while the Hurleys, father, 
equipment for those vital ships, tanks, planes and guns that will and son, watch the pennant start aloft at 


the Aurora plant of Independent. 


se 2 


put the United Nations into high gear. 


the armed forces fighting the nation’s 


But Laughlin has built its business through the cooperation of Rl nl AO Mi a ik li aca. 


ms rs on the - front. Climaxing the 

its Distributors and we do not want to let you down because of an ers on the home front. Climaxing the 

/ events was a colorful parade of 5.000 

unavoidable situation. Very often a direct military order can be servicemen and workers who marched 

from the Aurora City Hall to the Inde- 

cleared through our Distributor. This we do and will continue to pendent plant for the “E” award cer 

monies 

do whenever we can, because we know we can’t do business “‘after- A host of high ranking Army and 

a . . : Navy officers were present to witness 
ward” without the Distributors who have meant so much to us 





Major Gen. Samuel Lawton of | the 
“hefore”. Army and Capt. Robert Henderson ot 
the Navy present the banner to Neil 


Allocations and priorities permitting, whenever we can supply 
you with stock items for replacements, we will do so—with the full 


realization of the importance of your stocks to war production. 


ee ee 


























means more to us now than ever, when we 
- look into the future of business as usual. / 

D cshen:.! seiysae. dak emhea hese ment 
is 

@® humanly possible. 





‘We know our job is not yet done,” stated 
| Neil Hurley, Jr., in his speech accepting 
the coveted Army-Navy “E” for the inde 
pendent Pneumatic Tool Co. 





Hurley, Jr.. vice-president of the com 





pany, as well as award a representatiy 
employee committee of six with the 
symbolic buttons. 

In his acceptance speech, Mr. Hurley 
praised the fine work done by all! 


branches of the company which alon 
made it possible to receive such a hig 
award for productive achievement. He 
stated that. “We know our job is not 
yet done.” and declared the firm woul 
keep right on breaking records 


ives 
her, 
t at 


ns 
rrk- 
the 
O00 
hed 
ide 


ere 
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the 
ol 
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New Branches on the Rope Family -Tree 


The U. S. Rope Industry, built since clip- 
per ship days on fiber lines which stretched 
round the world, is changing from a global 

i hemisphere operation in the havoc of 


World War I 


Two great facts have created two great 
eds in this essential war industry. 


Fact 1: Jap invasion and Nazi submarines 

topped or threatened approximately 
0; of the normal rope making fiber ship- 
sai 


Fact 2: Rope on direet war orders (not in- 
ding normal civilian requirements) now 


eds the pre-war annual production of 


Need]: Fiber conservation by rope and twine 


through better care, and minimum 
} 


MILL SUPPLIES e 


Need 2: New sources of supply for fiber to 
augment sisal, Mexican henequen, and exist- 


ing Manila stocks. 
The Rope Family-Tree shows the follow- 


ing important new fiber possibilities which 
government and private 
exploring and developing. 


susiness are busy 


Domestic hemp— Kentucky farmers are 
raising 350,000 bushels of seed this year, 
which will sow 400,000 midwestern acres 
expected yield for 1943 is 200 million pounds 
of cordage fiber. 


“Manila” from Panama —a new Carib- 
bean ¢rop grown from Abaca (banana) seed- 
lings. The size of the first crop (in 1944) is a 
military secret 

Synthetic fibers — Plymouth laboratories 


have pioneered synthetic rope research, with 


NOVEMBER, 1942 


"ggasi results (also a military secret). 
0 great quantity of synthetic repe is an- 
ticipated for civilian use for some time. 


Yucca, a U.S. desert plant, Cabuya from 
Keuador, Pita from Colombia, Caroa and 
other wild Brazilian plants, may come to the 
aid of our shrinking fiber pile, if current 
tests prove favorable. 


Meantime, save rope, save twine 
what you need. 


buy only 


Plymouth Cordage Company, World’s Largest 
Manufacturer of Fine Rope and Binder Twine. 


PLYMOUTH CORDAGE COMPANY 


North Plymouth, Massachusetts and Welland, Ontario 
Division Offices: New York, Chicago, Houston, 
San Francisco 
Worehouse Stocks) New York, Boston, Philadelphia, 


Baltimore, Houston, Chicago, San Francisco 
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COE, PROMPT 


IREGRID  peLivery 


Both Popular Types | 
From | 
One Neliable Source 


WIREGRIP | 


Belt Hooks come with spe- 




































Harold Swan, formerly manager of the 
transmission department of Manning, Max- 


cial blue aligning cards well & Moore, Inc., has joined Dodge 
Newark Supply Co., Inc., Newark, N. J., 
atente nat no OOKS as a sales engineer. 
(patented) that hold hook l g 


in accurate alignment, pre- : = 


vent hoo: loss frcm han- . 
Scrap Warning Seen 
dling and prevent card Applicable to All 


end waste. 6 sizes. WP clicids howe wieeed the cal 


vage conference of the Automotive 


Council for War Production that fail 
Also WIREGRIP Lacers ure by American industry to provide 
Vise and Bench Models 


the major share of the 17 million tons 
of steel scrap required in the last six 
months of 1942 will undoubtedly set 
the stage for confiscation of metal now 
held in the form of finished parts as 
well as in partially fabricated stages. 
{merican Machinist, commenting on 
this warning, stated that the threat does 
not apply to the automobile industry 
alone. The Industrial Salvage Section, 
it is pointed out. has circularized 70.000 
industrial concerns, telling them that a 
special drive is underway for the 90- 
cay period from October through De- 
cember. 


ARMSTRONG -BRAY & CO. 
5356 NORTHWEST HIGHWAY 
CHICAGO, U.S.A. 





ARMSTRONG-BRAY 


TEELGRID 


FLEXIBLE BELT LACING 





STEELGRIP 


Lacing penetrates all belt- 


In addition to speeding the return of 
production scrap to the mills, these 
companies are asked, with respect to 
dormant scrap. to: (1) instruct plant 
salvage executives to determine all 
scrappable items, (2) to mark such 
items. and (3) dispose of at least one- 


ing easily, clinches down 
smoothly makes a “hump- 


legs” flexible joint. Comes third of total tonnage of dormant scrap 
with 2-piece hinged rocker in each of the three months. 

The rooting of dormant scrap from 
pins. Boxed or in long 70.000 industrial plants calls for organ- 
ized effort. American Machinist said 
that one of the first things the Autome 


tive Council recommended to its mem 


lengths for conveyor belts. 


Write for Catalog bers was: appoint a plant salvage au 
thority. with adequate responsibility. 
That policy has worked, it was pointed 
out. for in currently turning back 
enough raw material to produce ovet 
five million tons of new steel annually, 


the automotive industry can claim to 

be “self-supporting” in the war effort, 

ARMSTRONG -BRAY & rat) even in the period while still tooling 

— up. 

pae® Wanereens SHONWAY oe F i alts In reporting on the methods used by 
CHICAGO, U.S.A. 


TR eS ar ke auto firms to achieve this record. a 
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Fig. 190 
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Switch to POWELL Iron Body 
Valves wherever possible 


Not so long ago many buyers and users of valves automatic- 
ally thought of bronze. It was accepted as the standard for 
many installations .. . apparently the impression existed 
that the desired service could not be obtained if any 
other metal were used. 


But that was before Pearl Harbor! 


Today, with copper and tin high up on the critical metals 
list, the use of the more available metal becomes urgent. 
Research and recent experience have proven that iron 
valves especially properly designed and sturdily built 
POWELL Iron Valves will, in many instances, serve 
just as effectively as bronze valves. 

Therefore, when you stock and sell POWELL Iron Body 
Valves, you not only render a patriotic service by helping 
to conserve the now critical copper and tin, but you can 


make more prompt deliveries to your customers because 
of the lower priority rating required. 


The Wm. Powell Company 


Dependable Valves since 1846 
Cincinnati, Ohio 


Fig. 190 Iron Body, Bronze Fig. 241 Iron Body, Bronze 
Mounted ‘“‘Irenew"’ Globe Valve Mounted, Standard ‘Model 
for 150 pounds W. S. P. Has Star"’ O. S. & Y. Globe Valve, 
screwed ends, Union bonnet and with flanged ends, outside screw 
regrindable, renewable hard rising stem, bolted flanged yoke 
bronze seat and disc. Available and regrindable, renewable 
in sizes from ',"’ to 3”’, inclusive. bronze seat and disc. Made in 


sizes from 2” to 12”, inclusive, 
for 125 pounds W. S. P. 


OWELL VALVES 
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CAR 
MOVER 










->> THEY KEEP 
MEN-.-.-- 
MUNITIONS 


and 
MATERIALS 
ON THE MOVE 


Our Distributors are saving war transportation time 
and money by stocking BADGER Car Movers, thereby 
saving shipping time and making them more economi- 
eal to buy. This is definitely a Distributor’s job. Be- 
cause a shortage of freight cars could halt vital pro- 
duction, BADGERS have a front line job to keep sid- 
= ings free and get freight cars back on the main line 
without delay. They expedite loading and unloading, enable quick spotting 
and shifting of vitally needed rolling stock, easy and safe to use, and come 
in light, medium, and heavy types. BADGER Distributors can do no better 
service for their customers and for the war effort than to get BADGER 
Car Movers on the job to “keep ‘em moving.” Immediate service on your 
requirements, 








Advance Safety Car Wrench 





Leaders with distributors for over 35 years | 


ADVANCE CAR MOVER COMPANY & 


APPLETON+ WISCONSIN 
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spokesman for the industry stated a 


the salvage conference: ; 
& 

. 3 

l. The salvage authority must hay ' 


the power to render final decision- 
even to deprive others of “hoardings. 
He should be able to write off posse- 
sions as losses. to classify and appor 
tion these losses. to provide substitute: 
and to bring about plant changes whe: 
they will contribute to scrap. 

2. Even in a small plant. the salvag 
job under present circumstances | i 
more than a one-man job. An organ 
ization must be created to carry on thy 
clerical and leg work. 

3. The industrial plant should inco: 
porate in its system a method of ac 
counting for equipment held by vendor 
and scrapped in the program. 

1. To sort and classify items in sto: 
age after the record-keeping stage 
some method of labeling must bx 





adopted. 

5. Centralized scrap pile areas should 
be established to which identified seray : 
should be transported as quickly a- 
possible. and moved out of the plant. 

6. A cost record of salvage opera 
tions should be maintained. 

7. Sorting. classifying and disman 
tling operations are important to move 
scrap, and get the best prices. Son 
scrap dealers can help with the dis 
mantling job. 


Manning Packing Moves 
To Larger Quarters 


The Manning Packing and Supp! 
Co.. of Portland, Ore.. has moved t 
new quarters at 303 S. W. First) Ave 
The company is distributer for Be! 
mont packing in the Portland area and 
a major companion line is Tnemec coat 
ing. The firm, however, is seeking to 
add more steam specialty lines. 
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“Need any help?” | 





1-438 Ta Draws Lor Office of War Information 
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WELLS 


ae 


When it comes to fast. 
accurate metal cutting 


Big jobs or little jobs —tool steel or aluminum — 
production or maintenance work — whatever your cus- 
tomer's metal cutting requirements may be, offer them 
the help of Wells Saws — to get things done. 





With the new, more capable V-12 they can apply 
the principle of continuous cutting to the bigger jobs 
— up to 13 in. by 16 in. rectangular or 13 in. diameter 
round. The model 80 saw too, is an improved unit, 
redesigned for ruggedness and ability. 


Most every metal working plant you call on can 
probably use the help a Wells can give them. You can 
promise quick delivery. Write for details today. 


sf ai 








SPECIFICATIONS 
SERIES 80 METAL SAW 

Capacity: Rectangle 

(spec. bowed guides) 
Rounds - , 
Speeds: ft. permin.- - - - - = = = 60,90, 130 
Specifications optional 

V-12 METAL SAW 

Capacity: Rectangle 13” x 16” 
Round 13” dia. 





Hydraulic-Controlled 
New —- acting type 
Specifications optional 
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HE’S YOUR CUSTOMER ...A PLANT OPERATING MAN . 


He’s the fellow who calls you up in the middle of the night for a drill, 
a tool, a spare part, because he doesn’t want to lose any precious 
manhours in the rush to produce the implements of war .. . 


He's hard-working and tough—he knows what must be accomplished— 
he knows where to go for help .. 


He’s a faithful reader of FACTORY MANAGEMENT & MAINTE- 
NANCE because, through the years, it has helped him with his pro- 
duction and maintenance problems. In every issue he gets the kind 
of information, from both the editorial and advertising pages alike, 
which enables him today to do a better job, faster . . . 


the MAN who has faith in his Mill Supply Distributor on whose 
long and varied experience with equipment and supplies for manu- 
facturing and maintenance purposes he depends . . . whose rec- 
ommendations coincide with the information he derives from 
FACTORY’s advertising pages . . 


He’s the MAN who counts on his Mill Supply Distributor to furnish his 
war production and maintenance needs just as much as he looks to 
FACTORY for information and ideas to help him win the Battle 
of Production .. . 


And, manufacturers’ advertising in FACTORY helps you to sell this MAN! 


FACTORY 


MANAGEMENT & MAINTENANCE 
A McGRAW-HILL PUBLICATION 
330 West 42nd Street, New York, N. Y. 





| L. H. Brendel Joins Navy ; 
| As Lieutenant Commander 








CALS MRM 2 





LOUIS H. BRENDEL 


Louis H. Brendel, manager of jobber | 
distribution of Manning. Maxwell & 
Moore. Inc... Bridgeport. Conn.. has 
entered the Navy as a lieutenant com- 





mander in the newly formed Incentive 
Division. Previously. Mr. Brendel served 





eight years in the Navy. including four 
years at the United States Naval 
Academy. 





CASHING IN ON SAVINGS Tractor Firm Publishes 
OF NAYLOR LIGHT-WEIGHT PIPE © “°°P om Working’ Book | 


“Keep ‘em Working” is the title of a 















Nothing could be easier than selling 
the many exclusive advantages offered 
by Naylor Light-weight Pipe. The ex- 
clusive Lockseam Spiralweld makes 
Naylor leak-tight, stronger and safer 
than any other light-weight pipe. Nay- 
lor is a natural for cutting original 
costs and upkeep in the paper mill, 
mining, materials handling and indus- 


new book published by Caterpillas 
Tractor Co. of Peoria. Ill.. lo aid awll- 
ers of its products in getting the most 
out of their machines. 

Supplementing operator's instruction 
hooks. “Keep ‘em Working” gives the 
reasons behind the maintenance and 
operation instructions, goes into greater 


detail on the care of critical parts and 










, : a ag gives general information, 
trial markets. Sizes from 4” to 30” in 


diameter—thickness from 14 to 8 gauge 
—all types of fittings, connections and 
fabrication. 


Write for Naylor Catalog 





Cc. G. “Casey” Vanderwier gets back to 
normal at Lakeshore Machinery & Supply 


after the excitement of helping a customer 
build 185 assault boats in record time 
Other houses in town who participated 
in the huge supply job were Factory Sup- 
plies and Muskegon Hardware & Supply 
Co. ' 


NAYLOR PIPE COMPANY 


1253 EAST 92nd STREET + CHICAGO, ILLINOIS | 
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AN ENCYCLOPEDIA OF FASTENING DEVICES 


Here is a preview of the new 1912 catalog of headed and 
threaded products manufactured by The National Screw and 
Manufacturing Company. It covers the most comprehensive 
line of fastenings made by any one manufacturer. Thus, it ts 
the most complete catalog on bolts, nuts, rivets, screws, and 
kindred articles ever issued—a_ veritable eneyelopedia of 
fasteners. 

This National catalog is now off the press and is being 
distributed. A request for a copy sent us on your letterhead 
will receive prompt attention. 


THE NATIONAL SCREW & MANUFACTURING COMPANY 
2440 E. 75TH STREET ° CLEVELAND, OHIO 


A a [ [ O Ved | [- 


VE aet ® 4ae THREADED 
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| Buffalo Fire Appliance 
Names Sales Manager 











A. G. SULLIVAN 


Arthur G. Sullivan, sales manager of 

the apparatus division of the Buffalo 

4/1 > A Fire Appliance Corporation, Buffalo, 

— for great accomplish has been appointed general sales mana- 

ger for the company. He will have full 

° ° ° LA charge of the sales of motor fire appa- 
ied the production of Wa equipment. ratus and portable and wheeled fire 


extinguishers. 


With vardonable pride , Fire Pumps Declared 
I i Good Item to Push 


announce the One of the items on which the dis- 
tributor salesmen can still find an out 
let for sales energies is the small pump 
Award of for fire fighting. according to A. W. 
Davis. president of A. W. Davis Supply 

Co.. Portland, Ore. 
(pplication. of course. is confined to 

the \pplicatic s cor 
war industries and to use in areas such 
as forests. wheat lands. ete... where the 
fire hazard must be kept down, Mr 
ee 99 Davis explained. But. he continued. 
rm - aV these small pumps, containing very lit- 
tle metal, are coming through fairly 
well at present. 

> “A small pump that we handle is the 
September 5. 1942 ‘Panama, Mr. Davis said. “We sell it 
for protection around mill towns, for 
firefighting and to the U.S. Navy. It has 
a base which can be fastened on the 


BONNEY FORGE & TOOL WORKS | ity block of an automobile or truck 


and is run by the fan belt. connected by 

ALLENTOWN, PA, a simple clutch. The whole thing weigh- 
Since 1876 ne more than 15 or 20 pounds.” 

When the Davis firm first started 

handling the pump, it was necessary to 


{ mount one of them on a salesman’s cat 
W bE ® Dp) | a v S * to prove what it could do. It is so small 
Mr. Davis explained, that peopl 
Satie Ae ale. pad aia RAT, Obs thought it would not be of much use. 
“Now. however. most of our Customer- 


know better,” Mr. Davis declared. “On: 
lumber company has eight of them 


THREDQ)LETS 
Welded Outlels for wey Cyaing Swale Fire wardens use them. A barrel of 


water on a small tank is carried on the 
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FOR BIG BUSINESS 
AND HOME HANDYMAN... 


% 






























New Plastic Glue is a sticker On most WHAT'S MORE, Weldwood 1s odorless, stain-free—won't 
eater aer- 7% “bleed” —can't mar the most delicate color or finish. 


everything but dealers’ shelves! 


di NO WONDER Weldwood Glue is easy to sell! 

saad It's merely a matter of months since Weldwood Plastic 

yul- ee USED BY pattern shops, woodworking and aircraft plants, 
, Resin Waterproof Glue was placed on the market 

mi boat yards, truck, bus and auto-body builders, et: 

W. Today Weldwood has won the acclaim of many manufac- 

ply turers and thousands of home craftsmen . . . even Uncle PACKED IN casily displayed, self-selling cans for your hard- 

Sam has approved it for use on boats and planes. * ware trade and 100 Ib. drums for industrial users 

1 te : , , 
SCIENTIFIC TESTS reveal that a Weldwood Glue line is actu- BACKED BY consumer, industrial and trade advertising, 

uch ein = ; 

tl ally stronger than the wood or fibrous material it fastens. Weldwood Glue is developing new, repeat customers con- 
ie . 4 

; sail stantly 
Mr BUT STRENGTH is only one of Weldwood's remarkable quali- 
ned, ties. It gives a bond that’s permanent, waterproof, imper- Investigate Weldwood Glue at once. Send coupon below 


lit- vious to bacteria and rot. for literature, FREE samples and liberal dealer plan 


irly YOUR CUSTOMER simply mixes Weldwood powder with cold 
ie tap water and it is ready for instant use. Sets quickly. Job * Aisne tb mite ta ES 
I it can be handled an hour later. Army, U. S. Naty and Civil . = 
i , : =~ : 
Aeronautics Authority when prop- TY - 
tJ I OK oO Welk OOn nue does a hoy - f, (vv ‘—— 
for ———— TOO! A thin coat of Weldwood Glue doe erly deulied ZU) Ay 
has the tric Plastic Resin 
the 


ae trerhated Gu J 


uck UNITED STATES PLYWOOD CORPORATION 


1 by 
sala World's Largest Producer cf Plywood 
Weldwood Glue Dent, 103 Park Avenue, New York, N. Y. 
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United States Plywood Corporation 


| 
eres een — | 
nall \ Y | a! 'D) Vy Vie ( °y | Weldwood Glue Dept., 103 Park Avenue, New Yor), N.Y, 
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eo, information on WELDWOOD GLUE dealer plan: — 
PLASTIC RESIN iis 


i WANE RDROOF GLUE 
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1 of i Makes the glue line the SAFETY line 
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Another 

RB&W Business-Builder 
...to build strength 
into your business 


The Government has declared that 
farming is a vital industry and that it is 
essential that farmers keep their equip- 
ment in good repair. RB & W must and 
will make Empire brand PLOW BOLTS 
available to the farmers through you, 
our distributors. 

Whatever the priority rating on Plow 
Bolts may be, RB& W will give you the 
best possible service, and your farming 
customers will appreciate the service you 
will be able to give them. 





PRODUCT SUGGESTIONS — broadening 

RB&W's 1. your war-time sales opportunities. 
BUSINESS - BUILDING 2, NATIONAL ADveRrTisING—building your 
PROGRAM * future market for RB &W products. 


FOR DISTRIBUTORS 3, INFORMATION SERVICE — answering 
your war-time sales and priority 
questions. 




















AND ALLIED FASTENING PRODUCTS...SINCE 1845 
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|car. When it is remembered that it is 
an established fact that 50 per cent of 
all fires are extinguished with less than 
50 gallons of water this does not seem 
so absurd.” 

\s for possible customers, Mr. Davis 
pointed out that a fire department hav- 
‘ng several first alarm trucks equipped 
with small pumps could take a_tre- 
mendous load off the heavy tankers. 
The regular equipment with the pumps. 
he explained, consist of 25 feet of suc- 
tion hose and 300 feet of discharge hose 
with nozzles. 

“The pump will throw 1,000-gal. an 
hour.” the Portland distributor said. 
“Where water is near it will pick up out 
of an 18-ft. well without foot valve. It 
also is self-priming. In case of air-raid. 
with incendiary bombs falling, it can be 
seen that the striking power of a fleet 
of cars or trucks with these little pumps 
would be very effective.” 


Power Show Aimed 
To Aid War Effort 


Looked upon in former years as a 
national market for new products of 
research and invention in power and 
mechanical engineering, the National 
Exposition of Power and Mechanical 
Engineering this year will feature aid- 
to the war effort. The show will be 
held in Madison Square Garden. New 
York. from Nov. 30 to Dec. 4 

The exposition committee announced 
that the show has been organized for 
the special purpose of contributing to 
the war effort by concentrating at one 
time and place equipment. information 
|}and the mental resources needed to 
maintain and increase power produc- 
tion and to use it more efficiently. 

Exhibits in the tool section will cover 

an extensive range of equipment. it was 
announced. Included are portable elec- 
tric drills, screwdrivers, nut setters, 
grinders, sanders and polishers, metal 
cutting band saws, drill presses an! 
radial cut-off machines. Described a- 
an entirely new item in this group is 
|}a horizontal metal-cutting band saw. 
continuous and power driven, Nine dil 
ferent machine tools will be in opera 
tion at one of the larger displays. in 
cluding millers. shapers. a mill and jig 
borer, band saws and others. 


| Pe Results 


The Timken Roller Bearing Com 
pany’s freight car time conservation 
program, in effect 11 months, has re 
| leased for other use the equivalent of 
1157 100-car freight trains for 24 hours. 
\the company announced last month. 
The firm said it completely eliminated 
demurrage of all freight cars bringing 
material into or taking it from ten 
plants. 
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4a few weeks ago it looked good. It had 


been carefully, painstakingly engineered, parts 
tested and redesigned. It had been improved 
after maneuvers. We thought it was good. We 
certainly hoped so. But it hadn't done real 
battle then. 


Now it is a different story. It's been in heavy 
action. It did have the punch. It handled well. 
And it was tough enough to stand up. Now it's 
battle proved. 


Sales policies, too, have to be battle proved. 


THE BILLINGS & SPENCER CO. 
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A few years ago Billings thought a policy of 


servicing a market through hand-picked dis- 
tributors was sound. It looked right. We be- 
lieved it was right and put it into effect. We 
didn't know it then but those years were only 


maneuvers. 


Although this policy has run smoothly for years, 
it has only been in the last year that it has had 
to operate in heavy action. In the wild scramble of 
a suddenly stepped up, full out war time produc- 
tion, under unprecedented stress and shock, it 
has handled well and it has stood up. Now it's 
battle proved. 








Chicago Power Club 
Elects Carl Leide 


Industry’s 
At the annual business meeting of 
£¢ ® | 2) the Power Transmission Club of Chi 
raine ed ais cago. Carl H. Leide (Dodge Mfg. 


Corp.) was unanimously elected t: 
PACKINGS head the group for the coming term. 

His running mates. elected at the same 
time. are: G. A, Hoopes. cs. (3%. E. 
Rhoades & Sons). vice-president ; 







OBS 























f 
' 
The retiring president, V. K. Alexander ' 
(right), and his successor, C. H. Leide 
uncover the honor roll of members already 
in the armed services. 
George E. Zimmerman (R. & J. Dick 
Y. : . Co.). re-elected treasurer; and G. R : 
es, they're trained to seal steam Knott (Public Service Co. of Northern — | 
lines, oil lines, fuel lines, and air Ilinois). re-named secretary. ; 
lines against leaks or blowouts. And In keeping with the custom. estab- 
h th f IE d h lished several years ago, the annual 
~~ ey perform: Even under the meeting was entirely informal. A cock 
higher pressures demanded by total tail party preceded the evening’s events 
- production, R/M packings hold that and musie was furnished by a stringed 
big, 4 : line better than ever before, and 
- Seam 7 . 
a‘ &/ & i £8) | for longer periods. 
im 
R/M engineers burn the midnight 
oil in their laboratories in a constant 
endeavor to make R/M packings 
the toughest, tightest seals that ever : 
kept power where it belongs... in 
- the line and not outside of it. “R/M” 
means Raybestos-Manhattan, Reli- 
ise! 
able Merchandise! These men will head the Power Trans 
‘ ' mission Club of Chicago during the com 
R/M packings are good sealing, ing year. Left to right: G. R. Knott 
therefore good selling. They “hold secretary; C. H. Leide, president; G. A 
that line” and are the line for you Hoopes, Jr., vice-president; and G. E. Zim 
merman, treasurer. 
to hold. 











quartet which played during the dinne: 


INDUSTRIAL SALES DIVISION — kK. Alexander (Manheim Mfg. & 
RAYBESTOS-MANHATTAN INC. Belting Co.). retiring president. 
MANHEIM. PA. af , thanked the 55 members for their co 


operation during the two years he had 


held office. Before turning over th: 


Makers of Packings for Every Industrial Use sesetlt to tle eunanseat tn seapinined thet 


the group sing the national anthem 


BRIDGEPORT, CONN NORTH CHARLESTON, § C PASSAIC 
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lent: 
Tell your customers about the many provisions for easy 
operation, long life and low maintenance cost of these 
4 
i Kennedy Iron Body Standard Wedge Gate Valves. They 
will be impressed by the sturdy proportions of the operat- 
ing mechanism, the thick sections of body and bonnet, the 
bronze bushings at all stem contact surfaces, and the many 
ander - ‘ P ‘. 
Sakis a refinements for ease of repacking and manipulation. 
readv =: 
=| These valves are widely used in general industrial and spe- 
Dick | =} cial process plants because a first trial invariably wins large 
. > i =} . " 
o R ; =: repeat orders. With Kennedy Valves, you can offer your 
rthern r > ¢ ¢ ‘ 
; trade a complete line for all standard services, backed by 
estab ; 
nnual more than 60 years of sucessful performance. 
cock = 
reser You will also find the 240-page Kennedy Catalog a use- 
‘inged J ; 
ful and convenient sales tool, for it shows complete informa- 
tion on lists, dimensions, and service recommendations on 
the same or facing pages, together with complete descrip- 
tions and specifications of each type of brenze and iron 
: body gate, globe, angle and check valves. If you do not 
| = —— ° i 
have copies for all your salesmen, write for them today. 
THE KENNEDY VALVE MFG. CO. 
EL MIRA * NE W YORK 
; , ' A? Se. 
dinnet { 2 I 
J : ’ 
Ifg. & ” ) — , f 
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“METALITE”™ 
ABRASIVE GADGETS 


: ae . 66 99 
forsanding hard-to-get-at” places 





On Portable Tools 
They Finish in Seconds 





Jobs That Used to Take Minutes 
t 


Dozens of Shapes 
Hundreds of Sizes and Grits 


; & 


Write Us or Phone a Nearby Branch 


Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, 
Grand Rapids, High Point, Indianapolis, Los Angeles, 
New York, Philadelphia, St. Louis, San Francisco, Tacoma 





BEHR-MANNING —— 


(DIVISION OF NORTON COMPANY) 


TROY, N.Y. 
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while a plaque listing the members 
already in the armed services was un- 
covered. The five members so honored 
are: Lt. A. D. Symonds (W. D. Allen) : 
G. Comiskey (Ray M. Ring): J. E. 
Krause; Capt. K. B. Stiles (Chicage 
Belting) ; and R. Woda (Ray M. Ring) 

Directors also were elected. They in 
clude Frank J. Cleary (Mitt Suppuirs 





Members give the familiar Victory sign 
in pledging themselves to keep the home 
front producing for the boys in the field. 


re-elected; A. F, Schultz (A. L. Schultz 
& Son), re-elected; W. S. Warburton 
(Chicago Pulley & Shafting); C. H. 
Shingle (Shingle-Gibb Leather); and 
V. K. Alexander. The nominating com- 
mittee was composed of D. C. Batterson 
(Reeves Pulley), L. F. Lamm (Dodge 
Mfg. Corp.) and V. R. Clark (Clark 
Belting) 


Goodyear Personnel Head 
Joins Production Board 


Fred W. Climer, director of personne! 
at the Goodyear Tire & Rubber Com 
pany since December 1, 1938, has 
joined the War Production Board in 
Washington and is in charge of the 
staff assigned to joint labor-manage- 
ment committee production drives 
throughout the United States. 

Mr. Climer’s Goodyear duties have 
heen assumed by R. S. Pope, director 
of personnel at the Goodyear Aircraft 
Corporation. 

Mr. Climer joined Goodyear in 1917 
after graduation from Miami Univer 
sity, Ohio, as a member of a group of 
84 college graduates in factory training. 
He was superintendent of the firm’: 
plant in Argentina for three and a half 
years, returning to Akron as factory 
personnel director in 1934, 

Mr. Pope. before going to Aircraft 
last February, was factory personne! 
manager at the Goodyear Tire & Rub 
ber Company, succeeding Mr. Clime: 
in that position. 

He joined Goodyear in 1919. A na 
tive of Oklahoma, he was a Marin 
Corps officer during the first World 
War: went to California in the engi 
neering department when that plant 
was started, and was personnel man- 
ager there for several vears before re 
turning to Akron in 1934. 
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Wood's V-Belt Drives are engineered to assure a maximum grip 
with more pulling power that transmits power with minimum 


loss . . . efficiencies are often as high as 98%. 


Sheave grooves are precision machined, uniformly spaced and 
absolutely true, with side walls at proper angles. Belts are 


BUY WAR BONDS 


Tt. B. WOOD’S SONS COMPANY, Chambersburg, Pa. | ur '- | 
. UMI | 





full moulded, flexible, resilient and enduring. Sheaves and 
belts match perfectly so that the harder the pull the greater the 
wedging action of the belt in the groove . .. the greater the 


percentage of power transmitted. 


Our stock assortment consists of nearly 2800 drives, from 
Ve H.P. to 100 H.P. with at least a dozen selections of center 
distances for each drive. They’re fully described in our 64 page 
V-Belt Catalog... 
EVERYTHING IN POWER TRANSMISSION 


Bearings — Collars — Clutches — Couplings — Contactors — 
Hangers — Pillow Blocks — Pulleys —V-Belt Sheaves and 
Complete Drives. ail 


ae 
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a copy is yours on request. 
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USE THE SALESMAN’S HAND- 
BOOK TO PICK THE RIGHT JACK 
QUICKLY! 


The Salesman’s Handbook gives you a ready 
check-list of sizes, prices, etc., for Duff-Norton’s 
over 300 types of Jacks for every job of lifting, 
lowering, pushing, pulling. Use it for quick, cor- 
rect selection of your Jacks! 





Day in, day out, Duff- 
Norton Jacks are giving 
A-1 performances in the 
toughest kind of service. 
Built for power, speed, 
economy and efficiency 
under the most gruelling 
conditions, Duff-Norton 
Jacks cut your costs — 
save your time! 





“The House that Jacks Built” 


THE DUFF-NORTON MANUFACTURING CO. 
PITTSBURGH, PENNSYLVANIA 


Canadian Plant: 
bole T Waleele) Melia jae * 


Representatives 
in Principal Cities 
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A brother combination that spells defeat 
for any transmission problem is the result 
of teamwork between R. W. (left) and 
C. H. Bailey of Chattanooga Belting & 
Supply Co. They usually get together like 
this after hours to work out the tough 
ones. 


Women in Factories 
Take Supervisory Jobs 


The rising tide of women factory 
hands carries along a significant sprin- 
kling of women executives, according 
to an article in Business Week. As the 
percentage of women in aircraft and 
other critical war industries rises, the 
magazine stated, the number of women 
bosses of women will continue to mul- 
tiply. 

Supervisory duties of women execu- 
tives in industry are of two kinds. per- 
sonnel and production. It was pointed 
out that because women in general do 
not have lengthy factory experience 
records, management hesitates to assign 
women to key jobs of factory supervi- 
sion. However, the list of factory jobs 
that women cannot do is shrinking in 
the rain of contrary evidence, and one 
of the “cannot” items that is disappear- 
ing is job supervision. Prejudices 
against women personnel supervisors is 
less pronounced, Any man is likely to 
feel that he knows all about his factory, 
but even the most self-sufficient male 
executive will admit that he doesn’t 
know all about women. 

Many plants have hired women for 
special tasks, and trained them in con- 
stantly increasing numbers. without de- 
veloping any women executives. Others 
have built up their numbers of women 
wage earners and gradually assigned 
women supervisors to a division when 
it became an all-girl operation. 

Business Week says the axle division 
of the Eaton Manufacturing Co. in 
Cleveland reversed this process. Al- 
though Eaton had employed women 
office workers and women tactory hand- 
in other divisions. its axle division wa- 
a male stronghold. But when this divi 
sion lost some 10 percent of its men to 
the armed services this year. there wa- 
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PORTRAIT OF 
PRODUCTION-LINE 
CHAMPIONS 


Wartime Production Demands Speed. 


For Speed in Metal Finishing, Call on 


Armour’s Abrasives 


Armour’s Abrasives ... tough, clean- 
cutting ... help speed up production. 

For every Armour Abrasive, from the 
smallest cone to the fifty-yard economy 
rolls, is built to stand the gaff of acceler- 
ated production. 

Built to deliver accurate; uniform work 
with longer wear. 

That’s why, in many plants today, 
Armour’s Abrasives are production-line 
champions...on the job every day and all 
day in dozens of important finishing jobs. 

What’s more, Armour’s Abrasives 
come in the types your customers need, 
for there are dozens of types, sizes and 
grades available to meet your abrasive 
specifications. 


Armour’s Electrocoated Alundum Cloth 
is an example. It comes in the fifty- 
yard economy roll, to end lost time be- 
tween stock room and job. Also available 
in 9 x 11 inch sheets. The special Electro- 
coating process gives it keen, even cutting 
qualities and bulldog life. 

Find out about Armour’s Abrasives 
now. Prove ...on the job... that these 
production-line champions can help your 
customers meet wartime demands fast 
and efficiently. Ask your Armour Branch, 
or write to Armour Sandpaper Works, 
Chicago. 

* + * 
Quick Service From Branches In 


Boston New York Philadelphia Milwaukee 
Detroit Pittsburgh Cleveland Indianapolis 


St. Louis San Francisco Los Angeles 
Seattle High Point, N. C. Cincinnati 
* * * 


ARMOUR SANDPAPER WORKS 


DIVISION OF ARMOUR AND COMPANY 


1355 WEST 31st STREET 
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PROMPT 
DELIVERY! 


Efficient 
Conveyor Belts! 


Elevator Belts 


For Medium and Heavy Duty. Low first cost and maintenance 
make Keystone an ideal conveyor belt. Three types to fit almost 
any conveying job. 





BLACK—for hot material and general use. 
WHITE WAX-—for special or sanitary conveying. 
UNTREATED—for dry, light duty. 


VEELOS BALATA 


For Hard Service and Severe Conditions. Made from selected 
long staple cotton duck, impregnated with best quality Balata 
gum. Plies are so powerfully welded together that belt is prac- 
tically homogeneous in construction. Veelos Balata is tough, 
durable ... provides maximum strength and minimum stretch. 


These belts are serving as highly satisfactory alternates 








for rubber conveyor belts. Available immediately from 





the factory. Write for complete information and prices. 





MANHEIM MANUFACTURING & BELTING CO., Manheim, Pa. 
MR. DISTRIBUTOR—Add to your income without adding to 


your costs! Send us your pick-up orders for Keystone Canvas 
Stitched Conveyor Belting. Write for prices now. And inves- 
tigate Veelos Balata—a dependable old favorite now enjoying 


new popularity. Send for distributor proposition. 
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an abrupt change of policy. Today 10 
per cent of the workers are women, 
and in a new and rapidly expanding 
aircraft parts section, the proportion 
of women is expected to reach 70 per 
cent within the next year. 

Eaton’s first step, says the article, was 
to hire a supervisor of women, a hiring 
agent for all female help in the axle 
division. They picked a young woman 
from a hospital personnel project of 
Cleveland College, Miss Mary M. Aikin. 
Her operating methods have won such 
warm commendation from axle division 
executives ~that other companies have 
been sending their personnel and fac- 
tory management experts to Miss Aik- 
in’s office for a close-up. 

Unobtrusive infiltration is a two-word 
description of the Aiken method. You 
walk into the factory and hardly notice 
women working. They are scattered 
over the plant, inspectors, polishers, 
and machine tool hands. Miss Aikin 
claims that alertness is the first quality 
she and her three women helpers look 
for in an applicant, a quality that’s 
likely to accompany a pleasing appear- 
ance, 

Other qualifications usually are dis- 
closed in a recital of the prospect's 
personal history. Miss Aikin has a the- 
ory that practically all women now en- 
tering factory work do so because their 
personal lives have been turned topsy- 
turvy by the war. Since the war has 
done this, she feels they have a personal 
interest in getting on with the war job. 
This spirit is often lacking in a man 
who has been working in the same 
groove for 10 years or so. 

Thompson Aircraft Products Co. of 
Cleveland for some time has had women 
job supervisors over women, now has 
25. Thompson also plans to have 
women personnel supervisors an integ- 
ral part of its personnel department. 

Parker Appliance Co., another Cleve- 
land aircraft parts maker, has women 
supervisors for both job and personnel 
duties. Its job supervisors, like. those 
at Thompson, are in groups of women. 
Its general supervisors of women, in- 
cluding a chief supervisor, handle all 
problems of discipline involving women 
workers. 


C. E. Helstrom Heads 
Globe Sales Department 


C. E. Helstrom has been appointed 
sales manager for Globe Machinery & 
Supply Co., Des Moines. He formerly 
was manager of the plumbing and 
heating department. 

Clarence R. Hall, formerly in the 
northeastern lowa territory, has been 
named manager of the industrial tool 
and equipment department and_ will 
act as assistant sales manager. 
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HERE are so many places where tubing and 

fittings are essential in war work that the In- 
dustrial Distributor has an opportunity to render a 
real service by knowing more about tubing con- 
nection practice. 


Most machine tools have lines for lubrication, 
air lines for various operations and lines to pipe 
the cutting liquid. Air lines for air nozzles and 
gas lines for operating torches with city gas are 
other uses of importance. 


A knowledge of present day tubing connection 
practice will enable you to sell more tubing and 
more fittings for the maintenance of production 
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A NEW LINE of 


available for 





perial Plastic Fittings 
and Tubing is now 
work 


that does not carry 


machines on war work and also a 
for fuel, lubricating, water, air and 
other lines built into various types 
of war equipment. 


Imperial-Bundy tinned steel tub- 
ing is now being widely used as a replacement for 
copper for many services. Then there are several 
special types of Imperial fittings for use where there 
is minor vibration, or major vibration, or where 
actual tube movement enters into the problem. 


rating that 
justify the use 
brass fittings. 


Some of these newer ideas in tubing connection 
work are covered in Bulletin No. 3101. We shall 


be pleased to send you one or more copies. 


THE IMPERIAL BRASS MFG. COMPANY, 511 South Racine Avenue, Chicago, Illinois 


IMPERIAL 


COMPRESSION, S.A.E. FLARED, INVERTED FLARE, HI-DUTY AND 
FLEX FITTINGS AND COUPLINGS FOR STEEL, 
ALUMINUM AND NEOPRENE TUBING @¢ 
TUBE CUTTERS, 


COPPER, BRASS, 
SHUT-OFF COCKS ® 
BENDERS, REAMERS, AND FLARING TOOLS 
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will 


of 


Write 
for Bulletin No. 331. 
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Gi COFFING HOISTS) 
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- ++ THEY SAVE TIME 
AND MANPOWER IN 
MANY PLANTS .:.-.-- 





Py See: 


Frederick C. Ernst, chief engineer of Jen- 
kins Bros., applies the blow torch to an 
old boiler in the courtyard behind the 
firm's offices in New York. A wall was , 
torn down to get at the boiler. 



















f- Jenkins Bros. Contributes 
: : 40,000 Lbs. of Salvage 
: t : Jenkins Bros., New York, joined in 
: t Manhattan's metal salvage drive to the 
ty , l 5 tune of approximately 40.000 Ibs. of 
: : t g scrap. The salvage included an old dis- 
¢ . I hy carded passenger elevator complete with 
R y i 8 cables, some iron railings, about a mile 
i} bo t 4 of steampipe, two old electric motors 
‘) e and a horizontal tubular boiler with 
&! i firebox and grates. 
i: The boiler which was installed about 
3 © 60 years ago, was enclosed behind a : 
,? ie a : r 
4) » brick wall which had to be torn down 
‘ before the men could go to work. : 


It was estimated that the Jenkins 
contribution will furnish the fighting 


forces with 80 one-ton aerial bombs. or 
320 30-calibre machine guns, or 80.000 


hand grenades. 
SAFETY-PULL RATCHET- and grenade 
LEVER HOIST 











“QUIK-LIFT ELECTRIC HOIST oe Cae oo Customers Asked " : 
To “Please Understand 
% War production plants must run ALL the time. Méill Supply = i 
Distributors have the responsibility of supplying equipment that A. ples te cantemers to “pleser an- 
. . : : derstand” the curtailments caused by 
assures this constant, uninterrupted service. That is exactly what Se ite Se ca eee | 
COFFING HOISTS are contributing to the Victory program— Haverstick’s Magazine, published by 1 
uninterrupted, safe, reliable service in machine shops, shipyards, amseatich & Co. Bockecsee N. ¥. The le 
steel mills, aircraft plants, oil fields, and in all industries where request was signed by six salesmen. [| F 
lifting, pulling, and moving must be done. COFFING HOISTS “Bob” Fletcher. Bart Kiefer. Howard ‘ 
are made in many styles for different jobs —in many sizes and De Neve. “Bill” Murphy. “Mac” Mae- é 
capacities — and are strong, safe, and easy to operate. Let our Lyman and Ralph Richardson, ‘. 
representatives give you details on these hoists and on our coopera- Faking a full page in the pubtication. ‘ 
tive sales plan. the notice started off with “Please Un : e 
derstand” in large letters and then con F J 
tinued: 
“We want vou to know it’s not neglect . 
COFFING HOIST CO., vanvitte, ituinois | cna te knee not melee ! 








as often as in the past. We hope you 
, ‘ ( 


understand and that vou'll not forget \ | 
COFFING 32° HOISTS | onset | 


fail to knock on your door as frequent) 
RATCHET-LEVER HOISTS © ELECTRIC HOISTS © LOAD BINDERS ee: See eee Se eee ae 

years. 
SPUR GEAR HOISTS © TROLLEYS © DIFFERENTIAL HOISTS “We do want to give you the be- 





service and deliveries possible in thes 


ee ee te ee 
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(Globe and Check) 


Factual Data on Watson-Stillman Valves for Hydraulic service including Bronze 

Globe Valves, Forged Steel Globe Valves, Bronze Check Valves, Forged Steel 
Check Valves, Valves with Screwed or Flanged Connections. Sectional Views, with 
indication of Flow. Pressure Ratings. Dimension Tables. BULLETIN A-4. 


3 Factual Data on Watson-Stillman Hydraulic Jacks including Inde- 

pendent Pump Hydraulic Jacks, Vertical Outside Pump Hydraulic 
Jacks and Horizontal Outside Pump Hydraulic Jacks. Photographs. 
Jack Capacity Tables with Dimensions. Copper Pipe Dimensions and 
Pressure Ratings. BULLETIN 710-A. 


4 Factual Data on Watson-Stillman Hand Pumps including Single 

Plunger and Double Plunger Pumps, Pumps with large, medium 
or small tanks. Photographs. Dimension Tables. Pressure Ratings. 
BULLETIN 240-A. 


5 Factual Data on Watson-Stillman Wire Rope Shears. Photographs. 

Detailed Information on Cutting Flat Bar Iron, Round Iron and 
Wire Rope. Dimension Tables for Hand and Hydraulic Shears. Blade 
Information. Shear Parts illustrated and described. BULLETIN 740-A. 


Facts, not claims, are the star salesmen of today. Let these fact-packed 
manuals point out wartime opportunities for increasing volume business. 


MILL SUPPLIES » 


7-PACKED ARMFUL 
F ye your customers 


d to know about::- 


d Steel Screwed 


| Factual Data on Watson-Stillman Forged Steel Screwed and Socket Welding 

Fittings. Photographs. Diagrammatic Illustrations. Pressure Ratings. Dimension 
Tables. Engineering Tables. Piping Code Excerpts. Wall Thickness and Stress Calcu- 
lations. Specifications. Pressure-Temperature Charts. Pipe Thread Dimension Tables. 
Fillet Weld Calculation Data. Steel Pipe Data. Water Discharge Table. BULLETIN A-3. 
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USE THIS COUPON TO 
GET THE DATA YOU WANT 


= oe eee ee ees ee ee ee eee ee ee ee 


The WATSON-STILLMAN Co. | 
Roselle, New Jersey 


Gentlemen: Please send me factual data on 


| [] FITTINGS (FORGED STEEL) [] WIRE ROPE SHEARS 
[) FITTINGS (WELDED) f] HYDRAULIC JACKS 
[ VALVES (GLOBE AND ANGLE) [] HAND PUMPS 


Nome__ 
Position 
Company 


| Street__ a — _ 


City . ____ State 








| 
| 
8. ee ae ae oe 


Baus ce cue Gan cae aa ome Ge Ge ee oe 
GP 151 
VY 
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Month after month we advertise new records hung 





up by Capewell precision-cutting hack saw blades. 








We consistently point out that Capewell blades cut 








faster, last longer. We substantiate these claims be- 








cause our improved heat treating methods furnish 








you improved blades. With them you build business 








now that stays with you in the future. Some terri- 











tories are still open. Write us today. 








The Capewell Mfg. Co. 
Hartford, Conn. U.S.A. 


CAPEWELL 








































no Is TO T 


THE MOLYBDENUM 
HIGH SPEED HACK SAW BLADE 
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unusual days. In our Country’s emer- 
gency. 

“You know our Government decrees 
that every citizen and every business- 
man shall do everything possible to 
conserve. Gas rationing, few or no 
tires, scarcity of repair parts, many of 
the items shown in our large catalog 
simply gone for the duration. That is 
what a war does! 

“But, we intend to do our part. One 
call may have to do where two or three 
were made before. We'll have to use 
the phone more and contact you fre- 
quently by mail. Therefore, it will help 
a lot if you will send in your orders 
We. individually, 
are credited with your purchases, no 
matter how they are received. So, let 
them come. As we are obliged to spend 


by phone or mail. 


more of our time at headquarters, we 
can give your orders more personal at- 
tention than before. So. ‘It’s an ill wind 
that blows nobody some good.’ 

“By each and all of us working to- 
gether individually, severally and col- 
lectively, we can help the good old 
U.S.A. and keep things moving, if not 
‘as usual,’ then as close to normal as 
possible in these hectic times.” 


Business Expansion 
Slows Down in Canada 


Industrial activity in Canada is stead- 
ily rising, but the rate of increase for 
the last two months has not been quite 
as rapid as it was during the first half 
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of the year, La Salle Extension Univer- 
sity reported last month in its Busi- 
ness Bulletin. 

Total output of all factories in Sep- 
tember was 11 per cent higher than a 
year ago and factory operations are at 
121 per cent of capacity, the corre- 
spondence institution said. The 121 per 
cent figure indicates the extent to which 
plants overtime in an 
effort to keep up with the large de- 
mands. 


are working 


The general average of all industrial 
activity has risen 80 
September, 1939. In 


rise has been much greater. 


since 
the 
The rate 
of activity in the iron and steel indus- 
try is three and one-half times that of 
three years ago. In the division of this 
industry which makes the larger and 


per cent 


many lines, 


heavier steel production. the rate is 
five times greater. During the same 


period, activity in the automobile trades 
has risen from 68 per cent of the 1937 
166 Similar ad- 
vances have been made in the output 
of minerals and in the production of 
metals other than iron and steel. 


average to per cent. 





| a aa , 

Total wages paid in manufacturing. 
mining, construction, transportation. 
| and trade have increased more than 


has industrial production. Payrolls are 















Now More Important Than Ever / 
Norton SERVICE 





Local Stocks 


In over 150 cities Norton distributors have grind- 
ing wheels on their shelves—service of stock 
wheels for the defense industries. Backing the 
distributor stocks are Norton branch warehouses 
in five industrial centers. Back of them are the 
immense stock rooms at Worcester and a fac- 
tory organization geared to meet abnormal needs. 


Field Staff 


Over 1800 distributors’ representatives, cooperat- 
ing with Norton field engineers and factory spe- 
cialists, are ready to give you engineering service 
—can be especially helpful on your many grind- 
ing problems as you change from the production 
of regular products to defense products. A wealth 


of data on grinding in the defense industries has 
been compiled at Worcester—sent in by the field 
men everywhere for mutual use. 

‘ 


e. \ 
*\ Trained Scientist 
=.\ Trained Scientists 
aan ‘i ’ When some new defense product or ma- 
terial brings an entirely new grinding 
problem the Norton research laboratories 
are ready to help find the answer. A staff 
of over 50 trained scientists and techni- 
cians is constantly at work in well 
equipped laboratories that occupy over 

45,000 square feet of floor space. 


NORTON COMPANY, WORCESTER, MASS. 
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now 19 per cent higher than they were 


a year ago. They have more than dou- 
| bled during the last three years, al- 


though wage rates have not changed 


nearly so much. A considerable part of 
the increase in payrolls has been due 
to a gain in the number of persons 


employed and in the number of hours 


worked each week. 
woven During recent weeks, gains in pro- 
s duction have been greatest in food 


processing. the paper, and the auto- 
mobile industries. The increase was 
unusually large in the automobile trade 


_ , because of government orders. Some 
War-time emergency means 


pi ional messages must go through. 
7 AG it Power service cannot be 
CaS interrupted either if vital 
, ; war industries are to pro- 
duce to capacity. There’s 
no time to wait for skies to | Gorham Is Promoted 
clear or the mercury to rise By Allis-Chalmers 
—no matter how tough the 
job. The man on the pole The Allis-Chalmers Mfg. Co.. has 
who keeps the lines open | appointed Selden H. (Doc) Gorham as 
knows the tools he uses | manager of dealer sales. 
have to be tough, too. Mr. Gorham has been with Allis- 
That’s whv vou willfindthe | Chalmers since 1933. his initial post 
Klein name on his pliers 
and wrenches, on his safety 
strap and belt. He knows 
it stands for equipment that 
he can rely on. 


reorganization has been necessary in 
the iron and steel industries. and these 
changes have temporarily reduced ac- 
tivity to some extent. 


S. H. GORHAM 

being with the Detroit district office as 

a representative of the feed water treat- 

ing department. For the past six years 

SINCE 1857 he has been in charge of sales and 
production for that department. 

\s head of dealer sales. he will super- 
vise approximately 400 dealers. He suc- 
ceeds Stanley J. Retzlaff. who has taken 
over the company’s trade relations de 
partment. 

Prior to joining Allis-Chalmers. Mr. 
Gorham spent six years in the sales de- 

Your copy of the Klein Pocket | partment of the General Motors Corp.. 
Tool Guide will be sent Buick division. as a member of the fac 
on request tory sales division. He was stationed 

for some time at Grand Rapids, Mich 


Mathias & Sons Hughes Joins Navy 


Co., Orange. Tex., has received a com 
B E ° ° ° 
mission in the Naval Reserve. 


PEE Oe ORR IEE RCT RTS 


PF OE SMR ETEENO 
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your Cuslomen 
Lite Covildw 


DIXON’S 


LATHE CENTER 


HAP HITE 


ttelp 


We 


LUBRICANT 





Prevents overheating, scoring, softening of 
dead centers. Saves the center and the work. A many-use 
anti-seize lubricant of amazing film strength. Withstands 
severest pressures. 

Quick, convenient to use from 1, 4 and 8-ounce tubes 
—twelve l-ounce tubes packed in counter display carton. 
If not yet stocked by you, write us at once for particulars. 
Consumer advertising will begin in October. 




















| 


JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY, N. J. 


No. 635 Graphite 


Ticonderoga Graphite Microfyne Graphite - Pipe Joint Compound + Graphite 


Seal + Graphited Oils - Cup and Pressure Gun Grease + Gear Lubricants - Waterproof Graphited 


Grease Avto-Marine Grease + Graph-Air Guns + Belt Dressing (Contains no Graphite). 


fy) S21GA 
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Two Pittsburgh Steel 
Men Win Promotions 


Two members of the Pittsburgh Stee! 
Company’s sales organization received 
promotions last month. Henry A 
Roemer, Jr., formerly manager of sale- 





HENRY A. ROEMER, JR. 





on 3 


NORMAN F. MELVILLE 


of steel and wire products, has been 
named assistant general manager of 
sales, and Norman F, Melville, formerly 
assistant manager of sales of steel and 
wire products, was advanced to Mr. 
Roemer’s old post. 


Riechman-Crosby Staff 
Hears Lubricating Talk 


Vic Berguson, sales manager for Key 
stone Lubricating Company, Philadel 
phia, spoke before the sales force o! 
the Riechman-Crosby Co., Memphi- 
Tenn. recently on “Selling Keyston 
Defense Industries.” \ 
comprehensive display was 
illustrate his talk. FE. W. 


Southern representative, 


Products in 
shown to 
Ellerbrock 
talked 


Richard Alcott. vice-president and gen- 


also 


eral manager of the Riechman-Crosby 
Co., presided over the one-day meeting 
and held a general discussion of selling 





problems with the salesmen. 




















Since the present series of war poster il: 
lustrations started to appear in Wickwire 


; Spencer advertising, requests for them 





the country. Because of this wide-spread 
enthusiasm, the popular poster shown 
above has now been reprinted with the 


title which won first prize in a 4-state con- 


have been pouring in from every part of 


FREE WAR POSTERS 


test among war-workers. It svmbolizes to 
workmen America’s war-production spirit. 

The painting is by the famous artist, 
Boris Artzybasheff, whose illustrations 
appear in Life Magazine, and on ‘Time 
Magazine covers. The posters are of a 
convenient size; will fit wherever there 


is a 30-inch space. 

















Another Achievement for 
WICKWIRE ROPE! 


First manufacturer in all New England to be 
awarded the Maritime M and Victory Fleet Flag for 





outstanding production accomplishments. 





MAIL THIS COUPON 


Wickwire Spencer Steel Company, 
500 Fifth Avenue, New York, N. Y. 


POE. 00s free posters, “I Pull with Uncle Sam!” 
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... SELL THEM 


CHAMPIONS 


now! 


Industrially Fluorescent Lamps are lighting the pro- 
duction road to victory. These “R” the months in which 
lamps put in the heaviest overtime, the months when 


there will be Replacements with a capital “R”. 


The supply salesman who sells Champion Fluores- 
cent Lamps now is in the ideal position to get and 
profit by this immense replacement lamp business be- 
cause Champion's quality, availability and lower costs 


puts him in a position to fight — and profit. 


Write for the new Champion Maintenance Manual containing practical information 
you con use to help your customers make the most of their lamps and lighting. 


CHAMPION LAMP WORKS 


Lynn. Massachusetts 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 





186 MILL SUPPLIES * NOVEMBER, 1942 





UMI 


Plumbers Supply Buys 
E. D. Morton Co. e 


E. D. Morton Co., mill supply house 
in Louisville, Ky.. has been purchased 
by Plumbers Supply Co., also of Louis- 
ville. The new firm will be operated 
under the supervision of Plumbers Sup- 
ply but its name will be changed to 
Mill & Industrial Supply. 

E. D. Morton will be in charge of 
the department and, it was announced. 
his employees will continue in the same 
capacity. 

The new firm plans to continue with 
the lines handled by Morton and also 
plans to take on several new ones. 


Plant Security 
Assured with Locks 


Special attention to padlocks is being 
given by many government men who 
are working with war production in- 
dustries on problems of plant security. 
They look questioningly at long-estab- 
lished master-keyed installations. Even 
though the management may feel that 
it has been careful through the years 
about guarding the master keys, un- 
authorized duplicates frequently may 
have been made from a borrowed key. 
Irritated plant superintendents even 
have been heard to say that they be 
lieved everyone in their town had keys 
to important installations in the plant. 

Since good padlocks still are avail- 
able for defense plants, there is no 
point in taking unnecessary chances on 
old locks which may have outlived their 
usefulness. Also the practice of build 
ing lockers so that workers have no 
excuse for bringing potentially dan 
gerous material to their actual work- 
place has created a new problem. 

Some plants have allowed workers to 
supply padlocks for their own lockers. 
but good locks are now very scarce in 
the hardware stores. Therefore. it is 
desirable to use the company priority 
in order to secure adequate protection 
for the employees. Furthermore. thi- 
latter plan provides an opportunity for 
installing new master-keyed systems =o 
that the management has access to the 
lockers for inspection purposes. The 
mere knowledge that such a system ex 
ists is in itself a protection against u- 
of the locker for storing either sabotage 
materials or stolen tools, and therefore 
the system may quickly pay for itsel! 
This is particularly true with wooder 
lockers where there may be a hazard 
from spontaneous combustion. 

While the older brass padlocks have 
largely disappeared from the marke! 
those made of steel and other suital! 
materials are available. These provide 
such a high degree of protection that 
in many cases it becomes an instance: 
of evolution rather than substitution 
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FAIRBANKS 


Our Catalog No. 42, illustrating and describing 
Bronze and Iron Valves and Dart Unions, is just off 
the press and ready for distribution. 

In preparing this catalog, we have endeavored 
to supply valve users with a clear, concise and 
easy-to-read reference book. The descriptions and 
illustrations are complete. Enlarged sectional 
views show all construction details. Valves for 
special services are grouped in separate sections. 
Also included are list prices and illustrations of 
valve parts, as well as many tables of useful infor- 


mation relating to valves and piping. 


Fairbanks 


Standard —-. 
_ PUM ala fll) Valves City State 
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The service and construction details, grouping, 
indexing, ete., have been arranged so as to be of 
the utmost convenience to users. 

To get your copy of this new FAIRBANKS 
CATALOG No. 42 without cost or obligation, write 


or simply mail the coupon. 


THE FAIRBANKS COMPANY 
19 E. 4th St.. New York, N. Y. 


Boston, Mass.. Pittsburgh, Pa. 


The Fairbanks Company 
19 E. 4th St., New York, N. Y. 

Without obligation you may send a copy 
of your catalog No. 42. 


Name Title 
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| Former File Worker 


| In Solomon Battle 
t | Charles J. Whalen who left a post 
* | with the Delta File Works, Philadel- 


phia, to become a private in the United 
States Marine Corps, has five Japs to 
his credit, 


99 News of Private Whalen’s activities 
bb | in the Solomon Islands fighting was 
| received last month by his parents in 


Philadelphia, Mr. and Mrs. William 
E. Whalen. 


TS “The islands were taken in three 
AB 4 days,” the Marine wrote. “There were 


only about two days of action and the 
third day it was all quiet. I will never 
| | forget the coolness of our boys as they | 
SAV . s , sat in the hills waiting for the Japs to 
show themselves. 
“Our boys sat there and let the Japs 
LL believe they had us, but as soon as they 


. manufacturer switches to “Silver _— oe they had another 
i dead Jap to bury. 
and cuts belt changes In half... 


“Twill try to describe the whole | 
1 
from 8500 to only 4000 changes per year: 


Metal good 
Streak” belts 


battle to you. On Aug. 7, at 6:30 
A. M., we went over the side. While 
dive bombers were bombing the islands. 
we were coming at full speed. We hit 
the beach under fire. 
“The Japs, the yellow dogs, ran to 
| the hills and got into caves, and then 
our troubles really started. All that 
day we were bombing the caves but 
they refused to come out and fight. So 
the boys had to go in and get them out. 
And, believe me, how they came out. 
“That night the Japs tried to land 
| more men. It was about 9:30 that night 
because I had just gone on guard. 
The Jap fleet sneaked in. They must 
have thought our fleet had gone some- 
| where else. Then all at once it started. 
It lasted for about an hour.” 
The Jap losses, he said, were heavy. 
“The next day.” the letter continued, 
| “there was a big air battle.” He con- 
tinued by describing the destruction of 
16 Jap aircraft by American anti-air- 
craft fire and planes. 
In relating how he shot five Japs. 
Private Whalen said his buddy. James 


x " - Me ¢ ms > did drop a lot o > 
e Eliminating 4500 belt changes — in these times —- figures up to added cogs ‘ rn lid drop a lot of them 
With his machine gun, 








| 
production and a lot of valuable time saved! Money, too! Results like this | 
are typical with ‘Silver Streak” abrasive cloths. AP’s exclusive insulating 
process makes “Silver Streak” belts and discs longer-lasting, tougher —- makes F : 
Rg Campaign To Assist 
them stay sharp, and on the job, even when grinding temperatures go up to 


” : al 
: Old Timers” Urged 
1700° — long after ordinary abrasives are worn out. g 
No matter where your customers use abrasive cloths — no matter what type By WORTH COLWELL 
of grinding or finishing job they're doing — there’s an AP coated abrasive President, Korbel & Colwell, Inc. 


Public Relations Counsel 


that will help them do it better, faster, in less time and at lower cost. We can Here’ P iit 
. . ° eres a matter o considerabie im- 
4 - L- > ae , _ 

‘Ip y e a -ngineer at your disposal — see if he : 
help you prove it. Ask us to put an AP eng , P portance to industry right now, and if 
you happen to be talking to middle- 
aged or older people who may have 


can't show your customers how their grinding and polishing operations can 
be improved. Abrasive Products, Inc., 517 Pearl St., South Braintree, Mass. 


——e 


“retired” some time ago and who are 


aay now returning to jobs. replacing 
A 8 RA seal younger people to help win the war, 


SOUTH BRAINTREE “GEERB™ MASSACHUSETTS it might be a good idea to pass this 
JEWELOX «° JEWEL EMERY + JEWEL GARNET JEWELITE © JEWEL FLINT « NEW PROCESS 





thought along. Industry must have the 
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cs There are countless places in industry for these compact, 
efficient light machine tools. Here is dependable, low cost 
help for increasing production of essential industrial prod- 
ucts and armament. 



























Distributors have an exceptional opportunity to provide 
their customers with these machine tools that easily fit 
into production lines and help in great measure to acceler- 
ate output. Small as well as large plants are immediate 
prospects, for such help as DURO Machine Tools render 
is very important these days. 


The broad DURO line meets the needs of tool and die de- 
partments of great variety. Plant men immediately recog- 
nize the ability of these power tools. It’s easy to see the 
exceptional design and construction—easy to figure the 
service possibilities. 


30 


ut 


DURO factory representatives located in important indus- 
trial centers have had long experience with these machine 
tools and can give you valuable sales cooperation. 






































SLOW AND HIGH SPEED DRILL PRESSES 


The DURO line of drill presses, both floor and bench models, afford 
m- types for all plants. Strength. rigidity, and total lack of vibration 
under heavy loads, plus precision performance—all these are some 
of the features so valuable in Victory production. 






MULTIPLE 
DRILL PRESSES 


-_ 
a > : 





ee 2649 N.KILDARE AVE. 
: DURO METALPRODUCTS CO. ....425,“iifinois 
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Your customers will appreciate 
suggestions on how war production 
jobs can be licked through the use of 


HEIN-WERNER 
HYDRAULIC JACKS 


* Super-Powerful 






* Easy- Operating 


* 3 to 30 tons 
Capacity 





Undoubtedly there are many factories in your territory which 
lack certain machines for war production work. Many times the 
solution to licking a problem can be solved by “unusual” methods. 

For example, in place of special machinery which may not be 
avatiable, it is quite possible that jobs can be done with the aid of 
Hein-Werner Hydraulic Jacks...These super-powerful, easy- 
operating jacks are especially suitable on jobs involving lifting, 
pressing, bending, etc. 

Complete line includes hydraulic jacks of 3, 5, 8, 12, 20 and 30 


tons capacity ... Details on request. 


HEIN-WERNER MOTOR PARTS CORP. 


Waukesha, Wisconsin 


HEIN-WERNER 


HYDRAULIC JACKS 


Are Built Right and Priced Right 
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help of the public in this effort. 

What is needed is a nation-wide “Be 
Ten Years Younger” campaign. To ac- 
complish it, group leaders must be 
made to see that it is important and 
must be asked to cooperate. There are 
several big reasons for it. 

Industrial executives have learned 
that past-middle-aged people joining 
an organization, tend, to a degree, to 
disrupt the routine because their old 
ideas and set ways will not dovetail 
with the new. They incline towards 
stubbornness. they do not understand 
young people and are liable to precipi- 
tate petty quarrels which tend to spoil 
morale. 

In order to produce efficiently. these 
older workers must be made happy at 
their work. Many of them find it hard 
to adapt themselves to new procedure 
and working hours. 

Well, they must learn that they will 
have to try to modernize. At first this 
sounds like a large order—difficult in- 
deed—but many are trying it in widely 
varied industries. and according to re- 
liable reports. they soon discover. to 
their surprise. that they like it after 
all! 

On the other hand. young people in 
organizations must learn to become 
more tolerant of their elders among the 
new employees. It will just have to be 
that way. for the greater the lack of 
harmony. the poorer the efficiency and 
the longer will be the duration. 

There is an adage that you can’t 
teach an old dog new tricks. Applied 
to humans in war time this is largely a 
fallacy. Anyway. an old dog can teach 
himself new tricks if he so desires. The 
urge. of course. must come from within. 
The past-middle-age man or woman 
who is replacing a younger person will 
simply have to say to himself or her- 
self: 

“IT am starting out on a new road 
and I must forget that I’m an ‘old- 
timer.” I am doing a younger person’s 
work and therefore I must make my- 
self feel younger. Just because I am 
getting gray and the kids have grown 
up. I’ve been telling myself I'm grow- 
ing old. That has been largely a state 
of mind and an excuse to take things 
easy—just like other people. Now, in- 
stead of ‘being my age.’ I must think 
younger and act younger—ten or pos- 
sibly fifteen years younger. And in this 
metaphysical approach to the matter, if 
I discover that I am inclined to be a 
grouch, now is the time to stop being 
one and to practice wearing a smile. 

“And if I try hard. b’jabers, I can 
do it! 

“T must endeavor to remember that 
thinking changed. 
(Americans today are less inclined to 


processes have 


get angry with one another over trifles. 
I must not talk too much about how 
good I was years ago. Also, it would 
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The Winter Brothers Company is utilizing every man and machine to 
produce quality taps in ever-increasing volume, to reach all of the Action 
Fronts throughout industry. 

Dealer distribution plays a vital part in placing production tools where 
they should be used. Therefore, let us all do our utmost to help win this war, 
as well as plan for tomorrow. 


A division of 


The National Twist Drill & Tool Company 
Detroit, Michigan 


inter Brothers 


COMPANY % 
Wrentham, Massachusetts, U. S. A. ak 
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Because pliers are urgently needed in 
Defense work, our best efforts are de- 
voted to supplying our armed forces. 
But we also have pliers available for 
customers’ needs on acceptable pri- 
. ority orders — pliers that give more 


tool mileage. = iogieaill 


pear : * 
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not be a bad idea for me to consider 
carefully and try to catch the view- 
point of my kids, and neighbors’ kids, 
and the youngsters working with me— 
instead of the customary criticizing and 
scoffing at their crazy modern ideas. 

“T must get over the silly idea that 
I am over-burdened with responsibility 
—we all are. That is just what win- 
ning the war is going to mean. 

“I shall have to resign myself to 
doing new things in a new way, and I’m 
not going to be jealous of those of 
lesser years, who are stronger, quicker 
or possessing keener eyesight, or who 
are better-looking than I am. 

“T intend, of course, to work to the 


| best of my ability, for 1 have not, for-. 
| gotten how to work. On the other hand, 


if, like so many others of my age, I: 
have forgotten how to play, I must learn 
all over again, because ‘all work and no 
play makes Jack, etc.’ I must know how 


| to relax. 


“No, I don’t intend. necessarily, to 
become a jitterbug or a rug-cutter, nor 
shall I ruin my heart trying exercises 
that are too strenuous. I shall be sensi- 


| ble, and one way to be sensible will be 
| to make the effort to understand, to be 


more sympathetic with, and to get along 
with the juvenile-minded people work- 
ing around me. 

“But no one can teach me this or 
pound it into me. / must teach my- 


| self!” 


As for the young employee—he or 
she must try to be a good sport and 
learn to say: “I realize that war con- 
ditions necessitate having middle-aged 
people on the staff—people, who in 


| peace time would not be working. They 


| are 
| most part darn good workers. 


for the 
Let’s 


sincere and earnest and 


| give them a ‘break’—do our best to 





bring about better mutual understand- 


ing.” 
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“Stop it, Helen, the OPA just froze you at 97 centa? 
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OLTS OR BREECH BLOCKS... 
“KEYSTONE” CUTTING OILS TURN EM OUT FASTER! 





@ For instance, here’s a case...a dropped to once in 22 hours. 


typical one... where Keystone Cut- 


, ; It’s the same story in other plants 
ting Oils speeded a tough produc- ‘ 


nine all over the country, and it all adds 
tion job: Q 


up to this: Whether your customers 





This plant was making studs from make bolts or breech blocks, they can 
1130 Molybdenum on a \uto- — make ’em faster with Keystone prod- 
matic. 12 to 15 pieces per hour was — ucts. Start talking Keystone NOW 
the average output, while tools needed... the Keystone Distributor in your 
dressing every 4 hours. After chang- locality will gladly cooperate with you 
ing to Keystone, hourly production in making Keystone Cutting Oils 
jumped to 45, and tool dressings — available to your customers. 


jErsroNl KEYSTONE LUBRICATING CO. ° Est. 1884 


21st, Clearfield & Lippincott Sts., Phila., 


SPECIALIZED 
LUBRICANTS 
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Suggest These 


All-Malleable 
lron Couplings 


FOR SUCTION and WATER HOSE 


The couplings described below comprise a full range of styles and 
sizes for every service where shank couplings can be used to ad- 
vantage. Formerly made in all brass or part brass, they are now 
made entirely of malleable iron, either black or synthetic enamel 
coated. 





“KING” Shank Couplings give long, de- 
pendable service, with maximum conven- 


ience in connecting. disconnecting and 
resetting. Shanks have deep, clean cor- 
rugations. Sturdy pin-lug swivel nuts are 


sufficiently recessed to hold washer 
place when hose is disconnected. 


in 





Heavy Pattern, Sizes 3" to 6" 


HEAVY PATTERN (Illustrated) 
male and female sections. 
to accommodate two clamps. 


has pin-lugs on both 
Shanks have ample length 


REGULAR PATTERN (Illustrated) is of adequate weight 
for smaller sizes of suction and water hose. Pin-lugs on 
female section only. 


COMMON SHANK COUPLING. 
smaller sizes. 





hose in 
Avail- 
Reg. Pattern, Sizes 1/2" to 3 


KING : a) 
LONG SHANK ) ll 
COUPLING 


A sturdy, durable coupling with shanks 
of ample length for two or more clamps. 
Female end has hex swivel nut; male end 


For water 
Has hex nut on female section. 


able in sizes up to 1'2”. 





"King" Long Shank Coupling—Sizes Up to 2" 


also has hex portion. Deep corrugations 
provide excellent gripping surface under 
clamp pressure. 


Sold Only in Accordance With Our Established Distributor Policy 


pe > ez, 


VALVE & COUPLING CO. 


Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO - BIRMINGHAM - LOS ANGELES- HOUSTON 
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| Fitch Celebrates No. 50 


| 
| 








With Richards-Wilcox 





W. H. “BILL” FITCH 


W. H. “Bill” Fitch was agreeably sur- 
prised on Sept. 30 when the foreman 
and department heads of Richards- 
Wilcox Mfg. Co. gave a party for him 
in Aurora. It turned out to be a red 
letter day for Mr. Fitch for in addi- 
tion to being his birthday it was also 
the 50th anniversary of his joining the 


R-W firm. 


Back in 1892, Mr. Fitch quit his job 


| driving a sprinkling wagon and took a 


| position 


in the bookkeeping depart- 
ment of the old Wilcox Mfg. Co. His 
predecessor had resigned because the 
position “had no future.” 

By 1903 he was made manager of 


| the new Richards Mfg. Co. and in 1904 
| built the first building of the present 


| Hotel Kimball. Springfield, Mass.. 


plant. When the two firms were con- 
solidated under the name of Richards- 
Wilcox, Mr. Fitch was elected president 
and general manager. 


Engineers Study War 
Production Problems 


Major problems of war production 
labor shortage. tool conservation, war 
materials substitution and_in- 

were discussed at a two-day 
War Production Conference held at the 


tooling, 
spection 


by 


| the American Society of Tool Engineers 
} on Oct. 16 and 17. 


The morning session on the first day 
was devoted to labor training. In the 
afternoon Col. H. B. Hambleton of the 
Chief of Ordnance Office, Washington. 
spoke on “Ordnance Inspection. Gage- 
and Gaging.” Tool Conservation and 
Tool Salvage were the topies of two 


| . ‘ 
evening sessions. 


The second day's conferences on War 
Tooling was divided into two simultane- 
ous sessions. 

The conference ended with a banquet 
at which Thomas H. Beck. president o! 
Crowell-Collier Publishing Co.. was the 
principal speaker. 
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FOR CONTINUOUS PRODUCTION OF SMALL PARTS 


This new Logan Lathe is the answer to war industry’s demand for a 


fine, small production lathe, in order that larger machines may be 





released for heavier work. With a maximum capacity of %” round bar 
stock, the No. 850 Logan Manufacturing Turret Lathe will turn out small 
parts with the same speed and accuracy as that of larger machines, and 
the investment is considerably less. Advanced design and engineering, 
combined with the same high quality standards that have characterized 
all Logan Lathes, are assurance of long and satisfactory service. 


LOGAN ENGINEERING COMPANY +© CHICAGO. ILLINOIS 


A NAME TO REMEMBER WHEN YOU THINK OF LATHES 
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Letters 
(Continued from page 124) 





I have just talked with your Wash 
ington office with reference to the ex 
tremely interesting material which ap 
peared in the September issue of Milli 
Supplies entitled, “Priorities—Hou 
They Work,” and also the interesting 
supplement, which was apparently en- 
closed in that issue, entitled, “Priority 
Restrictions and Price Regulations on 
Industrial Supplies.” 

The copy which I have seen is in the 
form of a reprint. 

Would it be possible for you to sup- 
ply us with fifty copies of this reprint 
and the supplement to be distributed 
at an officers’ training school, which 
will begin here on Monday, October 
19. We think this would be valuable ma- 
terial for the men to have and we would 
very much appreciate this courtesy. 

A few of the scores of letters of praise 
received follow: 





Sea hae 





Victor Saw Works, 
Inc. advertisement 
on front cover of WV : : 
© Aeeenlitts Mahia, Ve have read with much interest 


ist” for February 4, your September issue of Mitt Sup- 
1932. plies and find that your brief entitled 
“Priorities—How They Work” is an ex- 


e ? : cellent summary of the priorities sys- 
cn yeard age, the first molybdenum alloy hack saw blade 


tem, 
—introduced by VICTOR—was the sensation of the metal cutting in- | We believe that this work will be of 
dustry, bringing tungsten high speed steel performance athalfthecost. | v/uable help to our sales representa- 
. 1 ‘ £ ch 1 tives, and we ask that you furnish us 

Today, the molybdenum alloy blade is the sa vation of the metal | i: '20 copies of your September, 1942, 
cutting industry, for today’s VICTOR “Moly” High Speed—ahead in | issue or reprints of the section of this 
steel analysis and heat treatment — is maintaining and accelerating | ‘sue referred to above.—George A. 

“Bx f h a h $ ether hich | Baker, Jr., priorities supervisor, Ameri- 
production schedules for those accustomed to the use of other hig nak Gar ie Seceiain | 
speed blades. 

Your customers will appreciate your selling them only the original, | 
genuine VICTOR “Moly”* High Speed, easy to identify by its all- 
over gold metallic finish. To keep supplies flowing, be sure you get 
and pass along all ratings. 


Excellent Summary 


Copies for Salesmen 


Will you please enter our order for 
30 additional copies of the September 
issue of Mitt Suppiies. We feel that 
it would be a good idea for us to send 
each one of our salesmen a copy of this 


VICTOR SAW WORKS, INC. 
MIDDLETOWN, NEW YORK 


issue.—R. B. Howlett, advertising man- 
ager, Macklin Co., Jackson, Mich. 


Congratulations in Order 


Thank vou for your memorandum of 
Sept. 18. sending to me the section in the 
September issue covering priorities and 





how they work. 
Congratulations are in order jor vou 





TO RE-DOUBLE CUSTOMER SATISFACTION, 
hand out this fact-packed 20- 
page booklet on selection, use 
and care of hack saw blades and 
frames. We'll supply you with- 
out charge. 


T. M. Reg.-Blades bearing the name” Moly” are made only by Victor Saw Works, Inc. 


and affiliated companies 
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have certainly done a swell job!—D. § 
Brisbin. Columbus McKinnon Cha 
Corporation, Tonawanda, N. Y. 


No More Mystery 


We have just finished reading the 
September issue of Mitt Suppiies mag 
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You stretch pipe 











IT ISNT THE WEIGHT 
THAT'S BREAKIN’ ME 
DOWN, BILL, IT’S THE 








twice as far 


the Taylor Spiral way 


HE faster the wheels of industry turn, the greater 
becomes the need to conserve material. As never 
before, industry recognizes the fact that “you can’t 
have your cake and eat it too.” So sources of waste 
that once received only passing notice, now take on 


real importance. 

One such source of waste is the use 
of heavier pipe than the job requires 
—the use of Standard Thickness pipe 
for services like water, air, gas, low 
or moderate pressure steam piping 
and other applications like those list- 
ed here. Thanks to the reinforcement 
of its spiral seam, light-walled but 
sturdy Taylor Spiral Pipe can handle 
such requirements with strength and 
service life to spare. 

Yet Taylor Spiral Pipe contains 
only about half as much steel as 
Standard Thickness pipe, and in 








Change to TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines 


@ Low Pressure Steam and 


Air Lines 
@ Steam and Diesel Ex 
haust Lines 


@ Vacuum and_ Suction 
Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering 
Lines 

@ Swing Pipe 

@ Spray Pond Piping. 

@ Hydraulic Mining. 

@ Dredge Lines 








many cases costs half as much installed. That's 
stretching steel and dollars twice as far—a note- 
worthy achievement in times like these! 

The complete range of sizes and thicknesses, and 
the wide variety of fittings, makes it entirely practical 


to save steel and dollars by switch- 
ing to Taylor Spiral. Thicknesses 
range from 18 to 6 gauge; sizes from 
4 to 42 inches; joint lengths up to 40 ft. 
All types of end joints and couplings, 
all kinds of fittings and “specials” or 
fabricated assemblies are produced 
by Taylor Forge—a complete service 
with undivided responsibility. 

Why not put this idea of “job-se- 
lected" pipe before your customers? 
xk 
TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 425 
New York Office 50 Church Street 
Philadelphia Office: Broad Street Station Building 





TAYLOR (vital PIPE 
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If the tubing will carry the pressure 


ERMETO Wil HOLD IT 





wid 




















Here is the 
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NO FLARING + THREADING - WELDING OR SOLDERING 


EATHERHEAD Ermeto Safety Tube and Pipe Couplings 
answer the problem of connecting tubing without the neces- 
sity of flaring, threading, welding, or soldering. 


With Ermeto Safety Fittings, connections can be made with practi- 
cally all types of tubing materials. These connections will hold 
up beyond the burst strength of the tube itself. Exhaustive tests 
have also proved the superior qualities of Ermeto in the ability to 


withstand vibration without loss of tightness of the joint. 


Ermeto fittings have wide applications on hydraulic lines, oiling, 
water, gas, fuel and air lines. 


Write for samples and complete details. 


THE WEATHERHEAD COMPANY 300 East 131st Street CLEVELAND, OHIO 





WEATHERHEAD 


TUBE FITTINGS + FLEXIBLE HOSE + VALVES + DRAIN COCKS 
AVIATION, AUTOMOTIVE AND REFRIGERATION SPECIALTIES 
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azine and certainly want to congratu- 


late you and your staff for taking the 


mystery out of mill supply priority. 

The book has helped various peopl: 
in our office to get a better understand- 
ing of what is being accomplished. 
E. L. Paulsen, secretary, B. R. 
& Co., Chicago. 


Paulsen 


On List of Must Reading 


In these busy and important times, 
good jobs are usually taken for grant- 
ed. However, your September Wai 
Guide number is so outstanding that | 
for one, am taking time out to express 
my appreciation for what you 
done for the mill supply industry. 

It is apparent to me, and should be 
that a lot of work and 
thought went into the September issue 
and the way that you have presented a 
very complicated and somewhat be- 
wildering topic deserves much credit. 

I read all the dope that I can get on 
all of the new regulations that affect 
our business and, in addition to every- 
thing else that I can get hold of, I still 
find Mitt Supputes very helpful and it 
has a high place on the 
that is regularly read. 
heim, president. 
Chicago. 


have 


to most everyone, 


list of material 
Hugh Strung- 


Adams & Co.., 


Crerar. 


Guide for Specialists 


Vay I take this opportunity to con- 
gratulate you and your associates on 
the excellent job that you did on the 
subject of “Priorities — How They 
Work”. The first thing I did when 1 
saw this issue was to speak to our two 
priority specialists and suggest that 
they use this as their guide. Their reply 
was that they had alread 
home which they 
study. 


copies at 


were giving careful 

It is my opinion that our industry ts 
very much indebted to you for this com 
prehensive piece of work that you have 
done.—Edward K. Welles. Charles H. 


Besly & Co.., Chicago. 


Explicit Explanation 


The current issue of Mit Suppirs 
has been received, and it is so compre- 
hensive I have not gone over it thor- 


oughly but it is probably the most ex- 
plicit and most understandable explana- 
tion of the priority situation that I have 
vet seen, 

I think Mitt Surewtes should be con 
gratulated and I am sure 
to the 
distributor as well as the 

W. K. Miller. 
Mover Co.. Ine.. 


that vour e} 
forts will accrue benefits of the 
manutacturer, 
manager. Advance Car 


\ppleton. Wis. 


Clarifies Confusing Details 


I am sure the thorough way you have 


presented the priorities picture will f 
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; | | Cutting-off continuously athigh speed 
nr er eee at Wright Aeronautical Corporation. 


thor 


PPLIES 


St eX vers Du , 7 Since the start of the National Defense Drive, and now under war production, 
plana oe: UU these MARVEL PRODUCTION SAWS at the Wright Aeronautical Corpora- 
tion, Paterson, N. J., have operated continuously; have been cutting-off "round 
and square stock, ali kinds of alloy steel up to 10" D., and 10" Sq. and giving 

A-| satisfaction." 


When photographed, the MARVEL 9A was cutting-off S.A.E. 3140 Steel 
Tubing, 3!/g" O.D. x 17" |.D. at the rate of a piece every minute and a half, 
while the MARVEL 6A was cutting a slice from a 5'/2"" D. Cold Rolled Steel 
bar every six minutes. These heavy duty all ball-bearing saws with automatic 
bar push-up, will cut-off more pieces, floor-to-floor, than any other cutting-off 
machine or method. 


ARMSTRONG-BLUM MANUFACTURING COMPANY 


The Hack Saw People’ 
5700 Bloomingdale Ave. Chicago, U. S. A. 


Eastern Sales Office: 225 Lafayette St., New York 
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most helpjul to industry. The need for 
controlWthg the flow of materials to war 
production is evident to all. Unfor- 
tunately, the procedure required has 
been, of necessity, complicated, and 
your articles will go far in clarifying 
some of the confusing details —W. C. 
Shank, regional director, WPB, Kansas 
City. Mo. 


Saal 


f 
© 


Soldier in Hawaii Digs 
Up a Prospect in Ohio 


There’s something about selling that 
gets into the blood which even a global 
war or typhoid shots can’t completely 
dispell. The following letter which ap- 
peared in the “Myers Water Way” bul- 
letin was written by Staff Sergeant War- 
ren Schaffter, stationed in Hawaii, to 
| his father, a Myers distributor in Eaton, 

Ohio. 
| “Dear Dad: 
| “Here’s a hot prospect for you for a 
| Myers Water System. See him at once, 
| he will know what it is all about. I was 

sitting here writing and a fellow from 

a new outfit started to talk and asked 

where F was from. When I told him Mt. 

Eaton, Ohio, he said he had been there 

many times. His name is Walter Snell- 

OU’D LIKE to get bearings, to fill enberger and he lives in Pearl. He 

said that he has been trying to persuade 


his dad to buy a Myers Water System. 
your orders. We, of course, are I think a No. 1909 AT is the proper 


















if 
job. His dad is Joseph F. Snellenberger, 
anxious to keep you supplied. | Pearl, Ohio, R. No. 8. 
“Let me know if you get the order. 
Hey, maybe I should start a branch over 
= | here. It sure is a small world.” 
Our new addition now under P. S. The sale was made. P 
construction should help toward this - aan ne 
end. The maximum output in 1943 | 
will be four times normal production 
and while it is true that most of 
this will be used for the direct war 
' } 


effort, we do hope to have sufficient 


surplus available for necessary 








replacements thru distributors. 


Branches in 20 principle cities 
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Harold Hargrave (Cincinnati Tool) makes 
BEA R L N G cue Cc o MPA N Y up to blonde Baby Loretta McKee (Wein- 
3026 WEST 47th STREET + CHICAGO, ILL. * 








AHLBER berg-McKee, Chicago) but it’s all right be- 


cause Mrs. Hargrave is standing by. 


“psoas 
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Ww for safety (i~and longer service 


“¢ | Prevent Injuries"¥* to Chains 





Kansas 


The cumulative values of men and 





















{ \ materials and machines created 


S by war conditions make yesterday’s LB zecessary precautions urgenttoday. 
. \ \ - ps 

eo Chain, because subjected to excess (WAY ive wear, should now be checked, 
global ° fal ierx ’ ; 2 
slctoly protected and repaired more fre A WA quently than in normal times. 
ich ap- 
y” bul- b 
it War- 3 Tell your men these things to 
a ” prevent injuries to the chains 

aton, 

and accidents that might result 

, from neglect or improper use: 
1 fora 
t once, + Shake out twists, knots and 
_ I was * kinks before loading. 
_ 2. Protect es og ang 
‘m Mt. corners or edges. Use pads. 
1 there 3 Don’t expose chain to low tem- 

Snell- : * peratures. Don’t use chain that 
rl. He i has become extremely cold. 
rsuade 4 Do not expose chain to corro- 
ystem. * sive fumes or liquids. 
oe i 5 The diameter of a sheave or 

= f * winding drum for a short link 

q ' chain should be 25 to 30 times 
order. 
























the diameter of the stock used 
h over for the link. If long links are 
used consult the chain manu- 
facturer regarding the size of 
drum or sheave. The shape and 
size of the groove should allow 
the chain to work smoothly. 


ONT RE ALY = 


6 Do not splice broken chain by 
* fastening ends together with a 
bolt, or by passing one link 
through another and inserting 
bolt or nut to hold it. 


7 Do not shorten one leg of a 

* chain sling by taking up links 

and fastening them with nails 
thrust through links. 


Other suggestions for making chain 
serve better, last longer and pro- 
vide greater safety will be sent you 
on request. 


"AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, San Francisce 





(~p ESSENTIAL PRODUCTS ... AMERICAN CABLE Wire Rope, TRU-STOP Emergency Brakes, TRU-LAY Control Cables, AMERICAN Chain, 


makes 

(Wein- WEED Tire Chains, ACCO Malleable fron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
ht be- Yacht Rigging, Aircraft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
y: READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Cranes, Presses... 1 Business for Your Safety 
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AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT * CONNECTICUT 
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H. P. Weller Describes 
"The Typical Buyer’ 


The H. P. Weller Supply Co.. Eric 
Penna.. has distributed a 5% by 8-in. 
wall card describing the “typic: 
buyer.” It states: 

“The typical buyer is 

“A man past middle life. spare. wri 
kled. intelligent. cold. passive. non- 
committal: with eyes like a codfish, 
polite in contact but at the same time 
unresponsive, cool, calm and as damn- 
ably composed as a concrete post or a 
plaster-of-paris cast: a human petrifi- 


PLANTS PUMPING CLEAR oc ot + eae 
Liavins WEED ROPER sl agen 
ADVANTAGES . 


and all of them finally go to hell.” 




















LEGAL NOTICE 


Shou g STATEMENT OF THE OWNERSHIP. VMANAGESTENT 
how t AT 7c, me ti 4 THE 
Cm they CAN = oa (eg SS ow a an or Pe 
=. Ivl2, AND MARCH I 
~1 SAVE FLOOR SPACE 


| 

| 

| 

| 

; | 
| 








” Mill sup 1 
~ monthly in Decer Alba N. f a) ! 
~ 1942 
7 2 REDUCE POWER REQUIREMENTS State of New York 2 
VN Le i¢ . Cour t Ne York os. 
.\. ‘3 SAVE TIME Mefore me, a Notary Public in and for the Sta 
‘ + county aforesaid, personally appeared J x @ 
N ‘4 " |} whe, having been duly sworn according t aw, ley 
\ 4 EASILY HANDLE PEAK LOADS J ani says that he is the. Serretary ofthe Median 
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LYON 
SHOP EQUIPMENT 


Work Benches 


Bench Legs 





Tool Boxes 


Tool Cases 











®@ Lyon’s basic policy of cooperation 
with the mill supply distributor con- 
tinues to function unchanged under 
today’s conditions... actually, this 
policy has taken on a new impor- 
tance in our effort to serve vital war 
industries. 


The shop equipment products il- 
lustrated and others like them in the 
shop equipment catalog are in de- 
mand by war plants because they 
are vital accessories in the impor- 
tant job of stepping up production. 

The storage equipment illustrated, 
now engineered in wood for the dur- 
ation, is equally vital in war plants. 
Lyon has given distributors the 
only complete line of wood storage 
equipment. 

Millsupply distributors are finding 
an unusual demand for these wood 
products due to the back-log built up 
because they have not been avail- 
able in steel for some time. Thanks 
to 42 years of manufacturing quality 
products, the name Lyon means im- 
mediate acceptance. 


Our policy is continued coopera- 
tion with the distributor through 
Lyon’s national organization. 


LYON METAL PRODUCTS, INCORPORATED 


General Offices : 5311 Madison Avenue, Aurora, Illinois 
Branches and Distributors in All Principal Cities 








LYON 
STORAGE EQUIPMENT 


Enginecred in Wood 
for the Duration 





Double Tier 
Locker 





Shelving — 
Closed Type 


« 





Shoprobe 
Patent No. 2-202-427 





Shelving — 
Open Type 





Singée Tier 
Locker 


Storage, 
Wardrobe 
and 
Combination 
Cabinets 








LYON METAL PRODUCTS, INCORPORATED 
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Use ZZ. Equipment to 
“MATCH THE MACHINE 
TO THE JOB” 


=~ > 
9 
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Send battleship to sink a destroyer ?—hardly 

. a big bomber to down a pursuit plane—not 
in Uncle Sam’s Army. Our strategists know the 
importance of matching speed and firepower 
for the job at hand. 


And so in armament building. Massive jigs 
and assemblies are monuments to American 
ingenuity and production power. But just as im- 
portant are fast precision tools to take over pro- 
duction of small parts so that capacities of 
larger machines will not be wasted. 


Spreading this idea quicker and more effec- 
tively than by any other method has been the 
work of Atlas industrial distributors—and the 
“surface has just been scratched” for this type of 
service. 


Everyone is working to shorten the road to 
victory: Good industrial distributors on the job 
promoting this “match the machine” idea en- 
able Atlas to concentrate 100°, on building the 
machine tools that are so valuable now. 


ATLAS PRESS COMPANY 


1110 N. Pitcher St. Kalamazoo, Michigan 


amonc Gas. customers 


Addressograph Multigraph 
Corporation 

Aluminum Co. of America 

American Brakeblok Distrs. 

American Chain & Cable 
Company, Inc. 

American Locomotive Co. 

American Safety Razor Corp. 

Bausch & Lomb Optical Co. 

Beech Aircraft Company 


Bendix Aviation Corp. 
dix Aviation, Led. 


Scintilla Magneto Div. 

Bendix Products Div. 

Wayne Division 

Zenith Carburetor Div, 
Bendix Radio Corp. 
Bethlehem Steel Corp. 
Boeing Aircraft Company 


Eclipse Machine Division 





MILLING MACHINE 





SHAPER 





Multiple Spindle 
DRILLING 


MACHINE 


ARE: 


Brewster Aeronautical Corp. 


Briggs Manufacturing Co. 
Brunswick Balke Callenda 


Company 
Buffalo Arms Corporation 
Bulova Watch Company 


Canadian 


Car Munitions 


Company 
Cannon Mfg. Corp. Div. 
Carboloy Company, Inc. 
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Although looking no different than any 
other conveyor belt, this section of a new 
belt has a steel wire carcass instead of 
the conventional cord or fabric carcasses. 
It was developed by the Goodyear Tire & 
| Rubber Co., for the Oliver Iron Mining Co., 


Duluth, Minn. 


Eight Sources Cited 
To Find Office Help 


Eight suggestions for coping with the 
ever growing shortage of office workers 
were advanced by J. J. Goldie at the 
annual conference of the National 
Office Management Association. 

Mr. Goldie listed the suggestions as 
seldom used but effective. He pointed 
out that because of personnel managers 
bidding against each other for office 





| help the time has arrived for abandon- 


ing pet personnel ideas. Only by doing 
this, he said, will managers be able to 
operate their offices at anything ap- 
proaching pre-war efficiency. 

The suggestions advanced were: 

1. Use students from correspondence 
schools. This is a source of supply 
generally overlooked. Many corre- 
spondence school students are likely 
accounting and clerical prospects who 
are anxious to obtain practical experi- 
ence, 

2. Hire older and 


men women. 


| George Trundle, president of Trundle 


Engineering Company, recently dis- 


| closed that in his association with the 


War Production Board he hired many 
men between 60 and 70. Men in this 
age group may not move as rapidly 
as younger men but, they make excel- 
lent instructors. Also, experienced men 
from other fields, men whose activities 
have been curtailed by the war effort, 
can be retrained. Many salesmen and 
small business men are being forced 
to look for new sources of income. 

3. Use the physically handicapped. 
Physical requirements, in many cases. 
can be lowered if a thorough analysis 
of the job is made. The State Board of 
Education can tell how many handi 


capped workers are available and 
acceptable. 
1. Use women on men’s jobs. “There 


is hardly anything a woman cannot do 


———————EEeEee 
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A Big-Selling 
Priority-Free 
Necessity to 


EVERY 
WAR INDUSTRY 


SPEEDI- DRI 


is advertised in: 


MILL & FACTORY 

MILL SUPPLIES 
NATIONAL SAFETY NEWS 
SAFETY ENGINEERING 
MODERN INDUSTRY 


FACTORY MANAGEMENT 
& MAINTENANCE 


INDUSTRIAL 
EQUIPMENT NEWS 


INDUSTRIAL MAINTENANCE 


Get in on this big- 
profit item. Write at 
once for the whole 
story of the product, 
its market, and write- 
ups. Let’s hear from 
you. 









An irreplaceable machinist falls and breaks his shoulder. A stock boy slips, 
gashing a wrist on a sharpened tool. 


Executive sabotage! Those impossible-to-replace men didn't want to fall. That 
greasy floor wasn't theirs to clean. But war production is slowed just the same. 
The President's safety proclamation is defied, and plant profits suffer. 

A year ago management might have been helpless. Today management has 
Speedi-Dri! 

Speedi-Dri skid-proofs floors instantly. Speedi-Dri draws old grease and stains 
from steel, concrete, and wooden floors. Speedi-Dri speeds production, pre- 
vents the tenseness that causes fatigue. Speedi-Dri is non-inflammable. Speedi- 
Dri improves shop visibility. 

End the “executive sabotage” that comes from accidents. Join the war-busy 
plants now using Speedi-Dri, the first anti-skid oil and grease absorbent. There 


is no effective substitute for — 
*K 
ff ‘DR 


REASE ABSORBENT 








%* Pat. Pending OIL AND G 





Eastern Supplier Midwest and South 
REFINERS LUBRICATING CO. WAVERLY PETROLEUM PRODUCTS CO. 
New York City Philadelphia, Pa. 


West Coast 


WAVERLY PETROLEUM PRODUCTS CO. 
Menlo Park, Calif. 
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occur wartime. 


as well as peacetime -.. 


cool HE DISTRIBUTOR 
IS DOING A JOB! 


We wish to pay tribute to the Distrib- 
utor, and the job he is doing for the 
nation, as well as for industry, under 
the conditions of a country at war. 


As a co-ordinator of purchasing—as a 
source of installation and service in- 
formation—as an expeditor on “hard- 
to-get™ items—these represent only 
a few of the many jobs the distributor 
is doing today—-speedily, economic- 
ally, efficiently. 


e= 


Desmond Diamond Tools and 
Nibs 


As manufacturers of DESVIOND 
Grinding Wheel Dressers and Cutters 
and SIMPLEX Steel Slide \V ises, our 
dealings with distribuzors have shown 
time and again the help they ean be 


to industries who value their services 





Drill Peess & Milling Machine Vie 


We are helping Jobbers do a job by 
supplying them promptly a complete 
line of Dressers and Cutters and Vise: 
for all of their customers require- 
ments. For the advantages of a com- 
plete line of these tools with prompt 
shipments write us today. 


The DESMOND-STEPHAN 
MANUFACTURING Co. 


URBANA. . 
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Desmond Heavy-Duty Dresser 
Ball-bearing equipped 
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as well as a man, if not better, if she 
is in a frame of mind to attempt it.” 
Dr. C. Charles Burlingame. psychiatrist, 
said, There is no reason why jobs, 
formerly open only to men, should not 
be made available to women with 
similar training or experience. If the 
wage differences between men = anid 
women is eliminated, recruitment will 
be facilitated. 

5. Hire inexperienced boys and girls 
for training. Short courses to enable 
young people to step into office jobs 
should be offered in government schools 
or in conjunction with high school work. 
Felt & Tarrant. comptometer firm, 
and International Business Machines 
are both training and furnishing per- 
sonnel. 

6. Recall women employed before 
they were married. Women who retired 
from office work after marriage because 
they wanted to or because duties a 
home compelled them to should be 
drafted for industry. Company or 
municipal nursery schools could be 
provided for their children. 

7. Accept inexperienced applicants 
who can present National Clerical 
Ability Test certificates. Passing such 


an examination is evidence of a poten- 
tial worker's capabilities. 

8. Farm out work to be done at home. 
There is no reason why those who do 
not want to work in an office cannot 
be given home work, Typing, stuffing 
envelopes and similar tasks can be done 
just as well awav from an office. 


Appointed Lt. Colonel 


Perry R. Cassidy. former executive 


assistant with the Babcock & Wilcox 
Co.. New York, has been named a Lt. 
| Colonel in the Engineer Corps, United 
States Army. He served as a captain 


in the Coast Artillery in World War I. 





' Leo St. Denis of Towner Hardware wields 


a ballpein hammer of the type furnished in 
large quantities by Muskegon distributors 
when a local plant was requested to build 
185 assault boats in jig time. At right, even 
display models of portable tools were 
appropriated for the boat-building job. 
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* Now—with more and more plants on war work—the 
solder you sell, under priorities, must do its full part in 
keeping America’s fighting equipment in perfect running 
order. 


Take no chances! Ship Kester Cored Solder—the quality 
standard throughout American industry! Your customers 
will know—or quickly find out—that you're supplying 
them with a product that gets perfect results wherever 
there’s a soldering job to be done. 


Famous Kester fluxes, specially compounded for each type 
of soldering, are conveniently self-contained in the core 
of the solder. Separate fluxes are entirely eliminated— 
production is faster, neater—rejections due to hit-and-miss 
soldering methods unknown. 


Sell Kester Acid-Core Solder for general use—Kester Rosin- 
Core Solder for all electrical work. 


Kester Cored Solders are the standard soldering material 





in many war industries. Be ready to offer them to 
your trade. 


KESTER SOLDER COMPANY 


4214 Wrightwood Avenue Chicago, Illinois 





Eastern Plant: Newark, N. J. 
Canadian Plant: Brantford, Ont. 


a 

















| W. H. Girdler, president of Tube Turns, 
Louisville, receives the Army-Navy “E” 
flag from Brig. Gen. R. E. Hardy, chief, 
Ammunition division, U. S. Army. 


| Tube Turns Receives 


Army-Navy Pennant 


Tube Turns, an affiliate of the Gird- 
ler Corporation, Louisville. recently 
received the Army-Navy “E” flag for 
outstanding production efficiency. The 
award was presented before a crowd 


| of more than 3,000 employees and their 


families. Individual Army-Navy “E” 
pins were distributed later to every 
worker. 

W. H. Girdler, president, accepted 
the pennant and declared “we have 
just begun, our production in the next 
12 months will be three times more 
than in the last 12 months.” 


George Pfeiffer Joins 


| Marines; Brother in Army 


The name Pfeiffer and the term in- 
dustrial supplies are almost synonymous 
to residents of Louisville. However, 
Fred, Sr., president of Neill-LaVielle 
Supply Co., will have to carry on the 
tradition for the duration now that his 
sons, George H. and Norton L., are in 


| service. George, an outside salesman, is 


with the Marine Corps in San Diego, 
Calif., while Norton, chief clerk, is at 
Camp Aberdeen, Maryland. Fred, Jr., 


| is still on the job as purchasing agent 
| for the firm. 


|W. S. Wilson Plans Dinner 


W. S. Wilson Corporation, New York. 
will hold its Founders Group dinner 
on Nov. 15, Hugh Hirschon, president, 
announced last month. On the follow- 


| 
| ing night the all employees party will 

be held in celebration of the firm’: 
| 25th anniversary. 


STANDARD 


FOR 





INDUSTRY 
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Cut Delivery Time with These | 
STANDARD EDWARD VALVES 





It pays to use Edward 300 lb sp steel globe, angle and check valves. 
Note strong, functional design of 2!%4 in. cast steel globe stop 
valves above. Fully guided disk permits installation in any position. 





4 


Choosing these standard Edward valves means 
quicker delivery. But important as that is to- 
day, there are other big dividends—such things 
as maximum job and part interchangeability, 
easierinstallationandothertimesaving factors. 

Built with the customary Edward emphasis 
on “‘plus value’’ construction, these versatile 
forged and cast steel valves fit a wide variety of 
power, petroleum, process piping and indus- 
trial services. For more detailed descriptions 
and dimensions see Edward Catalog No. 101. If 
you haven’t a copy, a post card will bring you 
one by return mail. 





FLANGED 
STOP 
VALVES .. 


There's long, eco- 
nomical life in 
Edward globe and 
angle forged steel 
flanged end stop 
valves. Seats, 
disks and stems 
are EValloy, Ed- 
ward's specially 
processed stain- 
less steel. Unique 
swivel plug type 





Fig. 6597 —Horizontal 





INTEX GLOBE STOP 
VALVES .. 





GET THIS 


Fig. 4829 


CAST STEEL CHECKS .. 


For 300 lb check valve service, choose 


disk design prevents galling. Heat treated 
forged steel bodies proportioned to reduce 
distortion under heat. O.S. & Y. with bolted 
bonnets and bolted glands. For pressures 
to 600 lb sp, sizes 14 in. to 2 in. Same de- 


FOLDER! 
Intex valves are 
fully described 
in Catalog 
12-G5. Writetor 
a copy today! 





Edward Fig. 6597 (horizontal) or Fig. 
6598 (angle). Cast steel, piston type, 
flanged ends, sizes 2! in. to 12 in. In- 
tegrally cast ribs guide disk-piston as- 
sembly throughout travel. Streamlined 
bodies contoured for free flow. Also 
built for pressures to 1500 lb and in 
sizes to 12 in. Forged steel check valves, 
14 in. to 2 in. available. 


SCREWED 
STOP 
VALVES 


Edward screwed end 
stop valves, either in- 
side screw (Fig.2698-9) 
or O.S. & Y. (Fig. 2688- 
9) are going into all 
sorts of service today. 
Full area forged steel bodies minimize 
pressure drop. EValloy seats and disks. 
Drop tight closure. Globe and angle, 
for 600 lb sp in sizes |, in. to 2 in. 


for service to 1500 lb. 


Fig. 
2698 









sign characteristics available in valves 





Fig. 3264 


Disks and integral seats of these Edward 
Intex valves are hard surfaced with Stel- 
lite. Disassembly unusually easy, working 
parts readily accessible. Socket welding, 
flanged or screwed ends for pressures to 
1500 lb at 950 F. 








BLOW-OFF VALVES 


Edward blow-off valves are designed to 
avoid damaging shock to piping. Simple, 
frill-free construction with no unnecessary 
parts to erode or cause clogging. EValloy 
and Stellite seats and disks. Globe type seat- 
ing for tight closure. Straightway and angle 
for 150 to 1500 lb sp service. 





THE EDWARD VALVE & MFG. CO., INC. 


W. 144th STREET 


EAST CHICAGO, INDIANA 


EDWARD VALVES 
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STANLEY “FLUD-LITE” 
MAGNIFIERS 





SPEED UP INSPECTION 


.oo ASSEMBLIES 


With Stanley “Flud-Lite” Macnifiers, a flood 
of “natural” light on the work, plus the high 
quality 5” diamcter lens, increases the “eye 
efficiency” of inspectors, assemblers, machin- 
ists, toolmakers. The tiniest cracks, scratches, 


and other flaws in machined parts are quickly 


revealed. 


etc., can be checked at a glance. 





No. 701 is the bench type "Flud-Lite” Magnifier. 
Swivel joints permit adjustment to any 
position, 


desired 
Base is removable to allow permanent 
attachment in any location, 


TRADE STANLEY MARK 


Here isa product that will help speed 
production. Write for Catalog Sheets. 
It will sell on sight. Stanley Electric 
Tool Division, The Stanley Works, 
New Britain, Conn. 


210 


Reamers, gauges, punches, dies, 


MILL SUPPLIES ° 


% Floodlights the work 
area with glare-free 
fluorescent light. 


% Magnification pre- 
vents eye-strain and 
lessens worker fatigue. 
% Saves man-hours, 
speeds production. 


*% Reveals the finest 
details. 





THE FLUORESCENT 
DAYLIGHT LAMP 


illuminates every detail of the work 
with shadow-free brilliance. It gen- 
erates little heat, and its current 
consumption is very low. Operates 
from any 110-120 volt A.C. outlet. 





No. 701H is the portable type “Fiud-Lite” Mag- 
nifier. It permits inspection anywhere in the 
plant, inside machines, and other hard-to-reach 
Fitted with a comfortable grip, hardwood 
handle and six feet of approved cable. 


~ STANLEY 


Electric Tools 


places. 
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_ Milwaukee Organizes 
For Subcontracting 


A group of Milwaukee business men 
has organized a voluntary, non-profit 
corporation called A. & M., Inc. (deri- 
vation: Ability and Machines) whose 
purpose is to obtain subcontract work 
for its members from prime contractors. 

The organization has published a 
booklet which details some of the pro- 
ductive capacity available in the city. 
with considerable detail about the sup- 
ply of skilled labor. The group intends 
to operate as a subcontracting pool, in 
which all members work closely with 


each other in the execution of war con- 
tracts. 


There are several principal divisions 
of productive capacity available in the 
city: metal working, woodworking, 
chemical and technical instruments. 
For each the booklet lists the type of 
trained workmen available, and some 
facts about the machinery which can be 
utilized, 


The organization was started at the 
instigation of E. W. Brink, a successful 
subcontractor with a small shop. Jim 
Sayre is puesident, and J. Hall Burton 
(1440 N. Fourth St.) 


the coordinating 


officer. On the Advisory Board are 
John L. Bohn, Acting Mayor of Mil- 
waukee; F. R, Bacon, president of 
Cutler-Hammer; M. E. Erskine, presi- 


dent of the Racine Tool & Machine Co.; 
H. Menck, works manager of Har- 
nischfeger Corp.; W. R. Pate, president 
of Pate Oil Co., Adam Rauch, superin- 
tendent of Globe-Union, Inc.; James 
Tate, vice president of Delta Mfg. Co.; 
Chas. J. Wamser, president of Ever- 
brite Electric Co.; John Weiland, plant 
manager of Nash Motors, and C.J. 


Zaiser, president of Ampco Metal, Ine. 


Continuous Campaign 
For Salvage Urged 


The experience of the Carrier Corpo 
ration in conserving materials proves it 
is highly advisable to maintain a con- 


| 
| 
tinuous salvage program in the coun- 
| try’s war plants, Factory Management 
and Maintenance reported in its Octo 
ber issue. 
| The article stated that the plant had 
done a clean-up job when it censoli- 
| dated the operations of six plants but 
on a second clean-up a few years later 
found there still on hand 2%. 
miles of unusable pipe line. 250 tons 


were 


| of antique radiators, a similar pile of 
obsolete tools, jigs and fixtures. 

“So now the scrap hunt is always on,” 
the Carrier superintendent said. 

Carrier has found the use of salvage 
equipment extremely worth while. They 
recommend a magnetic sorter where 
| there are great quantities of ferrous 
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PRECISION-BUILT BY MASTER CRAFTSMEN — 

- means that your customers can expect the 
highest type of performance from LONERGAN 
oppliances. This customer-satisfaction is the 
foundation of our business-building program. 
Distributors and salesmen have found that 


they can sell ‘‘LONERGAN" with confidence. 





SUPPORT FOR YOUR SALES EFFORTS 
.. is our way of saying “‘thanks"’ for the good 
job distributors are doing for LONERGAN. 
Each month, our advertising in leading indus- 
trial and engineering papers reminds your 
prospects of the advantages of the LONERGAN 
Line and LONERGAN Distributor Service. 


Let’s get together now. Make LONERGAN your headquarters for 


Safety Valves, Relief Valves,.and Gauges for every type of service. 


J. E. LONERGAN COMPANY e 215 Race Si., Philadelphia, Pa. 
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SAFETY AND RELIEF 


VALVES 


POWER PLANT SPECIALTIES 


PRESSURE AND VACUUM 


- GAUGES 





7 Oth Anniversary 


SINCE 1872 * MANUFACTURERS OF PRECISION APPLIANCES 
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PROGRESSIVE ENGINEERING... is 
LONERGAN's insurance for your future, too. 
Today, we're building ever-better products to 
help win the war. Tomorrow, these better 
products, backed by real merchandising and 
service, will help to 
make more sales and 
greater profits for 
both of us. 














HELP THE PLANTS YOU SERVE 
Increase Production—Save Time and Tools 
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ASTER CUTTING ... longer 

tool life ... less time wasted 

in grinding and changing tools . . . increased 

work quality—those are the advantages good cutting fluids, 

properly applied, make possible. Every machine—small, large 

and special — can be equipped with a Gray-Mills Portable 

Coolant System to make those advantages possible — quickly 
and economically. 


Gray-Mills Portable Coolant Systems are engineered to 
supply controlled coolant flow with ample pressure to the tool 
and work; on single or multiple machine applications. There 
are six models with pump capacities ranging from 50 to 165 
gal. per hour, and complete with Flo-Bac pan, valves and fittings. 


Whether the problem is modernization of older machines— 
equipping large, small and special tools for greater efficiency— 
or a standby coolant system for emergency—Gray-Mills Port- 
able-Coolant Systems are the answer ... And you can get them 
quickly! Prices range from $39.50 to $99.50. 


Show the plants you serve the advantages of Gray-Mills 
Coolant Systems. If you haven't the complete details, write 
us for a portfolio. 


FLO-BAC COOLANTS 


detans on this new coolant service. 


MILL SUPPLIES * NOVEMBER, 1942 


Grays-Mills Complete Coolant Service includes the 
Flo-Bac line of quality cutting fluids. Four types to 
cover practically every requirement. Available in 
3-gal to 55-gal. wood or steel containers. Ask for 


“Complete Portable Coolant Systems 
Flo-Bac Coolants, Pans and Fittings 


GRAY-MILLS €O., 237 W. Ontario St., Chicago, Ill. 


chips from lathes and other machines. 
\ centrifugal oil separator is desirable 
in the machine shop where steel is being 
machined, as the price obtainable for 
oil-free chips is much higher than that 
for chips contaminated by oil. Adequate 
barrels, drums, and other containers, 
marked with identifying colors, should 
be provided for every department. 

The salvage and scrap program at 
Carrier is carried on under the direction 
of a committee of men who have the 
knowledge and authority to determine 
what production material is not usable 
and what equipment can be scrapped. 
The salvage manager meets daily with 
his assistants. As the management de- 
cides which production material is to 
be discontinued or when changes are 
made in models, scrap tags or inventory 
write-off tags are issued and turned 
over to the salvage manager. The ma- 
terial is accumulated and sent to the 
salvage repair department where it is 
sorted, classified and prepared for sale, 
or examined to see whether it can be 
altered or used as another current or 
service part. 

The salvage committee makes daily 
examinations of scrap containers 
throughout the plant to guard against 
contamination of ferrous and non-fer- 
rous metals and to be sure that like 
metals only are kept in one container. 

A daily report is furnished the sal- 
vage manager by any department in 
which contaminated material is found. 
The superintendent of that division and 
the foreman of that department are 
called in and this condition is called to 
their attention. In that way. those in 
charge of salvage get immediate coop- 
eration and speedy action. 

All material which is to be scrapped 
passes through the salvage-repair de- 
partment with the exception of chips 
and flashing stock from machines. This 
department handles approximately 300.- 
000 pounds of ferrous metals and 40,- 
000 pounds of non-ferrous metals per 
month. 

Tools are under supervision of the 
plant engineering department which is 
also responsible for close checking of 
all replacement tools used in the plant. 
When a replacement tool is required, 
the foreman furnishes a requisition to- 
gether with the broken tool. A new tool 
is not issued unless the broken one has 
been returned. A close check is kept on 
tool breakage to keep it at a minimum. 


Two Join Van Horn Co. 


H. F. Wheeler and John \. Mac- 
Laren have joined the Oliver H. Van 
Horn Co.. Houston. Mr. Wheeler has 
been appointed to the city sales staff in 
Houston and Mr. MacLaren has been 
added to the personnel of the Fort 
Worth branch. 
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HOUSANDS OF MEN and women in civil life are 

assuming new executive responsibilities in fac- 
tories producing combat materials, in the con- 
struction of war plant buildings and in other 
operations where the handling of steel is involved. 
In the Governmental services, thousands more are 
assigned to similar tasks as foremen, supervisors, 
senior executives, inspectors, or instructors. 

To assist these newcomers in the effective con- 
duct of their work, the Bethlehem Library of Use- 
ful Information has been made a free list, whereas 
previously some of the more elaborate publications 


have been sold at cost. 


The books of the Bethlehem Library of Useful 
Information have been developed over a period of 
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For New Men in War Work 
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years by an engineering and metallurgical staff of 
broad experience. These compact books place at 
the fingertips of the engineer, the designer, the 
metallurgist and the executive a great fund of 
practical information about steel and its uses. 

The list is predominantly technical, but also 
contains a few popular titles giving general in- 
formation understandable by the layman. The 
technical titles will be supplied without charge on 
request, as long as present printings last, to pro- 
duction men, metallurgists, designers and engineers 
in war work companies. The popular titles are 


available to anyone engaged in war work, upon 


application. 


A partial list of titles follows: 





TE CH NICAL 


In applying for any book on the technical 
list, kindly state your position and business 
address. 


Handy Tables 





A compilation of the more 
generally useful tables from 


for various Bethlehem Steel 
publications. Includes 

Steel Users weights and other data 
NEW on steel bars, steel strip 


Publication date, Dec. 2. and bands, flat rolled steel, 
sheets and plates; sizes and 
weights of steel wire, pipe sizes and weights; dis- 
count tables; mathematical tables, such as com- 
binations of pi; US and metric tables, and other 
special engineering data. First print order, 5,000 
copies. 


Tool Steel Includes general instruc- 
’ tions for working Bethle- 
Treaters hem Tool steels, quenching 
media, heating steel; heat- 

Guide and temper-color charts; 
NEW liquid-heating baths; hot- 


Now available acid etching, the iron-car- 
bon diagram and its appli- 
cations. Tables of useful data and definitions of 
many common terms used in the steel industry 
are also included. First print order, 5,000 copies. 


Physical = This 


con- 
tains 62 physical properties 


112-page booklet 


Properties charts of both carbon and alloy 
of steels. Also included is in- 
formation on such subjects as 

Bethlehem effect of cold-drawing, com- 
position hardness, as well as 

Steels charts for estimating tensile 


strength of open-hearth and 
bessemer steels, grain-size charts, and explanation 
of tension-test terms. Distributed to date, 14,000 
copies. New print order, 4,000 copies. 


Wheels, Axles A 304-page handbook con- 

taining information relat- 

and Circular ing to the manufacture of 
Products 


wrought steel wheels (rolled 
and forged for steam road 
normalequipment) forhigh- 
speed light-weight trains, and for electric roads. 

Also data on hammer forged products such as 
axles, crank pins, piston rods, wrist pins, cross- 
head pins, knuckle pins, shafts and miscellaneous 
forgings. 

Information relating to production of industrial 
ear wheels, crane wheels, mine car and mine 
locomotive wheels, brake wheels, gear and pinion 
blanks, locomotive pistons and piston centers, fly 
wheels, clutch and brake drums, turbine blanks. 

Standard specifications for above products. 

Forty-six pages of pertinent tables. Fully illus- 
trated with photographs and line drawings. In- 
dexed. First print order, 5,500 copies. On hand, 
2,740 copies. 





This book, intended chiefly for 
designers, gives detail dimen- 
sions and properties of Bethle- 
hem Wide-Flange and American 
Standard Structural Shapes, 
structural tees and zees, steel- 
sheet piling and other special shapes. 

Information is also included on sizes and 
weights of plates, round and square bars, rivets, 
bolts, and turnbuckles. A table shows the most 
economical section to use for a given section 
modulus. Distributed to date, 41,000 copies. On 
hand, 4,000 copies. 


Structural 
Shapes 
Booklet S 51 


This authoritative 370-page 
handbook contains detailed 


Bethlehem 
Alloy Steels information on various grades 
of alloy steels. It describes 


the properties of the steels and includes such 
subjects as grain size, cold-drawing, endurance, 
strength, composition hardness, and an explana- 
tion of tension-test terms, etc. 

Quenching media, pyrometers, liquid heating 
baths, etc., are discussed. The book contains an 
interesting series of high-speed photographs show- 
ing what happens during quenching of parts in 
water, brine and oil; charts of heat and temper 
colors of steel; definitions of terms; and 140 pages 
of tables. Printed and distributed, 13,120 copies. 
On hand, 1,880 copies. New and revised edition 
in preparation. 


Bethlehem This  484-page _ handbook 

contains dimensioned line 

Carbon drawings of nearly 1,000 

special bar sections, and 

Steel Bars lists the upper and lower 

and Special limits of standard merchant 
shapes. 

Sections A list of S. A. E. steels, 


16 physical properties charts 
of carbon steels, information on steels for specific 
applications, and illustrations of about 350 typical 
forgings made from carbon steel bars are included. 

A section on properties of steel includes informa- 
tion on hardening characteristics, effect of cold- 
drawing, effect of size and mass, the iron-carbon 
diagram, examples of results obtained from hot- 
acid etching, an explanation of tension-test terms, 
and other data. In addition, 177 pages of tables 
of weights of various steel sections. Distributed, 
7,061 copies. On hand, 2,939 copies. 


Steel Plates A 362-page handbook of 
useful information for de- 

signers and fabricators who use steel plates, 

flanged-plate products and dished heads. 

Tables include plate sizes, bearing and base 
plates, rectangular and circular plates, moments 
of inertia, and flat plate formulas. A section is 
devoted to tank and boiler heads of various 
sizes and the design of boilers and pressure vessels. 

Supplementary tables contain sizes of American 
Standard and Bethlehem Wide-Flange Structural 
Shapes; 126 pages of weights, capacities of cylin- 
ders and spheres, and other useful data. Dis- 
tributed, 19,587 copies. On hand, 5,413 copies. 
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An Semi-technical booklet on 
elements of shipbuilding, in 
Introduction cluding glossary of technical 
to terms. 45,000 copies have 
been printed and distributed 
Shipbuilding by Bethlehem Steel. Further 
publication of the booklet 
has been undertaken by War 
Production Board, Labor Division. Now avail- 
able from Government Printing Office at 20c 
per copy. 





P O P VU L A R 





Steel in An 80-page non-technical 
booklet on the making of 
the Making 


steel and steel products. 
Both the steel-making 
processes, and mechanical forming of the steel to 
make such products as bars, sheets, tinplate, wire 
and pipe are described. First edition, 5,000 copies. 


On press, 10,000 copies, 4,000 for back orders and 
6,000 for current distribution. 


Your Land For farmers, county agents, 

students of agricultural eco- 
nomics and soil conservation experts. Contains 
data on soil conservation practices and the eco 
nomical use of farm steels. First edition, 10,000 
copies exhausted on publication date. Second 
edition, 10,000 copies. Third edition on press, 
20,000 copies. 


Accident Handsomely illustrated 
booklet depicting practi- 

Prevention cal safety methods, based 
on 26 years of accident 

Practices prevention work in Beth- 
NEW lehem Steel Company 


Publication date, Dec. 15 plants, which have re- 
duced accident rates 80%. 
Current safety procedures and principles applicable 
to metal-working industries generally. First print 
order, 5,000 copies. 





Folder of full list of Bethlehem Library of 
Useful Information available on request. 
Address Publication Division, Room 749, 
Bethlehem Steel Company, Bethlehem, Pa. 
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‘UPSON- 
WALTON 


pays tribute to 


DISTRIBUTORS 


and the war job 
they are doing! 


@ The industrial distributor . . . the liason man be- 
tween the manufacturer and user . . . well deserves 
the gratitude of all connected with war production. 
With his background and knowledge of products, sup- 
ply, delivery and service .. . garnered from peacetime 
business practice in competitive selling .. . the distribu- 
tor can well handle the added responsibilities heaped 
upon him in time of war. He renders an indispensable 
service—to the plants which are turning out war mate- 
rials in tremendous quantities. 


We sincerely regret that present conditions prevent our 
usual ‘stock’ runs. As a result, deliveries cannot be 
made to our many distributor friends with former U-W 
promptness. However, precedence necessarily goes to 
allocations from Washington, and to other orders for 
important war agencies carrying highest priorities. 


We look forward to the day when we can again be 
permitted to render “U-W Service” to you and all our 
many friends in the industrial supply field. The im- 
provements and additions to the “U-W Line” resulting 
from rigid war-time demands will benefit you when 
they are again obtainable for civilian use. 





The special message above takes the place this month of our 
usual “Care and Treatment of U-W Products” series, which is 
designed to aid distributors and their salesmen in giving the 
best possible war-time service to users of our products. This 
series will be resumed in the pages of this magazine in 
December. 











THE UPSON-WALTON CO. 


Established 1871 OHIO 
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Machine Tool Unit Hears 
Talk on Canadian Sales 


An outline of the “Sales Procedure 
in Canada” was given by C. S. Bradeen. 
of the Canadian Fairbanks-Morse Co.. 
Ltd.. Montreal. when he spoke Oct. 7 at 
the annual meeting of the Associated 
Machine Tool Dealers of America in 
Hotel Pennsylvania. New York. 

Reports of various committees were 
submitted and among the other speakers 
were A. G. Bryant. “Report from the 
Washington Front”: James FE. Gheen. 
New York. “Just a Lot of Talk”: N. P. 
Llovd. Lloevd & Arms, Inc.. Philadel- 
phia. “The Activities of the Machine 
Tool panel”; Brigadier General H. N. 
Safford. Chief. Production Service 
Branch, Office of the Chief of Ordnance, 
“Conservation of Production Machin- 
ery and Materials”; Mason Britton, 
vice-president. MeGraw-Hill Publishing 
Co.. informal remarks. 

F. B. Scott, president of Syracuse 
Supply Co.. Syracuse, and 
Machine Tool 
presided at the session. 


retiring 


president of Dealers. 


Rear Admiral Addresses 
Metal Exposition 
Rear Admiral Clarke Howell Wood- 


ward sounded the keynote for the 24th 
annual National Metal Congress and 


Exposition in Cleveland last month 
when he declared American workers 
must be roused to a “real fighting 


pitch.” Many of the critical metal short- 
ages are already solved. Admiral Wood- 
ward declared. but it is equally im- 
portant that workers be roused. 

The congress was made up of four 
organization’s conventions. American 
Society for Metals, American Welding 
Society, American Institute of Mining 
and Metallurgical Engineers. and The 
Wire Association. 

Among the exhibitors affiliated with 
the industrial supply field were: Bar- 
rett-Cravens Co.. Chicago; Behr-Man- 
ning Corporation. Troy. N. Y.: Carboloy 
Co.. Inc.. Detroit; Carborundum Co., 
Niagara Falls, N. Y.: General Electric 
Co.. Bridgeport, Conn.; Hammond Ma- 
chinery Builders. Ine.. Kalamazoo, 
Mich.: Handy & Harman. New York; 
W. J. Holliday & Co.. Hammond, Ind.; 
Independent Pneumatic Tool Co.. Chi- 
cago; Mall Tool Co.. Chicago: Minne- 
sota Mining & Mfg. Co.. St. Paul; 
Nicholson File Co., Providence. R. L: 
Norton Co., Worcester. Mass.: Porter- 
Cable Machine Co., Syracuse. N. Y.; 
Reeves Pulley Co.. Columbus. Ind.; 
Safety Socket Screw Co.. Chicago; A. 
Schraders Son.. Inc.. Brooklyn: Victor 
Saw Works. Inc.. Middletown. N. Y.: 
and Wells Mfg. 
Rivers, Mich. 


Corporation, Three 
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is 
“READERSHIP” 

in your 
dictionary? 


@ Recently one of the gals in our office was sent 
out to buy a dictionary. Instead of coming back with 
a modest tuck-in-the-drawer item, she proudly pur- 
chased a 3-inch-thick Webster’s Collegiate, which 
doesn’t sell for hay. We kept it, feeling extravagant 
but very much of an authority on words. 


So the other day, one of our American Machinist 
editors said, “Hey—you guys are always talking 
about ‘readership’. There ain’t no such word.” We 
retorted, “Oh, yeah?” and grabbed up the above- 
mentioned Webster’s Collegiate. 


Frankly, the word wasn’t there. Rather than give 
in to an editor, we dashed for one of those hoary, 
mammoth Webster’s that takes a stand to hold it up. 
777 


In the odds-and-ends section, bottom of page 17 


we found “readership, n.... see -ship”. And “-ship”’ 
says “A noun-forming suffix added chiefly to nouns 
denoting persons, but sometimes to adjectives and 


, 


even verbs.’ 


Readership, we decided after long and learned dis- 
cussion, is part of the advertising man’s lingo and 
has been kicked around no end. It can have a bear- 
ing on anything from “circulation” to “quality of 
readers” depending on who is pounding the 
typewriter and what he’s trying to prove. 

Your dictionary may or may not include a cefini- 
tion of “readership”, but whatever the word, and in 
Whatever sense it’s used, American Machinist has 
it. Over 22,000 net paid subscribers, who pass their 
copies around until more than 100,000 production 
men go through each issue, depend on American 
Machinist for practical know-how. 


A McGRAW-HILL PUBLICATION 


Fortnightly Production Handbook and Buying Reference of the Metal-Working Industry .. . 








These men, naturally, are busiest right now mak- 


ing war goods and the machinery to produce same. 
Metal-Working executives were never more active, 
and never more vocal in their appreciation of the 
armament production data American Machinist 
gives them fortnightly. (This is the type of edi- 
torial service which recently won first award for 
Class I “Best Series of Articles” in Industrial Mar- 
keting’s Annual Competition for Editorial Achieve- 
ment. American Machinist thus became the first 


and only 3-time winner of this event.) 


Very close attention is likewise given the adver- 
tising pages of American Machinist. Ads really click 
when they contain messages of tangible help in 


solving day-in, day-out production problems. 


American Machinist is important to important 
people. Used wisely and often, it will take to Metal- 
Working buyers the wartime stories of the manu- 


facturers you represent. 

















AMERICAN MACHINIST 


330 WEST 42nd STREET, NEW YORK 


Your Biggest Market 
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PED 


Coating Fire Extinguishers on a Paasche Automatic Airpainting Unit. 


GOING TO A FIRE 


--- IVA HURRY 


Down the line they come. They spin in the path of the first battery 
of Automatic Airbrushes and get their initial application of war 
paint. Another application from the second battery, then on they 
move—hurrying to stop some fire—save lives—property—help 
win a war. These fire extinguishers, getting their protective coat- 
ing on a Paasche Automatic Airpainting Unit, pictured above, 
are one of hundreds of products for war—from ships to shells— 
that require painting. This Paasche unit is one of thousands of 
automatic or manual airpainting units that are speeding these 
jobs . . . producing quality finishes at lowest cost. 

The manufacturer of fire extinguishers was faced with increased 

production demands. A Distributor—familiar with his customers 
finishing requirements recommended Paasche Automatic Equip- 
ment. The result—a machine to do the job quicker at minimum 
cost. 
Here is another example of how you, the 
distributor, serve the nation by helping 
your customer speed finishing by the use 
of Paasche Airpainting Equipment—and 
Paasche Engineering Service. 


Here's the Gun Your Customer Needs. > 
—In factories, ship yards and wherever manual 
Satine is done the C.U.B. High Production 
Airbrush can speed finishing. It's easy to use, 

light weight, strong and working parts are 

fully enclosed. Sell this gun 


1915 DIVERSEY PARKWAY, CHICAGO, ILL. 


Manufacturers of Airbrushes—Aircleaners and Airregulators—Aircompressor Units 
Airfinishing Booths — Automatic Aircoating Units — Hose Couplings — Stripers 
Portable Airpainting Units — Turntables ~ Ventilating Units for vapors and dust. 
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William Harrison, 76-year-old welder, ac- 
cepted the Army-Navy “E” pins on behalf 
of employees of the Clayton Mfg. Co. Mr. 
Harrison, shown giving a bit of advice to 
one of the firm’s many women emplcyees, 
Mrs. Lois Butcher, has spurned a retire- 
ment pension to continue his war work. 


Clayton Mfg. Co., Receives 
Production Award 


For high achievement in the produc- 
tion of war equipment, the Clayton Mfg. 
Co.. Alhambra, Calif.. has been awarded 
the Army-Navy “E” Flag. It is the sev- 
enth plant in the Los Angeles area to 
have received the award. 

“Today, we have mobilized our en- 
tire facilities for maximum production 
of vital products for the armed forces,” 
stated William Clayton, president of 
the firm. “Receiving the Army and Navy 
Award for excellence in production will 
inspire every individual in the Clayton 
organization to even greater effort and 
accomplishment.” 

The ceremonies were held on the 
company’s grounds Oct. 10 at 501 South 
Marengo Avenue, Alhambra, California, 
at 3:30 P.M. Saturday. Brigadier 
General Robert L. Denig, director of 
the division of public relations, United 
States Marine Corps, was the principal 
speaker and presented the Award flag. 

Lieutenant Commander Corydon M. 
Wassell of the Navy, cited by President 
Roosevelt for rescuing and leading to 
safety survivors of the Java Sea battle, 
also spoke. William Harrison, energetic 
and colorful 76-year-old welder and the 
company's oldest worker, accepted the 
pins on behalf of his fellow employees. 

Officially representing the Army was 
Lieutenant Colonel R. O. Cragin, assist- 
ant district chief of the Los Angeles 
Ordnance Region. 

Lieutenant K. P. Buswell, Navy Chap- 
lain. led the pledge of allegiance. A 
Navy color guard conducted the flag 
raising ceremony and the United State- 
Coast Guard band, under the direction 
of Chief Bandmaster Rudy Vallee. 
played. 

Chet Huntley of the Columbia Broad- 
casting System was master of cere- 
monies. 
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Next to the Stars and Stripes — 


AS PROUD A FLAG AS INDUSTRY CAN FLY 


I; doesn’t go into the smoke of battle, but 
wherever you see this flag you know that it spells 
Victory for our boys on the fighting fronts. To 
everyone, it means that the firm which flies it has 
attained 90 percent or more employee participa- 
tion in the Pay-Roll Savings Plan . . . that their 
employees are turning a part of their earnings 
into tanks and planes and guns regularly, every 
pay day, through the systematic purchase of 
U. S. War Bonds. 

You don’t need to be engaged in war production 
activity to fly this flag. Any patriotic firm can 
qualify and make a vital contribution to Victory 
by making the Pay-Roll Savings Plan available 
to its employees, and by securing 90 percent or 
more employee participation. Then notify your 
State Defense Savings Staff Administrator that 


Signifying 90 Percent or More Employee Participation in the Pay-Roll Savings Plan 


you have reached the goal. He will tell you 
how you may obtain your flag. 


If your firm has already installed the Pay-Roll 
Savings Plan, now is the time to increase your 
efforts: (1) To secure wider participation and 
reach the 90-percent goal; (2) to encourage 
employees to increase their allotments until 10 
percent or more of your gross pay roll is sub- 
scribed for Bonds. “Token” allotments will 
not win this war any more than “token’”’ resist- 
ance will keep our enemies from our shores, 
oufthomes. If your firm has yet to instail the 
Plan, remember, TIME IS SHORT. 


Write or wire for full facts and literature on instal- 
ling your Pay-Roll Savings Plan now. Address 
Treasury Department, Section D, 709 12th Sty 
NW., Washington, D. C. 


Make Every Pay Day “Bond Day" 





U.S. WAR Bonds * Stamps 
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COILVMBIAN VISES 





civeG eller service /onget 


REPLACEABLE 
TOOL STEEL 
JAW FACES 














~ Positive 
LOCKING 

~~ SWIVEL 

BENCH PLATE 


MALLEABLE IRON 
SLEOGE CASTINGS 
TESTED GUARANTEED UNBREAKABLE 





Vises control the efficiency of other bench tools. Columbian Vises are a 

means of saving time and cutting labor and overhead costs. Columbian 
Vises are carefully machined to provide positive and accurate work on the most 
exacting jobs and also provide additional capacity to take care of the heaviest 
work. 
Distributor protection is a most vital part of Columbian’s policy under present 
war conditions Columbian will do its part in producing. Columbian Distributors 
doing their part. are assured of a dependable source for the vise requirements 
of their customers. Most industries have the necessary priorities to avail them- 
selves of these quality products. 











THE COLUMBIAN VISE & MFG. CO. 


$025 BESSEMER AVENUE CLEVELAND, OHIO 


THE WORLD S LARGEST MAKERS OF VISES 
“KLEEN-CUT” 


AMERICAN PATTERNS 


WORTH KNOWING ABOUT 


We are one of the very few who can offer you 
from ONE SOURCE a complete line of files and 
rifflers. 





3 BRANDS 


“ ALLIGATOR” 


SWISS PATTERN 


“DU-MORE” 





We make both American and Swiss patterns in 
all sizes, shapes and cuts and sell them through 
Distributors because we know that is the best way 
to supply the hundreds who want them. Today our 
plant is at top speed serving AMERICA? Perhaps 
we can serve you. 


CARSON-NEWTON CO. BELLEVILLE, N. J. 


CARSON 


A 





NEWTON 
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J. H. Spence, associated with Couch & 
Heyle for 18 years, is manager of the new 
industrial division of Isaac Walker Hard- 
ware Co., Peoria, Ill. Mr. Spence looks 
over the catalog which contains some 
3,000 items. 


Crane-Conveyor Keeps 
Castings on the Move 


Cranes and hoists have been coordi- 
nated with roller conveyors to eliminate 
manual handling in the new cleaning 
building at Monroe Steel Castings Com- 
pany, Monroe, Mich. This is especially 
noticeable at the two points in foundry 
operations where heavy lifting usually 
occurs—the mold and pouring floors. 
and the cleaning room. 

Larger castings, those not handled on 
bumpers, are serviced by crane for 
metal pouring. as they always were. 
They are moved on a single roller con- 
veyor pointed towards the transfer track 
to shake-out. It is in the movement of 
the smaller molds, roughly from 75 to 
150 pounds, that coordination of mate- 
rials handling methods has resulted in 
the elimination of heavy weight lifting. 

In each mold bay there are two rows 
of narrow roller conveyors 15 inches 
above the floor. A board supported by 
cleats spans the space between the con- 
veyors, upon which the molders place 
the completed) molds. An air hoist 
moves the mold from the jolt machine 
to the roller conveyors, At this point 
heavy lifting has been completely elimi- 
nated and the productive life of opera 
tors consequently lengthened. 

At the opposite end of the mold bays, 
at the pouring point, another  back- 
breaking job has been eliminated. 
Molten metal is transferred from a 
large ladle to a small one operated by 
hand on light H tracks suspended from 
the building superstructure. The boards 
that carry the molds along the rollet 
conveyors move to the pouring point. 
When they are in proper position undet 
the ladle track. pouring is accomplished 
by manipulating the adjustment wheel 
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on the movable ladle. The track that |, 4 41 

carries the small ladle is a loop begin- | UE D 

ning and ending at the end of the mold 
bay where metal is transferred from the 


{ large ladle. At this point, too, heavy 
: labor has been reduced to light work. 





At this point in the process materials 
handling equipment is effective — in 
getting the castings from the pouring 
and cooling point to shake-out. In many 
large plants, making a small diversity 
of parts and with large floor space. 
this operation may be handled by a 
' cooling conveyor running between pour- 
ing and shake-out. Space limitations, 
and the size and diversity of the cast- 
ings made, prevented this solution at | 







i Monroe. It ‘would not be economical, | 9 
and yet weight lifting on the part of | ' 
F operators was not to be tolerated. |: 
‘ This movement from pour point and _ T « | fe G 5 D re ] E s 


cooling to shake-out is handled by the 
same electric transfer car that supplies 
the pour-off men with metal at the end 
of the mold bays. Attached to the elec- 
tric car as a trailer is a section of roller 
conveyor of just the height to snatch 
the rollers in the mold bays. The cooled | 
castings, still in the molds, are pushed 
on to this car and moved by it to the 
shake-out frame’ ‘immediately adjacent 
to the travel of the car. This transfet 


AMERICA’S 





























: car is a busy piece of materials han- 
} dling equipment. It moves through 
approximately the center of the plant. 
engaged in supplying metal to the pour- 
: ing ladles, and in removing cooled, 
poured molds to the shake-out. % Battleships, plangs, and tanks 
Usually cleaning. grinding, and chip- are vital to Victory. . . but just 
ping castings mean much hand moving as important are the numberldés 
of material—and heavy lifting. But 
here again as at the mold bays, co-ordi- small screw products that help 
nation of materials handling equipment to produce them. “BLUE 
has eliminated backbreaking toil. Two DEVIL" Screw Products have a 
paths of flow are provided at this point long established reputation with 
the small castings, up to 50 pounds. American designers and engi- * 
are handled in a specially designed 
unit; and the larger castings, up to 600 neers because of the excellence 
pounds, are handled by methods appro of their manufacture — every 
priate to their weight. piece uniform ways a per- 
From the shake-out point. prong fect fit. "BLUB*DEVIL" Screw 
trucks move the smaller castings in | Products are completely oobi. 
large metal buekets to the cleaning : 
unit. The old method was to move parts formed from high grade alloy 
not handled by the erane by wheelbat steel, scientifically heat-treated 
row or by hand. Sinee the new method in our. modern electrically-con- 
has been in use, there is a marked dif trolled furnaces to produce 
: ference in the appearance of the floor. screws of unequalled toughness, 
It is clear, and all work is handled on , 
roller conveyors at waist level. strength, and long life. Our pe " duct 
Parts are delivered in a totepan from cently enlarged facilities are at » Gute a oo — 
sandblasting to the gate burner stands, the disposal of our Distributors © oe oe 
and are shunted on to the roller con- and we can promise better than eee Thread ; 
veyor which leads to the grinding and average deliveries. . sees, Fe ee eee Orta San — 
chipping stands. Swinging sections of ‘ ¥e ° Stode Cold Crown of Ate pen 
conveyor shunt loaded totepans from : Tp ° Headless Set Screws--Cold Drawn 
the straight section to the short sections v /, FS, at vy 
that serve the individual grinding fnd qi } DET (QITIPHTY 
chipping positions. IT i % 8 
\fter chipping. castings move to the 4448°N. KNOX AVE. : CHICAGO, ILL. 
s straight section of conveyor beyond the 


MILL SUPPLIES * NOVEMBER, 1942 219 











Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 
receipt of your properly certified 
orders. @ We also can furnish Lami- 
stock in the standard 
6 x 36-inch sheets and 2 x 9-inch 
strips; ia a full range of overall and 
lamination thicknesses; all-lamina- 
ted or partly solid construction, 
© Plain shim stock in bulk, however 
— either brass or steel — is not cur- 
rently available. 


num 


Dispensing Rack FREE with this 
assortment — containing 5 rolls of 
precision brass or steel shim stock 
(.001 to .010 inch thicknesses), each 
packed in slotted carton. Also three 
assorted 2x9-inch strips of Laminum 


shim stock (.002 inch laminations). ~ 


1901 


BALTIMORE 
CANTON 
DENVER 
ERIE, PA. 


from war industries for Boice-Crane light machines. A 
from reputable Mill Supply and Machinery dealers. 





OPPORTUNITY 


Dealer Openings In These Defense Areas 





FT. WAYNE ROCKFORD 
JACKSONVILLE TRENTON 
LOS ANGELES SOUTH BEND 
NEW HAVEN WICHITA, KS. 
PEORIA, ILL. WILMINGTON 
PROVIDENCE RICHMOND, VA. 


SPRINGFIELD, MASS. 


YOUNGSTOWN, O. 


NATIONALLY KNOWN POWER TOOL LINE 


A rare opportunity for an additional dealer in each city named. Steady rush 








rr 


Quick Deliveries 
Most types shipped in two Weeks, some 
four weeks A few a bit longer. 


Complete Line 
Splendid full line of '%” and %&” capar 
ity Drill Presses Also all the most used 
types for working metal, plastica and wood 
like Clreular-Band and Scroll Saws; 
Lathes; Jointers; Planers; Shapers and 
Sanders. 


Sales ae Advertising 


Ate that sell appear every month in 12 
15 leading publications in most in 
dustris al fe lds and reach tens of thou- 
sands of prospects. Plenty of carefully 
planned merature free to our dealers. 


Phone or Wire to Save Time 


BOICE-CRANE CO. 


939 W. Central Toledo, Ohio 





only 




















KIT NO. 99 










Simply pull the thin 
shim stock through the 
slot—and cut it off! 


ECONOMY CARTON 

contains assortment of most- 
needed sizes of thin precision 
shim stock. Brass or steel. 
Saves your customer lime and 
trouble . . 
wrinkling, shim stock damage. 


. prevents waste, 


6X 100-INCH ROLLS 

of precision brass or steel shim 
stock . . 
handy slotted carton. Thick- 
nesses from .001 to .015 inch. 


. each in smaller, 


LAMINATED SHIM COMPANY 


INCORPORATED 
Glenbrook, Conn. 


58 Union Street e 
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chipping booths. Here totepans ar 
dumped into convenient buckets and 
castings moved by overhead crane to th: 
annealing oven, inspection, and straight 
ening presses. 

If the chipper finds that welding i- 
necessary, the totepan containing parts 
to be welded is shunted down the 
straight section of roller conveyor to 
the welding booth and then returned 
through the grinders and chippers to 
the point where the castings are 
dumped for crane conveyance to the 
annealing ovens. This is a_ regular 
“irregularity” in the flow of material 
in the cleaning of castings and_ is 
handled without confusion, back-track 
ing, or lifting by the operators. 

A duct system connects the chipping 
hoods in the booths with an outside 
means by which the dust count is kept 
to 6.2 million particles per cubic foot, 
although the permissible limit is 20. 
The chipper removes parts from the 
roller-moved totepan at waist level and 
replaces the completed part in another 
pan, also at waist level. 

Heavy castings. above 50 pounds, are 
handled on the same _ principle—pro- 
gressive movement with no heavy lift- 
ing by the operators—but individually 
instead of in totepans. They are hung 
on an oval conveyor running through 
a shot-blast room. From this point they 
move by roller conveyor past the swing 
grinder booths where overhead hoists 
carry them to and from the grinding 
stands, The roller conveyor runs by 
one end of a series of four large chip- 
ping booths. An individual hoist en- 
ables the chipper to remove each casting 
as needed from the roller to his chip- 
ping stand, and from the latter to the 
roller conveyor at the front of the 
booths. From here the parts move to a 
point adjacent to the completion point 
of the small castings. Both are located 
on a craneway that services the anneal- 
ing ovens and the inspection and 
straightening points. which are located 
near the Factory, 
Sept... 1942. 


shipping — point. 


Inventory Exchange 
Formed in Detroit 


An inventory exchange designed to 
expedite the exchange and distribution 
of products in the hands of refrigera- 
tion manufacturers and wholesalers ha- 
been formed in Detroit under the title 
War Emergency Materials Exchange. 
W. D. Keefe is president. and J. M. 
Obere is vice-president. 

The first issue of the new organiza 
tion’s “Buyers and Sellers Guide™ al 
ready has been issued. It was divided 
into sections, the first listing surplu- 
stocks available and the second listing 
raw materials and equipment needed 
by firms. 
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Five Mau-Sherwood Men 
Now in Armed Forces 


The Mau-Sherwood Supply  Co.. 
Cleveland, now has five of its workers 
serving in the armed forces and is par- 
ticularly proud of the fact that all five 
are volunteers. Four are in the Army 
and one in the Marines. 

Lieutenant John Williams, son of the 
late Howard S. Williams, president of 





JOHN WILLIAMS DON SIEVERTSON 





DICK SCHUMAN JAMES HODGE 


the firm, was the first to join up. He is* 
now stationed at Camp Forest, Tenn. 
Donald Sievertson, a clerk in the firm’s 
store, was second to leave and he is now 
at Stockton, Calif. Richard Schuman 
and James Hodge enlisted together and 
were sent to Kessler Field, Miss., but 
are now separated. Hodge is still at 
Kessler Field studying to be an airplane 
mechanic while Schuman is at Scott 
Field, [l., studying radio communica- 
tion. Both Hodges and Schuman were 
counter clerks. 

\ salesman, William Kettra, was the 
last of the group to enlist. He chose the 
Marines and is now stationed at San 
Francisco. 


3-Point Program Cuts 
Truck Mileage 25% 


Reducing truck mileage 25 per cent 
at first brought complaints from cus- 
tomers but now they understand the 
reasons for it and “will call” orders 
have increased, J. E. Haseltine & Co.., 
Portland, Ore., distributor, reported. 

The reduction in mileage was accom- 
plished by various expedients and in 
spite of the fact that two new shipyards 
were added to the scope of operations. 

Che firm does not own its own trucks, 
having made an arrangement several 
years ago whereby the trucks are owned 
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For Ws HAS Che Choice of 
Mill Production Men 


Today, when the call is for more 
production to speed our War plans, 
mill men find OHLEN-BISHOP wood- 
working saws speed up the efficiency 
of their machines. Designed by mas- 
ter craftsmen for the specific job 
they're to do, you can recommend 
them with confidence. Keep up your 
stock —supply the needs of our 
Victory workmen. 


NEW CATALOG 


now ready 


The complete line 
of OHLEN - BISHOP 
mill and_ factory 
saws, cataloged for 
convenient order- 
ing. Write: THE 
OHLEN - BISHOP 
COMPANY, Colum- 
bus, Ohio. 


NT BI RIG 


LAWRENCEBURG, INDIANA 





NO. 10 JOINTER 


Special combination saw with teeth 
that are equally efficient in cross- 
cutting or ripping. Hollow ground, 
it will stand fast feed- 
ing without heating or 
binding. Cuts clean 
and smooth. It’s the 
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blade to use where 
smooth cuts are re- 
quired. Ideal for joint- 
ing. Furnished in sizes 
from 6” to 12” inclu 
sive. Guaranteed first 
quality. 














For the 
Woodworking 
Trade 


MASTER Saw 


COLUMBUS, OHIO 


ESSEX LupricATING DEVICES 








*‘Automatic’’ Spring *“Pilot’’ Glass Body “Duke"’ Air Compressor 
Compression Grease Sight Feed Oil Cup Lubricator 
Cup 


They guarantee constant steady 
performance so vital to the war effort 


ESSEX Products take care of this important 
job—they keep those machines operating at 
full production capacity. We can supply 
must be kept well lubricated if ac- the right unit for a given service — get 
curacy and precision are to be main- ESSEX on the job! We can deliver immedi- 
tained. ately. 


ESSEX 
BRASS CORPORATION 


2000-2006 Franklin Street 
DETROIT Established 1901 MICHIGAN 


“Plural’’ Four Feed Oiler 
(Available 2 to 12 feeds) 


Delicate parts of machinery that is 
taxed to the utmost because of al- 
most uninterrupted performance, 


SIGHT FEED 
LUBRICATORS 
PLAIN LUBRICATORS 
HAND OIL PUMPS 
OIL CUPS 
PLURAL OILERS 
SIGHT FEEDS 
GREASE CUPS 
OIL GAUGES 
WATER GAUGES 
OILING DEVICES 
AIR COCKS, ETC. 
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CUT YOURSELF A FREE 
SLICE OF GOOD-WILL 


More than twelve hundred pump 
operators have already asked for these 
valuable Goulds Pump Data Sheet 
Binders and still the requests pour in! 


WHY DONT YOU TAKE THE CREDIT? 
We shall be glad to supply* you with these valu- 
able pump-tact-folders without charge or obliga 
tion. Give them or mail them to pump users and 
the good-will they create will be yours 

Each folder is packed with helpful data sheets 
ind pamphlets on selection, operation and main 
tenance of all types and makes of industrial 
pumping equipment—originally prepared for the 
confidential information of Goulds own salesmen, 
wow available to help your customers train new 
men and keep pumps operating efficiently tor 
the duration 


see  *JUST ONE TO START 
™ WITH, PLEASE 


These high-quality folders (with extra pockets 
for recipient's own notes) and the pieces they 
contain are expensive. If you haven't ordered an 
yet, please ask for just one. After you inspect it 
to decide how many you really need, we shall be 
glad to send them 


IMPORTANT Address requests to Department M 


HERE'S WHAT FOLDER CONTAINS 


Pump Fundamentals 18-page elementary 
handbook on types of pumps, uses, and instal 
lations 

Pump Trouble Check Sheet 2-page list” of 
symptoms ind cures centrifugal, reciprocating, 
rotary 

Priming Methods i-page folder describing 
engeht bgst methods for priming centritugals 
Hydraulic Data S-page reference folder of 


definitions, tables, formulae—heads, pipe and 
fittings triction, etc 

New Pump vs. Old Pump 2-page sheet show 
ing how to figure operating costs correct pipe 
sizes, etc 

Boiler Feeding & Hot Water S-page pamphlet 
telling how to figure capacities, heads, select 
proper pump, etc 

Centrifugal Boiler Feed Pumps i-page folder 
of imstructions, tps operation and main 
tenance for best pertormance 


GOULDS 
PUMPS inc. 


SENECA FALLS, N.Y. 


a 4 4 NEW YORK PH 
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and operated by the Oregon Transfet 
Co.. and the motorcycles by Motorcycle 
Delivery. However. the company still 
retains its individuality because every 
vehicle bears the Haseltine name and 
is at the firm’s sole disposal at all times. 
There are two one-ten trucks and one 
two-ton truck. with one eycle for de- 
livery and one for pickup. 

“There are three principal factors in 
our operating program.” Mark Kremer. 
shipping clerk. explained. “(1) The city 
has been broken down into four se 
tions for delivery. We deliver the first 
two in the morning the other two in the 


afternoon. 2) We combine shipyard 


deliveries with others in their section- 
instead of making them subject to in- 
dividual serviee. (3) Where possible. 
ne truck goes out until loaded to 
capacity.” 

Only one delivery is made per day in 
accordance with the ruling of the Office 
of Defense Transportation. Mr. Kremer 
explained. Wherever possible. motor- 
cycles are used as a cleanup of the more 
The truck goes no fun 
ther than the point where the moter 


distant places 


evele is capable of taking the remainder 
of the deliveries and carrving on, 

“ALL deliveries are numbered.” Mr. 
Kremer said. “At the end of the month 
the mileage of each vehicle is taken 
and by means of the numbering system. 
is broken down to average miles pe: 
delivery. ete. 

“The two small trucks average about 
850 miles per month each and the large 
one 600) miles The motoreveles aver 
age about 500 miles per month. 

“such changes as we have made re 
-ult in a closer routine and closer check 
on deliveries. all of which make mor 
office detail. However. the results have 


made it worthwhile.” 


Brunner Mfg. Awarded 
Army-Navy Pennant 


The Brunner Mfg. Co.. Utiea. N.Y... 
has been notified that it has been 
iwarded the Army-Navy “E™. G. LL. 
Brunner. president’ announced. 

“Plant conversion to the nation’s wat 
effort has raised our peak ot production 
to a new high level.” Mr. Brunner said. 
“and a great portion of the credit must 
necessarily go to our men and women 
workers whose unstinted efforts have 
helped to bring this much sought afte 
henoer to the company.” 

Plan- for the formal presentation of 


he “RE are being drafted. 


Detroit Engineer Named 


\. J. Miller ha- been appointed field 
engineer ino the Detroit) area for the 
Norton Co. Worcester. Mas-. Mr. Miller 
has been working in the Detroit: office 
of the firm 


NOVEMBER, 1942 








NO STOCK-NO S$ 


Catalog No. 4026 makes 
it easy for you and your 
customer to select the 
right types. It's the most 
complete catalog on 
Blast Gates available. 


Send for your copy. 


W. S. ROCKWELL CO. 


BLAST GATE DIVISION 


50 Church St. - New York 
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COOPER 


VALVES 
FITTINGS 





Cooper Alloy Valves and 
Fittings give dependable 
service under adverse con-_ 
ditions where resistance to 
corrosion, heat and abra- 
sion is pararnount. They 
are machined to close lim- 
its for easy, positive opera- 
tion... brilliantly finished 
by our Lustracast process, 
inside and out. 


The 


of oT 0} 52 23-0 A 4 


Foundry Co. 
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Greater War Effort 
Pledged by Billings 


\ pledge that) past efforts will be 
dwarfed in the future was made by Wil 
liam A. Purtell. president of Billings & 
Spencer Co.. Hartford. Oct. 16. when 
the firm and its employees were awarded 
the Minute Man “T° Flag by the U.S 
Treasury Department in recognition of 
th 


purchase of war savings bonds. 


w showing made at the plant in th 


“Today in the Solomons. right thi 
minute. young American lives inst 
Navy. in the Army and in the Marine- 
are being sacrificed -o that vou and | 
and other Americans may live in’ free 
dom.” Mr. Purtell declared. 

“Today in the Solomons a momen 
tous battle is raging. Phe outcome 
again will be determined by whether. a- 
Americans. back of the fighting men 
we were guilty of being too late with 
too little. 

“Wei oat Billings. and To speak for 
every man and woman here, pledge that 
the efforts made by us in the past. and 
they have been great. will be dwarfed 
by the more prodigious effort we shall 
make in the future so that we will not 
have upon our conscience that one sing 
American life was sacrificed or lost be 
cause we had failed.” 

The ceremony was held at the com 
pany s plant in Hartford. Miss Luey 
Monroe. director of patriotic music for 
RCAL made the actual presentation of 
the “T™ flag and it was accepted by Ru 
dolph Trippel. an employee 

R. J. Ahearn. vice-president. opened 
the ceremony by pointing out that Bil 
lings & Spencer workers. in addition to 
aiding the war effort) by purchasing 


bends and stamps. are making a val 


able contribution ino the production of 
vitally needed forgines and. tools. 
kok. Cummings. assistant treasut 


and chairman of the war) production 





Greater effort in the war program was 


pledged for Billings & Spencer Co., by 
William Purtell, president, when he spoke 
at ceremonies marking receipt cf the 
Treasury Department's ‘TT’ Flag by the 


company 
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Deming offers you a “li- 
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of DEMING 
PUMP DATA 


brary” of helpful informa- 
tion on Deming Pumps and 
Water Systems in demand 
by war industries. Note 
this list: 


General Catalog No. 434. Covers the 
complete line of Deraing Pumps and 
Water Systems. 


Bulletin No. 4700-8. Deming Deep 
Well Turbine Pumps. Capacities: 10 
to 3000 G.P.M. 


Bulletin No. 4701. Deming “MINU- 
TURB" Deep Well Turbine Pumps. 
Capacities: 15 to 80 G. P.M. 


Bulletin No. 4200. Deming Single 
Stage, Side Suction Centrifugal 
Pumps. Two Ball Bearing Type. Ca- 
pacities: 10 to 3600 G.P.M. 


Bulletin No. 4006. Deming Single 
Stage, Side Suction Centrifugal 
Pumps. Single Ball Bearing Type. Ca- 
pacities: 10 to 3600 G. P.M. 


Bulletin No. 5003. Deming Single 
Stage, Splic Case Centrifugal Pumps. 
Capacities up to 5000 G. P.M. 


Bulletin No. 4300. Deming “Motor 
Mount” Centrifugal Pumps. 63 sizes 
cover capacities from 5 to 650 G.P.M. 


Bulletin No. 3900-A. Deming Side 
Suction Single Ball Bearing Centrifu 
gal Pumps. Capacities: 2 to 80 G.P.M. 


Bulletin 1000. Deming Mine Pumps 
of various types in a wide range ot 


capacities. 


Bulletin 4604. Deming Sump Pumps. 
Capacities: 10 to 3200 G. P.M. 


Bulletin No. 3000. Deming Sclf 
Priming Centrifugal Pumps. Portable 
and Stationary types. Capaciues: 10 
to 300 G. P.M. 


Check the above list for the 
data you require. FREE copies 
will be sent to you promptly. 


THE DEMING CO. - SALEM, OHIO 


PUMPS FOR WAR 
INDUSTRIES 
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needed, 
light and safety. 


An adequate supply of 
LANTERNS, properly placed 
doors and out, will insure abun- 
dant or controlled light for many 
hours at a time. 


ALSO DIETZ 





Whenever 


DARKNESS 
STRIKES<-~ 


DIETZ 


LANTERNS 


always ready at 


For blackouts set wick at lowest 
point for positive flame. DIETZ 
WHITE and RED GLOBE LAN- 
TERNS, with flame turned low, 
are less visible from the sky than 
any other colors 





1840 DIETZ COMPANY 


mS NEW YORK 19442 


Output distributed through 
the Jobbing Trade exclusively 


the moment 
to provide dependable 


DIETZ 


ROAD TORCHES 





committee, described the production 
drive as “an honest hard hitting deter- 
mination to go over the top with ou 


production.” He urged everyone to get | 


in back of the drive with “all we have, 
day and night, until our boys over there 


hoist Old Glory over every Axis nation.” | 


Major W. A. Weingar, of the Army’s 
Springfield Ordnance District, praised 
the war production work being done by 
the firm and declared the company had 
blazed new manufacturing trails to turn 
out war goods which the Army had 
heen unable to secure anywhere. 


Neoprene Prolongs Life 
Of Asbestos Gloves 


Asbestos gloves, when coated with | 


neoprene, a heat and acid resistant 
material, have provided from six to 
twelve times as much service, E. I, Du 
Pont de Nemours Co., Wilmington, Del., 
announced last month in its house 
organ, 


Use of neoprene resulted from a 


safety equipment manufacturer seeking | 


to find gloves that would last more 
than a day when used by men who dip 
frames or “buckets” of bearings into 
pots of molten tin in a metal working 
plant. In carrying the frames the men 
subjected the gloves to severe wear 
and, in addition, the hot liquid flux 
used in the operation would often 


splash and result in the gloves deter- | 


iorating rapidly. 

The first pair of neoprene-impreg- 
nated mittens had a life nearly four 
times as long as that of uncoated 


| mittens. Subsequent pairs produced on 


reorders to the mitten manufacturer 
lasted 75 hours, 88 hours and 136 
hours. The coating protected against 
the splashing of hot flux and molten 
tin and also inereased the resistance 


| of the gloves to abrasion. The coating 


acted as a binder in the asbestos fabric 
and reduced raveling. 


“Lessons in Grinding” 
Produced by Norton Co. 


\ new series of motion pictures en- 
titled “Lessons in Grinding” has been 
produced by the Norton Co.. Worcester, 
Mass. The apprentice training films are 
ready for distribution and are available 
to industrial apprentice schools, army 
and navy training schools, all other 
classes where machine shop practice 
is being taught, colleges, universities 
ind vocational schools. The films are 
intended to present merely the funda- 
mentals of grinding in a way that the 
inexperienced man can understand 
them. 

For one-time showings there is no 
charge for the films except for return 
transportation. They are 16 mm. films 
on color stock, 
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SHELDON 


Back Geared Screw Cutting 
PRECISION LATHES 





for the TOOL ROOM 


The finest 10’, 11” and 12” lathes ever built 
in the moderate price field. Large special 
analysis steel spindles ground all over, with 
extra collet capacity. Hand-scraped Bronze, 
Ultra-Precision Ball or Super-Precision Roller 
spindle bearings, (the finest — obtainable). 
Heavy braced, semi-steel beds with hand-scraped 
ways (2 V-ways and 2 flat ways). These lathes 
come with a choice of aprons, gear boxes and 
drives including the anti-friction, 4-speed. V-belt 
Lever-operated pedestal base motor drive (illus- 
trated) and a complete line of accessories and 
attachments. 


for PRODUCTION 


Sheldon Lathes will stand 
up to any production 
work within their ca- 
pacity — are ideal for 
second operation work. 
Production models avail- 
able with any or all of 
these features: Ultra- 
Precision Ball or Super- 
Precision Roller spindle 
bearings. Lever-operated 
Collet Attachment. Lever-operated Tailstock. 
Lever-operated cross slide with double tool post. 
Lever-operated turret, etc. 


for MACHINE SHOP 
& MAINTENANCE 


Both Bench and _ floor 
models with choice of 
Semi-quick or Full-quick 
Change Gears, lain 
Aprons or Worm Feed 
Apron with Power Cross 
Feed. Overhead, Back or 
Underneath Motor Drives 
—Telescopic Taper At- 
tachments, Tool Post 





Grinders, Milling attach- 
ments and all standard 
accessories. Also a full 
line of Arbor Presses 
and milling machine Drill 
Press and Shaper Vises. 


for APPRENTICE TRAINING 


A new manual “The 
Care and Operation 
of a Lathe’ written 
for beginners, explaius 
the modern metal cut- 
ting lathe, its care 
and operation. Not 
a “shop kink’’ bouok 
nor a_ handbook of 
tables but containing 
the essential ‘‘do’s and 
don'ts’’ and excep- 
tionally complete in 
tool grinding charts, 
oiling charts and tool- 
ing methods. 104 
pages. well illustrated. 
50¢ list price. 


SHELDON MACHINE CO. INC. 


4232 N. Knox Ave., Chicago, U. S. A. 
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PREFERRED BY 
PRIORITY BUYERS 





DOUBLE FACE 
SLEDGE 


a a 





Quality is Paramount! You know that the 
tools being bought today are being 
bought to LAST. You know that qual- 
ity (which means better performance and 
longer life) is required. Industrial buy- 
ers, machinists, contractors — all men 
who know tools—know Plumb Tools for 
these very reasons. Yes, Plumb Tools 
are preferred by priority buyers. It is 
doubly important today to see that your 
customers specify Plumb Tools. Plumb 
advertising in Mill & Factory and Pur- 
chasing magazines urge buyers to “spec- 
ify PLUMB to mill supply salesmen”. 


FA 











YETTE R. PLUMB, Inc. - PHILADELPHIA, PENNA. 


Plants Rely on Salesmen 
For Advice on Fittings 


For lack of a proper replacement 
fitting a machine tool is knocked out of 
production. It’s like the old proverb. 
“For the want of a horseshoe, ete.” 
Breakdown of a fitting, though seem- 
ingly unimportant, can be just as disas- 
trous as that of any other mechanical 
part. In normal times such an_ oc- 
currence would be labeled inconvenient. 
Today, one machine out of production 
is measured in terms of so many less 
guns, tanks, planes which in turn may 
cost too many lives unnecessarily. 

A fitting for tubing or piping is a 
simple thing when measured against 
the massive machines on which it is 
installed. There are various styles of 
fittings with innumerable combinations 
of connections for T’s, elbows, crosses, 
male and female threads ranging in 
sizes from ¥ to 2-in. which are avail- 
able for compression, flared, soldered 
or brazed joints. However, standard fit- 
tings are usually available for ready 
replacement and are used in preference 
to special designs because of easier 
maintenance of equipment. 

One of the major causes of breakage 
is the high speed and light weight char- 
acteristics found in practically all me- 
chanical devices which cause not only 
excessive vibration but actual movement 
between the different parts. Fittings 
and tubing joining these parts for the 
conduction of liquids, gases, etc., must 
be designed to take this beating. 

Extensive laboratory and field tests 
have been undertaken by manufacturers 
of fittings with the result that there are 
few problems which the average supply 
salesman can not now solve for his cus- 
tomers. In fact, many plants today turn 
to the salesman for advice and informa- 
tion whenever they changeover a_ piece 
of equipment. Keeping production tools 
in the battle is a primary service of the 
salesman, and fittings. while small in 
themselves. are given major attention. 





Photo Courtesu Imperial Brass Mf Cn 


It's plants and shops like these that de- 
pend upon the salesman for advice about 
fittings—-those small but mighty impor- 
tant installations on every machine tool. 
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This will do it 


AVE. vou war industries in 
your territory working 24 
hours a dav and with tough 

lifting jobs? Do they move 500 
Ibs. at a time or 40,000 Ibs? 


Then you can sell them a 
‘Load Lifter’ of exactly the size 
and kind they require for the 
specific lob. Do not hesitate to 
promise trouble-free service evens 
under strenuous conditions. 


For the special features of a 
‘Load Lifter’ are their insurance 
against breakdown. Here are 
some: 

1. “One-point” lubrication. 
2. Hyatt Roller Bearings and 

Ball Bearing Motor. 

a Safety upper stop; lower 
blocks; sure brakes. 

4. Two-gear reduction drive; 
sealed against ot] leaks; steel 
interchangeable suspension. 


~ 


‘LOAD LIFTER’ electric hoists are 


built with lifting capacities of S00 Tb 


to 40,0005 Th ino all combinations 
required for industrial lifting necessity 

Thev are adaptable to almost evers 
working condition within their capac 


ities. Send for extra copies of Bulletin 
3$0 to help you in your sal work. 
Send for catalog containing complete 
information on Hoists, also ‘Time 
Saving Calculator” that show Wings 


they earn. 


MANNING, MAXWELL & MOORE ty 


MUSKEGON MICHIGAN 


‘a Jaan Lari HOwsts 


B Jers f ‘Shaw-Box' Cranes Budg ynd 

Hoists and other lifting specialties 

Makers f Ashcroft Gauges, Har b Valves 

Cons jated Safety and Relief Valves and 
‘American’ industrial instruments 












PORTER 


BOLT CLIPPERS 


In production and construction a Porter 
Clipper will save labor costs. In repairs 
and emergencies a Porter Clipper will re- 
duce shut-down time losses. Be prepared 
by having the right tool ready when 
you need it. Porter Clippers in various 
sizes and models to meet all require- 
ments — cutting bolts, rods, stranded 
cable or chain. Capacities up to 34” an- 
nealed bolts. Special jaws for cutting hard 
steel. Special tools for special operations. 
Every Porter tool precision built, 


H. K. PORTER, Inc. 
EVERETT, MASS. all 


SEND FOR CATA- 
LOG giving valuable 
information about time 
and labor saving in us- 
ing two-hand portable 
metal cutters. 


NOTE: We are using 
every available machine 
and every available 
man, 24 hours a day, to 
meet Government re- 
quirements, and especial- 
ly to meet our jobbers’ 
needs with the earliest 
possible shipments 





YOUR CUSTOMERS NEED 


TO SPEEDIER PRODUCTION 
PALMETTO our otnere PACKINGS 


help to keep pumps, valves, etc., in service because 
their internal lubrication assures long life of packings, 


easier operation of equipment, and fewer shutdowns for 








GREENE, TWEED & CO. 


BRONX BLD. AT 238 ST. 


THESE 3 AIDS 


packing renewal. 


hide, babbitt or copper faces within a few seconds. 
EMPIRE Rawhide Mallets. 


different sizes of nuts with each head. 


Write for full information and prices 


BASA “"race™ HAMMER 


Clamping, adjustable jaws permit replacement of raw- 


FAVORITE ‘tarcuet) WRENCH 
Saves 75’, of time required for nut-tightening opera- 
tions. The only socket wrench that accommodates 


NEW YORK CITY 
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OPA Investigates 
“Monopoly” On Pumps 


An inquiry into distribution of stir- 
rup pumps was launched by Office ot 
Price Administration officials last month 
after the Masback Hardware Co.. pub 
licly charged that the president of the 
firm holding an exclusive manufacturing 
contract for New York and other area 
also controls the exclusive wholesale 
agency for the pumps. 

Edwin R. Masback. president of the 
New York hardware and industrial sup 
ply house bearing his name. made hi- 
original charges in a telegram to Mayor 
LaGuardia and followed this up with 
letters to both the Mayor and the OPA. 
William Martin Vogel is president 0! 
Standard Container Ine.. Rockaway. 
N. J.. manufacturers of the pumps. and 
is a partner with his wife Ruth Vogel, 
in the Wholesale Stirrup Pump Co.. ex- 
clusive distributor, Mr. Masback  in- 
formed the Mayor. 

Mr. Masback pointed out that his in 
vestigation was prompted by a fear that 
if the condition were not corrected man 
ufacturers of other items might follow 
the procedure and thus slowly but 
surely force established distributing 
firms out of business. 

“Stirrup pumps in themselves in dol 
lar and cents gross value may not repre 
sent an important factor in the busine-- 
economic life of the City of New York.” 
Mr. Masback wrote in his letter to the 
Mayor. “However. the pattern ot 
manufacture and distribution as set up 
by the Federal Government might give 
you. as the Mayor of the City of New 
York, great concern if you are genuinely 
interested in the life-blood of New York 
City business.” 

Standard Container is one of four 
firms in the United States manufactur- 
ing stirrup pumps under contract with 
the Defense Supplies Corporation. ac- 
cording to OPA. Under the government 
setup each of the firms was assigned 
areas for which it could) manufactur: 
the pumps. 

The question of wholesale distribu- 
tion of pumps has not arisen with any 
of the three other firms making them. 
it was explained. 

Through distributing through his ow: 
firm, Mr. Vogel makes a profit on the 
manufacturer's price of $1.86 and al-o 
on the 4 cent markup) permitted a 
wholesaler. Mr. Masback charged. The 
retail ceiling price is $3.30. 

In his letter to the Mayor. Mr. Ma- 
back pointed out that the usual govern 
ment procedure calls for the selection 
of certain manufacturers of necessars 
civilian products who are not equippe:l 
to manufacture war material but why 
have facilities to manufacture the iten 
or line needed for civilian distribution 


The government then grants such a 





vanufaeturer the right te produce a 
‘rtain number of units. and througi 
tie proper agency. allocates the neces- 
<ary raw materials. Mr. Masback ex- 
ilained. 

“It is my opinion.” Mr. Masback de 
lared. “that the Federal Government 
loes not intend to help create monopo- 
lies by allowing the manufacturer who 


























ias been selected to produce an item 
tor civilian consumption, to create a = WAR INDUSTRIES, 
listributer of their own choosing. if Ut your customers, urgently need 
three things — more TIME... more 
METAL ... more MEN! MAN- 
POWER effectively is conserved 


when the metal is sawed the Peerless 


would tend to create a monopoly.” 

In reply to Standard Container’s con- 
tention that a single distributor wa- 
chosen to speed up the placing of pumps 
in the hands of retailers. Mr. Masback 


isserted that clearing through estab 


way. In high production plants, 
Peerless automatic types frequently 


lished = distributors would be more run from noon until night on a 


efficient and faster single set-up. The thin, accurate, 


How can one distributor place in cool-cutting blade is easy on the 


” 


V 
the hands of retailers. the stirrup pumps metal. As little as {6° of the ma 


more quickly than existing distributors terial ts removed from the cut. 
whe have organizations thoroughly 
trained in distribution including large 
feet of delivery trucks?77 Mr. Mas- 
hack asked. 


“Aa to hookkeeping and other costs, 


Lay plans, today, for showing your 
salesmen and your customers how 
to serve and save the Peerless way 
by conserving — TIME . . . METAL 


. and MAN-POWER. 
i study of economies would show that 


A 2 : A complete kit of new literature 
distributors handling thousands of item- 


5 will be mailed at your request. 
can operate with a much lower over 
head than a = distributer handling a 
single item.” 


Mr. Masback also pointed out that 


the assertion by the officials of the firm 


PEERLESS MACHINE COMPANY 
Dept. MS-1142, Racine, Wisconsin 


that the company made “only a few 
cents profit” on the pumps at the $1.86 
price. did not tell the whole story. The 
few pennies. multiplied by the number 
of pumps to be manufactured reaches 
1 overy. sizeable) sum. Mr. Masback 
declared, 

He replied to charges he was moti 
vated by “pure jealousy” by citing a Ce mM 
letter to OPA in which he said he would 
not be interested in distributing the 
commodity unless an identical offer wa- 
nade to every “legitimate wholesales WITT production is be- 
within the territory.” ing called upon more 

Mr. Masback’s original telegram = to and more to meet the na- 
Maver LaGuardia. sent Oct. 9. brought tion's needs. That means 
io reply until after he had dispatched fewer cans for civilian uses 
: second message on Oct 20.) On the that’s why WITT CANS 
Selcaliaes Utes Wis Wiiioat: wealth cannot meet all present calls. 
“L have your telegram. To am at a 
ss to understand it. 

“Because someone in’ New Jersey 


~1v~ they have a monoply in New York ® L! Helpful Suggestions 
How to Care for Witt Cans 


Paint cans inside with asphaltum paint. 





City. that does not mean anything. 
ul have a pump and it is approved by 





the Fire Commissioner of this city. you 
free to sell it.” 
Mr. Masback immediately replied 
th a third telegram: 











Paint name or symbol on cans and lids 
prevents loss or theft of cans, and helps 
to identify them. 


Never sprinkle or wet ashes before put- 
ting them in cans. Ashes contain sulphur 
and when wet, a mild sulphuric acid is 








Thank vou for your letter. LT note 























i! vou are ata loss to understand my formed. 
lecram of Oct. 20. Undoubtedly you 
received my letter of Oct. 21. which e 
shit help clarify. The second para Th Wl l I C # 
iphoof vour letter is not clear to me € ¢ ornice O. 
mode net seem oto understand that Winchell Ave. Cincinnati, Ohio 
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Jack Up War Production wit4 













¥ 


Simplex Lever 
Jacks have Gold 
Medal Award for 
Safety mechan- 
ism. 5 to 20-ton 
capacity.Guaran- 
teed to lift their 
full capacity on 
cap or toe lift. 


@® * 
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Simplex Screw 
Jacks have safety 
peephole in mall- 
eable iron base 
to prevent over- 
extension. 38 sizes 
with 4-way head; 
19 sizes with 
ratchet head. 


* 





hb 


Simplex Hydrau- 
lic Jacks feature 
safer pressure- 
tested top nut 
and base, non- 
deteriorating 
packing seals, 
and shielded re- 
lease valve. 3 to 
20 tons capacity. 


* 





Simplex 
Jacks! 


With industry now mov- 
ing at top speed, fast, 
efficient Simplex Jacks 
are more and more in de- 
mand for 1,001 purposes. 
For installing new 
machines and moving 
old, for rigging, support- 
ing, pulling, lifting, 
‘*pinch-hitting’’ for 
cranes and other carriers, 
Simplex Screw, Lever 
and Hydraulic Jacks are 
exactly what your cus- 
tomers need to step up 
their war production. 
Don’t delay them. Check 
your stock now! 


Templeton, Kenly & Co., 
Chicago, Il. 


Better, Safer Jacks Since 1899 








Simplex 


LEVER - SCREW - HYDRAULIC 


Jacks 


War won't wait! 


Railway Express provides fast transportation 
for the things the nation needs to win the war 
—and for vital home-front necessities, too. 


RAILWAY EXPRESS 


AGENCY 


INC. 


NATION-WIDE RAIL-AIR SERVICE 
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even though the Fire Commissioner may 
approve a stirrup pump there are none 
on the market except those manufac- 
tured by Standard Container, Inc., that 
can be sold at a price to meet the OPA 
ceiling price. May I make it clear to 
you that an agency of the Federal Gov- 
ernment probably has quite innocently 
made it possible for one New Jersey 
manufacturer and one New Jersey dis 
tributor to sell pumps at $3.30 retail 
in the City of New York without com- 
petition. This agency prohibits other 
manufacturers who were successful bid- 
ders to have their pumps distributed in 
the City of New York because the plan 
allocated certain states to each manu- 
facturer.” 


Perplexed by PD-1X? 
Here's a Way to File It 


George M. Rittelmeyer, general 
manager of the Mississippi Foundry & 
Machine Co., Jackson, Miss., has dis- 
covered the “easiest and fastest way to 
file a PD-1X application.” However, 
he did not hit upon the idea without a 
great deal of thought. His diary, cover- 
ing a week. explains all of the trouble 
he encountered. 


MONDAY, OCT. 12 


Spent sometime looking over the PD. 
1X form trying to figure out how to 
get up the information required by the 


WPB. 
TUESDAY, OCT. 13 


Looked over the PD-1X again and 
shook my head several times as I read 
the instructions on the back of the sheet. 
Being on the verge of getting a head- 
ache, I put it back in my desk drawer. 


WEDNESDAY, OCT. 14 


Made a bold resolve that [ would 
definitely fill out the PD-1X today, but 
after looking it over again my resolution 
went to naught. 





George M. Rittelmeyer exhibits the only 
tool you need under his (patented?) 
method of filing a PD-1X application. 
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BETTER I CHAIN 


ZiLy 


LATOR VAD 





KNOW 
CRANE SIGNALS 


THEY ARE VITAL TO 


— Protection of operators 

— Protection of loads and chains 

— Speed-up in Production 

— Long Service — Satisfied Customers 

















TRAVEL HOIST 
Forearm vertical, hand Forearm vertical. Make 
open. Wave forearm in small horizontal circle with 
direction of travel. hand. 

















STOP EMERGENCY STOP 
Arm extended, level with a 


to right and left. 





S ye ra < ~~ 
ad Becle a “TY? 























/\ | 
Ad, Neat 4 
. 7 = _| Ly 
q ’ i| \ S| | | / 
LOWER RACK 


Arm extended, hand below Arm extended, hand just 
hip. Wave forearm down- above hip. Fingers closed, 
ward thumb extended horizont- 

ally. Jerk hard in direction 


of racking. 


WAYLOMR ” 


~ Flash- -Alloy Steel 


DISTRIBUTORS: Send for prop- 
esition. Full cooperation. There‘s 
a TM Chain for every job in 
every plant. T-M Heat Treat- 
ment, T-M Welding, T-M Design, ¥ 
chain superiorities that make § 
sales, and satisfied customers. §j 
Here is the best chain line for 
Industrial Distributors. Investi- 
gate! 


Established 1873 


———_ 





yt ol Vf o 
5.G. TAYLOR CHAIN CO. 
pose a 


Box 509-MS 





Hammond, Ind. 











% rm extended, hand level 
hip. Hold position rigidly. with hip. Move hand quickly 


| Clinic” 


THURSDAY, OCT. 15 


I have decided to take the bull by the 
horns and apply on the PD-1X to get 
a rating high enough to order some 


wrenches which we have sold on A-10. | 
Once more I take the form out of my | 
desk drawer, but before I can get into 


action the telephone rings. 


FRIDAY, OCT. 16 


Not having any aspirin handy I de- 
cided to forget all about the PD-1X 
today. Maybe tomorrow I will feel 
more like giving it a tussle. 


SATURDAY, OCT. 17 
EUREKA! The problem of the 
PD-1X has been solved. The idea oc- 
curred to me last night and it worked. 
The easiest and fastest way to file a 








PD-1X application is to use a large 
machinist’s hand file. By using this 
method you will save many headaches. 


34% Cut in Variety 
Of Wire Rope Proposed 


A proposed simplification for wire 


| rope now in the hands of producers, 


distributors and users will result in a 
net reduction in variety of items from 
973 to 643 or 33.9 percent. Proposal 
was submitted by the Division of Sim- 
plified Practice, 
Standards, based upon recommendation 
developed by a committee of the Wire 
Rope and Strand Manufacturers Asso- 


| ciation at the request of the Iron and 


Steel Branch of WPB. 


This recommendation, which includes 


| sizes, constructions, grades and break- 
| ing strengths of the 


wire rope, is based on an exhaustive 
analytical review of existing published 


| standards of the industry. It is designed 


materials and 
available productive capacity for the 
war program ‘and at the same time 
adequately care for important consumer 
requirements. The major production 
and use of wire rope, and therefore the 
predominant tonnage is covered by four 


to conserve strategic 


| different rope-constructions, where the 


| reduction in variety is from 352 items 
to 182, or 48 percent. 


Hardware Associates 
Discuss WPB Orders 


Contemplated inventory control, the 
General Maximum Price Regulation, 


| and data on workings under War Pro- 
| duction Board orders were discussed 
| Oct. 15, when New England Hardware 


Dealers Association climaxed a “War 
Boston. More than 75 attended. 
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National Bureau of | 


vast majority of | 


with a dinner at Hotel Lenox, | 





to the 


READER 


Many of our Distributor friends 


have expressed their apprecia- 


tion of our efforts to keep them 


supplied with Lowell Wrenches. 


In the emergency existing to- 


day we are proud to be a part 


of the Nation's great manufac- 


turing machine, which is carry- 


ing on in spite of handicaps. 


We must and will deliver Gov- 


ernment orders first, but we will 


do everything possible to fill 


non-Government orders that 


you send us as fast as we can. 


The Lowell Quality and the 


support to regular Lowell Dis- 


tributors will continue as in the 


past. You who have been our 


salesmen in the past and who 


we desire in the future will not 


be let down. 


RED RATCHET 
WRENCHES 





LOWELLWRENCHCO. 


WORCESTER 


MASS. 
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You, too, can sell OR 
wlicgl = 


Reg. U. S. Pat. Off.—Patented 


FEATURES 


Here is a line of COATED 
ABRASIVES made under the spe- 
cial VERTICOAT PROCESS — as & The VERTICOAT process—a defi- 
line that in a comparatively short rite improvement in manufacturing 
space of time has gained universal 
acceptance from users entirely On isting surface. Fast cutting and 
its quality and performance great endurance are assured. 
features. 


methods—mechanically sets the grain 
on end, with the sharp ends to the 


With our Sales Policy based on selective distribution you are 
given the opportunity to offer a quality product and share 
in the repeat business it helps to build up. 


ATLAS ABRASIVES CORP._ 


459 TWELFTH STREET 
ST. LOUIS, MO. BROOKLYN, N. Y. NEW ROCHELLE, N. Y. 


*Reversible action 

*Complete with 
Universal shank. 

* Accurate and sen- 
sitive. Sturdy. 


Quick Delivery NOW! 
Satisfy the immediate need of war 
production plants in your area with 
the MICRO-MASTER DIAL INDICA- 
TOR. This precisely made fine instru- 
ment is a vital war production line 
necessity. Catalog sheets for your 
binders, counter cards and circulars 
available. Generous margin. 
Details on request. Write. 


MICRO-MASTER COMPANY 
917 W. North Ave., Chicago, Il. 
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Henning W. Forsman, oldest employee at 
the Wickwire Spencer Steel Co., plant at 
Palmer, Mass., in point of service, received 
the Maritime Merit Badges from Commis- 
sioner Thomas M. Woodward of the United 
States Maritime Commission. 


Wickwire Spencer Co. 
Awarded Maritime "M” 


Described as the first to be awarded 
in New England. a Maritime “M” Pen- 
nant and Victory Fleet Flag were re- 
ceived Oct. 14 by the Wickwire Spencer 
Steel Co. at ceremonies held at the 
firm’s plant in Palmer. Mass. 

The presentation was made by Com 
missioner Thomas M. Woodward of the 
United States Maritime Commission 
and was received by Carl f. Collins 
executive vice-president) of Wickwire 
Spencer. Maritime merit badges were 
awarded the employees by Mr. Wood- 
ward and were received by Henning W. 
Forsman who has worked 42 years at 
the Palmer plant. 

Leverett) Saltonstall, governor of 
Massachusetts, was among the speaker- 
at the ceremonies. Joseph E. Casey. 
United States Representative. also wa- 
scheduled to speak but was unable to 
attend and sent a telegram of con- 
vratulations, 


Five Committees Named, 
Stone Presiding Officer 


Franz T. Stone (Columbus Mekin 


nen Chain Corporation) as chief of the 


Industrial Specialities Branch. Tool- 
Division, is government presiding office: 
for five committees named last month. 

Serving for the Drill and Reamer 
Industry committee are: W. E. Cald 
well, sales manager of Cleveland Twi-t 
Drill Co.. Cleveland: S.A. Cogsdill 
president, Cogsdill Twist Drill Co. De 
troit: R. H. Frantz. president. Wayn 
Tool Co.. W avnesboro. Penna.: Rov ( 
Herrlich. treasurer, Detroit Reamer & 
Tool Co., Detroit: M. J. Kearins. presi l 
ent. United Drill & Tool Co. Detroit: 
R. H. Wolfe. president. Arrow Tool & 
Reamer Co.: W. FE. Loy. Union Twi-! 

















Drill & Tool tea. Athol. Mass.: 
L.. MeGregor. president. National Twist 


Howard 


Drill & Tool Co.. Detroit; Frank Mor- 
ison. W. L. Brubaker & Co.. Millers- 
uurg. Penna.: Earl Reinhart. president. 
Republic Drill & Tool Co.. Chicago: 
Frank Sikorovsky. president, 
Pwist Drill Co.. Jackson. Mich. 

Members of the Tap and Die Industry 
ommittee are: W. M. Dalzen. president. 
Dalzen Tool & Mig. Co.. Detroit: L. A. 
Lincoln. president. Bay State Tap & 
Die. Mansfield. Mass.: W. EF. Loy. 
Ss. W. Card Division. Union Twist Drill. 
Mansfield, Mass.; D. G. Millar. presi- 
dent. Greenfield Tap & Die Co... Green- 
field. Mass.: E. W. Nestor. secretary. 
Reiff & Nestor. Lykens. Penna.; Charles 
MI. Pond. vice-president, Pratt & Whit- 
nev Division. Niles-Bement-Pond Co.. 
West Hartford. Conn.: J. E. Winter. 
president. Winter Bros. Co.. Wrentham. 
VMas-.. and F. H. Wood. vice-president. 
Wood & Spencer Co.. Cleveland. 

The third committee is for the Mil- 
ling Cutter Tool Industry 
ind serving on it are: Frank W. Eng- 


Ampco 


and Form 


land. — vice-president. Iinois Tool 
Works. Chicago: E. Gairing. president. 
Gairing Tool Co.. Detroit: A. N. God 


dard. president. Goddard & Goddard 
Co. Detroit: L. C. Gorham. pre-i ‘ent. 
Gorham Tool Co.. Detroit: W. FE. 
Union Twist Drill Co. Athol. Mas-.: 
Cecil W. Machon. general manager. 
Brown & Sharpe Mig. Co.. Providence: 
Howard L. MeGregor. president, Na 
tional Twist Drill & Tool Co. Detroit: 
Rov €. Michell. president. Eclipse 
Counterbore Co.. Detroit: E. W. Miller. 
seneral manager. Fellows Gear Shapet 


Lov. 


Co. Springfield. Vt.: Earl Parker 
president. Barber-Colman Co. Rock 
ford, Uh: Ernest C. Putnam. president. 
Putnam Tool Co.. Shelton. Conn.: EF. 


Reanev. O. K. Tool Co.. Shelton, Conn-.: 
Paul Seiler. president, Motor Tool Mig 
Co. Detroit: and Paul Zerkle. vice 
president. National Tool Co.. Cleveland. 

Lathe Chuck Industry 
members are: A. P. Barnaskey. mana 
ver. Westeott Chuck Co.. Oneida. \. Y.: 
lL. W. Greenberg. Lo W. Chuck Co.. 
Poledo. Ohio: H. S. Hubbell. TL R 
\lmond Mfg. Co.. Ashburnham. Mass.: 
Carl SS. Newmann. 


comimiltec 


president. Union 
New Britain. Conn. : 


Horton 


Clonn.: 


Manufacturing Co.. 
Joseph C. Regan. president. EF. 
& Sons Co.. Windsor Locks. 
Harry Sloan. president. Cushman Chuck 
Co.. Hartford. Conn.: A. E. Thornton. 
Skinner Chuck Co. New 
Britain. Conn.: L. BE. Whiten. president. 
). EE. Whiten Machine Co... New Lon 


lon, Conn, 


president, 


Maehi 
Vises. committes are 
Erie Tool 
Erie. Pac: M. Kessler. vice 
Athol Machine & 
Mass.: F. M. 


members for the 
itt and Bench 

W. Bacon. 
Works 
resident, 


Athol. 


Committee 
president, 


Foundry 
MeArthur 


- 








LEARN HOW YOU CAN 


Turn Rust Into Dollars 




















@ Rust-Oleum protects metal 
against rust and corrosion. It 
penetrates rust, incorporates 
the particles in the protective 
coating, forms a lasting film 
on the metal. Sandblasting 
or flame cleaning are un- 
necessary. Outlasts paint 
two and three times. 


Write for effective dis- 
tributor proposition and 
details on the tested 
sampling campaign that 
produces quick sales. 


RUST-OLEUM 


PAINT CORPORATION 
2425 Oakton Street 
Evanston, Illinois 


* * * 


All Calder Dressers have hard- 


ened steel, threaded-in pin 
bushings. Threaded in the direc- 
tion of rotation. Cannot come 
out. Easily replaced when worn. 
Your customers will like this 


feature! 





All Calder cutters are correctly heat treated 
and tempered to Rockwell C-58 in accurately 
controlled electric furnaces. This gives them 
long life and uniformity. 
Full line of Dressers and Cutters for Regular 
and High Speed Wheels of all sizes. 
Write for samples and prices. 


Calder Mfg.Co.,632 N. Prince St.,Lancaster, Pa. 
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of 4 Wars 


in the 


Bolt Industry 


Rein deble 
Great — 
Roach 
Rt yl 


Will give a wonderful 


Account Wherever Used. 


For a Sure Victory, use 


CLARK Pros 
BOLTS: NUTS € RIVETS 


CLARK Bros Bout Co 


MILLDALE, CONN 


A True American Product 
Since 1854 
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| Oswego, 


| the 


| Power. 


| nounced, 


Jefferson, 
ford, 


Broadway. 


Chicago, Ill.; Elmer Mul- 
Prentiss Vise Co., 302 
New York, N. Y.; Charles 
S. Parker, president, Charles Parker 
Co., Meriden, Conn.; E. L. Rilling, 
president, Hollands Manufacturing Co., 
Erie, Pa.; William F. Sawyer, proprie- 
tor, Sawyer Foundry & Machine 


a iam es 


secretary, 


Seymour, vice 
president, The Columbia Vise & Mfg. 
Co., Cleveland, Ohio: 
mons vice president, Birtman Electric 
Ill.: W. S. Swift, 
American Scale Co., 
Mo.; P. D. Wright. president, 
Manufacturing Co.. Erie. Pa. 


.. Chicago, presi- 


Reed 


War Congress of Industry 


war and 
affecting business men will be covered 
during the three-day “War Congress of 
American Industry” 
at the Waldorf-Astoria in 
Dec. 2, 3, and 4, William P. Witherow, 
president of the National Association 
of Manufacturers, announced. 

Mr. Witherow said the 
the 
Strong 
Peace 
The NAM president, who 
president of Blaw-Knox Co., Pittsburgh, 
recalled that the 46th Annual Congress 
of industrialists closed barely 
before the 


Problems arising from the 


theme of Congress, 


War 


Power.” 


“Making 


America Power, 


also is 


24 hours 
attack on Pearl Harbor and 


| that the responsibilities and obligations 


of every industrialist had increased 
many times during the past year. 
Explaining that “the intricacies and 
future policies of government adminis- 
trative agencies require the 
planation to all of us.” Mr. 
said many chief executives of the War 
and Navy Departments, the War Pro- 


| duction Board and other governmental 


agencies would speak at the Congress. 
The preliminary program, it was an- 
included Donald M. Nelson, 


Executive Director of the War Produc- 


. | 
that will convene | 


fullest ex- | 
Witherow | 


| president, Yost Manufacturing Co., | 
Meadville, Pa.; R. S. McConnell, vice | 
| president, Desmond-Stephan Co., Ur- | 
bana, Ohio; George Morgan, Jr., vice 
president, Morgan Vise Co., 108 North 


Ga. 1 
Richard J. Sim- | 


Kansas City. | 


| Scheduled For Dec. 2, 3, 4 | 


New York 


war dictates | 


Man 


tion Board. who will speak at the annual | 


banquet. 
William M. Jeffers. 
Rubber Administrator, 


Batcheller. 


recently named 
and Hiland G. 
of Al- 


former president 


legheny, Ludlum Steel Corporation, and | 


now head of the Iron and Steel Divi- 
sion of WPB, will speak the first day. 


The subject of “Mobilizing Man- 
power. will be discussed by Paul V. 
MeNutt. Chairman of the War Man- 


power Commission, 
Office 
speak 


the 
will 


Administrator of 
Administration. 


son, 


Price on 


NOVEMBER, 1942 


and Leon Hender- | 
of 





1 Leak-Proof 
Pipe Maintenance 


Is The 





EXTRA Sales 
er 
KEY-TITE 


The 
Nationally Advertised 
Leak-Proof 
Sealing Compound 





for thread and gas- 
ket connections on 





all lines to carry 
water and all aque- 
ous solutions, low-pressure steam, gas, etc. 
Take advantage of the dominant advertis- 
ing on Key-Tite that is telling your cus- 
tomers the many advantages of this super- 
ior sealing compound—how it permits 
the re-use of old gaskets and fittings—fills 
the bill when new ones are unobtainable. 
Key advertising has already established a 
wide market—get your share of this extra- 
profit business. 


Aeres the Story 


in brief, on Key-Tite. It is absolutely leak- 
proof against water, low-pressure steam, 
gas, compressed air, etc... . economical! 
to use, goes several times as far as ordinary 
pipe dopes. It will not settle in the can, 
does not freeze connections and will not 
affect the color or taste of potable liquids. 


DISTRIBUTORS 


some territories on Key Sealing Com- 
pounds—Key-Tite and Key Graphite 
Paste—are still open. Investigate the ready 
saleability of these high profit products in 


your territory today . . 


- Now. 





2621a McCasland Avenue East St. Louis, Ill. 

















UM 


You Owe 
, Your Customers 


I 0 Robert A. Millikan, chairman of the 
executive committee of the California | HAND 
WA RT | M E Institute of Technology. 


Mr. Witherow said that for the first 
I — - t l C I é N C ¥ time in 46 years the Congress had ar- otTM DS 
| ranged a night program. The program 
will deal with manpower problems with 


apres ire 


land Steel Co., who will speak at BLACKMER 
Steel” rulings of the War Labor Board, 


Thursday's luncheon. Mr. Sykes, whose | 
| will speak on the need for “A National | rT 
Labor Relations Policy.” The field of ° ary 


| “Rationing, Rent and Price Control.” 
Among industrialists on the program | $ DON Ea 
is Wilfred Sykes, president of the In- 
| company was included in the “Little 
science is to be represented by Dr. 














questions to be asked from the floor 54 Models 

| that will be answered by a panel of in- The sgh 

q ld caliat Suck aieintie E lal pump for 
dustrialists, Such subjects as labor every job. 


supply, wage problems, developing 
| supervision of workers and employee 
morale will be discussed. 


Your customers need an efficient 
way to transfer materials bought 
in drums and barrels. 

Republic Distributes | PROMPT SHIPMENT ON 

Scrap Drive Posters ALL PROPERLY RATED ORDERS! 

With STOW Flexible | As a contribution to the nationwide 
Drill-Shafts 


Expanding, high-speed pro- 


























TAKE PRIORITIES BUSINESS NOW. 
Salvage Campaign, Republic Rubber Simplify the handling of oils, paints, 
| Division of the Lee Rubber & Tire Cor- solvents, thinners and other industrial 

nese . ws liquids in the War Production Plants 
poration, Youngstown, Ohio, has issued 



































. be — ; of your territory with BLACKMER 
duction has created a greatly | 4 17 x 22-in. poster which is being sent ROTARY HAND PUMPS. 
S- . j ‘ ° . . 
increased demand for the adap- | to distributors for distribution to cus- Eliminate waste—reduce fire hazards— 
yn tability, efficiency, and economy tomers. prevent accidents due to slippery floors. 
ry of Stow Flexible Drill-Shafts. The poster shows a war scene in Send for Bulletin No. 205 
c- This is your opportunity to be which there are soldiers, tanks, guns, 
e e . ~ 
Ne of real service, both to your | trucks, jeeps and planes. At the top is | A Distributor's Line 
is customers and to yourself! the warning: “Idle Rubber Handicaps | of ROTARY PUMPS 
, ° 4 j . or) . 
bie You'll find Stow Flexible Drill- | the War Effort,” and then, in smaller 
- Shafts sell themselves — in | letters, the poster urges: “Get in the | DIRECT- 
its quantity! scrap, salvage all scrap iron, steel, non- | e CONNECTED 
‘ 9% PUMPS 
ils Equipped with straight spindle | ferrous metals, rags. . 
or with Park 45° or 90° Angle 5 to 20 GPM 
le. Heads, they provide an amazingly up to 100 psi. 
versatile tool. Their light weight 
a and easy, one-handed operation REDUCTION 
make them almost indispensable 
a- where women are employed. For GEARED 
any job that requires drilling in PUMPS 
“tight corners” or awkward spots, 5 to 700 GPM 
Stow combines accuracy with : 
handiness . . . particularly in up to 300 psi. 
aircraft assembly and other pre- 
cision work. 
k- You can profit by the great SANITARY 
m, demand for Stow equipment, PUMPS 
NOW! Inquire into the new 50 and 100 GPM 
al business, new profits offered by a . 
. Stow franchise . . Write us 50 psi. 
ry today for full facts on Stow— 
n the inventor and pioneer of Flex- 
’ ible Shafting! 
oi ao BULLETIN 
1s. ==STOW Flexible Shaft NO. 301 





Illustrates and de- 
scribes how the 
"Bucket Design” 
(swinging vane) prin- 
ciple cuts pumping 
costs. It's important. 


Machines 


are right now being spotted 
on vital assemblying points 
for quick, interchangeable ap- 
plications to many fitting and 
finishing operations. As many 
as 60 UNITS have been or- 
dered after a trial of one! 


For two weeks Harvey Jernigan of Mills 
& Lupton Supply Co., Chattanooga, played 
nursemaid twice daily to a double acting 


Send for a copy today. 
FREE TO DISTRIBUTOR'S SALESMEN 


munity. City water pressure was causing | 
STOW lac qe) | air to be discharged from the chamber WRITE BLACKMER PUMP COMPANY 
° °7 nc. i 18111 Century Ave. S.W., Grand Rapids, 


thus creating a serious hammer felt in 
a 5 SHEAR ST. every large plant in Chattanooga. He | Mich. 


BINGHAMTON a N. Y. finally got the community fathers to in- BLAC CKMER Kot"4 PU UMPS 


stall a triplex pump. “BUCKET DESIGN’-SELF-ADJUSTING FOR WEAR 


single piston pump in a nearby com- 
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CAPITAL ‘‘RED CAPS’ 





“the picture tells the story" 


The above picture was taken by a railroad after a severe 
test. The brooms on the left are CAPITAL “RED CAPS.” 
High quality, long service life, and all around efficiency are 
some of the reasons why CAPITAL Red Cap Industrial 
Brushes and Brooms are so well able to handle industry's 
present maintenance job—and do it well and economically. 


INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. Est. 1890 INDIANAPOLIS, IND. 


VITAL PROTECTION FOR 
WAR INDUSTRIES 

















) 






D ao UNDERWar LAD “AN 
We = 
on oe INSPEC fetes 








Quick Service 
FOOT OPERATED 





“PERFECTION” 


( Hand Operated 
D I E N E + OILY WASTE CANS 


The fire hazard in plants engaged in war production work and in warehouses, 
arsenals, public buildings and the like, is multiplied many times because of the 
huge investment in material, equipment, etc. necessary to the present produc- 
tion program. DIENER offers economical positive protection with these Oily 
Waste Cans—simple construction, easy to operate, efficient and positive in 
action. Approved by Nat'l Bd. of Fire Und. and Assoc. of Fac. Mut. Fire Ins. 
Co. Write for descriptive bulletins. 


GEO W DIENER MFG C0 400-420 N. MONTICELLO AVE. 
e e s » CHICAGO, ILLINOIS 
EE 
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Fire Doors Aid Defense 
By Localizing Blaze 


5 Speers 


One of the largest factories manufac 
turing mechanized artillery was found 
in ruins a short time ago. Investigation f 
showed that all their valuable pattern- ' 
were kept in a building entirely open 
and available for any type of sabotage. 
Two bovs confessed to playing in the 
structure and setting fire to the plant 
in order to create enough light so that 
they could see the model forms. Even 
if the firm had failed to set up proper 
protection facilities to prevent encroach- 
ment from the outside, the installation 
of fire doors would have localized the 
fire and prevented the complete demoli 
tion of the building. 

The above is not cited as an example 
of carelessness. but rather to point out 
to the industrial salesmen that) even 
some of his biggest customers are so 
wrapped up in’ preduction  problem- 
they sometimes overlook simple precau 
tions. A fire could start tomorrow in any 
of hundreds of plants and originate in 
any of hundred different ways. But re 
gardless of the origin of a fire. the secret 
of saving lives and needless destruction 
of property is in confining the blaze to 
the smallest possible area, 

Fire doors will not prevent a blaze 
from starting. but properly installed 
they will divide a building inte -mall 
areas thus preventing a fire from 
spreading from one section to another 
and possibly trapping workmen or hin 
dering the firemen in their effort to -ave 
the structure and its contents. 

Ordnance plants. powder and TN1 
plants. shell loading plants and various 
chemical firms insist on fire doors a 
standard equipment. These steps. of 
course, are taken as an integral part ot 
the war program. Hundreds of indu- 
trial firms have followed this example 
but. as yet. the program of prevention 
against fire sabotage has merely 
scratched the surface. For this reason 
the supply salesman cans render’ in 
valuable service to the war effort) by 
instituting a campaign of his own te 
boost fire prevention in his territory. 


; “y 


a 


TTstiiitciitiiiits 


Photo Courtesy Richards-Wilear Mia. ¢ 


A fire door of this type installed in th: 
average industrial plant will cut fire losse 
tremendously as well as boost worke 
morale 











BALDOR builds a Complete Line of Electric 
ke Grinders—! to 5 h.p., bench and pedestal 
types. Above is No. 101, 1!2 h.p., ball- 


uit bearing motor, 1725 r.p.m., 220 volts, 
4 


. 3 ph., 60 cy., 10° Aloxite 
" wheels. $99.00 
BALDOR ELECTRIC COMPANY 

Ls 4364 Duncan Ave. ST. LOUIS, MO. 


ELECTRICAL 


a ALDOR SPECIALISTS 
or 
‘ 22 YEARS 


el Manufacturers of 
Electric Motors 
mn Electric Motor Grinders 
to Battery Chargers 
Fast Battery Chargers 
Battery Testers 


" Write for Bulletins 
ed BALDOR ELECTRIC COMPANY 
Duncan Ave., ST. LOUIS, MQ. 














: WHITNEY 
: PUNCHES 


ol —HAND OR BENCH— 







.. . Save time 
on a wide 
variety of 


applications 


W.A.WHITNEY 


Good looking work done neatly 
and quickly is what you can 
expect and get from the small- 
est hand type to the largest 
bench type Whitney Punch. 
They have capacity, strength, 
and range—all tools guaran- 
teed. Bulletins available. De- 


Rockford, IIlinois 

















KEEPING BELTS ON THE JOB LONGER 


....-Safety BELT HOOKS 
| AND LACERS 








A great portion of your responsibility to the war production program is 
to “keep ‘em running” . to see that each machine has those items 
it needs to work at maximum capacity. Reoarding belts, this calls for 
the proved, accepted SAFETY SYSTEM of a Portable Belt Lacer and 
numerous sized Belt Hooks. The lacer takes belts up to 6" wide, and 
is uniquely designed in that the jaws are not flat, but ribbed . . . each 
rib contacts one hook only, thus each hook is easily sunk below the sur 
face of the belt. And, with the SAFETY SYSTEM, you can guarantee that 
the belts will hold and do the job. Here. then, is one opportunity to 
serve ...to keep belts on the job longer, and keep them doing a job 
longer. Wr'te us today for more detailed data covering deliveries, prices, 
priorities, etc. 


SAFETY BELT-LACER CO., TOLEDO, OHIO 


MEET WARTIME 


~ 





With the complete line of Morse Silent and Roller 
Chain Drives, and Flexible Couplings, distributors 
can meet the vital needs of war production, There 
is no time to lose—new plants are going up daily, 
present machinery is being overhauled on a whole- 
sale basis—all present profitable selling opportuni- 
ties when you handle the Morse line. Don't: miss 
out on this fast moving power transmission busi 
ness. Morse acceptance, advanced design, 
and production facilities put you ahead 


of competition in sales and profits 


Write for the interesting facts 


today. 


SILENT CHAINS ROLLER CHAINS 


MORSE CHAIN COMPANY ITHACA N.Y DIVISION 


MILL SUPPLIES * NOVEMBER, 1942 235 























DRILLING 
ANCHOR BOLT HOLES 
IN CONCRETE 


Quickly — Easily — and Economically 
with Dependable 





SYVT7RON 
ELECTRIC HAMMERS 


Offices in all large cities 


SYNTRON CO. 


900 No. Lexington Avenue 


Homer City, Pa. 








THIS ONE 


ci, 


The Foley Automatic Saw Filer is the only 
machine that sharpens cross-cut circular 
saws 3° to 24” in diameter, band saws 
le" to 4)2"° wide—all hand saws. 

Your saws will cut faster and truer and stay 
shag longer when filed on a Foley Saw 
Filer. The exclusive patented Foley jointing 





files 
BAND 
SAWS 


FILING SAWS FOR 
VICTORY 


The Foley Filer is in use by 
U. S. Navy for shipyards, air 
bases, battleships, navy tend- 
ers—by U.S. Army posts and 
airports—by U. S. Engineers, 
Light House Dept., Treasury, 
Mint, N.Y.A., W.P.A., Federal 
penitentiaries,—also hundreds 
of Defense projects and indus- 
trial plants. 

rect to us 

prices. 


Die-Making Machines, etc 





THOUSANDS IN USE 
The Foley Saw Filer has proven 
its value and quality by many 
years of use on thousands of 
machines in 


FOLEY MFG. CO., 63 Main St. N. E., Minneapolis, Minn. 


Also Manufacturers of Foley Saw Setters, Grinders 


MACHINE 


files 
HAND 
SAWS 


files = 
CIRCULAR \~<J WY 
ty 


SAWS 


principal straightens up uneven teeth and 
makes them perfect in size, shape, spacing. 
That is why Foley-filed saws increase saw- 
ing production 25% to 40%. The Foley also 
cuts down filing time, saves on files and 
reduces saw breakage. 






FOLEY:SAW FILER 2 





service. Write di 
for literature and 
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Tips on Proper Care 
Of Rubber Gloves 


Conservation of rubber being one of 
the chief means of aiding the nation’s 
war effort, proper care of industrial 
rubber gloves is of paramount impor- 
tance these days. 

Use of the proper gloves for each job 
is the first requisite in the conservation 
program. If the glove fits the job, 
longer service, greater hand protection 
and greater working efficiency will re- 
sult. Rubber gloves are not necessarily 
practical for all types of work. When 
handling exceptionally hot or sharp 
jobs, gloves made of materials other 
than rubber are recommended. Gloves 
for use in the presence of great heat or 
flame should be fireproof. 

Acid gloves should be of heavy gauge 
to prevent any danger of torn rubber 
or the slightest penetration of acid. 
High voltage linemen and industrial 
workers who have heavy, rough work 
should guard their hands by wearing 
gloves made of thick, strong rubber. 
Lightweight gloves should be worn 
where there is less danger of tearing, 
snagging, heavy wear and where ful! 
“finger tip feel” is desired for the 
handling of small objects. Gloves with 
a 9-inch gauntlet, 18-inch overall length, 
are recommended when working with 
acids or other active agents where wrist 
and forearm must be fully protected. 

Light-weight rubber gloves should be 
peeled off the hand, not pulled off by 
the finger tips like leather or cloth 
gloves. Rubber gloves create a suction 
effect when finger tips are pulled and 
may snap off at the finger ends. By 
taking hold of the cuff and peeling 
them off inside out this danger is re- 
moved. 

To make sure that no harmful mate- 
rials remain on glove surface, wash 
each glove thoroughly before storage. 
It is recommended that luke warm 


water and a good grade of soap be 
used. Be sure to rinse off all soap after 





Where finger-tip feel is desired for the 
handling of small objects, light weight 
rubber gloves are recommended, accord 
ing to the B. F. Goodrich Co. 














cleansing because some soaps have a 
Tell Your ustomers high oil content which also harms rub- 
ber. Rinse in cool or cold water and ¥ 
THAT then hang them up carefully to dry. 
of Gloves in a hanging position will dry 
x USED DARTS faster and drv well inside and out. Do 
a not attempt to dry gloves hurriedly on 
am a hot surface—-this will cause prema- | 0 
| ture aging and quick deterioration. 
yb AREN T SCRAP Store gloves in a cool place away from WE SURE NEED OUR 
= direct sunlight. 
" Dust the inside of gloves well with | N ) U S T R [AL 
, ...Dart Unions can be talcum each time they are removed. 





mn f 
_ Hand perspiration clings to gloves and 
ly d e ~ pe will tend to make inside walls tacky if ) | ST RI B UJ TO R 
n use again , moisture is not dried promptly. Be 


sure hands are dry. rubber gloves are 





















rp 
hel extremely hard to put on if hands are 
8s moist or damp. 
“ Keep two pairs of rubber gloves avail- 
able for use and wear each pair every- 
™ other-day. One pair worn continuously | a 2 
a day after day will wear out much more the. right time 
ick é if give 24-hour res ® 
d. quickly than if given a 24-hour rest with the proper 
nm period between wearings. s 
k equipment— 
1g the distributor 
FT. 7 - 
sa. = Metal Miners Asked meets our imme- 
g. 7 = | To Stick to Jobs diate war needs 
I} = a 
' = , + » -oscidee slali atacl —has suitable 
1€ .- = our war agency heads appealed 
th ——————e | September 1 to copper and other eriti- | KB stock on call for 
h ——1 | cal metal miners to stay om tole jobs | BELTING” urgent uses—we 
th I< | and produce more raw material for war. 
ist : Personal messages to the miners were | depend on him. 
: signed by Donald M. Nelson, Chair- | 
be = man, War Production Board; Maj. | 
by re Gen. Lewis B. Hershey, Director. Selec- 
th j tive Service System; W. H. Davis. Chair- | through 
on ; ; man, National War Labor Board; and | > i. 
nd In their patriotic effort to help the Paul V. MeNutt, Chairman. War Man- his services he 
By scrap drive, your customers may be SR SN eS e 
y turning in their used Dart Unions. Tell Pome wee ee : xs cus h ions t he 
ng them nof to—when you are out selling Facsimiles of the letters were being BrLTING’ 
re new Darts—because, as you know, used sent to unions and managements in the sen effect of unex- 
peach ay Shane eg job with mines, mills. smelters and refineries, pected demands 
te- Kul th whee exten Ts cone and to mayors of mining towns, in an . 
sh behind a Dart's unusual performance: effort to stop the drain of skilled man- | that might other- 
ve Dart's two bronze matched seats, power away from production of these | . 
_ ground to "'true-ball'’ surfaces; Dart's vital raw materials. xB wise overtax 
air-refined malleable iron bodies and % 4 i 
be nuts that resists corrosion, rust, and aes plant capacity. 
ter rough handling. - 


lf you are a Dart Distributor, you 
already know the advantages of han- 
dling Darts. If you aren't a member of 
the Dart family . . . become one. 


He is the link 
that keeps the 
ass manufacturers 
foruring path clear for 

more effective 
war production. 





uUunNton Ss 


OMAR Soko O'Donnell CHAS. A. SCHIEREN 0. 


ap tala mete Puieys qos TANNERS AND MANUFACTURERS OF 


ke Vadeliaah, Wicnsa Mew Acek. a friendly smile from Doug Clay, left, of 
the met ‘ona all xe ll _ Factory Supplies on his first call in Rock- LEATHER BELTINGS 
ght ect Gila Common od ford, Ill. Mr. O'Donnell has had to double PACKINGS AND SPECIALTIES 


rd loronto, Canade up on his territory because his predeces- 30 FERRY ST.. NEW YORK, N. Y. 


sor in the area is now in the armed forces 
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The use of wood and glue in place of 
metal opens up a big, new market 
for mill suppliers. Get your share of 
this wartime glue business by offer- 
ing Casco and Cascamite for: 


WAR WORK -— Glues to meet Gov- 


ernment Specifications for wood aircraft, 
boats, truck bodies, skis—all wood war 
equipment. 


BUILDING CONSTRUCTION 


Glues for laminated wood beams, arches, 
trusses, prefabricated houses. 


MAINTENANCE - Giues for pat- 


terns, skid platforms, shelving, etc. 





CASCAMITE Powdered Resin Glue 


Mixed in cold water; used cold. Makes 
completely waterproof, moldproof, stain- 
free wood joints. All sizes to 100-lb. metal 
drums. 





| CASCO Powdered Casein Glue 


Mixed in cold water; used cold. A self- 
bonding type glue—best for use under dif- 
ficult gluing conditions and for all jobs 
not requiring extreme water and mold- 
proofness. All sizes to 100 Ibs, 


Offer this Gluing Service 


1 Both types of glue—casein and resin—from 
one source. Unbiased advice on either type 


2 Personal service by trainedCASCO field men 
with whom glue is a business—nota sideline 


3 Technical literature on glues for aircraft, 
housing, laminated constructions be 


Write for complete descriptions, terms, etc. 


CASEIN COMPANY OF AMERICA 


Dept. MS3 350 Madison Ave., New York, N.Y. 
DIVISION OF THE BORDEN COMPANY 
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New Products 


(Continued from page 113) 





is possible because of the revolutionary 
forced-in- 
duction priming. The new 50. series 
portable unit is a junior edition of 
the stationary installation type “Pile 
Drivers” of the 100 and 400. series. 
This portable model. however. has the 


principle of pump design 


advantage of being designed for use 
where it is necessary to move the unit 
from one location to another.—Lincoln 
Engineering Co., St. Louis, Mo.—Mius 
Suppiies. November 1942. 


Protector Cream 


For Industrial Workers 


For war workers and others whose 
work causes contact with certain acids. 
oils, greases. paints. solvents. thinners. 
soot, ete.. causing skin disorders and 
hard removal of the substances from the 
skin. “Cadet Protector Creme” is of- 
fered. This greaseless cream applied on 
the clean skin before doing any dirty 
work dries to form an unseen film or 
coating that prevents all non-water car- 
rving substances and grime from adher- 
ing to the skin. The protective coating 
lasts at least four hours. To remove the 
“invisible gloves” with all acecumula- 
tions of grime. a small quantity of water 
is used. revealing smooth and = clean 
skin. Another “Waterproof 
Cadet Creme” is intended for use among 
electro platers, textile workers and all 
those exposed to most acids. alkalis. 
caustics and liquid 


product. 


solutions. where 
rubber gloves are used for skin protec 
tion. In most cases rubber gloves can be 
replaced) with this Cadet 
Creme Co.. Vass. Mian 
Stepriits. November 1942. 


product. 


W orcester, 


Mounting Clamp 


Fluorescent Fixtures 


All continuous-row “Sylvania” indus- 


trial fluorescent fixtures now 


Ae 


Ana 


come 
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CASTERS 


Users are enthusiastic about 
Darnell Casters and Wheels 
because they enable them 
to economize, while at the 
same time to increase 
efficiency of employes 
Darnell Double Ball Bearing 
Casters and E-Z Roll Wheels 
offer many advantages not 


found in ordinary types 


of casters and wheels. 








DARNELL CORP. LTD., 
LONG BEACH, CALIFORNIA, 


60 WALKER ST. NEW YORK,NY. 
36 N. CLINTON, CHICAGO, ILL. 














BELT 


CANTOL 3s 


THREE CONVENIENT 
FORMS ANSWER ALLNEEDS 


Many of the largest users of belt 
drives would use no other belt 
dressing than CANTOL. It is 
economically priced and can be 
obtained in whichever form is 
most convenient to use—bar, 
paste, or liquid. Regular use 
prolongs and lengthens belt life 
and saves many dollars in op- 
erating expense for users of flat 
belt drives. 


¢ Let us give you more 
information. 


CANTOL WAX COMPANY 


Bloomington, Ind. 

















Coming 


December 15, 1942 


MILL SUPPLIES’ ANNUAL 
BUYERS’ REFERENCE 
ISSUE 


listing alphabetically all the 
thousands of products sold by 
industrial distributors and 
giving the names of addresses 
of the manufacturers . . . as 
well as a trade name directory 
and other features tailored to 


distributors’ wartime buying. 
e 


WATCH FOR 
YOUR COPY! 













30,000 DOZENS 


A complete stock for immediate de- 
livery of CORNING STANDARD, 
PYREX HIGH PRESSURE, PYREX 
RED LINE and PYREX BROAD RED 
LINE GAUGE GLASSES. 

Machine facilities available for spe- 
cial lengths. Also Glass Cylinders, 
Oil Cup Glasses, Lubricator Glasses, 
etc. 

Write, wire, or phone. 


~ LUBRICATOR CO. 


IF 


Sell these Trucks to 
SPEED WAR MATERIALS 


Quicker, more efficient handling of 


ELMIRA, N. Y. 





materials with Fairbanks Hand and 
Platform Trucks saves time, releases 
men for other defense work and cuts 


production costs. 





Fairbanks Hand and Platform Trucks take the 
most brutal punishment without damage hecause 


they are reinforced. 


They're made in styles and sizes for every serv- 


ice. Backed by over 50 years’ experience. 


Write for catalog 51-52 and prices. 
L I 





THE FAIRBANKS COMPANY 


19 E. 4th Street, New York, N. Y. 


W 


PLATFORM, 


Boston, Mass., Pittsburgh, Pa.—Distributors in’ Principal Cities 


Fairbanks ,.i"2.22. 
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a @ Since 1932 “Gasweld” welding equipment 
has solved a wide range of problems on many 
4 production lines. 
se” Le “Wall” oxygen and acetylene ie im fi 
Os | alt> all” oxygen and acetylene gases...known for 


‘enue their uniform quality, clean cylinders, and gas- 
__I_| tight, easy operating valves... have been industry's 
: . able allies since 1930. 







Now operating as a division of The Liquid 
Carbonic Corporation “Wall” is better prepared 


° re : SEND FOR 
an ever pe , » 2eds. 
th ever to meet Industry Ss wartime needs THIS CATALOG 





Buffalo, N.Y. Rochester, N. Y. 
Cincinnati, O. WALL CHEMICALS DIVISION of Toledo, Ohio 


Sait a *iguid Carbonic Ly oration daar = 
Louisville, Ky. Toronto, Ontario 
Milwaukee, Wis. 3110 S. Kedzie Ave., Chicago, Ill. Windsor, Ontario 


OF RUBBER, COPPER AND 
OTHER STRATEGIC MATERIALS 


knife and a screw type flaring tool 


Send for complete data 


CHEMICALLY RESISTANT sheet and free sample. 
TUBING AND FITTINGS HODGMAN 


8, HODGMAN RUBBER CO. 


FRAMINGHAM, MASS. S 
lie *. 
“Pat. No. 2160931 NEW YORK . . . 261 Fifth Avenue [= i 


CHICAGO . . . 412 South Wells St. | omnas 
SAN FRANCISCO ... 121 Second St, “——_“"““~ 
| y, 
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completely equipped with — slide-grip 
hangers. These adaptable mounting 
clamps provide faster installation and 
easier maintenance. Their flexibility, 
too, allows for a better alignment of 
fixtures. Simply mount the slide-grip 
hangers first, then lift the fixtures sec- 
tion by section and snap them into 
place. This new device offers a variety 
of applications for chain, surface, rod 
or messenger-cable mounting. Use of 
continuous-row fluorescent lighting in- 
stallations greatly reduces the use of 
distribution conduit to individual out- 
lets.— Sylvania Electric Products, Inc., 
Ipswich, Mass.—Mitt Suppties, No- 
vember 1942. 


Air Clamp 


Small Size 





Announcement has been made of the 
new “Midget” air clamp for assembly 
jigs and other multiple applications. 
This low-cost pressure unit promises to 
save man-hours in all operations involv- 
ing the joining by welding, riveting, or 
bolting of two or more component parts 
of any assembly. The compact size of 
the “Midget” air clamp permits in- 
stallation in cramped corners difficult to 
reach with more bulky mechanical 
clamps. Any desired group of “Midgets” 
can be controlled independently of any 
other groups in a given assembly. Many 
kinds of light bench assembly jobs and 
delicate drilling operations can be 
facilitated by the use of “Midget” air 
clamps actuated by foot control valves. 
The clamp delivers 80-lbs. pressure on 
a line pressure of 100-lbs. The stroke of 
the ram is %-in, An internal return 
spring withdraws the ram when air is 
exhausted from the cylinder by the con- 
trol valve. The action is instantaneous. 
Wead Specialties Co., Chicago, Ill. 
Mini. Stppiirs. November 1942. 


Balancers 
Sensitive, Accurate 


To eliminate the noise and premature 
wear of shafts, bearings, resulting from 
the excessive vibrations of rotating parts 
caused by couple action, the new “Dy- 
Namic” balancers have been developed. 
These machines embody an extremely 
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ATLAS | 
CAR MOVERS 


. . - Help Uncle Sam 
on his BIG 
Transportation job 


DISTRIBUTORS 
SPEED-UP 
THE WAR EFFORT 











Within the 4 , ? ’ 
circle is the és | Distributors Catalogs and Dis- 
secret of the , 

—- tributors Salesmen are helping 
COMPOUND 


LEVERAGE buyers in the big defense 


plants of the nation. They ren- 
der engineering help, accurate 


and up to date information on 





new tools and equipment 








A modern catalog with high speed which speed up production. 


@ They help railroads to deliver the prices in red for the: 
goods—they help to keep industry's pro- WALTER R. CARR CO 
duction on the move to its final destina- - : 
tion and to Victory. Outstanding char- SAN FRANCISCO, CAL. 


acteristics of the ATLAS Car Movers are 
speed, safety, and ease of operation. We 
can give you types for all needs. 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


2947 No. 30th St. Milwaukee, Wis. 





For details write to: 

















| 610 W. VAN BUREN ST. CHICAGO, ILLINOIS 











e @ ‘ 


SELL “BELT-SAVER” PULLEYS , 
and RENDER A MATERIAL and a 
MONEY-SAVING SERVICE . . . 


Regardless of the type material being conveyed—if it's abrasive it's a menace 
to belt life. Even a small amount of material “dribbling” off the top side of the 
belt and falling into the return side of belt raises havoc when it gets in between the 
belt and the face of a conventional tail pulley. 


This cannot happen with the “BELT-SAVER” Pulley because there is not enough 
pulley face for material to collect and the wing design is such that any foreign 
material is discharged on either side of the pulley as it rotates. 

When you sell “BELT-SAVER” Pulleys you render your customers a valuable serv- 
ice in saving costly conveyor belts from early destruction. Furthermore you are 
helping your customers save vitally needed rubber. 

More than 1000 “Belt-Saver” Pulleys are in daily use. They are available in a 
complete range of sizes. Investigate the sales possibilities immediately by writing 
for complete information. 


SPROUT-WALDRON & CO., MUNCY, PA. 
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*SELL* 


CONCO HOISTS 





These 3 Big Features 
Are 3 Big Sales Points 


The Conco Torpedo 
Electric Hoist has 
many specific, ob- 
vious selling points. 
And you need not 
hesitate to 


recom- 
mend it. This hoist 
will always bear 


out your good judg- 
ment. The market 
for this hoist in 
250 lb., 500 Ib. or 
1,000 lb. capacities 

is unlimited to- 
day. It carries the name of one of the 
leading manufacturers of hand pow- 
ered and electric cranes, hoists and 


trolleys for over 20 years. Write for 
complete details. 





1. Double Drum Construction 





Double cast iron drums—30 times cable 
diameter—have right and left hand ma- 
chined grooves; provide for easy bal- 
ancing of load during raising or lowering. 


2. Push Button Control 





For safety,.epeed and handling ease, push 
button controls marked clearly “‘up’’ and 
“down” are provided. No dangling cords 
or ropes; one hand operation. 


3. Simple Heavy Construction 


Minimum of working parts. Only two 
gear reductions—one worm and one spur. 
Worm is of high quality steel forging 
hardened and ground; worm gear is of 
high grade chilled phosphor bronze; spur 
gear machined from forged steel blanks 
with full depth teeth. Timken radial thrust 
bearings and ball bearings used through- 
out 


. DIVISION ST. 
MENDOTA, ILLINOIS 


* a? 





. oes 
et ila 
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sensitive and accurate balancing prin- 
ciple which not only makes possible a 


low cost machine, but an easy to op- 
erate machine. These balancing ma- 


chines indicate the disturbing centrifu- 
gal force or force couple with a high 
degree of accuracy. Both the angular 
position and the value or amount of 
unbalance is 


shown at the same time. 


These balancing machines are available 





in a 


variety of 


models from 
bench models to large floor and pit-ty pe 


models tor 


ranging 


balancing such 


rotating 


parts as armatures, blowers, fly- 
wheels. hubs. drums. propellers. gears. 


impeller >. 


fans. 


pulleys. wheels. rotors, ete., 
weighing from 6 ounces to L000 pounds. 


The illustration shows the bench model 

















No. 335.-—-Bear Mig. Co.. Rock Island, 
Ml. Mint Stpriies. November 1942. 
Hand Cleaner 
Removes Grime 
Klengo® 
Hand 4 be 
‘hut baht 
Mechanics. painters and others whose 


work is such that their hands get cov- 
ered with dirt. grease and paint know 
that ordinary soaps will not clean them 
properly. “Klengon” penetrates 


dissolves the 


into 
the pores. brings 
it to the surtace in emulsion form, after 
which a 


grime, 


thorough 


rinsing with wate 
leaves the hands clean. smooth and 
flexible. “Klengon” prevents cracking 


and chapping. and its sterilizing prop- 
erties have a healing effeet on cuts and 
scratches, It 


is economical to use, as 


it only takes a small amount to emulsify 


NOVEMBER, 1942 








Yes, you’re selling extra hours of productive 
work when you point out the advantages of 
Super-Sterling Flexibles. These fast-cutting, 
high speed steel blades stay in the frame 
longer—cut down time-out—reduce trips to 
the tool crib. They're safer, too, because 
of shatter-proof construction. These are 
Super-Sterling features that are bound to 
build sales volume for you. Write today for 
Distributor Plan and details on the complete 
line of Super-Sterling metal cutting saws. 


DIAMOND SAW 
WORKS, INC. 


265 Court St. Buffalo, N. Y. 


Super-Sierling 
FLEXIBLES 























t 
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30,000 PULLEYS 


1¥2 x 1/2 to 84 x 20 
GUARANTEED LIKE NEW 


HELP TO VICTORY 





12,500 CAST SOLID 
2,700 STEEL RIM SOLID 





3,900 CAST SPLIT 
1,900 STEEL RIM SPLIT 
9,000 STEEL SPLIT 


All pulleys completely recon- 
ditioned—rebored or bushed— 
painted and guaranteed to give 
new service 


Prices Reasonable 
Deliveries Right Now 


TEUSCHER sicting cx 
Second and Delmar Sts., St. Louis, Mo. 


"The Test of Time Since '99" 


|the grime. It is packaged in the fll. | >_> 


ing sizes: pints (12 to the case) with 
shaker top stopper for convenient use; 
gallons (6 to the case) for use in dis- 
pensers.—Samuel Cabot Inc., Boston, 
Vass. —Mint Suppiits, November 1942 


Adjustable Shelving 


Made of Wood 





Quickiy adjustable shelving. essential 
for saving floor space in wartime indus- 
tries. is now offered in wood. Lyon 
wood shelving is made in open and 
closed types. Sections are 36-in. wide 
and 84-in. and 96-in. high. and may be 
had in 12-in.. 18-in.. or 24-in. depths. 


Top, base, shelves. braces. arms and | 


luprights are made of solid hard wood 
Side panels. back panels on closed type 


are y-in. plywood. Finished with a 


green tinted preservative coating that 
reduces moisture absorption. Easy te 
set up. Features of the wood shelving 
include dividers. bin fronts. adjustable 
shelves. and shelf boxes. Lyon. Metal 
Products, Inc. Aurora, Hl Mina Sur 
rliks. November 1942. 


Crest Voltmeter 


Measures Ignition Voltages 


An electronic crest voltmeter has been 
designed to measure ignition voltages of 


internal combustion engines: surge 


er Seemed 
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FOR AN EXCEPTIONAL TAP 





EE 
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TAPS OF DISTINCTION 











One of the many things that 
Threadwell has done to in- 
sure better performance from 
taps is to pack every high 
speed tap under 1/2 in. size 
in a transparent plastic tube 
as shown. This tube com- 
pletely protects the tap from 
the moment of final inspec- 
tion to the time it goes to 
work in your customer's 
plant. You can see the size 
without unwrapping. It is 
the easiest, safest, cleanest 
way of packing taps yet de- 
vised. ' ee 


THREADWELL TAP & DIE co. 
Greenfield, Massachusetts . 
* FOUNDED 1902'e¢ . 





SALES AGENTS 
Canada - BRIDGE MACHINERY COMPANY, onZLiea/ 


Cngdand - SKYLUX, LTD., London 
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Holds the B/G ones 








TO MEET 
~ WAR-WORK 
DEMANDS 


Capacity plus Precision — these 
are the outstanding features of 
the Rousselle Victory Vise. War 
Plants need and want every 
time-saving tool available—and 
here is one that will speed the 
set-up and accurate machining 
of large and heavy pieces. 


Dealers: A few select terri- 
tories still available. 








This Victory Vise is made in 4 capacities; 4/2 in., 7 in., 10 in. and the big 13 in. 

size. Features include broad base with extra bearing area for accuracy and stability 
Graduations around entire dial—_Removable hardened steel nut—Oversize bearing 

areas-——Extra swivel clearance over base clamps and “jiffy clean-out” hole. ... 


Write for Bulletin S-112 and prices. Preference rating certificate must 
accompany all orders. 









DAVID J.ROSS COMPANY 


BENTON HARBOR, 











SULFLO 


WILL ENABLE YOU TO 
HELP YOUR CUSTOMERS 


Save Time, Tools 


and 











is compounded in such 
a way that the positive 
| action of the undissolved 
sulphur and the quality 
a “of the ingredients result 
in longer tool life and a saving in 
time and money. 





Every advantage offered by 
SULFLO makes it easier to sell 
and establish a repeat business 


from satisfied customers. Addi- 
tional information available 
promptly. 


Cuts Perfect Thread 
Speeds Work 


| SULFLO, Inc. | 


| ELIZABETH, NEW JERSEY 





Stop Oil Waste 


SULFLO CUTTING OIL 
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SELL ge HIGH- en Pragucrion 
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KEYLESS DRILL CHUCKS 


. a that save time and energy 
: and are built for years of } 
{ 3 o J hard service. 

PSSS 4) TAPPING MACHINES | 
( J! fe so designed that unskilled 
| @ '2; labor can tap 2400 to 

i 12,000 holes per hour on 
{ per hour on ] 
. \ them. q 
: ; 





TAPPING ATTACHMENTS 
\that can be used on any 
drill press and turn it into 
a high-speed, sensitive 





P tapper. 

, 

> TAP 

CHUCKS 

( with visible 
grip that as- 
sures true 

> centering and 

> positive driv- 

4 ing and saves 

{ taps. 





BULLETINS giving full 
p details mailed on request. 


ETTCO TOOL CO., inc. 
600 Johnson Ave., Brooklyn, N. Y. 


Specialists in Tapping and Drilling 
Equipment for over 25 years 
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voltages caused by corona and surface 
discharges in the insulation on such 
electric equipment as motors. genera- 
tors. and cables; and other repeat-im- 
pulse voltages up to 30,000 volts. The 
instrument weighs 23 pounds, and fills 
the need for a portable crest voltmeter 
for both laboratory and production test- 
ing. It is suitable for field measurement, 
such as trouble shooting and the deter- 
mination of actual operating conditions, 
and can also be used for testing aircraft 
engines in flight. The crest voltmeter 
can be used in areas where no electric 
power is available, since it has a self- 
contained battery power supply. The 
voltmeter is equipped with an aircraft- 
instrument movement to provide re- 
sistance to vibration. It can be supplied 
marked and calibrated for any of the 
following scale ranges: 0-10,000; 0- 
20,000 volts: 0-30,000 volts.—General 
Electric Co., Schenectady, N. Y.—Mu.. 
Suppties, November 1942. 


Safety Device 
For AC Welders 


The “Safti Kupler” is a new device 
which guarantees complete protection to 
the operator of any electric welder of 
any size, voltage or amperage, against 
death by electric shock while doing 
welding by AC welder. The device is so 
arranged that when the weldor strikes 
his are and starts welding, he gets the 
full power required to do the weld, but 
the instant he breaks his arc, even 
momentarily, all welding amperage and 
voltage is completely blocked out of his 
welding cables, and it is impossible for 
him to get any shock in handling them. 
\ green light shows visually the com- 
plete safety for the operator when he is 
not doing welding and a red light sig- 
nals when a full welding current is 
present and he must be careful, since 
the welding current is grounded while 
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AVNILABLE. 


a and hardboart 


NOW 


_ in plywee 


Plants everywhere are installing these space 
saving, sanitary PETERSON Locker Racks to 
answer their “locker room problems.” 


Accommodating 12 persons in § ft. (24 persons 
in double back-to-back units) the modern ward- 
robe racks double locker room capacity and 
reclaim floor space for productive use. They 
provide each employee with a spaced coat 
hanger, a ventilated hat shelf and a dry 
12” x 12” x 12” lock box for lunch, micrometers, 
drawing instruments and personal effects. They 


keep employees wraps “in press” dry and 
sanitary—exposed to light and air. 
PETERSON Wardrobe Racks (without lock 


boxes) accommodate 4 persons (8 persons 
in double back-to-back units) per running foot 
—come in any length, fit in anywhere. 


PETERSON Office Valet Units, non-tipping, 6 or 
12 place costumers or by-the-foot wardrobe 
racks are now standard in modern offices 
everywhere. Protected by patents, unequalled 
in space saving and utility features and effi- 
ciently meeting the requirements of both offices 
and shops of all types, the PETERSON Line of 
Wardrobe Equipment is the line to sell. With 
wardrobe requirements the highest in history 
and with prompt deliveries possible, this line 
offers an unusual opportunity for volume sales 
and quick profits. 





Write today for Catalog Sheets and Discounts. 


VOGEL-PETERSON CO. 


"The Checkroom People"' 


1810 N. Wolcott Ave. Chicago, U. S. A. 


the operator is doing welding, he is 
usually safe, the hazard is when he has 
finished the weld and is handling the 
welding cables without turning off the 


welder, which is seldom done in actual 
1-C-Devices Co., Chicago, Ill. 
1942. 


pract ice. 


Mint 


Suppiits, November 


Respirator 
Light Weight 






‘oa Sa e 
ra 8 


Ad 
An outstanding conttibution to indus- 


the new 
No. 10 respirator. It is an ideal com- 


trial safety and efficiency is 


bination of all the advantages and extra 
comfort of extremely light weight with 
dependable protection against harmful 
dusts. The new respirator is practical 
for long periods of time without impair- 
ing workers’ efficiency. Unusual breath- 
ing freedom is provided through spec- 
ially designed inhalation and exhalation 
valves. Elastic headbands are lasting 
and hold the respirator comfortably in 
place. Face piece is easily adjusted to 
fit the contour of the wearer's face. and 


is particularly adaptable for use by 
women. There are few replacement 
parts to get out of order.-— Willson 
Products, Inc., Reading, Va. Mitt 


Suppiies. November 1942. 


Rocker Arm Welder 


Speed, Economy 


Designed to achieve a maximum of 


speed, economy and operating simplicity 


discharge welding of 


in Capacitor 
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TELESCOPING 


ALWAYS 
IN 
BALANCE 





Always in balance — your 
customers will really appre- 
ciate this exclusive Lufkin 
feature. Even though the 
gage is not fully extended. its 
handle is just where it should 
be, in the center of the tool. 
Thus perfeci balance is al- 
ways maintained assuring 
accurate results. Plungers 
under constant spring ten- 
sion can be easily locked by 
a slight turn of the knurled 
handle. Available with range 
from 5/16” to 6” either singly 
or in sets. 


Ndi lls 


SAGINAW, MICHIGAN ° New York City 


TAPES - RULES 


PRECISION TOOLS 
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Because War Industry 
Can't Wait . . . Handle 


Collets 


And DRAWBARS 


RR eut now our full production 
facilities are set up for 
Collets and Drawbars to fit the 
ATLAS and LOGAN 10” Lathes 
wea And ready soon, Drawbars 
for the 8” and 9” SOUTH BEND 
Lathes. That is why we can 
promise immediate delivery, and 
maintain it. 


PRECISION Products are guar- 
anteed for accuracy and long life, 
and throughout The United States 
and Canada are playing a vital 
part in the war effort. 


Catalog and 
Discounts 

upon re- 
quest 






ddvertised in 

leading indus- 
trial publica- 
tions and sold 
only through 
distributors 


PRECISION COLLET COMPANY 


265 CANAL STREET + NEW YORK CITY 


*A Subsidiary of General Die & 
Stamping Corporation, New York 











NEW! 
Women's Helmet 


This Vo. 254 model was designed 
to meet the increasing demand 
of women workers. It is smaller 
and considerably lighter than 
regular helmets, and has a 
SNOOD of closely woven fabric 
to protect the hair, top of head 
and back of neck. Another 
women’s model, but without the 
snood, is our new No, 245. Both 
have roomy rounded front. ace 
strongly made and well venti- 
lated. 


Sllen, @ 


MANUFACTURING COMPANY 
662-11 N. Aberdeen St. 


re 
Po 
o 





Chicago, Hl. 
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aluminum, a new line of recker arm 
welders for stored energy resistance 
welding has been announced. These are 
available with the efficient “Revers-O- 
Charge” capacitor discharge controls as 
well as “Frostrode” refrigerating units 
for below freezing welding. The new 
machine has a retractable stroke of 9 to 
12-in., depending on throat depth. Re- 
traction is accomplished by the positive 
means of a fractional horsepower motor 
driving a lead screw. The welding stroke 
has a range up to a maximum of 3-in 
Differential action double air cylinders 
are used for the welding stroke, the 
cylinder for the return stroke being 
smaller than that for the pressure 
stroke, Point dressing is accomplished 
by simply exhausting the return stroke 
of the air cylinder by means of a three- 
way hand valve conveniently located on 
the side of the machine. This allows the 
points to come together with just 
enough pressure to insure good point 
Progressive Welder Co., De- 
troit, Mich.—Mira. St petits. November 
1942. 


dressing. 


Iron Traps 
High Efficiency 





Complying fully with the War Pro- 
duction Board requirements, the “V” 
model cast iron traps maintain a high 
Illustrated 
is Type 17-D radiator trap. Body and 
cap are of fine quality cast gray iron. 
The inlet connection is Yo-in left hand 


efficiency of performance. 


thread, right hand thread on special 
order only. Nominal capacity. 200. sq. 
ft. of direct radiation. The thermostat 
is composed of four diaphragms ot 
*Adnic.” a special non-corrosive alloy 
developed especially for this vital part. 
The valve pin is made of special nickel- 
silver alloy. bronze or brass. A “V" 
trap feature of timely importance is 
found in the renewable valve seat. 
Should long use or unusual circum- 
stances show wear at this point, a sim- 
ple replacement of this part should 
restore the entire trap to useful service 

Hoffman Specialty Co., Indianapolis, 
Ind. Mina. Stuppiits, November 1942. 











DAGGETT 


BALL BEARING 


LOOSE PULLEYS 


Constant, Reliable Service 
for War Production Plants 


DAGGETT Pulleys keep going day 
after day with no shutdowns—no time 
losses. There are no complicated parts 
to get out of order, they carry a belt 
at any speed indefinitely without heat- 
ing, replacement of lubricant is neces- 
sary only 4 or 5 times a year. Your 
customers who are doing war work 
need DAGGETT Pulleys. We can 
supply pulleys for machines, centers, 
mules, idlers, and clutches without 
delay. 





CHICAGO PULLEY G 
SHAFTING CO. 


21 N. Des Plaines St CHICACO 





TECKTONIUS © 
FASTENERS 


f Y 








SIDE PULL Round tron Type 
(3,” to 1'2” inclusive) 





Tecktonius Flat Band Fasteners 
(1” to 10” inclusive) 
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Solve war production 
Banding Problems 


SIMPLY TO APPLY 
ECONOMICAL 
DEPENDABLE 


Our Distributors can pass on their 
customers’ banding problems to us and 
we guarantee a successful solution. 
Please try to anticipate your needs for 
TECKTONIUS FASTENERS — they 
are important to the war effort. 


EC. TECKTONIUS MFG. CO. 


Dept. T. Racine, Wisconsin 





we 








Neer 


al 


UMI 





CESCO COMFORT BRIDGE GOGGLES 


Provides SAFETY for the eyes and COMFORT for 
the worker. Broad bearing Jumbo pads float the 
spectacle frames across 
the nose. One of many 
items in the new CESCO 
a a CATALOG! 


{ 


3g 
ANEW CATALOG 


EVERY MILL SUPPLY HOUSE SHOULD HAVE 


% A veritable encyclopedia of Indus- 
trial Head and Eye Protection equip- 
ment needed in every plant to increase 
safety, speed up production, reduce 
fatigue and injuries. Page after page 
of goggles for every purpose, spectacles, 
respirators, welders’ shields, helmets, 
masks, hoods, grinder guards, etc. A 
book you ought to keep on your desk, not 
only when purchasing, but for daily ref- 
erence and specific information. 


Write For Your Copy Today! 


CHICAGO EYE SHIELD CO. 


2329 Warren Bivd. Chicago, Illinois 














serves 
Distributors 





BY OFFERING QUALITY 
AT THE RIGHT PRICE 


Ottemiller Cap Screws, Set Screws, 
Coupling Bolts, Milled Studs and other 
screw machine products have won 
recognition for economy among users 
wherever high quality 
products are insisted 
upon. 

Thus Distributors cater- 
ing to rigid specifica- 
tions on material's ac- 
curacy and strength in 
screw machine prod- 
ucts have been highly 
successful with the 
Ottemiller line because completeness is 
second only to high quality at the right 
price. 








YORK, PENNA. 
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‘a 
SalesHelps 


from the 
lafacturer 





BOLTS, SCREWS An impressive 
228-page catalog covers the National 
line of bolts. screws. nuts. rivets, cotters 
and tacks. This eatalog. No. 42-A, is 
a complete reference book for headed 
and threaded products, incorporating 
all current lists available, together with 
\ con. 


venient index indicates the different 


technical and explanatory data. 


sections in the book and permits a quick 
and easy reference. The plastic spiral 
binding is also an asset. because the 
pages lie flat when the book is open, 

Vational Screw & Mig. Co., Cleve- 
land, Ohio. 


BRUSHES = \_tiew 
catalog. No. 42-61. covers in detail the 


many industrial applications for power 


supplementary 


driven brushes. Of special interest is a 
comprehensive check chart showing the 
type of wire brush that is recommended 
for 47 different brushing operations 
Vilwaukee Brush Mfg. Co., Milwaukee, 
Wis. 


BEARING LUBRICATION “A 
Guide to Better Bearing Lubrication” 
is a 32-page book filled with designs. 
formulae, and graphs which explain the 
highly technical text. Subjects treated 
include the functions of lubrication. oil 
lubrication, recommended — viscosities. 
oil supply systems. oil bath. circulating 
systems, spray or mist lubrication, wick 
feed. oil with compressed air. grease 
lubrication, operating conditions, greas 
ing intervals. grease supply systems. 
housing with grease fittings. compara 
tive advantages of oil and grease high 
temperature applications. minimum fri¢ 
tion applications. protection against 
moisture, protection of idle machinery. 
cleaning. -SKF Industries, Ine.. Phila 
delphia, Pa. 


RUST PREVENTIVE 


log on rust preventive paints contains 


\ 20-page cata 


directions for the proper application 
of coatimas, color chips illustrates the 
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Speeds Production |! 
Speeds Sales! 


NEW 


UNIVERSAL 
Lift Jack 





(THERE'S just one thing on the 

minds of most customers today 
—production! That's why they'll 
listen when you talk about the new, 
improved Bond UNIVERSAL Lift 
Jack. It) speeds production — by 
speeding the flow of materials. This 
jack operates in limited space with- 
out disengaging jack from plat- 
form . . . couples and uncouples 
swiftly turns quickly. No 
springs no pedals . . . no 
gadgets of any kind! Write for 
bulletin R-37. 


BOND FOUNDRY & MACHINE CO.. MANHEIM. PA. 


tise manufacturers of Bond Track Casters 


LIFT JACKS 
AND PLATFORMS 





A WAR-TIME NECESSITY 


t 





hat means more sales for you 





Today it is essential that plant equipment be kept in 
first class condition and that repairs be made as 
quickly as possible to save valuable operating time. 
SMOOTH-ON No. 1 will enable your customers to 
avoid many lengthy interruptions to production by 
speeding up repair jobs such as sealing cracks and 
stopping leaks in apparatus and pipe lines and tight- 
ening loose parts of equipment and fixtures. The effec- 
tiveness and dependability of SMOOTH-ON have 
been proven by 45 years on the market. Capitalize on 
the wide popularity and increas- 
ing demand for this many-purpose 
iron repair cement by stocking up 
on the popular sizes and bringing 
it to the attention of your customers. 


Do it with SMOOTH-ON 


Smooth-On Mfg. Co., Dept. 25 
570 Communipaw Ave., Jersey City, N. J. 


























neo, GRINDERS 
ete 


alley vm. worons 


Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data. 








Victory on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 


Valley Ball-Bearing Motors from !2 h.p. to 75 h.p. 
Grinders trom+!4 h.p. bench type to 5 h.p. pedestal ontele. 








Valley Electric Corp. * 





4221 FOREST PARK BLVD. © ST. LOUIS, MO. 
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variety of products available, and ex- 
planations of where and how these ma 
terials may be used to insure maximum 
protection. Included in the catalog at 

descriptions of special coatings designed 
to inhibit the corrosive action of fumes, 


| humidity, brine, ete. and special appli 


cations to be used where wide variation 
iy temperature require unusual elastic 
ity. There are also brief descriptions 


| of industrial wi all and floor enamels fo: 


inside and outside use.—Rust-Oleum 
Paint Corp.. Evanston. Ill. 


CORK COATING—Many new ap 
plications and new illustrations are in- 
cluded in the 4-page folder on “NoDrip” 
plastic cork coating. Since introduction 
of this product as a preventive of con- 
densation drip, another characteristic 
has been discovered. A coating of “No 
Drip” on all piping and other metal 
equipment will prevent rust and cor- 
rosion, and prolong the life of all metal 
surfaces.—J. VW’. Mortell Co., Kankakee, 
lil. 


FIRST AID—A First Aid Index in 
handy pocket size form is being issued 
for servicemen to use with local 
war emergency volunteer groups. It 
measures 64% x 3-in. folded, and fits 
into pocket. purse or auto compartment. 
They are available at 5¢ each. The 
index is authoritative, bearing the ap- 
proval of the Commander-in-Chief of 
the U.S. Volunteer Life Saving Corps. 

Sylvania Elec. Products Inc., New 
York, N.Y. 


LATHE CLEANING — “Keep Your 
Lathe Clean” is the title of the first 
bulletin H-1, in a series devoted to the 


| theme. “How to Get the Most Out of 


Your Lathes”. This 16-page bulletin 
shows how keeping lathes clean will 
help increase production, reduce scrap, 
and lengthen the life of the lathe. Its 
illustrations supplement the clearly 
written text to fully describe the best 
methods of cleaning the various lathe 
units. The importance of periodical 
cleaning of all machine tools is ex 
plained by the damage that can be 
caused by accumulated dirt and chips. 

South Bend Lathe Works, South 
Send, Ind. 


METAL CUTTING LUBRICATION 

Two recently issued bulletins an- 
nounce two new developments in metal 
cutting lubrication, “Konag” transpar 
ent cutting oil, and “Konag” castor oi! 
jelly. The transparent cutting oil i- 
described as a straight mineral-sulphut 
ized-degummed castor cutting oil and 
is recommended for faster, better ma 
chining of tough. tool-resistant steels 
The water soluble castor oil jelly, it i- 
claimed. provides better lubrication a! 
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HERE'S A 
NO-PRIORITY 
SOLDER THAT WORKS! 





Allen Siloy solder, requiring no prior- 
ity of any kind, saves time, effort, and 
TIN for the defense effort. It has al- 
ready proven a boon to many concerns 
who have had difficulty or found it im- 
possible to secure priorities for solders 
containing tin. 

Siloy—with the correct ALLEN flux 
for the particular job—will work on 
most common metals. It is available in 
both low- and high-melting points. 
Many firms have found it even 
superior to regular tin-lead solders. 
It will pay you to recommend SILOY 
for your customers soldering produc- 
tion problems. Send for a sample and 
complete information. If possible, send 
along patriculars of the soldering prob- 
lent involved. Our Technical Research 
Department will be glad to render full 
and free assistance. 


L. B. ALLEN CO., INC. 


6731 Bryn Mawr Ave. Chicago 














MODERN TYPES 
tr MODERN NEEDS 


e DRILL SLEEVES AND SOCKETS 
e LATHE CENTERS e CHUCK 
ARBORS e DRILL RIFTS 








USE-EM-UP TYPE 
STANDARD TYPE 














COLLIS 


Tools give long satisfactory service 
because they are designed and 
made by skilled mechanics with 
many years of experience in mak- 
ing taper tool products. We carry 
a complete range of sizes to suit 
any drilling, reaming, or tapping 
need. Come to COLLIS—we can 
handle regular or special require- 
ments promptly. 





THE COLLIS COMPANY 
CLINTON, IOWA 








cutting edge and makes a highly eff- 
cient. low cost coolant for automatic 
screw machine work and high speed 


operations on softer metals and shallow 
cuts.— National Graphite Co., Inc., N 
} ork, \ ° } ° 


eu 


V-BELTS 


at 
especially 


book, 


prepared to 


B6051-C is 
simplify the 


V-belt drives. It 


This new 


proper selection of 


reduces a wealth of engineering infor- 
mation to charts and tables for quick 
selection. {llis-Chalmers Mfg. Co., 


Vilu aukee, i} is. 





Gas for Salesmen 


(Continued from page 76) 





applied for supplemental 
boards they 
granted C 


was a” 


rationing to 
where lived. All 
books. he reported, but there 
wide discrepancy in the number 
of gallons allowed. 
obtaining full C 
partial books.” 
\ Southern 
cards for salesmen 
period which ended Oct. 22 
fused similar 


were 


several of our men 
books and others only 


received C 
the 
, but was re- 
the 
three month period and is now awaiting 
state 


distributor 


his for first 


treatment for second 
a ruling on an appeal to the 
OPA director. 

“We filed application on the 
basis,” he said, “but cut down the quan- 
tities slightly due to the 
two of our 


same 


fact that one or 
men not traveling as 
much as they had been. Our appeal to 
the local board was rejected, although | 


ve know that some other mill supply 


are 


houses in this section have been granted 


This was 
to the fact that their application 
came up before a different local board 
than the one to which our appeal was 


C rations for the new period. 
due 


made.” 


— The fact 
that distributor salesmen perform more 


Importance of Service 
than a selling job in that they are serv- 
ice consultants or engineers proved a 
paramount factor in Eastern distribu- 
tors” applications. 

One 


way: 


man explained it this 
“Salesman broad 
descriptive term that it is not highly re- 


supply 


is such a non- 


earded by either the government. or 
rationing board. henee stress was 
placed upon the service and technical 


making This, of 


really is des« riptive of a worthy 


angle in application. 


Course, 
salesman who actually 


industrial per 


forms the funetions intended.” 
The head of another firm, in explain- 
the 


pointed 


ing manner in which he applied, 
endeavored to 
could the 
isi 


advisers to 


out that “we 


bring out as forcibly as we 
fact that 


become 


had 
technical 


our men more or 


expert 
MILL SUPPLIES »* 


NOVEMBER, 1942 





TRINDL 


inaus Smal. 







ARC WELDERS 



























ae 
> 

on all Trindl R) 
Welder models on ) 
properly 4 
extended <a 

priority 

ratings 


Approved for High Speed 
Production Arc Welding 


Years of careful engineering and ‘job tested’’ re 
search have developed these outstanding machines 
which are noted for their economy, performance 
and dependability. Trind! Welders are now manu- 
factured in a range of distinctive sizes to accom- 
modate every type of shop and production welding 
job. There are Trind! Welders, accessories and 
supplies for all requirements. Write, wite or phone 
for specifications and prices. We invite Distribu 
tor or Jobber incuiries for details of our profit- 
able selected Distributors Plan. 


TRINDL PRODUCTS, u.??*enicxcor ie’ 





TO KEEP HORSEPOWER 
ON ACTIVE DUTY . 





Manufacturers, smal 
and large, must con 
quer dust and drt 

subdue those ruthless 
saboteurs that cause 
breakdowns, delays, 
fires. Now, more than 
ever before, you 
can sell them a 
Clements - Cadillac, 
the tool that cleans 
easier and faster. 


C CLEMENTS 
PORTABLE ELECTRIC - COMBINATION 


BLOWERS & SUCTION CLEANERS 








A MODEL FOR EVERY 

CLEANING REQUIRE. | Inquiries invited 
MENT. USED BY ALL for universal type 
ARMED SERVICES |1/50 to 1 HP 
AND WAR PRODUC. 

TION PLANTS. ’ motors. 











CLEMENTS MFG. CO. 


6656 S$. NARRAGANSETT AVE., CHICAGO, ILL 
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No More Damage from Condensa- 
tion or Sweating Pipes, Tanks, 
Walls, Ceilings and Air Ducts 


“Ib A SURE CURE 


This sensational plastic cork coating pre- 





vents condensation drip from metal. con- 
crete, brick, wood, plaster or composition 
surfaces. 

Permanently protect- metal against rust 
and corrosion, thus prolonging life of pipes. 
tanks, ete. Forms a moisture-proof, insu- 
lation type coating impervious to acid and 
alkali. 

Stuceo-like finish requires no mainte- 
nance and can be painted any color. 

A gallon covers about 30 feet of 1” O. D. 
pipe. Comes in 1. 5 






and 55 gallon drum-. P< 
p 
Immediate Shipment. = & 
| a az 
National Advertising is < 


creating growing de- 
mand. Ask for com- 
plete information and 
sales helps. 


seca 
J. W. MORTELL CO. 


Technical Coatings Since 1895 
536 Burch St. * Kankakee, Ill. 











Thé Little Maestro says: 


“ECONOMY PRODUCTS 
SPEED UP 
MANUFACTURING” 


The great holding power of ECONOMY 
PRODUCTS assures dependable, unin 
terrupted operation which is so essential 
to war production. This holding power is 
attained through precise manufacture 
proper heat treatment, and clean sharp 
threads 

Let us supply Hollow Set Screws, Socket 
Head Cap Screws, Headless Set Screws td 
help your customers keep up their pace 
Also our special screw machine products 
service is available to distributors 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 





industries engaged largely on war con- 
tracts.” 

In filing an application, another dis- 
tributor found out that “it seems to be 
the equivalent of raising a red flag in 
front of a mad bull for a company to 
tell a board that they want gasoline 
for a simple salesman.” 
Reduced Mileage Almost without 
exception the distributors contacted in 
the survey had first reduced the dis- 
tances covered by salesmen before esti- 
mating the gasoline required and filing 
an application for it. 

Typical of the attitude of distributors 
was that expressed by one: 

“We must bear in mind that these 
ration boards to properly function, must 
be tough and must really try to curtail 
travel for the preservation of our Nation 
in conserving rubber and in eliminating 
the use of gasoline and petroleum prod- 
ucts. We. as a company and as indi- 
viduals, are endeavoring to cooperate 
from a standpoint of patriotic duty and 
desire to preserve our freedom.” 

Mileage cuts of from 10 to 50° pe 
cent were effected by most distributors 
before appealing for C hooks. 





Sales Meeting 
In Print 


(Continued from page 120) 
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1. Hadn't better because your cus- 
tomers are looking for the device 
for cleaning files--called a ecard be- 
cause it is a wire brush of the short- 
bristle type. similar to the “ecards” 


used in textile mills. 

2. File back and file brush. 

. To pick out filings packed between 
lines of teeth. 

1. It prevents clean cutting -and may 
cause scoring of a smooth filed 
surface, 

» The tang may be bent up at right 
angles or at an angle or offset to 
permit the handle te be put on. 
There are also = pen ial holders 

which slip over the outer end of the 

tang and grip the file on its sides. 
it dulls 


them. And give them a coat of light 


Don't throw them together 


oiler store in a dry place to prevent 
rusting. 
7. Yes. Tf not too worn. they mav_ be 


resharpened with proper equip- 
ment. Dulled or broken ones may 
have teeth ground off to convert 
them toe babbitt) serapers. wood- 


turning tools. ete. 

8 With a square file. If it is deep. the 
tapered file will prevent digging in 
or seratehing of the file tip. 
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e GLOBE e 
PRODUCTS 


FOR WAR 
INDUSTRIES 


ENDLESS WOVEN BELTS 


There’s a big market today for this 
product on machine tools, which are 
vital to the war Production Program. 








SOLID WOVEN COTTON BELTING 


Treated or Untreated, with various 
compounds, for power transmission or 
conveyor work. This belting is re- 
placing many types today, which are 
not available because of material short- 
ages . . . don’t overlook it. 















Have you the new, complete Globe 
Catalogue which describes all Globe 
products in detail? Write for your 
free copy! 


(e4 Fe} =35 









Woven Belting Co., Inc. 


1400 Clinton St. 
BUFFALO, N.Y. 


@ Any gauge can 
be rough-handled 
out of adjustment. 
However, if it’s a 
MARSH ‘Recali- 
brator’” Gauge 
turning this ‘‘Re- 
calibrator’ screw 
corrects the gauge 
throughout its 
ENTIRE scale. 


Write for our distributor plan 
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JUSTRITE SAFETY pRoDUCTS 





Today, more than ever, Justrite 
Safety Products walk out of 
stock by themselves because: 


1, Buyers demand Justrite efficiency 
and safety features. 


2. Consistent (and increased) trade- 
paper advertising steadily builds 
demand. 


Safety 
Filling Can 


The safest, most 
economical way 
to handle and 
pour ‘flammable 
liquids. Reduces 
fire hazards .. . 
no spilling ... no 
waste. Body of 
24 gauge steel, 
double seamed 
and soldered, baked enamel finish. 
Flexible metal spout. Air vent for 
steady flow without back pressure 

separate filler opening. Four sizes, 5 
to 20 quarts. JUSTRITE SAFETY CANS, 
similar to above but without spout, 
available in 7 sizes, 1 pint to 5 gallons. 


Oily Waste Can 


Stops fires at the source. 
Made of 24 gauge steel, 
double seamed and sol- 
dered. Automatic clos- 
ing lid. Supplied with 
or without foot lever. 
Made in 6 sizes from 6 
gallons. A big seller. 





These Justrite Safety Products are 
approved by Underwriters’ Labora 
tories, Inc. and Factory Mutual Fire 
Ins. Co. Write for details and prices 
today. 


JUSTRITE MANUFACTURING CO. 


2097 Southport Ave., Chicago, Illinois 


JUSTRITE 
ducls 


Sexfely Pro 


SAFETY CANS - FILLING CANS 
APPROVED SAFETY ELECTRIC LANTERNS 








* OILY WASTE CANS 


9. A good mechanic is one solution. 
but the sensible one for today is to 
use a flat file without side teeth or 
to grind off the teeth on one face ot 
a square file. 


10. A special file. usually double-ended , 


and having special file sections at 
each side of a central cylindrical 
handle section. 

11. It is used for very fine and accurate 
filing in hard-to-get-at places. as in 
touching up dies, patterns, jigs or 
templates. 

12. The flat or cold chisel. 

13. In cleaning up corners and cutting 
or cleaning keyways. principally. 

14. It has a rounded narrow nose. with 
a triangular section the thickness of 
the cutting edge back of it. 

15. For cutting or cleaning up fillets. 
for setting over drilled holes by re- 
lieving one side. and for cutting oil 
and other grooves. 

16. Depends on your definition. It drills 
a hole by simultaneous chiseling on 
three. four or more lines radiating 
from a common center, 

17. A rasp is similar to a file. but has 
coarse teeth raised by a pointed 
triangular punch. Its principal use 
is in shaping wood. 

18. The edge on which no teeth are cut. 
The hand file usually has one safe 
edge. the pillar file two. 

19. One with the same sectional shape 
throughout its length. point to tang. 

20. The central portion of the file is 
thicker. making the surface convex. 

21. Yes. to prevent all teeth from cut 
ting at once, 

22. Again by that) self-same convex 

surtace. 


3. Single-cut and double-cut. 


24. Single-cut files were first used for 
filing saws. They are also used for 
lathe filing. draw filing. and for 
finishing brass and bronze. 

25. Double-cut files are general-purpose 
tools. used for fast cutting. They 


leave a fairly rough finish 


Sam Goes Wining and 
Dining On A Percentage 


(Answer to the problem on page 120.) 


It isn't JO cents te the PLA. and 30 
to the banker. as you probably figured 
mentally. The combined total was 1.75 
bottles. of which Sam = got 0.583. O1 
this. he must have gotten) 10.583 
O.417 bottles from the PLA. and 0.75 
0.583 0.167 from the banker. The 
ratio is thus almost exactly 5 for the 
P.A. to 2 for the banker. so the PLA, 
got half a dollar and the banker 20 
cents. 
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NEW SCHRADER HOSE REELS 
MAKE HOSE BEHAVE 


Schrader Hose Reels keep factory air- 
lines off the floor and out of the way. 
No fumbling, no picking up—the hose 
is always conveniently at hand. When 
pulled out, hose stays out until delib- 
crately released—like a window shade. 


SAVES RUBBER, TOO 


Schrader Reels protect valuable rubber. 
They keep the hose reeled where it will 
not be cut, walked on, or run over. 


Here is a good sales item 
uth five models to mect 
every customer's needs. If 
yo have not received yous 
copy of Insert Sheet No. 
13A for your Schrader Cat- 
alog, write for it today. 


Schrader 


86 wt eat OFF 


AIR VALVES, GUNS, FITTINGS 
AND MACHINE CONTROLS 


A. SCHRADER’S SON BROOKLYN, N. ¥ 
Division of Scovill Manufacturing Company, Inc, 
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